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DOMESTIC ENGINEERING 


KEWANE 


sree. DOILERS 


In buildings of all kinds—in every part of ae 
the country—Kewanee Boilers have estab- ae 
lished such remarkable records for endurance ae 
and efficiency that naturally they are preferred. ay 








And this unusual endurance and efficiency means 
Lower Heating Costs—so that in the end, the cost for 
each year of Kewanee Heating Service, is actually less 
than any other heating equipment one can select. 


KEWANEE B@ILER CORPORATION 


Aewanee, Illinois Branches in 40 Principal Cities 


e 
WEN ANEE, 
vORIABLE SMOSELESS 
WVALDOS Boren eeeN 





| For 40 years 
THE LEADER 
among low-pressure 


ess —— , ge steel heating boilers 
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Vogel Number One Frost 
Proof Closet. 


Frost-proof is just one 
feature of Vogel 
closets and hydrants 


Vogel frost proof closets and frost proof 
hydrants have few moving or wearing 
parts. Besides being mechanically perfect 
they are mechanically simple. Any part that 
is subject to wear is easily accessible and can 
be readily renewed. And it is a proven fact 
that Vogel closets and hydrants often operate 
from 12 to 15 years without a single part 
being replaced. It is also a fact that many of 
the first Vogel frost proof closets ever made 
are still in daily operation. 


JOSEPH A. VO 


Wilmington, Del. 
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THE COLD-TEST TWINS 
Frostie: ‘‘I had a busting Coldie: **I didn’t. I had a 
good night.”’ terrible night. Struck 
nothing but Vogels.’’ 
Coldie and Frostie 
Were keeping things humming, 
And thought of new ways Need blotters for your 
To bust-up more plumbing. customers? Tell us how 
many and we'll supply them, 
By working alone free. Send along your letter- 


head and we'll imprint your 
name and address. 


(They generally double) 
They figured they’d cause 
The Plumbers more trouble. 


So Frostie set out 

On a course quite erratic 

And cracked all the plumbing 
From cellar to attic. 





He broke all the pipes 

And laughed when they split 
For that is this bozo’s 

Idea of wit. 


And on his way home 
(For the job was all done) 
He wondered if Coldie 
Was having much fun. 


Then who should he meet 
As he reached the front door 
But Coldie who looked like 
He’d been through the war. 


“I tackled some Vogels,”’ 
Was Coldie’s excuse, 
‘‘And broke all my tools, 
And still ’twas no use.”’ 


“For Vogels won’t freeze 
And Vogels won’t crack, 
So where there’s a Vogel 
I’ll never be back.”’ 











GEL COMPANY 


e V 1 Frost Proof Hyd é. 
St. Louis, Mo. oats Sia nies a 











L, Frost-Proof Products 
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SPECIALTIES 


Today the trade ex- 
pects and demands 

a product that will 
give constant, de- 
pendable service. 


Wolverine 
craftsmanship 
finds expressionin 
even the smallest 
and seemingly in- 
significant acces- 
sory. 


im ) 


Wolverine, in 

offering a com- 
plete line of spe- 
cialties, assures 
you a uniform 
standard of 


high quality. 


PEPE SERA 


—— 
We sell the 
retail plumb- 
ing trade ex- 
clusively . . 


La » y 


Won ERINE { eR ass Works 


GRAND RAPIDS (v8) MICHIGAN 
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BURNHAM JUNIOR 
—does a sizable job of 
water heating. Sold 
with brass fire pot if 
desired. 


BURNHAM ROUND 
SECTIONAL still 
good because there 
never was a better. 











WATER TUBE 
TYPE BURNHAM, 
nearest relation to the 
new Burnham, Jack- 
eted in Color. 


Where the BURNHAM Line 


Crosses the Color Line 


E didn’t go outside the Burnham line to get 
you a color jacketed boiler to sell. We 
simply brought the color in. 


This New Burnham Boiler 
Jacketed in Color 
Is Our Tried and Proven Burnham Water Tube One. 


It’s the dependable Burnham you know, modified 
a bit so it will wear its tailor-made jacket more 
gracefully and lastingly. 


The base is wider, to come flush with the outside 
of the jacket. It comes to you all assembled, like 
the base of a round boiler, except that it’s square. 
It’s the same old long fire travel Burnham, making 
the same short coal bill. 


Which after all is what you’d expect where the 
color line crosses the Burnham line. 





IRVINGTON, N. Y. 


Representatives in all Principal Cities of the United States and Canada 
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BURNHAM SMOkK FEF. 
LESS—has all the ear 
marks of a real Burn- 
ham, just as you’ll find 
the new colored Burn- 
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JACKETED IN 


WATER TUBE 
TYPE 36-IN. heads 
the Burnham Line in 
size; first cousin in de- 
sign to the beauty of 
the Burnham family. 





Putting On The Jacket 
Is The Last Thing You Do 


1. one of the remarkable things about this 
new Burnham, Jacketed in Color. 


You don’t even have to think of the jacketing until 
you've set up and coupled up the boiler. Fired it, too, 
if you want to. 


Then the jacket will slip into place and take its insula- 
tion, without a hitch from start to finish. 


No ‘chance of mischance to mar the jacket during 
installation work, or for a leaky connection to work 
havoc unseen. 


Drop us a line for the whole interesting story of the 
Burnham, Jacketed in Color, as a money maker for you. 


——— ss a <i et 
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You'll Have the 
LAUGH on 
COMPETITION 


with this powerful 
new selling story to tell 


While your competitors are 
shouting price and seeing 
their profits flying to the 
winds, you can be quietly 
walking away with the 
choice heating contracts in 
yourcommunityandwatch- 
ing your profits grow and 
grow—once you ve i1n- 
stalled your first Herman 
Nelson Invisible Radiator 
job. 

The Herman Nelson In- 
visible Radiator is opening 
new avenues of business and 
profit for progressive con- 
tractors everywhere. It is 
the ideal heating installa- 
tion for fine homes, apart- 
ments, offices, and monu- 
mental buildings. 


This compact, new-day 
heating unit fits in any 
standard wall or partition 

completely out of sight 
and out of the way. It is 
leak-proof, rust-proof, 
silent, indestructible. 
Which means—no more 
comebacks on your jobs! 

Get out of the competi- 
tion scramble! Get back of 
this unusual product. You'l] 
find it easy to capture qual- 
ity business. E'very contract 
you get will lead to others. 

Let us send you some in- 
teresting new facts about 
making money in the heat- 
ing business. Just write your 
name and address in the 
coupon and mail it. 
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' Radiator (1) comes installed 

_ ina steel case (2) more sub- 
stantial than the wall itself. The 
complete unit is ready to install in 
any standard wall or partition. 


— 
HERMAN 
NELSON 





















RADIATOR 


For Steam, Hot Water, Vapor or Vacuum Heating 













THE HERMAN NELSON CORPORATION, MOLINE, ILLINOIS 


Builders of Successful Heating and Ventilating Equipment Exclusively for Over 20 Years 
THE HERMAN NELSON CORPORATION 


W—3 Sales and Serva . . . 
; “oO Moline, Illinois 











BELFAST, ME SCRANTON CINCINNATI St Louis DENVER Please send me the illustrated book No. 32. 
BOSTON PITTSBURGH TOLEDO BIRMINGHAM SALT LAKE CITy 

PROVIDENCE CHARLOTTE, N. ¢ INDIANAPOLIS ATLANTA SPOKANE .—_— 
; ‘ » : ’ i OO oe eSO cece ccc ceseccoecseecceeccescccoscoessoscesesoe? — 
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WASHINGTON, D.C. COLUMBUS MINNEAPOLIS KANSAS CiTy WINNIPEG, MAN. 
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D there is 
mENGTH 








ULL-DOG-LIKE STRENGTH. 
When a Square “Gee” 
union grabs the pipe it holds— 
permanently. 


To insure strength we use only 
the cream of raw materials in 
Square “Gees.” Careful process- 
ing guards every stage of manu- 
facture. Special tapping ma- 
chines insure deep, clean, 
properly pitched threads that 
“come easy and fit tight.” The 
brass insert is perfectly ma- 
chined and thereafter protected 
by special handling. Finally, 
rigid inspection guarantees 
uniform quality in all Square 
“Gee” fittings. 
The GRABLER MANUFACTURING Co. 
and its subsidiary GRABLER-REPUBLIC, Inc. 


4900 EUCLID BUILDING - CLEVELAND, OHIO 
NewYork Chicago Los Angeles? San'Francisco 

















Your Fitting Problem is Solved When You Say Square “Gees” 





SQUARE 
Pipe 





MALLEAG LE, CAST IRON 


“BEE” 
Fittings 








ORAINAGE, BRASS 
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certainly 


To receive a builder’s praise . . . the kind that brings him back 
did a for more ...and to pocket substantial profit on the job besides 
is all in the day’s work for contractors who install Pacific Steel 

Heating Boilers. 


won derful From the leak-proof electric arc welded seams to the knock- 
down feature which permits a quick set-up in tight places, the 

Pacific Boiler was constructed with the steamfitter in mind. 

+ b!” Once a Pacific Boiler is set, the steamfitter is through. No 

jO « going back to the job to fix leaks or adjust petty troubles, for 


there are none. This simplicity in assembly and certainty of 
result mean genuine dollar profit for the contractor. In addi- 
tion, low freight rates and quick delivery, made possible by 
the fact that Pacific operates both an eastern and middle west- 


U/AVUUUOQOUOUUUOUGEEAEEOUIOUUOO OU LQUGEEATOOUTOO UOTE EGOGEAGAAA TOUTE 


PACIFIC 


STEEL HEATING BOILERS 


AND CAPITOL RADIATORS MAKE A LOGICAL COMBINATION 


(HOQUUUUUUULUOUUDUOAOUUUUOUOUOUUUUAAUTOUOAAOAQGEUO EEUU GEERT 


ern plant, are profit advantages of much importance. 

And the fact that the builder is getting the efficiency and 
economy of operation and maintenance found in large com- 
mercial boilers undeniably reflects to the credit ...and future 
business ... of the contractor. 





PACIFIC STEEL BOILER CORPORATION 
Factories: Waukegan, Ill., Bristol, Pa. 
Sales Offices in 58 Cities 
Division of United States Radiator Corp., Detroit, Mich. 
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\like, yet 
perhaps very 
different! 


Here are two watermelons. They 





look alike. But are they equally 
good to eat? You can’t be sure... 


until you check what’s inside. 

















Similarly,the construction of various boilers,when 
given only a casual examination, often seems much 
alike. But when you carefully “check what’s in- 
side” the boilers may differ widely. Hence,the alert 
: steamfitter analyzes. And what does he find? 


.. » for fuel combustion, he finds that all grates 
in the fire box are shaking grates; he also finds 
rounded “live fire” corners in the fire box and 
added combustion space. 


. «+ for heat utilization, he finds balanced back- 
and-forth fire travel; with no short cuts to the 
chimney under any condition; besides, he finds 
extra heating surface at every point. 


. +» for owner’s convenience, he finds an extra 
high ashpit; automatic draft regulation; and 
convenient front control of the choke damper. 
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. «+ for meeting modern fuel trends, he finds 
extra fuel capacity for handling coke; also larger 
water spaces and large nipple openings for free 
circulation to utilize the quick heat from oil burners. 


... for easy installation, he finds individual 
tie rods for assembly of sections; two conveniently 
located washout plugs; a skimming or blow off 
plug; provision for hot water coil and indirect 
water heater; doors securely hung on separate 
frames; no parts attached to boiler with bolts that 
screw into cored castings. 


In short, when you analyze Weil-McLain Boilers, 
you see evidences at every hand of scientific re- 
search, skillful engineering, and careful thought 
for users of the boilers, as well as for the heating 
contractor who installs them. They are supremely 
efficient. They fight fuel waste. 
WEIL-McLAIN COMPANY 


General Offices Boiler Factory Radiator Factory 
Chicago, Illinois | Michigan City, Indiana Erie, Pa. 





“SEE THE WEIL-McLAIN JOBBER IN YOUR TERRITORY” 
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THE NATIONAL SUPER-SMOKELESS BOILER 


HAS THESE ESSENTIALS FOR 
EFFICIENT OIL OPERATION 








ATIONAL Super-Smokeless 
Boilers provide large com- 
bustion chambers, perfect com- 
bustion, long gas travel—three 





point where it is needed to assure 
complete combustion, the spiral 
travel of the gases, and the pro- 
gressive increase in combustion 

















times the length of the boiler— area are exclusive features. 
and efficient heating surfaces for 
absorbing the intense heat that 
is usually wasted up the chim- 


ney in oil-burning boilers. 


These are but a few of the many 
outstanding advantages of 
the National Super-Smokeless 
Boilers. May we give you full 
details by mail, or through 
a National Representative. 


* The secondary air supply and con- 
trol of super-heated air, at just the 


*When a type of oil burner is used which takes the air 
in through the front, then the secondary air intake 
is closed. No changes are necessary in the boiler. 


NaTIONAL Raoiator CorPorRATION 
MANUFACTURER OF RADIATORS AND BOILERS 


Nine Plants devoted to National Service through these Branch Offices and Warehouses: 


Baltimore, Md.—- 2600-2622 Matthews St. Boston, Mass.—-93-97 Oliver St. Buffalo, N. Y.—259-265 Delaware Ave. 
Chicago, Ill.---2445 N. Keeler Ave. Cleveland, Ohio—935 E. 63rd St. 
Cincinnati, O..-3530-36 Spring Grove Ave. Indianapolis, Ind.._-431 W. Georgia St. Johnstown, Pa -—221 Central Ave. 
Milwaukee, Wis.—-124-130 Jefferson St. 

New York, N. Y.—-55 W. 42nd St. Omaha, Neb.—108-112 S. Tenth St. Philadelphia, Pa.—-121 N. Broad St. 
Pittsburgh, Pa.—-1509 Arrott Bldg. Richmond, Va.—-3032 Norfolk St. 

St. Louis, Mo.-—-1042 Central Industrial Ave. Washington, D. C.—2205 Fifth St., N. E. 


ATIONAL 


~ Super-Smokeless 
BOILER 
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Patent Pending 


NEW NYE 
No. 00 Ratchet Stock 


Capacity 14” to 34” inclusive 


This New Nye Ratchet Stock embody- 
ing all of the usual Nye Qualities is with- 
out question the most desirable tool made 
for threading small pipe. 

Being light in weight it is easily carried 
in the Kit. Particularly handy where 
space is restricted. 

The dies, which cut full tapered stand- 
ard threads are held in place by two 
stationary pins to prevent their turning, 
but can be readily removed by unscrewing 
die head cap. Die heads quickly changed 
without effort by pulling the ratchet pawl 
knob. 

Tool complete includes ratchet handle 
and 4", 14", 3%”, 4%” and 3%” die heads 
with right hand dies, packed in fibre- 
board box. The ratchet and any one 
of five die heads with die can be furnished 
if complete tool is not desired. 


Net Price 
No. 00 complete 1%” to 34”...... . . $16.63 
Ratchet . eee eee 
\" Die Head with a 2.80 
Y4y" Die Head with Die........... 2.80 
%" Die Head with Die........... 2.80 
4" Die Head with Die........... 3.15 
4" Die Head with Die........... 3.15 
Dies only, each size.............. 1.93 


West of Rocky Mountains 
5% Additional 





Nye Four-Way Solid Die Stock 


Complete with 3%, 1%, 34 and 1-inch 
Genuine Nye Skiptooth Dies. 
RE at a er ee $12.25 





Nye Three-Way Adjustable 
Die Stock 


Complete with 14, 34 and 1-inch Dies. 
Net Price $12.34 
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Harry G. Nye 
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To The Plumbers and Steamfitters of 
the U. S. A. 


Well, I see the Coolidges are about to be put out 
into the street, because the Hoovers have taken the 
house. That's the worst of being a minister of the 
Methodist church or a president of the United States. 
You just get the hall switch located, and know how 
long it takes to fill the tub, and then you have to 
move on. 


Every four years we spend several million dollars 
to hire a president, and then, in eight years at the 
most, we fire him and hire a new one. If we ran our 
shops and factories the way we run our government we 
wouldn't make a cent, and sometimes we don't anyway. 


But perhaps these companionate presidents are a 
good idea. Even if they're good we don't keep them 
so long that they spoil, and if they're bad we've got 
something to look forward to. The only two things we 
have had sense enough to put a limit on are the seven 
years itch and an eight year president. 


Personally I think it would be a great mistake to 
elect any man for a third term. It is bad enough now, 
the way he keeps his eye on a second term all through 
his first term; but if he kept his eye on a third term 
all through his second term we wouldn't get any 
service whatsoever. 


And, in case we make a mistake, eight years is 
enough. Too much is quite sufficient. We might send 
some fellow to the presidential chair sometime that we 
ought to have sent to the electric; but, thank good- 
ness, in eight years anyhow we can give him a hearty 
breakfast of ham and eggs and end it all. 


And it is a good thing in another way. Every boy 
is taught that he has an equal chance to become presi- 
dent, but, luckily he never cared enough about arith- 
metic to sit down and figure it out. But I hope no 
boy will get discouraged because there happen to be 
45,200,000 boys in the United States and only one 
presidency. 


But, if he can't be president, he can be a 
plumber or a steamfitter or an electrician, and use 
Nye Tools and live happy ever after. If our presi- 
dents had as good tools to work with as our plumbers, 
etc., have, they would live longer, and happier, 
because Nye Tools work so much faster and easier. We 
think we'll send Herb a die. 


Faithfully yours, i, “A > i Vine 
Copyright 1929 by Harry G. Nye. 
ed. 


All rights reserv 


OTHERWISE KNOWN AS 


THE NYE TOOL & MACHINE WORKS 


MANUFACTURERS OF HIGH GRADE PIPE TOOLS 
4120-30 Fullerton Avenue Chicago, Illinois 


-~ 
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@ “A properly made oxy-acetylene welded joint is as 
strong as the base metal, fully 100% efficient ....” 





é ‘Properly made?’ 


means made under proce- 
dure control,—produced 
under standards dictated 
by the best engineering 
practice. 

























The Pioneers in 
Procedure Control 





for 
Oxwelding 


LINDE OXYGEN 
The Linde Air Products Co. 


Prost Ofte 
Dissolved Acetylene 


The Prest-O-Lite Co., Inc. 














th . wi] 

Omel7 oe 

Apparatus and | PG = iin si 
Supplies . : ll 









Oxweld Acetylene Company 


UNION CARBIDE 
Union Carbide Sales Co. 




















Units of 
UNION CARBIDE AND CARBON CORPORATION 


General Offices UCC Sales Offices 


30 East 42nd Street, New York, N. Y. In principal cities of the country | 














55 Oxygen Plants— 36 Acetylene Plants—99 Oxygen W arehouses— 100 Acetylene W arehouses—38 Apparatus Warehouses—2 35 Carbide Warehouses 


er —<-s . 2 
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Modine Unit Heater No. 701, 
weighs only 130 Ibs., has the 
heating capacity of approxi- 
mately two tons of cast iron 


radiation. 


Heat when you need it, where you need it — just as you use light. 
That is what Modine Unit Heating means in the industrial plant. 


The illustration above tells the story. The sunny side of the plant has 
ample light. The other requires additional illumination. Only lights 
that are needed are turned on. No waste there. 


Heating is taken care of just as effectively and economically with 
Modine Unit Heaters, as shown in the lower picture. The Modine de- 
livers heated air down where needed, just as light is reflected down. 
Individually controlled, Modine Units are operated only when the 
area each Unit covers requires heat. No waste, No discomfort to 
workmen through excessive heating or under heating. 


During the last seven years thousands of industrial plants have turn- 
ed to Modine Unit Heaters — for better heating at smaller cost — for 
increased productivity through improved working conditions — for 
reduced loss through illness of workers. 


Let us send you complete information now about this better method 
of industrial heating. 


MODINE MANUFACTURING COMPANY 
1703 RACINE ST. RACINE, WIS. 


Branch offices in all large cities 
London Office — S. G. Leach & Co., Ltd., 26-30 Artillery Lane. 


Modine 


Unit HEATER 


FOR STEAM, VAPOR, VACUUM, HOT WATER HEATING SYSTEMS 
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» LEAD ; » The dependable metal 





Modern life calls for convenience. It also calls for a show of beauty. 
But what are these values worth if beneath them there is not a solid 
foundation of endurance, of dependability? Lead has stood the test of 
| dependability for many centuries. It stands today as the plumber’s great 
, ally in giving long lasting satisfaction and service. For lead is tough, 
elastic, withstanding shocks and disturbances that break other metals. 


tess. The Eagle-Picher Lead Company, 134 North La Salle Street, Chicago. 


EAGLE +r, Pipe ~ Fittings 7 Solder 
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Jack: ‘‘Looks to me like that clamp could hold up a safe!”” 


Old Timer: **Well, boy, Grinnell never skimps on strength. These clamps are 
forged steel. Tell me they’ll carry twelve times as much as we put on ’em.”’ 








COMPANY 


Executive Office: Providence, R. I. 
Branches in all Principal Cities 








Power and Process Piping 
Pipe Bending, Welding, etc. 
Steam & Hot Water Heating Equipment 
Fittings, Hangers and Valves 
Automatic Sprinkler Systems 





I-BEAM CLAMP 
The Old Timer 
Knows 


NEW line of patented Grinnell Universal 

Forged Steel I-Beam Clamps with a fac- 

tor of safety of twelve (as called for in the 

specifications of the Powér Piping Society) is 
now ready. 


Only three sizes are needed to support any 
size of pipe from 4 in. to 24 in. and to fit beam 
flanges up to 7.25 in. width for the two smaller 
sizes, and up to 10.59 in. width for the largest 
size. 


These clamps permit of 1 in. minimum 
vertical adjustment after erection. They are 
designed primarily for use with Grinnell Ad- 
justable Wrought Pipe Clamps, Adjustable 
Swivel Rings, Single Pipe Rolls, Spring Pipe 
Hangers, etc. 

This addition rounds out the line of high- 
grade, readily adjustable beam clamps, hang- 
ers, etc., for power and other types of piping, — 
a line in which Grinnell holds an enviable 
reputation. 

Bulletins giving cuts, dimensions and 
other data on above mentioned items sent 
on request. 








GRINNELL COMPANY, INC. 
305 W. Exchange St., Providence, R. I. 


I want to read more facts about the Universal Forged 
Steel I-Beam Clamps. Send along the Bulletins. 


Name 
Address 
City 
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Look for the Armco 


uniform ingot ro 


IngotIrontrade-mark 


p W I 7 H on all genuine Kaus- 
; tine Septic Tanks. 

rices 

RnOownN 

















WITH 


yality —— 


tific 
esign 


> 











owonder| 


Kaustine Tanks fl 
can get the bulk of the Septic Tank 


business for You 


@uk Ji * ROM every business-building angle Kaustine Armco 
I] Ingot Iron Septic Tanks are outstanding! Nationally 

S known and highly respected—these famous tanks are get- 
EPTIC TANK ting the business on a basis that means profit for Kaustine 


selling associates. Get the new Kaustine prices and sales 
building proposition for your own territory. Write now. 




















7 , MCo° 


KAUSTINE COMPANY, INC, ‘12 MAIN ST., PERRY, N.Y. 


qusline 
Septic Tanks 


INgot\—/ tron 


y 
SQUuSTine Compan 
Perry. N 
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More than 





have overwhelming evidence that 
Dole Air Valves are thoroughly 


reliable. 


Over 3,000,000 of these valves have 
stayed sold because they were built 
right. They give years of satisfac- 
tory service with no cost for upkeep. 


For steady business and steady 
profits sell, Dole Syphon Air Valves. 





Automatic Non-adjustable 
All Metal Thermostatic 


SYPHON AIR VALVE 


The Dole Valve Company, 1913-33 Carroll Ave., Chicago, III. 
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United States Enamele? Gare 


can be furnished with 


USA NAR 


Acid-Resisting Enamel 


andcan also be furnished 
IN COLOR 











USAWAR — Acid - Resist- 
ing Enamel—unharmed by fruit, 
vegetable and other acids. 


USANAR Enamel success- 
fully resists these acids and be- 


cause it guarantees longer years 


of service, (/SANVAA Enam- 


eled Ware is the lowest cost for 
permanent fixtures. 


USANAR Enamel in 
COLOR if you prefer. 


Your choice of twelve colors. 




















Tnite? States Sanitary NYG9.C 


Pittsburgh, Pennsylvania 


PHILADELPHIA NEW YORK 
BOSTON KANSAS CITY, MO. CHICAGO 
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is already ts 
rewarding dealers te 
: who handle els 
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Young as it is, 1929 is paying a thst 
profit—a good sized one. Hot- cs 
stream dealers are busy — busier if 
than they have ever been before. 
It looks like a record-smashing 
year for any plumber — in large es 
For —_ ‘ous 
cities or small towns — capable of tag, 
. handling a big proposition ade- he 
: Gas Appliance ae Pa 
: quately. By big we speak not so 
Hotstream Draft Reg- ° ; ° ry 
daily. ath qaitionn much in terms of money invested tp 
check valve and self- as sales that can be made. rot gh 
acting safety valve . hell 
positively control draft ’ 
<r ac digo If you’re the man and concern 
vent down drafts which i 
& sig organo equipped to make the most heater 
Full details and prices sales in your community in 1929 
on request. we have the heater you Can do it 
with and invite you in your own 
interests to gas 


The ONLY side-arm ere 


automatic storage 
heater WITHIN The Hotstream Heater Co. nh 
THE REACH OF ag - | 
ALL. Baht cm Makers of Heaters that Heat 
tional features! J 
| a tin CLEVELAND, OHIO : 


List Price $66 
complete 














Its easter to self UULAMMLNS 


in... apple pie 


Lots of people aren’t interested in 
the value of vitamins in_ spinach. 
But talk vitamins in apple pie, and 
you'll get their immediate attention. 
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The Boiler with the SWELL Front 
SWELL 


Sales Offices and Warehouses: 


New York: 10 E. 41st St. Boston: 640 Main St., Cambridge 
Philadelphia: 49th St. & Grays Ave. 


Cleveland: 1108 Webster Ave. S. E. 


Westfield, Mass. 











UST so it’s easier to get prospects 

interested in the efficiency of the 
H. B. Boiler now that it’s all dressed up 
in a handsome new jacket of mountain 
ash scarlet. They Il pay better attention 
while you tell them about the efficiency 
of its insides. 


In this day of modern selling when 
beauty of design and color take a 
leading part, this new tailoring has 
given the H. B. Boiler new sales value. 


Write for complete information. Also 
for information on the H. B. Smith ‘*144" 
new Full Surface Radiator; and on our 
new gasket which saves you time and 
money on installations of our boilers. 
The H. B. Smith Co., Dept. A-57, West- 
field, Mass. 


‘THE H:B-SMITH 


. BOILERS & RADIATORS , 


| Used in fine homes and buildings since 13860 





The H. B. Smith Boilers for steam, hot water 
and vapor heating; radiators; and hot water 
supply boilers; for every type and size of private 
home, office building, factory and public building 
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Kight in your Line 
and Profitable, too/ 


Because Radkovers are assembled in all sizes 
and proportions fromafew standardized stock 
units, they are manufactured economically... 








and, because they are manufactured econom- 
ically, you can profitably sell them at com: 
petition-beating prices. 









ne tome thee 


Sample Radkover 
at a Special Price— 


In order to convince you that Radkovers 
can become an unusually profitable item 
for you to handle and sell, we will ship you 
this sample Radkover upon receipt of 


$10.00 


This is less than factory cost. It retails for 
$31.00 F.O. B. Factory. We make this prop- 
osition only to such contractors aswill agree 
to display it. Only one sample to any con- 
tractor. Orders must be accompanied with 
remittance. 


RADIANT STEEL PRODUCTS CO. 


Williamsport, Pa. 























Furniture-steel 


RADIATOR 
CABINETS 








Assembled from 
stock units — 


SS ao fs 
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- + BARBER - - 


PATENTED 


AUTOMATIC GAS BURNER 


Manufactured by 
The CLEVELAND GAS BURNER & APPLIANCE Co. 
Cleveland, Ohio 











3102-04 Superior Avenue, 


We tHER the heating system is 
steam, hot water, vapor or warm 
air, the Barber AUTOMATIC Gas 
Burner will easily convert that system 
into a highly efficient, clean, safe, 


economical and trouble-free gas fired 
plant. 


Your customer does not have to buy a 
new boiler or furnace—you install the 
Barber AUTOMATIC Gas Burner 


specified for the particular type of 
boiler or furnace to be converted and 


the house heating problems of your 
customer are solved for good. 


The Barber AUTOMATIC Gas Burner 
is made in sizes and capacities to meet 
the heating requirements of all types 
of round or oblong furnaces and boilers 


—for the smallest home to the largest 
job in your community. 


The Barber AUTOMATIC Gas Burner 
is backed by many years experience in 
heating homes successfully with gas. 
The experimental stage with Barber 
Burners has long since been passed. 


All your customer does with the boiler 
or furnace in which a Barber AUTO- 
MATIC Gas Burner has been installed 


is to light it in the fall of the year. 


That is all the attention it needs until 
spring when he turns it off. No soot, 
ashes, dirt, uncertainty, no shoveling 
of coal. The Barber AUTOMATIC 
Gas Burner is furnished complete with 
the best known automatic and safety 
devices. SELL THE BARBER 
AUTOMATIC! 


Write at once for literature, 
catalog and complete details. 


The GLEVELAND GAS BURNER @APPLIANGE GO. 


Burner Specialists 











| es 


Cleveland, Ohio 








Gas Heat Now Easy for Every House 


rr 
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“Xx” LABORATORIES 
25 West 45~ St., New York 


REPAIRS LEAKS IN 

HIGH & LOW PRESSURE 

BOILERS AND HOT WATER 
HEATING SYSTEMS 
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‘The NEW MINUTE MAN x, | 


A 

















At you ready to protect 

your customers against 
floods and seepage? When 
spring rains invade their cellars, 
threatening damage and disease, 
they'll need a ‘“‘New Minute 
Man’’—the Goulds Cellar 
Drainer. 


















Here’s a sump pump with “the spirit of ’76’’— 
ready for instant action, prepared for depend- 
able service. 


SS RR GR OUR RN ay eh 





The Goulds Cellar Drainer is attractively- 
finished in bronze and black. It is a self- 
priming centrifugal pump with bronze impeller 


and a stainless steel shaft, which is fully en- ee” |/ 
closed and packed in grease, requiring little or 4 
no attention. The complete outfit | includes Wate Wantie Collar : 
4 h. p. motor; 8 ft. lamp cord with plug; Drainer offers dealers é 
sentinel breaker for motor protection; foot big opportunities for i 
. , . profitable sales. 
valve; 4 ft. suction pipe; and float switch. It : 
has a capacity of 5 to 25 g. p. m. against heads napnaneony Cnskginen. Fer 5 
. “ use in residences and ‘ 
up to 23 feet, and can be used for pits from 11% buildings of moderate f 
to 5 ft. deep. size. Sells for i 


PS eee ve 


You'll find a big market for this high-quality, 


to floods or where seepage exists. 2 


low-priced drainer in cities and towns subject 





Descriptive literature on request. 


GOULDS PUMPS, Inc., Seneca Falls, N. Y. Order a 
Sample Outfit 


for Display 


"CELLAR DRAINER 























1929 
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Makers of a Complete 
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Il the care of old-time craftsmanship 


Ts 








ODAY the spirit of old-time craftsmanship 

finds expression in many modern products. 
And for very good reason. Present day buyers have 
become educated to the increased value—the in- 
creased service they can expect from products that 
bear evidence of pride in manufacture. 


Although manufactured on a production basis, 
Republic Brass Goods are made to the same high 
standards of quality that characterized the creations 
of old time craftsmen. Republic products are de- 
signed by experts who have applied their specialized 
abilities to the improvements of mechanical features. 
They are manufactured under thesupervision of men 
who honor their calling as practical brass craftsmen. 


Quite naturally, then, these finer products appeal 
to plumbing craftsmen who believe that it is not 
only good craftsmanship but decidedly good busi- 
ness to install quality brass goods. 


Let us send you copies of Republic Demonstration 
Books illustrating leaders in the Republic line 
and outlining ideas for promoting the idea of 
quality plumbing. 


THE REPUBLIC BRASS COMPANY 
and its subsidiary GRABLER-REPUBLIC, Inc. 
Cleveland, Ohio 














expressed in modern 
brass goods 







Fig. G-607 
**Republic’’ No. 25 Quick 
Compression Bath Faucet 

ina Soap Dish 







The Republic ‘‘Ambas- 
sador” Kitchen Sink 
Fixture No. 527% 


(Right) ‘‘Republic’’ 


vatory Fixture 






(Below) Fig. G-325-U 
*Republic’’ Com pression 
Stop a —_— 


wt 
Union Coupling 





Fig. G-210 
**Republic’’ Swing Spout 
Laundry Tray Fixture, 
Quick Compression T 

—with Tray Bracket 


REPUBLIC 


Line of High Grade Plumbing Brass Goods 


a 
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Every “FROST” Trap is virtually a custom-made product. “ANACONDA” 
Brass Pipe of correct gauge is selected for its particular need, then shaped 


on modern machinery by expert workmen, beautifully finished in 
nickel or chromium plate. Each Trap rigidly inspected and care- 
fully packed in an orange colored box sealed by a black band. 


Made in all sizes and styles. Standard stock—17 and 20 
gauge, cast nuts, die-cut threads, sawtooth canopy flanges. 


A Complete Line 
“FROST” products include a complete line of plumbers’ Tu- 
bular Brass Goods. Cast Brass, Bent Tube, and Anti-syphon 
Lavatory and Sink Traps, Bath and Lavatory Supplies, 
Tank Trimmings, Sink and Laundry Tray Connections, 
Slip Joint Nuts, Vent Tees, ete. All of dependable qual- 
ity backed by a quarter century of “knowing how.” 


Your Jobber stocks “FROST” products 


FROST CO. 


KENOSHA WISCONSIN 
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WEBSTER MODULATION 
VALVE 


Puts the room temperature 
under the control of the occu- 
pants. 





WEBSTER DAMPER 
REGULATOR 


Regulates the draft — keeps 
uniform pressure on boiler re- 
gardless of demand for steam 


DOMESTIC ENGINEERING 


WEBSTER RETURN 
TRAP 


Insures absolute silence—pre- 
vents waste of steam. 





WEBSTER VENT VALVE 


Permits escape of air but pre- 
vents its return—makes pos- 
sible operation for hours at a 
time at less than atmospheric 
pressure. 





—powerful and sensitive. 








“ en ~ 
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WEBSTER BOILER 
RETURN TRAP 
Returns water to boiler when- 
ever pressure exceeds a few 

ounces. Positive in action. 


WEBSTER VENT TRAP 
Vents air from system in base- 
ment—-silent, positive—needs 
no attention, 








You can see for yourself why the Webster Type “R” 
System is just as Simple as it is Safe 


THE ABOVE ILLUSTRATIONS show the extreme simplicity of 2. Retains the steam in the radiators until condensed— 
this improved open return line system, together with the no waste circulation. 

“Webster equipment that makes the Type “R™ System quiet, 3. Eliminates noises, fuel odors and water leakage. 

efhcient and safe. “ 4. Assures return of water to boiler under all conditions and 
The Webster Modulation Valve is DIFFERENT from the circulation with only ounces of pressure. 

ordinary supply valve—it contains a patented arrangement 5. Safeguards the owner against excessive fuel costs, re- 


pairs and frequent attention. 
A system you can install with complete confidence in all 
types of buildings requiring 1,000 to 16,000 sq. ft. of 
radiation. The coupon will bring you complete descrip- 
tion of system and apparatus. 


which admits steam to the radiator in progressive volume, 
varying with the lift of the valve piece. Webster Return 
Traps attached to the radiator outlets hold the steam in but 
permit the passage of air and water. All air is vented in 
the basement and the water is returned automatically to 


the boiler by Webster Type “R” Basement equipment. 
y ype quip The Webster Steam Heat-\_ 


ing Specia’ist in your | 





The combined action of these Webster devices: S| 
vicinity can probably help 


I. 


Provides continuous and thorough discharge of condensa- 
tion at a temperature below that of steam—dquick heating 
up, no air pockets, no water-logged radiators, no water 
hammer. 





you in developing preferred 
business with Webster 


4 Systems Type “R* Systems. Get in 
of Steam Heating 








touch with him a 


a eee See pee pe eee ee ee ee ee 
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WARREN WEBSTER & COMPANY, Camden, New Jersey. 


Please mail Bulletin B-6oo, describing the Webster Type “R™ System of Steam Heating to 


OES a2 ae Street...............- 


DE-2-9-29 
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“5=-Point” Pipe 
Will End Your 
“Kick-Backs” 





Cheap, inferior pipe is often a 
boomerang for the plumber who 
installs it. For even the customers 
who buy on price alone get dis- 
satisfied with rusty water—joints 
that work loose—constanttrouble. 


Reading Genuine Puddled 
Wrought Iron Pipe eliminates 
“kick-backs’”’. It is completely de- 
pendable. Look over the reasons 
for Reading superiority—then 
ask yourself what other pipe 
combines all these advantages at 
such moderate cost! 


Remember that only genuine 
puddled wrought iron pipe— 
made in the time-tested way—is 
“five-point” pipe. To keep cus- 
tomers satisfied for generations, 
install ReadingGenuine Puddled 
Wrought Iron Pipe—look for the 
Reading name and spiral knurl 
mark on every piece. 


DOMESTIC ENGINEERING 
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POINT PIPE 


Resists Corrosion—the puddling process* 
coats every inmost particle of Reading 
Pipe with age-lasting silicious slag. 


Defies Vibration—puddling imparts a 
tough, rope-like structure that does not 
crystallize or fracture sharply. 


Threads Better—clean threadsare quickly 
cut, insuring tight joints that stay leak- 
proof. 


Welds Easily—pipe walls have maximum 
strength; no “weak spots”. 


5 
Holds Coatings Permanently—due to the 
texture of genuine puddled wrought iron, 
galvanizing adheres to Reading Pipe four 
times more thickly than to any other 
ferrous pipe material. Paint and other 
coatings last indefinitely. 


*There is only one way to make genuine 
puddled wrought iron—the time-tested 
material. Pure pig iron and silicious slag 
must be kneaded and worked together 
inside a flame-filled furnace, to secure 
perfect and uniform distribution of the 
protective slag filaments within the 
metal. Time tells of only genuine puddled 
wrought iron— accept no untried sub- 
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stitutes for Reading Genuine Puddled 
Wrought Iron Pipe. | 
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IRON 


READING IRON COMPANY, Reading, Pennsylvania 


Atlanta - Buffalo ° Detroit 
Baltimore Chicago ; Houston 
Boston Cincinnati Los Angeles 





New York St. Louis ° Fort Worth 
Pittsburgh Tulsa . Seattle 
Cleveland San Francisco - Philadelphia 
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Y Make All 


Your Hours 
Productive 
Hours 


* 
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HEN you look over the balance sheet at the end 
of each month, how many hours do you find 
charged to “service hours that are non-productive, 
costly ones that subtract very noticeably from your 
profits? 


How many of those hours can be directly traced to 
faulty ball cock installations you have made? 


If you re not installing a high quality ball cock, you can 
be sure that those non-productive hours can be cut a 


good deal. 
If you change to Sherwood Ball Cocks, as thousands of 


other plumbers have done during the past few years, 
you will find that all your ball cock work will be pro- 
ductive work—-work that will add to your profits and 
never subtract. 


Sherwoods are always easily installed. Furnished with 
any size shank for any standard job. Guaranteed to 
close against any city water pressure without whistling 


Your jobber or gurgling. 
can supply 

a SHERWOOD BRASS WORKS 

= Jefferson and Mt. Elliott Aves. Detroit, Mich. 
Sherwoods Representatives: 
at any time m= E 7 Se ‘cone ee 831 Edgewood Ave 

303 Colman Bldg., Seattle lrenton, N. J 
E. S. Thompson Fred S. Wilsey 
2401 Chestnut St.. Philadelphia Plymouth Bldg... Minneapolis 
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The new 1929 Edition of Domestic Engineering 
Catalog Directory is now ready for distribution. 
Many changes and improvements have been 
embodied in this edition. All members of the 
plumbing and heating industries who are in- 
terested in keeping up-to-date on the latest 


available information on the sources of supply of 


all products manufactured in the trade should 


have this valuable book. 





The plumbing and heating contractor can, by 
looking through the catalog section (which con- 
tains the products of 528 manufacturers) find 
illustrations and descriptions of thousands of 
items that are of interest to him. It is also con 
venient for him to use the catalog section as a 
medium to show his customers various plumbing 
and heating appliances that he recommends they 
select. This section is indexed and cross-indexed, 
making it a simple matter to locate the pages that 
show any particular item that may be wanted. 

In addition to the catalog section, Domestic 
Engineering Catalog Directory has a classified 
section that contains over 2000 headings under 
which are listed the various manufacturers to 
gether with their trade names. This section 1s 
also indexed and cross-indexed making it possible 
to find in a very short time the manufacturer of 
practically any item used in the plumbing and 
heating field. 

The above features and many others, make 
Domestic Engineering Catalog Directory a valu 
able asset for wholesalers, specialty dealers, and 
plumbing and heating contractors who are desir 
ous of keeping themselves informed on the latest 
buying data available. 


Order now. Only $5.00 a copy. 


Domestic Engineering Company | 


1900 Prairie Avenue 
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CURTIN VALVES _4 
MUST BE GOOD 


In fact they must be exceptionally 
good because of the strict requirement in 
material, extreme care of manufacture, 
and rigid tests for perfect operation. 








Curtin Valves are simple in construc- 
tion, yet they work consistently under all 
sorts of conditions where inferior flush 
valves fail to stand up. 








A. F. CURTIN VALVE CoO. 
MEDFORD, MASS. 


*Four of America’s leading potteries use Curtin 
Victory Valves as standard in their finest units. 
In hard or soft water sections alike, they know that 
Curtin will endure. 


*Names upon request. 




















- 
j= 
—— 








D 


(MOIE \ If 


VICTORY VALVES 

















a \b 


Mention Domestic ENGINEERING when writing advertisers. 



















February 9, 1929 


34 DOMESTIC ENGINEERING 


The Quality 
you expect 
in any Bethlehem 








Product 


iii the process 
of manufacture, everything possible is 
done to insure that Bethlehem Steel Pipe 
embodies the high quality that you natu- 
rally expect in any Bethlehem product. 


Every operation in Bethlehem’s new 
pipe mill is carried out under the super- 
vision of men thoroughly experienced in 
pipe manufacture. Everyitem of machin- 
ery is new and of the most modern type. 
The inspections and tests are most criti- 
cal, so as to make certain that every 
length of pipe shipped conforms in every 
way to the Bethlehem standard. 


And, most important of all, Bethlehem 
Pipe is made of Bethlehem steel, of the 
grade selected by this Company’s metal- 
lurgists as the best for the purpose. 





Pipe made under such favorable condi- 
tions could hardly be other than good 

| pipe. Bethlehem Steel Pipe jis good 
pipe. No other kind is permitted to 
carry the name “ Bethlehem.” 


BETHLEHEM STEEL 
COMPANY 


General Offices: Bethlehem, Pa. 


District Offices: New York, Boston, 
Philadelphia, Baltimore, Washington, 
Atlanta, Pittsburgh, Buffalo, Cleveland, 
Detroit, Cincinnati, Chicago, St. Louis, 


The name “BETHLEHEM” is marked at inter- i ian ee Meine teenie 























vals on every length of Bethlehem Steel Pipe— Portland and Honolulu. 
assurance that this pipe embodies the same high 
quality found in other Bethlehem products. 


BETHLEHEM 


mime 


Stee... 


Bethlehem Steel Corporation, New York 
Sole Exporters of our Commercial 
Products 





The most suitable stee/ 
for the purpose that it's 
possible to produce is 
used in making Bethle- 
hem Steel Pipe. 
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C&L 32 


This is one of the most popular blow-torches we have ever made. 
It is more expensive than the 158 because it is made for much 
harder use. It is designed for the man who uses a blow-torch in 
his daily business and demands not only excellent performance 
but rugged ability to stand rough handling. 32 contains the most 
advanced patented C & L blow-torch improvements. It also has a 
red handle with the gold stripe. Sure sign of satisfaction. 








: Ape YOU 
"| PARTICULAR 





| ABOUT | 
y | YOUR TOOLS? | 











y 
1 “You bet your life I am,” you 
2 say. “When I buy a tool it’s got 
| ' to be right and it’s got to stay 
: right.” 
When you buy a Clayton & 
Lambert torch you’re putting a 
worth-while tool on your work- 
| bench. The most exacting blow- 
| torch uses are considered in the 
manufacture of Clayton & Lamberts. 


Lasting materials—the strongest avail- 
able, selected for long, efficient use. 
Many of the features of design are ex- 
clusive and patented Clayton & Lam- 
bert improvements—the result of 40 
years’ experiment and invention. And 
Clayton & Lambert torches are made 
by precision workmen. Men who think 


of tools and look at tools in the same C&L 158 


This blow-torch is espectally made and 
light as you. priced for the man who likes to do odd 


for 1 m.. obs around the house, or to tinker with 
For instance—the vaporizing cham- coaatmdel things. It will last a lifetime tf 


be } \ itis not abused. The usual retatl price ts 
er has an exclusive vein system for Ce ee.” Mer ae uate 


quicker, hotter heat. That makes the houses, hardware, electrical and automobile 
accessory stores have tt—or can get it for 


torch function better and saves money __ you quickly. Look for the red handle 
with the gold stripe. 














MANUFACTURING COMPANY 





Detroit, Mich. 
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on your fuel bills. All fittings are built into the 
tank by a patented method that prevents their fall- 
ing in or coming out. There’s absolutely no danger 
of an explosion with a Clayton & Lambert torch. 
Even the most delicate part—the gas orifice 





is 
fool-proof. In the No. 158 the ori- 
fice has a guard. Slightly higher 
priced, No. 32 has a patented de- 
sign so that you'll never ruin the 
torch by a careless twist of your 
wrist. And as you close the valve 
you automatically clean the orifice. 

Things of that sort have made 
Clayton & Lamberts the largest 
selling torches in the world. There’s 
satisfaction and pleasure in work- 
ing with such a fine, capable tool. 


Youcan buy Clayton & Lambert 
torches at plumbing supply 
houses, hardware, electrical and 
automobile accessory stores. Look 
for the handle—it’s red with a 
gold stripe. But to be sure—look 
for the trade-mark too. It pays 
you to be certain that you’re get- 
ting a Clayton & Lambert. 


~~ CLaytTon & LAMBERT 
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ADDED YEARS 
OF SE RVICE 


inm~ SKkYSCTA 
b en? 
and cloey 


E life of pipe in most cases is a matter of its 

ability to resist some form of corrosion. Differ- 
ent kinds of services are, of course, affected by dif- 
ferent types of corrosion. One of the worst types 
is pitting. It is a proven fact that mill-scale on the 
pipe is one of the principal causes of pitting. The 
scale is electronegative to the pipe metal and sets up 
galvanic action (corrosion). 


The Scale Free Process, applied to “NATIONAL” 
Pipe, butt-weld sizes 14 to 3-inch, was invented and 
developed by National Tube Company to eliminate 
this mill-scale, common to all butt-weld pipe in the 
normal processes of manufacture. It is mechanical in 
principle and, briefly, consists of a series of specially 
designed rolls so arranged as to cause a working of 
the metal forming the pipe walls in opposite (longi- 
tudinal and horizontal) directions. This alternate 
working, or distortion of the hot walls of the pipe 
causes the mill-scale, which has become brittle dur- 
ing passage of the pipe across a cooling table, to 
break off and fall from the pipe walls. The loose 
scale is later removed by compressed air or washed 
out with water. 


















In addition to giving added protection against pitting 
tendencies, ‘““NATIONAL” Scale Free Pipe means a 

: better base for galvanized coatings; full delivery 
capacity; no damage to valve seats, no clogging of small 
orifices by loose scale; and approximately 20 per cent 
greater strength at the weld, due to additional rolling, 
making the pipe especially desirable for bending, coiling 
and special uses. 


The Scale Free Process, like the Spellerizing Process, is 
a patented feature, developed by National Tube 
Company—the details of which are given in Bulletin 
No. 7. These processes have contributed in making 


“NATIONAL” — 
America’s Standard Wrought Pipe. 


NATIONAL TUBE COMPANY * Pittsburgh, Pa. 
Subsidiary of United States Steel Corporation 


SCALE FREE PIPE 
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J. (“Rusty”) TEE, former national 
champion wrench baffler, named by some ex- 
perts as the stubbornest single piece of pipe of 
all time, protests against the rough treatment he 
— ; received at the hands of a Trimo pipe wrench: 


**No, ’'m not hurt,” he admitted, “not even : 
scratched; just terribly disappointed. me ed 
I would still be holding the title today - 
if they had not used an Improved and a 
Mightier Trimo on me. No pipe can 
stand that. Ordinary pipe wrenches 
could never budge me. I consider it 
was unsportsmanlike to use a Trimo.” 


Let’s not be sentimental, fellows, about pipe 
work. When pipes put up a fight, let Improved 
and .Mightier Trimo give them the works. 





Hardware and Supply Dealers 
Everywhere Sell 
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TRIMONT MFG. CO., INC. 
ROXBURY (BOSTON), MASS. 
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— daily newspapers, building magazines and 
other periodicals, this Association is conducting an 
intensive advertising campaign. Its purpose is to better 
acquaint prospective builders and buyers of homes wit! 
the advantages and merits of using Brass pipe for plumbing. 

In these advertisements the leading architects of the nation 
are impressing upon home owners the advantages of build- 
ing for permanency by using rust-proof Brass pipe. Such 
endorsements are a big selling factor for you and are con- 
vincing home owners, more and more, of the practical 


©. Our advertising will be read by millions of people 4 
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ING BIG BUSINESS FOR YOU 
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THE MI = MILWAUKEE. JOURNAL ¢ 
, pie News_! 


- * 
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Pittsburgh 





That Will Increase Your Sales 


economy of using materials that are rust-proof Department that will be glad to advise you on any 
and therefore durable in home construction. problems that you may have in connection with 
This Association maintains a Building Service the proper installation of Brass pipe. 





COPPER & BRASS 


RESEARCH ASSOCIATION 


25 Broadway, New York 


Midwestern Office Canadian Office Pacific Coast Office 
Landreth Bldg., St. Louis, Mo. 67 Yonge St., Toronto, Ont. Architects Bldg., Los Angeles, Cal. 
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be STRONG’ MEN 


But you don’t have to be a Sampson 
to thread pipes today 


Once threading a pipe was a strong man’s job,— We've put all our years of experience into the 
put your shoulder down and lean on it. Today new dies. They cut easily, but they cut smoothly 
“Greenfield” pipe stocks too, no burrs or broken threads. 

and dies make easy 
work of that job. 









Here is the way to identify 
all ““Greenfield”’ pipe tools. They 
are painted a bright handsome 
red—-pipe stocks, vises, cut- 
ters —the whole line. 


The finest pipe 
threading tool we 
have ever made —the 
finest any one has ever made 
so far as we have been able 
to determine by laboratory 
tests—is the new “Greenfield” 
adjustable stock and die. Owing 
to our new way of cutting threads, “Greenfield” 


You should know 
andtry ‘“‘Greenfield” 
pipe wrenches 
too—they have 
the stuff built 
into them just 


The new “‘Greenfield’”’ Adjustable 
Pipe Stock and Die Set 





adjustable dies actually require only 144 to % like our pipe stocks and dies. On sale at 
as much “elbow grease” as the average one or practically all hardware and mill supply 
two piece die. houses. 








GREENFIELD i TAP AND DIE 


CORPORATION 


GREENFIELD, MASS.,U.S.A. 











New York: 15 Warren St. Chicago: 13 So. Clinton St. Detroit: 228 Congress St.. W. 
Canadian Plant: Greenfield Tap & Die Corp. of Canada, Ltd., Galt, Ontario 
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nae TEAM taken through underground pipes from 
- ag Soe = ao eee ST” a 60 H. P. Tubular Boiler in the Army and 
Navy Building now is distributed to the rooms of 

the Executive Mansion at Washington. It also heats 

domestic hot water in the White House basement. 


The owner of the towering hotel, apart- Time was when the White House was heated by 
ment, office building or modest home, boilers in its own basement but governmental 
who studies the scientific action and the economic efficiency since 1927 has employed oil 
care and wear-proof construction of burners and dependable Sylphon Damper 


Sylphon Damper Regulators, will be 
quickly convinced. 


Thirty-four manufacturers of boilers, long 
ago made Sylphon Damper Regulators 


standard equipment. They are specified ; 
generally as the most reliable. built around the Sylphon Bellows, a one-piece 


seamless, solderless, flexible and durable diaphragm 
solved for all time the problem of efficient check- 
ing and increasing drafts in proportion to steam 
pressure or water temperature. 


Regulation. 


Their appearance marked the passing of the old style 
damper regulators with their faulty diaphragms. 





No. 22 Sylphon 
Damper Regulator 


—~See’ouR 
CATALOGUE 


SweeTS 





Send for fully illustrated and descriptive literature covering the 
various Sylphon Damper Regulators, their construction and installation. 


Ask for Bulletin KDR-8. 





THE 


FULTON, 














KNOXVILLE TENNESSEE 


Representatives in all Principal Cities in U. S. A. 


European Representatives, Crosby Valve & Engr. Company, Ltd., 41-2 Foley St., London, W 1, England 
Canadian Representatives, Darling Bros., Ltd., 140 Prince St., Montreal, Que., Canada 
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~ the new model CLIMAX Cllar Drainer/ 


operation —its absc 
customer § satisfact 
offers—its ability 


A cellar permanently dry practically 
no difference on the water bill that's 
what interests the householder. No 
more walking a plank to the furnace or 
sloshing around in a wet coal bin for 
him—not after you install this new 
Climax. That's what sells this drainer 

“many of them when one man 


recommends it to his friends. struction of the 


Its low first cost-most economical new model Climax! 











trade —a re but da few of the reasons why 
plumbers everywhere now recommend 
the new model Climax Cellar Drainer 


To-day— get our pamphlet on the con- 


works. This Spring cash in with the 
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What a help to the householder's pocket-book this new 
model Climax Cellar Drainer. What a relief not to worry 
about the cellar during the heavy rains and those week« 
of sodden, melting snow—what a joy to find that a warm 
dry cellar represents but a few cents on the water bill, 












arty 7 se 


These are the reasons 
for the instant popularity 


Climax 


& >et. 


of the new 
Drainer. 


Simple in Construction 


"tT 4 
Seem. ace & 


et 


Easy to Install 


Com pactly designed 


pa Tarn 


_——_-s 


No adjustments 
Efficient operation 


Most Economical } 





lute guarantee of 
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to bring you new 
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Manufactured by the makers of the nationally 
known Climax Test Plugs for high or low pres- 
sure water, gas or steam lines and all types of 
pipe. 


THE C.M. f eMF orc. Co. 


MANUFACTURERS ANDO PATENTEES 


405-415 € OLIVER ST. 


BALTIMORE, MD..U.S.A. 


ijlanta, Georgia—J. M. Butts & Co., 733 Healy Building 
Philadelphia, Pa Derbyshire, Mack & Morgan, Inc., 
Delaware Ave., and South Street 
Boston, Mass Robert McKeown, Jr., 46 Cornhill 
(Cleveland, Ohio— John W. Stiles & Son, 700 Prospect-Fourth Building 
Chicago, Ill.--Oscar C,. Anderson, 1146 W. Lake St 
St. Louts, Mo W. F. Harper, 3733 Lindell Bivd. 
San Francisco, Calif Wm. P. Horn Co., 58 Federal! Street 
Los Angeles, Caltf Wm. P. Horn Co., 509 Wilcox Bidg 
Seattle, Wash Wm. P. Horn Co., L. C. Smith Building 
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eee Price Guide 
. i 
When you give an estimate for “iy | 
work how do you go about it? at 
Have you a comprehensive plan : 
of action or do you simply > 
“try to remember and guess’’? 4 
Do you know how much you lose 
when they accept your guess? 
If you do approximate, have 
you any idea how many jobs 
this method loses for you? es 
These questions are for the man 3 
who wants to make money. He 
doesn’t want to take a chance 
on work or reputation. The 
Plumbers’ and _ Steamfitters’ ‘3 
Price Guide does away with all Bo 
guessing. ; ae 
It shows you exactly what a 
fair price for your work is and 
it keeps your estimates for all 
jobs consistent. +o 
o-=-- SEND THIS COUPON TODAY-.---.- of 
BAREHAM & SAUNDERS, 366 E. Main St., Rochester, N. Y. 4+ 
Gentlemen: Please send me full details about the Plumbers’ and . 
Steamfitters’ Price Guide and how it will help my business. D.E. eee 
2-9-29. Yi" . 
Name... 
Address of" 
City... aA Mae oS 
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‘There are 
several good heaters on the market— 
which one do you want?’’ puts your pros- 
pect right back where he was before he 


The noncommittal answer, 


approached you. He comes to you for 
advice and believes the plumber should 
know water heaters and recommend one 
to him. 


Had the prospect visited the office of a 
gas company or mail order house, he 
would have been impressed immediately 
with the fact that they had one water 
heater and one only, that according to 
their sales talk, ‘‘is the best’? and the 
sale is two-thirds completed. 


The water heater business belongs to the 
plumber. He can get it if he impresses 
his prospect with the fact that he knows 
water heaters and, after careful study, 
has selected one to recommend to his 
customers. The merchant plumber does 
just that, and it is the plumber who 


vertiot 
Cerhot 








What Will 


Your 
Answer Be 


When you have the opportunity 
to sell an 


Automatic Water Heater 








becomes a merchant that is going to sur- 
vive the present crisis in the plumbing 
industry. 


The EverHot Automatic Water Heater is a 
wise selection for the up-and-coming 
plumber. It is the heater that has popu- 
larized automatic hot water service all 
over the country. The plumber who 
recommends, sells and installs the Ever- 
Hot does so with the full knowledge that 
the manufacturer is behind him 100%. 
The network of sales and service offices 
throughout the United States means 
prompt delivery and assistance in selling. 


The address of our office nearest to you 
will be sent upon request. 





Is Sold Through the Plumbing Trade Only— 
What Does That Mean to YOU? 


5211 Wesson Avenue 


cverHlot Heater Company 


$3 Detroit, Michigan 
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‘pomestic 
Enxineering” 
earries the 
most complete 
convention re- 
ports of any 
paper in the 
plumbing and 
heating in- 
dustry. 

















‘**Business 
cannot be con- 
ducted properly 
under old busi- 
ness methods.” 
— Clifford F., 
Smith, secre- 
tary of the 
South Dak ota 
Association, 











The front cover of this issue shows the vision required by planners of buildings. The architect or engineer pictured on the 
cover can look from his plans shown, and see the large office building in his mind. The building, as a matter of fact, is the 
Equitable Trust building in New York City, about which the article in this issue, “Planning a Big Heating Job,” is written. 


The article is an interview with the heating engineer who supervised the installation. 


HE MERCHANDISING section has two inter- 

esting stories on remodeling work done by 
plumbing and heating contractors. As the beginning 
of a regular feature, this section also embodies sug- 
gestions for building up a volume of business on 
accessory sales. As usual with the merchandising 
features of “Domestic Engineering,” these stories 
are taken direct from the field, and are practical, 
usable ideas, already in operation by successful mer- 
chandising master plumbers and heating contractors. 
From time to time these special, definite helps will 
be included in the merchandising section, and are a 
furthering of the merchandising services offered to 
our readers. 





N ARTICLE of extreme importance to 

everyone connected with the heating 
industry is being published in this issue. It 
is an article on Heating Boiler Testing 
Codes for solid fuel burning, low-pressure 
steam boilers, and was compiled by the 
National Boiler and Radiator Manufac- 
turers Association. The objects of the code 
are to specify the tests to be conducted, and 
to provide a standard method for conducting 
and reporting tests to determine the effi- 
ciencies and performance of the tested 
boilers. This code is an important develop- 
ment in the heating business, and is a ’ 
valuable addition to any information heating 
men may have. Keep this code for future 
reference. It will more than likely be of 
extreme value. 


N° MATTER how good a mechanic a man is, he is 
4 Nnot necessarily a good salesman. No matter how 
good a salesman he is, and regardless of the volume 
of business he might do during a given year, if his 
bookkeeping methods, and his knowledge of accounting 
are not what they should be, he may not find that year 
very profitable. Starting with this issue, a series of 
articles on “Modern Accounting—Simplified,” gives 
the master plumber and heating contractor a good 
method of keeping books. Follow this series, and 
check up on your own accounting methods, 





Your Zils 


“VY OUR Paper surely deserves credit for the caliber of 


matter published. No one connected with the busi- 
ness can afford to be without it.’ With these words, 
Robert McLeman of Kenmore, N. Y., gives his opinion 
of “Domestic Engineering.” 





N INTERESTING development in the 
A industry is that in which the master 
plumber and heating contractor is vol- 
untarily giving more of his money for 
the work of the Plumbing and Heating 
Industries Bureau. At both the Illinois 
and Wisconsin conventions, mentioned 
elsewhere in this issue, the members 
donated hundreds of dollars to the bu- 
reau. The master plumbers and heating 
contractors will give both their time 
and their money to worthwhile causes 
in promoting the interests of the in- 
dustry. 





OUR MEETINGS of interest to the trade have 

been held during the past fortnight. ‘These in- 
clude meetings of the Central Supply Association, 
the American Society of Heating and Ventilating 
Engineers, the Illinois Master Plumbers’ Association 
and the Wisconsin Mastér Plumbers’ Association. 
Reports of these four meetings are published in this 
issue. The most important meeting, as far as its 
effect on the trade is concerned, is that of the Central 
Supply Association, in which the subject of Federal 
Trade Commission jurisdiction over trade practices 
was discussed. The report of this meeting is of 
utmost importance to every member of the industry, 
and should be read and digested. 





N THE next issue will appear a com- 
| parison between the boiler testing 
code mentioned on this page and pub- 
lished in this issue, with that brought 
up to date recently by the A. S. H. V. E. 
After lying dormant for a number of 
years, the big question of testing and 
rating boilers seems to be on the way 
to solution at present. 


The man who is so busy that he does not have time to read his trade paper is like 
the man who was so busy chopping wood that he did not have time to sharpen his axe 
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“TOLEDOS”—CHOSEN BY THE MAJORITY 


A étraw vote taken among users of pipe tools would 
show ‘‘TOLEDOS”’ far in the lead. 


This evidence of preference by pipe tool users is 
proof of the superiority of ‘“‘TOLEDO”’ tools. Where- 
ever pipe is cut or threaded, there you will find 
genuine ‘*‘TOLEDO”’ tools doing the work easily, 
rapidly and most efficiently. 


If you are not already a ‘‘TOLEDO”’ user, ask us 
for the complete ‘“‘TOLEDO”’ catalog, and let us 
quote you the low net prices on these superior 
tools. 


**TOLEDO”’ TRADE-MARK IS A 
QUALITY MARK OF EXCELLENCE 





**‘TOLEDO”’ No. 1A—THE 1” TO 
2” RATCHET THREADER THAT 
IS USEDBY THOSE WHO KNOW 


TRADE—MARK 





THE TOLEDO PIPE THREADING 


MACHINE CoO. TOLEDO, OHIO— 
New York Office: 72 Lafayette St. 
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Isometric Drawing— 
A Contribution 


In the issue of “Domestic Engineering” dated 
January 12, there appeared an article: “Shadow 
Drawing—An Aid to Isometric.” This article rep- 
resents an original contribution to the subject of 
mechanical drawing and suggests the value of a 
study of the whole subject of isometric drawing by 
the plumbing and heating contractor. 

It ought to be understood that isometric drawing 
is not a system of mechanical drawing devised to 
test the abilities of youngsters in the craft. It is a 

practical method for making more 
A Practical easily read working plans. A promi- 
Help nent Illinois contractor finds the iso- 

metric drawings advantageous in a 
number of ways. 

The value of workmanlike drawings need not be 
stressed. The particular advantage of the isometric 
—with the refinements suggested in the article 
mentioned—lies in the fact that it is easily under- 
stood. The customer, whether architect, general 
contractor, or layman, will find it easy to follow 
explanations. The workmen on the job have a 
better working plan to follow. 

The best explanation we have seen of the isome- 
tric drawing was one which said: “It is like look- 
ing through a building made of glass from a point 
at one of the upper corners so that one can see 
every pipe line in the building.” 

[Isometric drawing ought to be widely used by 
plumbing and heating contractors in laying out jobs 
either for selling purposes or for the needs of the 
men making the actual installations. 


Who Pays for “Settlements ?”’ 


A report reaches our offices of a man who failed 
three times. The first time he made a settlement 
for 10 per cent; the second time, for 20 per cent: 
the third time for 10 per cent. In other words, on 
the total of this man’s indebtedness for the three 
failures, wholesalers suffered a loss of 862/3 per 
cent. If, for example, he owed $5,000 each time 
(probably a very conservative figure) the loss of 
the wholesalers was $13,000. 

When we say that such a retailer is not deserving 
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of credit, we take only a common sense stand. Men 
must commence business on a small scale, of course. 
How much they have to invest is important only 
as deciding to what extent they are 

worthy of credit. But the situation 4 Ridiculous 
here is ridiculous. Only an obsti- Situation 
nate refusal to look at facts could 

bring it about. The retailer’s capital must have been 
practically nil after his first failure; his management 
ability must have been nil from the first. Yet he is 
permitted to fail three times. 

One wonders how often a man must fail before 
his sources of supply are denied to him. He is a 
drag on an industry. That $13,000 was absorbed 
by the industry. Either the wholesalers took it up 
as a capital loss, or it was passed on in the form 
of higher prices to their other retail customers. 

No practical purpose is served by getting enthu- 
siastic over the possibility of larger sales growing 
out of the industry’s increased merchandising activi- 
ties if this condition is to continue. It can only 
mean bigger losses on the bigger volume, such 
losses to be absorbed by the industry. 


Personality 


We do not believe very strongly in the sort of advice 
appearing in cheaper magazine advertisements under 
the general head, “Develop your personality” by sub- 
scribing to a course of training which will make an 
irresistible social success out of a wall-flower. At the 
same time any thoughtful man realizes that business 
success is founded largely on personal elements. We 
like to deal with people whom we like. The business 
man who makes a genuinely friendly contact with us 
is apt to get our patronage. We would recommend, 
more especially to younger men in the industry, that 
they take some thought about this matter of person- 
ality. Not with the idea of “developing a personality,” 
but rather with the idea of understanding themselves 
so that they will foster the growth of those qualities in 
themselves which make for friendly contacts. Person- 
ality and character are, as President Wilson once 
pointed out, “by-products of the day’s work.” We do 
not develop them by thinking about them, but rather 
by thinking about the day’s work in the right way. 
Sincerity in the desire to render a real service is what 
builds character, rather than always holding the mirror 
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up to one’s self. The best illustration we can give of 
this indirect building of personality is the case of a con- 
tractor who has always taken a great interest in the 
problem of boys in his community who had a bad start 
in life. He was genuinely interested in those boys. 
Certainly they couldn't give him any business. But, as 
we said in the story of his business success: ‘‘The 
judges with whom he has worked in trying to give these 
boys a chance for happy lives won't go home and tell 
their wives that all plumbing and heating business from 
their homes must go to that contractor. Yet the chances 
are that such business will go to him.” The reason, of 
course, is that the sincerity of the man 

Sincerity ‘or this piece of work is a pleasing qual- 
Pleasing ity, and it is quite natural for people to 
reason that sincerity in an altruistic piece 

of work is evidence of sincerity in his business relations. 
Personality is like a bank balance. It isn’t improved 
only by studying it, but by concentrating on the job 
of selling goods at a profit to be added to the balance. 
It’s by applying ourselves seriously and sincerely to the 
job we have to do that we add to the favorable balance 
of personality. Don’t think about your personality 

think about your job. 


Community of Interest 


When a speaker says that all branches of the indus- 
try have interests in common, one can feel the chill 
of skepticism in the air. No one actually believes it. 
The statement is accepted as one of those things which 
a speaker must say for the sake of form. Yet it is true 
in the same deep, casual way that the law of gravita- 
tion is true. It is a law inherent in the very nature of 
human relationships. We have seen what the disregard 
of that truth has brought about. Those who work for 
a common end must work together—and during the 
great boom years in the recent past the plumbing and 
heating industry, unfortunately, has not enjoyed team- 
work. Kefusal to believe that the interests of each 
branch of the industry were the interests of all branches 
cost those associated in the great tasks of sanitation 
and comfort money. A united front, a firm stand on 
the part of all those who offered plumbing and heating 
goods for sale, a common policy of sound business 
methods, and we should have no cause to regret our 
lost opportunities. 

Shakespeare once wrote memorable lines about the 
“uses of adversity,’ which would seem to be applicable 
to the industry at the present moment. We seem to 
have learned something from the experiences of the 
immediate past. 

The meeting of the Central Supply Association, 
held in Chicago last week, is a case in point. Whole- 
salers have suffered, as have the other two branches 
of the industry, from unsound competition. Each 
and every individual in the wholesaling branch has 
felt the need for drastic changes in methods, but 
until this year no such definite step has ever been 
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taken as the preliminaries for a Trade Practice Con- 
ference inaugurated at that meeting. 

With a representative of the Federal Trade Com- 
mission in attendance, to explain just what a con- 
ference of this kind might accomplish, a very frank 
set of rules and a statement of the cases to which 
they might apply was presented the men attending. 
There are certain practices which every man in the 
industry admits to be detrimental. Yet it has been diffi- 
cult in the past for business men to know just how far 
they might go in discussing or attempting to meet such 
practices. Confusion in the interpretation of such laws 
as the Clayton Act gave rise to a feeling of insecurity 
when these conditions had to be discussed without guid- 
ing rules. 

The rules, to be determined in final form by the 
Trade Practice Conference, will lay down certain 
methods which are considered unfair and will set 
up machinery to correct such practices. The ma- 
chinery as proposed, said the representative oi the 
Federal Trade Commission, is as nearly perfect as 
anything he has come in contact with, and in his 
closing remarks he indicated his feeling that the 
wholesalers might congratulate themselves on 
frankly facing their problems with an earnest desire 
to solve them. 

The announcement on all sides of “a new era” is 
not without foundation in a closer approach of all 
branches of the industry and a growing tendency to 
accept the truth that there is a community of in- 
terest among those engaged in serving the plumbing 
and heating needs of the nation; that “a house divided 
against itself cannot endure.” Certainly it will not 
prosper. 


OBSERVATIONS 
by Our Readers 
“What is Merchandising?” 


Editor, “Domestic Engineering’ :—I have read 
your editorial, “What is Merchandising?” I think 
you have covered this important question thor- 
oughly, when it comes to the plumbing and heating 
industry. 

Personally, I agree with you that the plumbing 
and heating trade has done a very splendid selling 
job, and while we in the industry are apt to look at 
what we might call “poor merchandising,” I think 
that, if we looked into other industries, we would 
find that their retailers are no more up and doing 
than the retailers are in our own business. 

I have a high regard for the trade and the efforts 
they are putting forth to produce bigger and better 
sales of plumbing and heating goods. 

Yours very truly, 
Excelso Products Corporation 


suffalo, N. Y. C, W. Farrar, President. 
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HE importance of proper methods of bookkeeping 

cannot be over-estimated in these days of close 

competition and income tax requirements. It is 
to be assumed that every reader of this article has some 
kind of bookkeeping system by which he records his 
income and expenditures, his charges to customers and 
his obligations to his creditors; without such records in 
some form or another, business would be impossible. A 
lesser number are maintaining some form of cost record 
other than the job cost slips or sheets which show lahor 
and material costs only. 

But it is safe to assume that many readers of this 
Magazine are not satisfied with their bookkeeping system. 
Either it involves too much trouble, or, it is manifestly 
inadequate—it does not show them all they would like to 
know about their business. Then there are those who 
are satisfied with their present method of keeping ac- 
counting records for the same reason that our forefathers 
were satisfied with the village pump because individual 
water service and modern plumbing were blessings un- 
known. 

Then, of course, there are those fortunate plumbing 
and heating engineers whose accounting records leave 
nothing to be desired. With mathematical regularity, 
their books are closed by the fifth or sixth of the month 
following the completed month. Statements of assets and 
liabilities, and profit and loss, are pulled off with mathe- 
matical accuracy. The profit or loss on each individual 
contract and job is a matter of permanent record and is 
accumulated, not at the end of each month, but just as 
s00n as each job and contract is completed. Their over- 
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head expense is governed by a budget, the provisions of 
which are carefully planned and conscientiously adhered 
to. The rate of overhead expense to be applied to indi- 
vidual jobs and contracts is carefully checked every three 
months so that the ratio between actual overhead expense 
and applied overhead, is kept at a minimum figure. All 
this, and more, is responsible for that confidence in ac- 
counting records which means so much in modern busi- 
ness activity. 


GOOD BOOKKEEPING IS EASY 

HERE is one problem that crops tp right here, and 
‘oa I must deal with before explaining the pur- 
pose of this series of articles: There is a large number of 
plumbers and heating engineers throughout the country, 
who cannot afford expert bookkeeping help, or who may, 
even, be their own bookkeepers. These men are not 
antagonistic to good bookkeeping practice, but they hon- 
estly feel that it is out of their reach. Let me dispel 
this illusion at once. Modern and efficient bookkeeping 
is not necessarily complicated or difficult. It is scientific, 
and being scientific, it is governed by law, by rules, by 
principles. But these rules are simple and understandable. 
It would be quite possible for any reader to follow the 
rules and develop correct results every time, and yet fail 
to understand the why and wherefore of his entries. I say 
this would be possible, but it would not be satisfactory, 
notwithstanding the fact that there are many ‘“book- 
keepers’’ who are making entries according to established 

rules, without knowing why these entries are made. 
The purpose of this series of articles, is to present to 
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readers of ‘‘Domestic Engineering’’ a simple system of 
bookkeeping and cost accounting which does not require 
any special training in accountancy to understand and 
operate. At the same time this system is so elastic that 
it will fit the business of a man whose business runs to 
half-a-million a year, or more, as easily as it will fit a 
business of five thousand dollars. We will endeavor to 
keep away as much as possible from the ‘“‘text-book”’ style 
and to submit the subject in the form of a series of chats. 
After all, accounting is a matter of common sense, and 
the sooner we understand this, the 
quicker will the difficulties which 
we have built up in regard to this 
subject disappear. 








While a definite system of book- 
keeping will be presented through 
these pages for the next few 
issues, I wish to make it clear 
that we shall be dealing with 
principles, which can be applied 
in a variety of ways. When de- 
sirable, we will submit to our 
readers alternative methods and 
forms. The usefulness of the sub- 
ject matter will not depend on 
accepting the whole system, or 
nothing; in other words, it is not 








The author of this article is a Con- 
sulting Accountant. 
announce this series of articles be- 
cause Mr. Peel is thoroughly familiar 
with the construction field having 
written articles and devised systems 
for other branches. He knows the ac- 
counting problems of the man who has 
a part in building operations and his 
articles will, therefore, not only pre- 
sent a simplification of accounting, but 
they will present practical assistance. 
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dealing with general accounting procedure. 

In order that we may have a clear picture of the pur- 
pose of all accounting, I have prepared a chart in which 
are shown the relationships between various accounting 
factors. From this chart it will be noted that accounting 
has two functions: (1) to show the net worth of the 
business, and (2) to show how and to what extent, the 
net worth is affected by operating. These functions are 
reflected in two forms of statement, known as the Balance 
Sheet (or statement of assets, liabilities, and net worth), 

and the Profit and Loss State- 








—Arthur Z. Peel ment. Nothing can happen in any 


business affecting values, which 
will not sooner or later be re- 
flected in one or other of the: 
We are glad to = 

statements. 


FIRST STEPS 


F WE have a clear concept of 
I the ultimate purpose of all ac- 
counting records it may help us 
to better understand the various 
steps towards this ultimate, as we 
deal with them later on. To many 
readers this will be ‘“kinder- 
garten’”’ stuff, but I am writing 
for those who are good contrac- 














expected that plumbers will scrap 

the good features of their own system of bookkeeping— 
features which have proved their value in actual practice 
—-in order to adopt, in its entirety, any system which we 
may recommend here. While there must necessarily be 
an interrelation between each article in this series, any 
improved method that appeals to readers, may be lifted 
and incorporated in their own systems, providing their 
own methods are based on scientific accounting principles. 


BOOKKEEPING, ACCOUNTING, COST FINDING 


HERE is a difference to be noted between the terms 

‘bookkeeping’ and ‘‘accounting.’’ Bookkeeping is 
merely the process of recording financial transactions and 
other values, whereas, accounting is the art of interpreting 
these records. Any fifteen-dollar-a-week clerk can do the 
bookkeeping necessary in an average contractor’s office, 
but the correct interpretation of these records requires 
knowledge of a higher order. While we will illustrate 
in detail just how to keep books, in this series of articles 
we shall emphasize more particularly the interpretation 
of bookkeeping records, and show how to express this in 
statements compiled from data found in the books of 
accounts. 


Several articles will be devoted particularly to cost find- 
ing. The importance of developing costs is being increas- 
ingly realized in the plumbing and heating industry. 
When it is said by a prominent architect that the varia- 
tion in estimates for specific and identical work, is greater 
among plumbers than it is for any other trade in the 
building industry, it is a matter for serious study. But, 
if true, it means that the contractor does not know his 
costs, for, in the final analysis, estimates must be based 
on costs—not somebody else’s costs, but on your own 
costs. We shall deal with this problem of cost finding, 
fully, and in a very practical manner. 

While general accounting and cost accounting are usu- 
ally considered as independent, modern accountancy leans 
more and more towards the ideal of a close tie-up between 
the general books of account and cost records. In the 
system which will be developed in these articles, the first 
steps towards cost-finding will be seen in the first article 


tors, but weak on accounting 
knowledge, as well as for those who have a thorough 
groundwork in accounting principles, and who are look- 
ing for the best methods of expressing these. 

Let us take a simple illustration; a contractor who has 
never kept books before decides that he cannot continue 
any longer without them. He calls in an accountant (if 
he reads this series through, he won’t have to!). The 
first thing the accountant would do, would be to list his 
assets (what the contractor owns) and his liabilities (what 
the contractor owes). Let us assume that this is what 
he finds: 





Assets Liabilities 

Cash in bank ...... $ 500.00 Trade bills unpaid..$ 300.00 
Cash im till..cccecce 125.00 Notes payable ..... 250.00 
Total of bills owed Invested 

by customers..... 750.00 capital .$1,000.00 
Promissory note.... 150.00 Accrued 
Supplies and mate- profits .. 2,745.00 

rial in stock..... 1,000.00 
Trade equipment — NET WORTH ...... $3,745.00 

a 750.00 —_——_——— 
EE 820.00 db senee wees $4,295.00 


Unexpired insurance 200.00 





ee $4,295.00 

This statement should be simple to any reader, I think. 
Perhaps it would be as well to explain the ‘‘capital’’ items, 
however. When the plumber went into business he in- 
vested $1,000. During the time he has been in business 
he has increased this capital by not withdrawing, in salary 
or profits, as much as he made over and above his ex- 
penses. The net worth of any business is never more nor 
less than the difference between its assets and liabilities. 
Until the accountant had prepared the above statement, 
the contractor couldn’t possibly have known how much 
profit he had made in his business, nor to what extent his 
capital had increased. He now knows that the cash value 
of his business is $3,745. Of course, cash value is not 
necessarily selling value. We have not taken into con- 
sideration good will, if he has any, nor have we taken 

(Continued on Page 97) 





NOTE: Values shown above for equipment and truck are 
present depreciated values based on original cost, less annual 
depreciation at accepted rates. 

















By R. M. STARBUCK, JR. 


O HOLD back 

the grease that 
is present in 
waste pipes which 
serve plumbing fix- 
tures, especially in 
those instances where 
the grease is in such 
a considerable quan- 
tity as to cause trou- 
ble, is desirable for 
two principal reasons. 
The chief purpose, 
of course, is to pre- 
vent grease from ac- 



































Fig. 2 


cumulating in the drainage system 


- The Removal of Grease 
from Wastes 
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Fig. 1 



































water may always be as cold as possible. Many plumb- 
ing codes will be found that call especially for the water- 
cooled grease trap, a fact which indicates the feasibility 
of this method of grease separation. - 

In some parts of the country the general practice is to 
conduct all greasy wastes to an underground catch basin, 
which receives its cooling effect from the earth in which 
it is buried. Such a grease catch basin is shown in Fig. 5. 
While effective, such an installation should be considered 
as to whether the trap is so far from the fixtures that the 
grease may have an opportunity to deposit on the waste 
line before reaching the basin. 





with the consequent danger of par- 





tial and in some cases even com- L 


] The Wisconsin state plumbing 





plete stoppage. 
In the case of establishments 
which make large quantities of 


code recommends the use of the 





in Fig. 6. The Ohio state plumb- 











Qi LLL outside grease trap and illustrates 
, its use, in about the manner shown 





grease, there is the additional pur- 
pose of recovering it in order that 
a profit may be realized from its , spsenines 
sale. In many instances this is a 
very definite source of income, as 
in the case of large restaurants, —_ — 
hotels, ete. | 

It is a well known fact that the 





i 





—— --- 


ing code shows an illustration prac- 
tically the same as the Wisconsin 
code. 


il 


The regulations governing grease 
trap practice are very fuliy covered 
in the Wisconsin code, and we think 
it will be interesting to note them 











cooling of greasy wastes will cause 


here, as follows: 














the grease to separate, and it is 


this principle that underlies the Fie. 3 


operation of certain devices de- 
signed to recover grease from wastes. In ommon with 
almost every other process that we can think of, this 
process has in recent years received increased attention, 
with the result that other principles have been applied 
than that of cooling. In this article we shall give consid- 
eration to both methods, with special attention to a later 
method. 

We shall first take up the leading features and types 
of grease traps operating on the cooling principle. 


GREASE TRAPS THAT DEPEND UPON COOLING 
HERE is a great variety of these traps on the mar- 
ket, but such illustrations as Figs. 1, 2, 3 and 4 will 
serve to show the general idea of their construction. They 
all depend for their action upon the fact that the cooling 
of greasy waste water will cause the grease to separate 
out from the water that contains it. 

The type of trap shown in Fig. 4 receives special cool- 
ing effect from being surrounded by a cold water jacket. 
The house cold water supply passes through this jacket, 
and it should be connected onto a line in common use, 
such as the supply to the kitchen sink, in order that the 
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Section 34. (a) Grease Catch 
Basins. All grease catch basins 





























Fig. 4 
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shall be constructed in a water-tight and substantial 
manner of brick, cement, concrete, iron or vitrified 
clay pipe. The outlet shall be provided with a 4-inch 
inverted bend and clean-out, shall be submerged at 

least 8 inches and shall be 








placed in the wall of the 
basin not less than 2 feet 6 
inches above the bottom. 
The basin shall have an air- 
tight stone, cement or cast 
iron cover. 

(b) Where Used. Grease 
catch basins of adequate 
capacity must be installed 
wherever kitchen or other 























Fig. 5 greasy wastes from hotels, 

restaurants, club houses, 

public institutions or similar places are discharged 

into the sewer. Grease catch basins may be omitted 

from the plumbing 

system of a private 
residence. 

Note: The _in- 
stallation of grease 
traps of the water- 
cooled type prop- 
erly designed, con- 
structed and in- 
stalled and of ade- 
quate capacity are 
permitted. 

(c) Where Lo- 
cated. Whenever 
possible, grease 
catch basins shall 
be installed just 
outside the wall of 
the building, and 
as near to the 
kitchen or other 
sink as installation 
will make possible. 

Where grease 
catch basins are in- 
stalled on the in- 
side of buildings 
they shall be made 
of cast iron or re- 
inforced concrete 
with air-tight iron 
cover. 
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Fig. 7 
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Concrete catch basins shall have a metal ring em- 
bedded in the concrete to which cover may be bolted. 
It should be stated that while the outside grease trap 

is in general use in certain sections of the country, in 
other sections it is not used at all. 


ANOTHER TYPE OF GREASE TRAP 


OW we come to a more recent development in the 
N separation of grease from wastes. 

We show four different views of this grease trap, from 
which we will explain its construction and operation. 




















Fig. 8 


Fig. 7 shows a picture of the device assembled, ready 
for use, with the side broken away in two places, the 
more clearly to show some of its features. 

Figs. 8 and 9 show sectional views, and Fig. 10 is a 
view showing this grease trap tipped at an angle with 
the top removed, giving a very clear view of the interior. 
Referring to the latter illustration, we will endeavor to 
explain its operation. 

Inlet of waste water from the fixture which the grease 
trap serves is at A. Immediately on its entrance, the 
waste strikes the first baffle, at B. This is known as a 





























Fig. 9 


“V"’ baffle, and is inclined at an angle of about 45 de- 
grees. The inclination of this baffle is such that there 
is no heavy impact of the incoming water against it, but 
it serves as a guide. The flow of waste water is split )y 
the “V”’ baffle, and inclined in a downward direction [0- 
wards the bottom of the trap. 

As the water strikes the bottom of the trap, a slight re- 
bound is created, which, while not disturbing any of [e 
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sediment in the waste, has sufficient strength to start car- 
rying whatever effluent or grease there may be in the 
waste water toward the surface, where it comes into con- 
tact with baffle C, which accelerates its movement and 
also serves as a stop. The effluent is carried both by its 
momentum and by gravity into the main grease chamber 
of the grease trap. 
The grease cham- 
ber extends from the 
back of the baffle B, 
and is prevented 
from having its con- 
tents disturbed or 
agitated by the in- 
coming waste water, 
by this baffle. In the 
event that more than 
a normal head of 
Fig. 10 water should enter 
the trap, it would 
merely cause the liquid in the grease chamber to rise in 
the safety chamber provided, and again reduce to its 
normal position when the flow had become retarded. 
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Fig. 11 


The sediment in the incoming waste water is guided to 
the bottom of the trap by baffle B. It lodges against the 
various ribs D on the bottom, which converges toward 
the center channel G. This channel varies in depth from 
the point A at the inlet, to the discharge at the siphon F, 
where it becomes a square of the same dimension as the 
inlet A and the outlet H. If the inlet and outlet were 
4-inch, the outlet F would be 4 inches square. 

The converging ribs D and E at the bottom of the trap, 
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Fig. 12 
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which are from a point on the side walls to the main 
channel, serve to hold and guide the sediment contained 
in the waste water toward the center channel of the trap. 
This sediment is carried to the main channel by the drag 
of the water, and is evacuated through outlet F in ratio 
to the water fiow, that is, if the flow is light, the evacua- 
tion will be correspondingly light, and if heavy, the sedi- 
ment will be evacuated more rapidly. 

It is claimed that due to the fact that this trap has 
control of its sediment evacuation, it will not become 
clogged. A further feature is that since the trap contin- 
ually passes the water through it, no sour water can re- 
main in the device while it is in operation. 


THE PRINCIPLE OF OPERATION 

N ALL greasy waste water there will be found a cer- 
I tain amount of foreign matter, which when carried 
‘into the trap, would remain in a suspended state, that is, 
it would neither sink to the bottom nor rise to the top, 
owing to the fact that it contains a quantity of solids 
with the grease. However, a wash is created by the in- 
coming waste waters, about a third of the way toward 
the inlet A of the trap, which is guided and assisted by 
the converging ribs on the side walls of the trap, and also 
by its pear shape. This wash is like a horizontal cylin- 
der, constantly revolving. The suspended matter is caught 
by this rotary wash, cleansed of what grease it may con- 
tain, the grease being carried to the surface on the up- 
ward roll, and on the downward roll what dirt it con- 
tains is carried through outlet F and evacuated. 

It is also stated that, owing to the pear shape of the 
side walls of the trap, no cross currents are formed which 
would create a disturbance in the grease chamber and, un- 
der heavy volume of flow, tend to agitate the grease so 
greatly that there would be a loss. The side ribs E also 
tend to retard the water flow passing through the trap. 

Manufacturers of this type of trap emphasize the claim 
that it is not constructed for the purpose of clarifying 
the volume of water which it may contain, but for the 
clarifying of the volume of waste water passing through 
it in a certain specified time. 


THERE SHOULD BE NO OBJECTIONABLE ODORS 


NOTHER point claimed for this type of trap is that 
A it separates grease or oil from waste water, irre- 
spective of the temperature of the water passing through 
it up to 212 degrees, without artificial water-cooling 
means. 

It is stated that in the use of this’type of trap, sedi- 
ment is continually evacuated, and that inasmuch as there 
is no sediment to decompose and ferment, complete sani- 
tation is achieved. It is recommended that plumbing con- 
tractors study prospective grease traps from the point of 
view of whether they will permit the sediment to be 
caught in the basin on the outlet side and decompose, 
causing disagreeable odors which become particularly no- 
ticeable when the cover is removed for cleaning. It 
should be noted that the decomposing process destroys the 
commercial value of the grease that collects. 

It is claimed for this type of grease trap that irrespec- 
tive of the water temperature, it recovers practically all 
of the grease contained in waste water that passes through 
it. The heat in the waste merely gives the grease a pre- 
liminary rendering, and it is carried to the surface in 
liquid form. 

Another favorable feature of this type of grease trap 


(Continued on Page 78) 
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The Equitable Trust Building in New York City 


ASTER plumbers and heating contractors who do 
M not make any attempt to secure contracts for in- 

stallations in large buildings may occasionally 
glance at the towering structures which seem to rise al- 
most magically before their eyes and wonder how the 
master plumber, the heating contractor, and the ven- 
tilating contractor manages the work he does inside build- 
ings that in themselves house small cities. 

One of the larger of these structures is the Equitable 
Trust Building in New York City. Towering forty stories 
above the street, with three basements as well, it has a 
floor area of 1,250,000 sq. ft. of rentable space, and 12,000 
people spend the major portion of each working day 


An interview with 


W. H. DRISCOLL, of 
Thompson-Starrett Co. 


within its outside walls, while 92,000 patrons 
and customers use its elevators daily, and 
127,000 persons enter and leave the building 
daily. 

Naturally the heating contract for such a 
structure amounts to a small fortune in itself, 
and a heating contractor, to handle work of 
this kind, must have an organization which 
functions like clockwork and which is efficient 
enough to overlook none of the small details. 
For when a mammoth task of this sort is 
undertaken, forgotten or underestimated small 
things may practically wreck the whole job. 

Such an organization is maintained by the 
Thompson-Starrett Co., whose general head- 
quarters are maintained at 250 Park avenue, 
New York City. The Thompson-Starrett Com- 
pany is a general contractor, but in addition 
has a heating and ventilating department, a 
department presided over by W. H. Driscoll, 
who has served terms as president of both the 
Heating and Piping Contractors National Asso- 
ciation and the American Society of Heating 
and Ventilating Engineers. Part of Mr. Dris- 
coll’s job is to handle, with the help of his 
assistants, the heating and ventilating contract 
when it is secured by his department after 
bids have been submitted. Of course his 
viewpoint is a dual one, as he can see the job 
from both the general contractor’s eyes and 
the point of view of the sub-contractor, in this case the 
master steamfitter. 

Mr. Driscoll consented to outline for ‘“‘Domestic Engi- 
neering”’ readers the methods of procedure necessary for 
a heating contractor, who wishes to secure one of these 
large contracts, and to follow it through with a minimum 
of trouble to a successful conclusion. 

Probably first of all, one should see the job from the 
outlook of the general contractor, the tirm which is re- 
sponsible for the entire job, which must arrange for the 
proper spacing of time for the various operations in the 
building, and which must make its contracts with the 
sub-contractors so that no trade is held up by another and 
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W. H. Driseoll 


that the building itself is not de- 
layed because of dilatory tactics 
by one or more trades. 

The building of a skyscraper is 
a big job, but it is one divided 
into a multiplicity of little ones, 
each fitting into the others like 
the cogs in a wheel, and each reg- 
ulated almost by the clock and 
certainly by the calendar. Mr. Driscoll compares the 
erection schedule with that of a crack railroad train. Just 
as certainly as the “‘flyer’’ can be depended upon to reach 
its destination on the minute, so can the owners and 
architects of a building plan for an opening at a certain 
hour of a certain day. Trains are sometimes late, of 
course, and occasionally buildings are as well, but heavy 
financial losses occur in the case of the latter, just as 
railroads, which make refunds for delayed feature trains, 
lose when these conveyances do not keep within schedule. 

The general contractor’s job of course begins with the 
securing of his contract. This covers a certain period of 
time in which the demolishing of old buildings on the site, 
the excavation work, and the erection and completion of 
the new building must be completed. 


Then the contractor apportions his time. So much must 
be given to the tearing down of any old buildings on the 
site, so much to the excavating, so much for the founda- 
tion and underpinning contractors. Then he estimates 
how many stories a week the steel men can erect, and pro- 
vides a starting and finishing date for this work. Imme- 
diately behind the steel erection comes the putting up-of 
the arches, as in New York these must not be more than 
four stories behind. The plumber, too, starts about this 
time, as his work goes up in shafts and is not affected by 
the arches. The heating contractor probably follows the 
arches, as he has to make arrangements to leave openings 
for his risers to pass through. So on 
through the whole list of trades, with 
each assigned a definite starting and 
stopping date, correlated so they = 
will interfere with other trades and 
their activities as little as possible. 


_— 


Now let us go back to the heat- 
ing contractor. His estimator has 
carefully studied the specifications, 
figured the cost of doing the job, 
added the usual markup, and sub- 
mitted a bid. He knows there will 
be a time limit, with probably a 
penalty clause, and this is considered 
in the price made. The bid is okeyed 
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Another interior view in the Equitable 
Trust Building 
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by the general contractor and the 
contract awarded. Here is where 
the well planned organization is 
absolutely essential. 

There are two big essentials in 
any contract, large or small. These 
are materials and labor. 
curing of each presents a separate 
problem, and usually the heating 
contractor delegates the work to 
separate men. Whether or not a 
buyer is employed, or whether the 
contractor does his own buying, 
plans are immediately made to 
purchase the materials to be 
needed. In the Thompson-Starrett 
organization, a digest of the speci- 
fications is made at once, and 
manufacturers are invited to pre- 
sent prices. The buyer does not 
dare to delay his purchasing any 


The se- 


considerable time, as he must 
have the material on the job at 
the time it is needed. When the 
heating department of the Thomp- 
son-Starrett Co. has the job, for 
instance, orders for the _ boilers, 
the pipe, the radiators and valves, the fittings—all of the 
material to be needed—are placed at once. These orders 
carry definite shipping dates, dates well in advance of 
the actual date it will be needed. Of course it is known 
almost to the day when each bit of goods will be required. 
The buyer ordinarily has the job of following these orders 
through  insur- 


ing the delivery wins 
in’ 


ee 


by the date set. 
In a big organi- 
zation, with 
branches in 
other cities, 
sometimes rep- 





resentatives of 
the contractor 
are asked to 
follow up the 
orders in the 
cities where the 








manufacturers’ 
factories are lo- 
cated. Thompson-Starrett Co. has a large warehouse in 
Long Island City, and the delivered boilers, etc., are stored 
there until ready for installation. Other contractors, 
whose warehouse space prevents the piling of huge quan- 
tities of equipment, get as much on the job as possible. 
Sometimes this buyer, especially 
if the master fitter is doing his own 
purchasing, also has general super- 
vision over the job. In this case, of 
course, his task is much greater. In 
any event, there is usually a fore- 
man in the building, who has duties 
corresponding to the general con- 
tractor’s general superintendent, ex- 
cept that the foreman is interested 
only in the heating. Upon this fore- 
man rests one of the other most 
important jobs, that of keeping the 
work supplied with labor. The num- 
ber of workmen needed varies from 


Interior view of the main floor 
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week to week, as the job progresses and as some details 
of the installation are finished and others are begun. Of 
course it is wasteful, at. the present wage scale, to have 
more men employed than are required, and on the other 
hand the master is likely to get behind and in the way 
of other trades, if he has too few men working. 

Usually there are only a few steamfitters used at first, 
possibly those who are putting in the sleeves at the floors. 
Then the gang working on risers gets on the job, and 
shortly afterward come the fitters who are laying out the 
branches, those who set the radiators, and those who have 
the basement work to do, including setting of the boilers 
and the like. There are welders on some jobs, these some- 
times being fitters who have been trained to do welding 
and sometimes men furnished by a welding company. The 
number of men employed increases from week to week for 
part of the period, and then slackens as certain parts of 
the work are completed, until the final gang is again a 
small one. Usually this foreman has the job of supplying 
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men setting partitions will begin, so he can be out of the 
way on the lower floors. The general contractor has told 
him that the steel will go up at the rate of, say, three 


stories a week. From this he can figure how many men 
will be necessary to keep up his part of the bargain and 
not fall behind or waste labor time by moving faster than 


the preceding trade. He usually has a contract or so to 
sub-let, too, and these he must oversee. For instance, he 
usually sub-lets the pipe covering and also the painting of 
radiators and exposed piping. 

Another task for the foreman is to attend meetings of 
representatives of all trades working in the building, these 
usually being held once a week. Here the general super- 
intendent straightens out difficulties between trades, hur- 
ries up some foremen, and keeps the cogs fitting smoothly 
into the whole. At this time the foreman has an opportu- 
nity to show that he is held up at such and such a point 
because some other industry has not done its task. Often 
the heating contractor will also attend this meeting, espe- 


HEATING CONTRACTOR 
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Figures job, breaks it 
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order. 
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Has direction of men, 
hiring and firing, con- 
tact with general super- 
intendent and other 
foremen, watches supply 
of material on job, etc. 





Checks time cards and 
material used and debits 
and credits each unit of 
operation. Determines 
profit or loss that may 
accrue, etc. 





these men, and of turning them over to the various “straw 
bosses’’ who have charge of the various gangs. Journey- 
men today have in many cases become specialists, and a 
man who is quick and efficient at setting radiators may be 


slow at erecting a stack of risers, for instance. This is an-- 


other job for the foreman, as he naturally puts the man 
where he will accomplish the most work in an eight-hour 
day. It is up to him, too, to see that each part of the 
task is finished when the schedule calls for it, and to see 
that this is done without overtime or other extra labor 
charges that eat up profits. 

The “straw bosses,’”’ who are journeymen placed in 
charge of the crew with which they work, must watch the 
amount of material they have on hand, must report to the 
foreman the amount of work they are accomplishing, and 
in most cases must keep the time cards of their crew. 
When a riser crew, for instance, finds that the supply of 
2-inch pipe is growing low, the straw boss reports to the 
foreman, who in turn notifies the office, the buyer then 
either notifying the warehouse to send over a few truck- 
loads or ‘‘jacking up’’ the wholesaler about deliveries, this 
depending upon his method of storage. 

Experience is usually the teacher who lets the heating 
contractor know when he is going to need materials and 
men. For instance, he must learn when he can start his 
branches, and he therefore must know that the branches 
usually follow the bucks, and are just ahead of the placing 
of partitions. He then finds out when the first job will be 
finished, so his men can start to work, and also when the 


cially if he feels that some other trade is interfering with 
his chances of fulfilling his contract. 

How, in the midst of all of this apparent confusion, can 
a contractor tell what his costs are, and whether he is 
losing or making money on the work? Manifestly it is 
in’possible to keep a running stock record on the job, as 
the piles of material change too rapidly and it would take 
an almost endless amount of bookkeeping to keep track of 
it. Here is how the Thompson-Starrett organization keeps 
itself informed. At the very beginning of the job, the con- 
tract is divided into 17 or 18 different sections. One, for 
instance, is devoted to the risers, and the amount of pipe, 
fittings, etc., going into these risers is definitely ngted. In 
addition, the amount of labor that is likely to be used is 
estimated. This is done on each separate department, in- 
cluding the branches, the radiators, the valves, the boiler 
room work, and the like. Thus the probable cost of each 
section of the work can be gauged accurately. 

To find out whether or not these estimates are “panning 
out’’ is comparatively easy. A man, or men, depending 
upon the size of the job, weekly inspects each section of 
the work. He notes how large a percentage of the risers, 
for instance, is finished, and reports to the “‘boss.” The 
bookkeeping department, meanwhile, has charged all of 
the material and the labor cost taken from the fitters’ 
time cards, to this riser department. It may be that this 
observer estimates that 50 per cent of the work is com 
pleted, while the bookkeeping department shows 50 p"! 


(Continued on Page 99) 
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Picturesque street in Old Montmartre 
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Modern apartments being constructed on the site of the 
old fortifications of Paris 


Paris Improves Sanitation 


By THEODORE WOLFRAM 


ARIS, the ‘city of light,’’ the Mecca of all pleasure- 

seeking tourists as well as the magnet that attracts 

the more serious minded students of art, history and 
culture, is going in for a campaign of modernization and 
sanitation. The canny city fathers have decided that to 
continue its far-flung appeal, the capital of France should 
not only boast its dingy mazes of picturesque streets and 
historical buildings but must also yield to the onward 
march of hygiene and sanitation and replace some of its 
too delapidated quarters with modern and more com- 
fortable habitations. 

On the surface this may appear a simple matter of tear- 
ing down the old hovels and replacing them with modern 
structures. But in Europe politics and bureaucratic red 
tape are unavoidable obstacles that must be dealt with 
no matter what the project in view may be. In Paris the 
municipal council not only paternally regulates all build- 
ing operations but even decides when and what ‘‘quar- 
tiers,’ or districts, of the city are in need of a new coat 
of paint or sandblast. Thus, according to official decree, 
the fifth, sixth, seventh and twelfth arrondisements must, 
in the near future, put a clean, presentable front on the 
buildings within their confines. 

The Paris viewed by the average tourist is a fairly 


modern or at least, a picturesquely quaint historical city 
of charm and beauty, but hidden away in various parts of 
the town are veritable slums that are absolutely unfit for 
human habitation. There is no use in trying to describe 
these sore spots in detail, but a hurried trip through the 
“Ghetto” in the Temple ‘‘quartier,’’ or the rue Manjol or 
rue Bolivar over near the Buttes-Chaumont, will convince 
anyone of the urgent need of modern habitations. 

While the “‘Ghetto’”’ lacks air and light, the opposite is 
true of the rues Monjol and Bolivar. The tumble-down 
rookeries of the latter are on a hillside and open to wind 
and rain as there is scarcely a window pane intact in this 
quarter, and the walls are cracked and bulging. So bad 
are the conditions that the hovels have long ago been 
condemned, but the unfortunate inhabitants, being unable 
to find other quarters, their demolition has been post- 
poned and relief is still in the offing. 

aris possesses a wide belt of land encircling the entire 
city—the site of its ancient fortification walls—which is 
supposedly to be devoted to the construction of modern, 
cheap rental, living quarters for the masses of Paris. A 
few quite modern and comfortable structures have been 
thrown open to the public, but so far, the rentals are 
quite out of reach of the average laborer and even so, 
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the @emand for space exceeds the apartments available. 
Most of the land is still vacant while the politicians are 
haggling over the manner of its exploitation. 


PARIS TO BURN ITS SMOKE 

HILE London holds the world’s fog record, Paris 

in winter is a close second. The city officials have 
at last discovered that much of this ‘‘fog’’ is quite un- 
necessary and preventable smoke. A commission has 
been appointed to study this problem and they are now 
experimenting with a new system of smoke disposal per- 
fected by M. Arapu, a Roumanian engineer, in which by a 
rather complicated mechanism employing air and steam, 
the smoke is trapped and repassed through the fire box 
where it is literally burned. 

Paris at night, presents quite as many different aspects 
as during the daytime. Down behind the markets in the 
older, congested districts, a nocturnal ramble discloses 
the antique sewage disposal system still existing in cer- 
tain sections of the city. Parked along the curbs are 
huge tank-wagons and puffing steam pumps with large 
hoses stretched across the sidewalks and running into 
the hallways or through the windows of the adjoining 
buildings. This does not indicate a fire,—it is simply the 
old Paris method of collecting the city sewage which is 
pumped out of cesspools and tanks into the tank wagons 
which haul it out to the suburbs where it serves as fer- 
tilizer. 

It is only just to state that this method of sewage dis- 
posal is being superseded by modern methods as rapidly 
as funds are available; in fact it has been done away 
with in all but the older parts of the city. Here the 
expense of remodeling the old structures is a serious 
obstacle, but the city has arranged a system of credits and 
loans which overcomes that difficulty and the change to 
more modern sanitary arrangements is now compulsory. 





As regards ordinary garbage, at present the house- 


keepers of Paris collect the daily refuse in open containers 
relics of the rule of an ex-‘prefet’”’ 


+e 


called ‘‘poubelles, 


To the right: The Rue Monjol, Paris. 

Note the makeshift of the windows 

and the tumbledown state of the 
houses 
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(governor) of the department (state) of the Seine in 
which Paris is located. This prefet, named Poubelle, was 
responsible for the adoption of these none-too-sanitary 
cans and some malicious wit promptly named them after 
their sponsor. 

A new regulation has now been adopted replacing the 
ancient ‘‘poubelles’’ by a new series of sanitary covered 
metal containers in three sizes with capacities of 25, 50 
or 75 litres. The new decree went into effect on January 
1, 1927, but a delay of two years will be allowed before 
the decree is rigidly enforced. The measure has primarily 
been adopted to combat the scourge of rats with which 
some of the older quarters of Paris are infested and to 
add to the cleanliness of the streets. 


While there are many things open to criticism in the 
“Ville Lumiere,’’ there are many others deserving com- 
mendation. While we may poke ridicule at the uncovered 
‘‘noubelles,’’ the automobiles which collect the contents 
of these garbage containers are as modern and sanitary 
as one could desire. They have huge metal bodies divided 
into sections with sliding covers which permit each com- 
partment to be firmly closed over as quickly as it is 
filled. 

Public baths in the schools furnish a glaring example 
of the retarding effects of politics. As long ago as 1892, 
shower baths were authorized in the primary schools of 
Paris but two separate departments, “public instruction” 
and ‘“‘hygiene,’’ under whose joint supervision the instal- 
lation falls, have as yet been unable to come to an agree- 
ment, and the schools are still awaiting their showers. 

Public swimming pools have suffered a somewhat sim- 
ilar fate. A program exists for which a fund of 25 million 
francs has been voted. During the time the various 
projects have been hanging fire, bit by bit the greater 
portion of this fund has been diverted to other purposes 
and only enough money remains to put one pool into 
serviceable shape. 

While on the subject of baths it is interesting to note 

(Continued on Page 78) 














To the left: A thickly populated 
quarter of Paris, the houses of which 
have been condemned, but are still 
inhabited. Flapping burlap or can- 
vas curtains take the place of win- 
dow panes and the walls are cracked 
and held together by planks and 
metal bases 
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Here is a display with power to sell—a display which does sell 


Plumbing and Heating 
in the Remodeling Movement 


HREE years ago a corporation business, means nothing unless a fair SECURING PROSPECTS 


was formed in Baltimore to margin of profit plus the very vital ele- “HE first question that presented 
itself was—how and by what 





carry on a plumbing and heating ment, overhead, is counted in on every 
business. Locating on one of the main job. Then, too, be careful of the ‘dead means is the customer to be gotten. 


thoroughfares where its overhead was beat,’”’ states Mr. Fitch. Various forms of advertisements were 
high, and unaided by business ex- When Mr. Fitch first took over this proposed and finally’ a course was 


perience, it did a large volume of busi- business he had many problems to mapped out that proved very success- 
ness, but the final count showed a very solve. He did not like the form of ful. Since the store was located in a 
small profit. Today the same firm advertisements used, nor the slipshod business section without residences of 
shows a smaller volume of business methods of extending credit. The any kind in close proximity, care 
but a larger profit, and Arthur S. bookkeeping system was so antiquated would have to be taken that the form 
Fitch, the new president of the firm, that it was very difficult to tell the of advertising used was not the kind 
has a very interesting story to tell of profit or loss on a job, or to readily that would apply to a neighborhood 


how this was accomplished. ascertain the condition of the busine’s. shop, but on the other hand should ap- 
“A whole lot of work, or, as it is It was like sailing without a compass peal to the city as a whole. 
Commonly called, a large volume of and not knowing where you are going. Accordingly Mr. Fitch thought that 


59 








6U 


a good ground to work upon would be 
those people who recently acquired 
property, and so he obtained every day 
from a legal paper published here the 
names of the owners and the locations 
of properties transferred, as shown by 
the recordation of deeds. To these 
people he wrote a short letter and en- 
closed a self-addressed stamped postal 
card. The responses exceeded his ex- 
pectations, but he found that some- 
thing was lacking. His display did 
not offer a large enough selection, and 
the result was the loss of a great 
amount of work. 

“The plumber who operates in the 
business section of a city cannot use 
the same methods as a _ residential 
shop, but must adapt himself to an 
entirely different condition. Where 
the residential display would perhaps 
consist of one sink, one toilet, etc., 
the store on the main street must have 
three or more of each. The man on 
the side street can pretty well gauge 
his types of customers, while the main 
street store must be ready to show the 
poorest and the richest what each is 
seeking,’’ remarked Mr. Fitch, ‘‘and I 
soon found that this was very neces- 
sary to a business like mine.’”” Mr. 
Fitch supports this statement by show- 
ing as completely equipped a display 
as can be found in the city. Every 
fixture is tagged as to price and manu- 


facture. 
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SPECIAL DRIVES 
Periodically sales or drives are con- 
ducted on some special articles. Every 
customer on file is notified, and the 
mailing list is bolstered up by a list 
of those people whose homes are most 
likely to need the articles in question. 
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An advertisement carried in the classified 


tele phone book 





Houses in the older neighborhoods 
should need replacement of fixtures 
and automatic water heaters, while the 
newer houses of small or moderate 





.l display of plumbing that aims at 


/ 


completeness 
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cost would need the automatic water 
heaters. For instance, in a drive for 
the sale of water heaters, a list of 
six thousand names was compiled and 
cards setting out the complete price. 
including installation cost and an yp- 
qualified thirty days’ free trial, were 
mailed to each one. The success of 
this proved that a careful selection of 
the mailing list was the key, because 
on previous occasions when names 
were picked at random with no regard 
for the location of the property, the 
results were not one-third of those of 
the second list, although the same 
number had been mailed. The same 
discretion must be used in other at- 
tempts at direct advertising or the 
results will not be as fruitful as they 
‘hould. 

Recently Mr. Fitch ventured into 
the field of radio advertising. Three 
times a week, on Monday, Wednes- 
day and Friday, over radio station 
W-C-A-O an announcement is made 
setting out some phase of the heating 
and plumbing work that Mr. Fitch's 
firm can do so efficiently. Although he 
cannot absolutely express himself as 
to the advantages of this form of ad- 
vertising just yet, because of the short 
time of the experiment, he feels that a 
continuation over a period of months 
would undoubtedly show beneficial re- 
turns, due to the fact that the last 
week of the first month of broadcast- 
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ing resulted in some good prospects. 
The cost is small, so that Mr. Fitch 
feels the plumber should give some 
thought to this means of advertising, 
and attempt to experiment in order to 
bring out the best ways of securing 
the results desired. 


GOOD MANAGEMENT NECESSARY 
TO PROFIT 


HE next condition that took the 
a ceneniitin of Mr. Fitch was the 
pookkeeping system. Here everything 
was in a chaotic state. One could not 
tell, for instance, the profit or loss 
on any job, or, in fact, whether the 
whole business was paying or not. 
This meant the installation of almost 
a complete new system, which would 
provide quickly accessible means of 
determining the essential phases of 
the business whenever desired. This 
was accordingly done, with several 
outstanding features. 

A work-sheet is kept of every job. 
This shows every piece of material, 
down to every nut and bolt, used and 
all labor spent upon it. Each job is 
given a number, and a card with a 
corresponding number is given to the 
journeyman to be handed in each eve- 
ning, showing on it exactly what labor 
and materials were used. By this 
method an exact idea is had daily of 
how the work is progressing and just 
how much time is being spent upon 
each particular job. When the work 
is completed the profit is then trans- 
ferred to a ledger, and the total there 
shown, less all expenses and overhead, 
gives an immediate insight into the 
standing of the business. Of course, 
if a loss occurs it is deducted, but Mr. 
Fitch doesn’t have very many losses, 
except in those cases where a dissatis- 
fied customer complains of bad work- 
manship or defective materials and re- 
placement or correction is necessary. 
The customer, according to Mr. Fitch’s 
theory, is always right, and he believes 
that success can only come to him 
who does not hesitate in going what 
is ordinarily thought too far to please 
a customer. 

“A satisfied customer is your asset,” 
Fitch, ‘“‘and only by 
rendering the same treatment as you 


declares Mr. 


would want given you can you make 
an asset become permanent. There are 
some people who expect more than 


tomer is nearly always right in de- 


they pay for, but as a whole the cus- 


manding that he get what he pays for. 
Ofttimes, upon investigation, I find 
that either a journeyman has_ been 
negligent or has disobeyed orders, 
although mechanics are consistently 
reminded of their duties and obliga- 
tions.”’ 
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THE Home UTILItTy COMPANY 
MERCHANT PLUMBERS 
515 E. BALTIMORE ST., BALTIMORE, M. D. 


PHONE PLAZA 4435 


Dear Madam: 

How many times a day do you have to 
run up and down to your basement, light- 
ing and turning off your gas water 
heater? Would it interest you to have an 
entirely automatic heater which would 
eliminate all these unnecessary steps, 
and at the same time give you an abun- 
dance of hot water at no greater gas 
consumption than your old tank heater? 
Here is our proposition. 

We will install the BLANK Automatic 
Water Heater in your home for a 30-day 
free trial, and if at. the end of 30 days 
you are not entirely satisfied, we will 
remove heater from your cellar at no 
expense to you whatever. 

If, as we are sure you will be, you 
are satisfied in every respect, you have 
one year in which to pay for the (BLANK) 
Automatic Water Heater. 


Yours very truly, 


THE HOME UTILITY COMPANY 
Arthur S. Fitch 


One of the sales letters in the water heater 
campaign 





All the workmen of Mr. Fitch’s shop 
are given periodical talks on the con- 
duct of the business, but this is never 
done during working hours or after 
working hours in the shop. Real heart 
to heart discussions, constructive criti- 
cisms, and ‘“‘post’ mortems’’ of the 
large jobs are all done in Mr. Fitch’s 
own home in the evening, where re- 
laxation for study can more readily 
be obtained. Suggestions are called 
for and very many money-saving and 
business-getting ideas are brought out. 
Liberal commissions are allowed on all 
sales aS well as work obtained through 
the inspection cards which are carried 
by the journeymen on every job. 





.* . . 
l sales letter @long remodeling lines 


THE Home UTILity COMPANY 
MERCHANT PLUMBERS 


515 E. BALTIMORE ST... BALTIMORE, M.D. 
PHONE PLAZA 4435 


Dear Sir 

Perhaps you are going to make some 
alterations in your property recently 
acquired 

We have a full line of plumbing and 
heating equipment on display in our show 
room at 515 E. Baltimore Street, and we 
will be glad to quote you a price on your 
plumbing and heating requirements. Our 
materials and workmanship are guaranteed 
to give satisfaction. 

Inclosed postal will bring repre- 
sentative 


Respectfully yours, 


THE HOME UTILITY COMPANY 
Arthur S. Fitch 
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Through the system of inspection 
cards Mr. Fitch has received very 
great benefits, but only by following 
up every prospect very thoroughly. 
This is personally done by Mr. Fitch, 
who gives all estimates himself. He 
tries to adhere to certain rules in 
estimating by which a quick, haphaz- 
ard bid is never given. A sketch is 
made of every job and taken to the 
office, where very carefully it is gone 
over and a written bid is submitted. 
But any job of $50 or over is only 
given an ‘‘outside bid,’’ or, as it is 
commonly expressed, an ‘“‘about so 
much’’ price. This provides for un- 
foreseen difficulties which may appear 
as the work progresses, and assures 
therefore, the customer of good work- 
manship, without causing a loss to the 
master plumber. 


Another important element neces- 
sary for a successful business, and 
upon which Mr. Fiten places a great 
amount of stress, is the extension ol! 
credit. ‘“‘Even now,’’ says Mr. Fitch, 
“when the plumbing industry here is 
suffering from a general depression, ] 
can get lots of work that would keep 
many men busy for a long time, but 
when I consider the possibilities of 
getting paid for these jobs, I find that 
it is better not to take all that are 
offered.”’ 

Mr. Fitch divides his customers up 
into two classes of risks: the ‘‘finan- 
cial risk,’’ where the amount is large 
and some security is necessary, and 
the ‘‘moral risk,’’ where the amount 
involved is not very large and the 
reputation for the payment of bills can 
he investigated and accepted as a basis 
for the extension of some credit. In 
the first class is put those contracts 
that amount to a hundred dollars or 
more, and in the second anything fall- 
ing below that amount. A great deal 
of success has been had by asking for 
references and obtaining the necessary 
information from these sources. In- 
variably Mr. Fitch-finds that a per- 
son who has been prompt in his pay- 
ments to others, and who does not 
owe too much commensurate with the 
salary received, makes a good risk. 
This is not very hard to determine if 
the customer is properly approached. 
Another procedure is to find out how 
many judgments, if any, have been ob- 
tained against the person in question; 
and although there is some expense 
attached to this it may mean a saving 
of many dollars. Any attorney will do 
this at a nominal charge and the 
plumber will soon see the wisdom of 
such a step. 

“Of course,’ states Mr. Fitch, “all 
of this may seem like a whole lot of 
work to the ordinary plumber, but 
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after a short while it will become evi- 
dent that no better practice could have 
been initiated. No matter how honest 
you may be, or how well you do your 


work and render service, 
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sider the proposition, especially in 
view of the fact that many of the arti- 
cles sold are luxuries, while a plumb- 
ing installation or a heating job di- 
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on a partial payment plan have driven 
many people to an unsound financia} 
condition, but in many cases the rates 
of interest charged are beyond reason: 

vet when we consider that 





bad bills will wreck your 
business foundations 
in spite of years of econ- 
omizing and saving, and 
what vou have looked for- 
ward to as a goal will fade 


away.”’ address a 


When a job exceeds the 
hundred-dollar limit there 
should undoubtedly be 
some securitv in either 
real or personal property, 
and Mr. Fitch assures him- 
self of this before the work 
is started. The financing 
or partial payment plan is 
strongly recommended and 





Baltimore, 
Messrs.: 
Have your representative call at 


financing can be done by 
Md . legitimate companies and 
at practically the same rate 
of interest that a building 
association charges, there 
should be no need to fear 
that any undue advantage 





in reference to 
PLUMBING | PE 


HEATING 


Respectfully yours, 


will be taken of a cus- 
tomer. 

“To the contractor this 
plan offers 100 per cent se- 
curity, since he can obtain 
it without recourse to 
himself if desired. The in- 
dustry should awaken to 
the large benefits to be de- 
rived from these methods 
of selling, and at the same 








encouraged wherever this 
mode of purchasing is 
About this Mr. Fiteh 


necessary 


philosophizes. 


PARTIAL PAYMENTS 

66’ FS HERE seems to be,” he claims, 

| ‘‘a great deal of hesitancy on 
the part of plumbing and heating men 
to enter this very fruitful field. In 
fact, it is considered in some quarters, 
without any justification, as being un- 
ethical But when we consider the 
enormous strides made by other in- 
dustries in merchandising their prod- 
ucts, we ought to very thoroughly con- 


Card enclosed with sales letter 
shown on preceding page. 





rectly affects the health and comfort 
of the individual, and as such should 
be indispensable and an absolute neces- 
sity. The objection to this plan on 
an economic basis is that it tends 
to pile up a burden upon a salaried 
man, and consequently makes him live 
above his earnings. 

“But can a home owner buy too 
much health protection? It is true 
that the so-called luxuries purchased 


time feel that the people 
are receiving in an easy way the 
greatest amount of health protection 
that was heretofore denied them 
because of the lack of means of ob- 
taining it.” 

Mr. Fitch believes in experimenta- 
tion, and is always seeking new ideas 
as well as putting into use the ones 
that have stood the test. His business 
is a success, and he sums up the whole 
proposition by saying, ‘‘there must be 
something in it if you try hard 
enough.’ His own experience stands 
as the best proof of his contention. 


Modern Selling Methods for Heating 
Plant Replacements 


T IS possible to adapt modern sell- 
ing methods to the heating busi- 
ness and heating plants can be 

successfully sold by salesmen. In ad- 
dition, it is possible to profitably sell 
and install heating plants on the time 
payment basis. The above conclusions 
are reached after studying business of 
the Apex Heating Co., 2025 Columbia 
Philadelphia, a company 
which has been in existence only three 


avenue, 


years, but which has become a power- 
ful factor in the retail heating busi- 
ness in that city in this short time. 


sefore we proceed to tell you of the 
methods used in securing heating busi- 
ness, we would like to sketch briefly 
the background of D. E. Henneberry, 
the active partner in the business. Mr. 
lienneberry knows heating, and has 
a degree as a mechanical engineer. 


Before the war he was connected with 
one of the larger valve manufacturing 
companies, and later worked with a 
consulting engineer in Camden, N. J. 
However, he is a business man as 
well as a heating expert, and a few 
vears ago his observance of the trend 
toward partial payment selling in 
other industries convinced him that 
the same methods, with variations, 
could be applied toward the field that 
he knew most intimately. He there- 
fore enlisted the aid of a _ business 
man who became more or less of a 
silent partner, leaving the actual man- 
agement of the business up to Mr. 
Henneberry, and started the Apex 
Heating Company. 

Now let us detail how the heating 
business is run in the Columbia ave- 
nue establishment. First of all, you 


will see that a good location on a 
good business street in Northwest 
Philadelphia was selected, and that an 
attractive looking shop was laid out, 
showing both heating and plumbing 
goods in the windows and on the 
floor. The concern planned to spe- 
cialize in heating, but persons who 
might be attracted by the plumbing 
displays might also develop into heat- 
ing prospects. The window is as at- 
tractive as that of the average store 
along the street, and passers-by can- 
not help but be impressed with the 
fact that a live wire merchant has 
his business there. 

Incidentally, Mr. Henneberry says 
that there is a comparatively small 
amount of “drop-in trade.’’ This is 
probably due to the fact that the firm 
is not featuring the sale of acces- 
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sories,: but has a display that seeks 
most of all to persuade prospects to 
install radiator heat in their 
Therefore, from the direct sale stand- 
point only, the windows do not pay 
the rent of the showroom. 
there is no doubt in his mind that the 


homes. 


However, 


advertising the firm receives from the 


attractive place indirectly brings a 
good deal of business, and also helps 
the salesmen when they make contacts 


with prospective purchasers. 


A GOOD PROSPECT LIST 

F COURSE prospects are the first 
() need of a business man. These 
are secured through a real estate di- 
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rectory published in Philadelphia. 
From this directory, lists of home 
owners who live in their own places 


are made up, each section being kept 
separate. 


is hard to beat, as presumably all of 


Here is a prospect list that 


these people want to have as comfort- 


able a place to live in as they can 
afford and a fair proportion are likely 
to welcome a person who shows them 
have a heating 
plant and pay for it out of income. 
Then, armed 
Sent into a 


prospects. 


how they can good 
list, a man is 
territory to talk to the 
He is not strictly a sales- 


but in a 


with a 


man, 
more 


he has to be even 


a salesman. It is 


way 


clever than 


DOMESTIC ENGINEERING 
talk to 
about 
the 
Apex Heating explain at 
least briefly something about the time 
heating 


his job to ring doorbells, to 
the heads of the households 
their heating, to tell 
Co. i, wo 


them who 


payment plan for installing 
on the 
in- 


this 


plants, and-to create a desire 
part of this householder 


formation. 


for more 


This accomplished, 


advance man makes an 
Mr. 


pany’s salesmen. 


appointment 


for Prospect and one of the com- 


Possibly he cannot 
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set an exact hour or even an exact 
day, but he can arrange to have the 
Headquarters for a corps of successful 


heating salesmen 
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prospect agree to talk to the salesman 
His job is done 
now, all the in- 
formation about the man and his place 


near future. 


except to jot down 


that he can, in order to pass it on 
to the office for the salesman’s use. 
HOW THE SALESMEN WORK 


ERE is where the procedure de 
H parts from that adopted by the 
heating men. Most of 
employed by firm 
the 
men, 


majority of 
the 
(there 


salesmen the 


are six at present time) 
are heating Mr. 
Henneberry has worked out a system 
based cn the 


com- 


not However, 


radiation, 
which makes it 


‘ff measuring 
B.t.u. method, 
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easy for the salesman to 
the needs of the average 


paratively 
measure up 
installation. Should it be an unusual 
job, with out-of-the-ordinary exposure 
factors, with an unusual amount of 


heat required, or with some other 


knotty problem involved, the salesman 
upon Mr. Henneberry 
common, 


of course calls 


for help. This is not how- 
ever, as most jobs are detached homes 
slight 


The sales- 


and there is a comparatively 
variation in requirements. 
the 


proceeds to measure up the prospect's 


man, upon securing interview, 


amount of 
boiler that it 


determine the 
the 


needs to adequately heat it. 


house to 


radiation and size 








Then he has a price guide, also pre- 
the Mr. 
lilenneberry has figured the price neec- 


pared by manager. In this, 
type of 
for 
This 


figure of course is predicated on cost 


cessary to quote for every 


radiator (based on footage), and 


various sizes of boilers as well. 


to the firm, plus overhead, plus profit. 
the the 
charge to be customer 


given is 
the 
The salesman 
many feet of 
furnished 
and 


However, figure 
made if 
cash. 


desires to pay 


proceeds to figure how 


radiation will have to be 
to check with measurements 
the kind of that 
His guide shows the approxi- 


for 


his 


boiler will be nec- 


essary. 


mate labor cost per radiator and 
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Installations 
Completed 
During 1926 
to 

June 1928 
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APEX HEATING COMPANY 


Heating Engineers and Contractors 


2025 W. COLUMBIA AVENUE 
PHILADELPHIA, PA. 
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installing boilers. He also figures on 
auxiliary equipment that it might be 
possible to sell. In a very few min- 
utes, by simple multiplication and ad- 
dition, he has a cash price ready to 
quote, 
Here he 
find out whether or not his hearer 


must use discretion and 


is in a position to pay cash. It would 
be almost fatal to the sale to quote 
a cash price and then have to add 
finance 


the one per cent a month 


charge that is necessary if the owner 
needs the customary two vears. in 
which to pay off the bill. So he gets 


an expression of opinion trom his 
prospect, adds the finance charge to 
the cash figure he has worked out, 
and is ready to quote. Again selling 
psychology should be, and is, used. 
Suppose the job comes to $600.00 on 
payments ranging over a two-year pe- 
riod. Now, $600.00 is a good sized 
sum of money. It will buy a new 
piano, a high grade radio-victrola 
combination, or a small sized automo- 
bile. However, $25.00 a month for 
24 months also is $600.00, and it 
doesn’t sound like anywhere near as 
much money. Twenty-five dollars is 
comparatively small, of course, and 
it does not frighten the hearer away 
as the larger sum might. So the 


salesman tells him the jolb will cost 


him $25.00 a month for two vears, 
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cover 
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and that he pays nothing until the 
plant is installed and has been tested. 

If he gets the contract signed, the 
firm of course turns it over to a4 
finance company in most instances. 
although occasionally it handles jts 
own paper when it has available funds 
to do it, since the profit from the 
financing is well worth while, being 
considerably over 12 per cent per year 
due to the fact that the party of the 
second part is decreasing the principal] 
from month to month. Whichever 
method is used, a judgment against 
the property is immediately taken. as 
soon as a title search has been made 
to show that the owner has sufficient 
equity to adequately protect the party 
of the first part. Mr. Henneberry is 
proud of the fact that it has never 
been necessary to use a sheriff to col- 
lect on any of the jobs during the 
three vears the plan has been work- 
ing. 


ANOTHER FINANCE PLAN 


’ 
ERE, too, it might be 
Fnmet well to tell of a further 


user financing plan that has been 
worked out. Should the owner 
not want to pay such large in- 


page of the stallments or for some reason 
hooklet be unable to make them, Mr. 








To those who are contemplating the 
purchase of a HOT WATER HEATING 
INSTALLATION, we 
list of our satisfied 


mit the following 


customers selected at random from our 
many installations in all sections of the 


city. 


You owe it to yourself and to your 
family to join the ranks of these thought- 
ful home owners who are safeguarding 
the health and advancing the comfort of 
their families, and increasing the value of 
their properties with the APEX TANK- 
IN-BASEMENT HOT WATER HEAT- 


ING SYSTEM. 


A ’phone call or postal will bring a 
competent engineer to estimate at any 
hour of the day or evening. Pay cash, or 
convenient terms can be arranged whereby 
you can have the system installed im- 
mediately, make NO DOWN PAYMENT 
and pay for the system in monthly install- 
ments to suit your income. 


Park 


APEX HEATING COMPANY 
2025 W. Columbia Ave. 


Stevenson 4760 


4422 


respectfully sub- 
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Henneberry has made arrangments 
with a mortgage broker to arrange for 
a 10-year building and loan mortgage 
on the property, the owner making his 
monthly diminished 
scale to the building and loan com- 
pany, and the heating contractor being 
This also is 


payments on a 


paid in cash. 
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prospects, he is entitled to more com- 
mission when he sells them than he is 
if they are turned over to him from 
reports turned in by the advance man, 
as in the former case it has not cost 
the firm anything to get the prospect. 


The turnover on salesmen has not 


csr 


6 


their names. One of the cleverest 
hits of advertising was the printing 
of a book, containing the names of 
most of the people for whom the 


Apex Heating Company had installed 





sometimes done when the 
equity in the building is 
too small to warrant taking 
a chance on the contract. In 
this case, it is sometimes 
possible to take up the old 
second mortgage, replace it 
with a larger building and 
loan mortgage and apply 
the difference in money re- 
ceived by the owner toward 
the payment for the heat- 


Date 


ing system. This, too, is 
sometimes to the  cus- 
tomer’s advantage, as he 


gets the benefit of the cash 
price for his heating job, 





APEX HEATING COMPANY 
2025 W. Columbia Ave.. 


Philadelphia, Pa. 


GENTLEMEN : 
Please send your Representative to estimate on the 
following: 


HOT WATER HEAT 
PLUMBING 
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It ts understood that this puls me under no obligation 


NAME 


ADDRESS 
CONVENIENT PAYMENTS ARRANGED 


Bell Phone, Stevenson 4760 
Keystone, Park 4422 


heating plants during the preceding 
year. This booklet urged the pros- 
pects to get in touch with 
the people whose names 
were listed, asking them 


what they thought of Apex 
work and Apex service. 

Not only can this be used 
as a mailing piece, but it is 
part of the 
salesmen’s equipment, as it 


an important 
gives them opportunity to 
call attention to 
stallations 


in- 
the 


sometimes is 


other 
made by 
concern, and 
just what is 
“push over’’ 


needed to 
a reluctant or 
An- 
advertis- 


dilatory purchaser. 


other method of 


ing is to put the firm’s sign 








usually will take 

care of the premium he 

pays for the new mortgage, and he is 
allowed to string his payments over a 
longer period, a trifle over 10 years, to 
be exact. This results in the contract- 
ing firm getting heating business that 
otherwise the owner could not have 
paid for, and gives the householder a 
as he is 


which 


chance to use radiator heat 
paying for it. Of course the house is 
also more valuable with modern heat- 
ing. 

We asked Mr. Henneberry if he is 
satisfied that a large enough volume 
of business can be done in this man- 
ner to justify the labor involved. His 
answer was to point to the 885 heat- 
ing jobs done by the firm during 1926 
and 1927, all at an adequate profit. 
The business during 1927 was 
« little less than in 1926, but this is 
not surprising, as business fell off in 
almost every industry in Philadelphia 
last year. The average amount in- 
volved in the jobs done by the firm 
during the past three years has been 


done 


between $600 and $700, so you can 
see that during 1926 and 1927 the 
total volume of work done was close 


an average of nearly 
without 


to $600,000, or 


$300,000 a year. This is 
doubt very good for a concern only 
three years old, especially as all of 


that volume represents jobs done at a 
profit. 


MEN WORK ON COMMISSION 


OU will probably be interested in 
the salesmen. All of these men 


work on commission, the percentage 
Of pay being based on whether or not 
they have furnished their own leads. 


Naturally if a man digs up his own 


Postal card used for securing interviews 
with prospects 





been as great as one might suppose, 
Mr. Henneberry states, three of the 
six now employed having been with 
the firm for two or more of the three 
years the concern has been in ex- 
istence. It is very unusual for the 
firm to give the men drawing ac- 


counts, but during a period of slow 


business for a period of two months 
the manager authorized small draw- 
ing accounts to tide the men over 


until business started to pick up again 


and financial help became unneces- 


The firm has been able to keep 
down to a 


sary. 
its advertising expenses 
comparatively small amount by judi- 


cious use of advertising matter pro- 


duced by manufacturers. 


USING THE USER 
OMPARATIVELY early in the life 

of the company, the decision was 

of the 
long as 


business to 
the 
products and service of that company 
Naturally the vol- 


made to give most 
one manufacturer, as 
were Satisfactory. 


boilers and radiation  pur- 


make the 
being 


ume of 
large enough to 
whose 


chased is 


manufacturer goods are 


used willing to co-operate in every 


ethical and this has resulted in 


the contractors getting some excellent 
the the 


way, 


service from manufacturers in 


way of preparation of folders and 


other advertising literature. These 


are sent out to prospects, many times 


with letters when salesmen are not 


able to immediately follow them up 


uftcr the advance man has sent in 


on the cellar window of 

every job while the work is 
being done. In addition, the firm’s name 
is carried on the altitude gauge and 
the thermometer of every plant and 
serves as a reminder every time either 
are glanced at. 


of those instruments 


Plans being made to have 


plates with the Apex 
on the boiler where they are 


ure also 


name made up 
to put 
in plain view, as it is possible for 
broken gauge and thermometer to re- 
the the installing 


hame, 


move record of 
firm’s 
securing 


the method of 


prospects told of earlier in the article, 


Besides 


many are gotten by Mr. Henneberry 
himself when he makes the final in- 
spection of each job. This inspection, 
by the way, is a rule of the firm and 


a job is not considered complete until 
the looked it 
given it his okey. 


manager has over and 


Salesmen, too, keep 


in touch with their customers. 


Judging by the Apex Heating Com- 


pauny’s experience, the following things 
ere helpful in building up a profitable 


time-payment heating business: First, 


a method of securing prospects: sec- 


ond, a way to make measuring and 


estimating jobs quick and sure: third, 


a careful figuring of prices to ensure 


quick quoting at a profit: fourth, train- 


ing of salesmen who can take advan 
tage of psychology and know human 
nature; fifth, the proper contact with 
finance companies; sixth, a decision 
to do only the best kind of a job 
possible; and, seventh, a method of 


capitalizing on satisfied customers and 


of properly advertising the firm to 


the public. 
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‘ | BOVE is pictured an accessory display. 
As it happens, this photograph was taken 
? m the sales room of a company which does 
3 not happen to fit into the merchandising 
Pee class. lT’or the most part, their work 1s on 
de new contracts. Yet they felt that such a 
-\ display Was worth while for fwo reasons: 
[ First, the plumbing and heating store ought 
*.0 to carry plumbing and heating accessories; 
second, displays such as this bring m cus- 
" *. 
* « fomers. 
+. To keep the accessory business alive and 
a4 profitable, the manager of this establish- 
- prar : 
” mient feels these things to be necessary: 
“It should be kept absolutely clean through 
r', frequent dusting and polishing of the glass. 
: . 5 , - 
oe It should be changed often enough so that 
’ , . 
| customers do not get the idea that you 
ba dks never sell anything.” 
, He believes that the best merchandising 
F methods should be applied to selling these 
i items. Not one towel bar in.the bathroom, 
. ut one for each member of the family, and 
. . 
fen an extra one or two. Perhaps each 
4 
” es 


| She Display Case 


Me to Help Sales of Plumbing Accessortes 





member of the family has a special color 
for his or her personal towels and this can 
now be carried out m the colored ac- 
cessories. As this manager says, the mod- 
ern idea of sanitation is to keep individual 
possessions separate and identified and spe- 
cial equipment for personal use atds this 
idea 

This manager feels that a display case 
attracts most business with least outlay. 
/t must be pushed constantly, of course. 
/t must be mentioned im all advertising. 
No item requested by the customer should 
be too small to warrant anything but 
courteous attention, for in the quick turn- 
over of stock in the case lies its profit pos- 
sibilities and the contribution it will make 
toward overhead expenses. 

The little better type of fixture which 
can be sold if it is displayed, may be 
matched by the little better type of ac- 
cessories, if they are displayed, with greater 
profit to the contractor and greater sattis- 


faction to the customer. 
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Heating Boiler Testing Code 


Approved by The National Boiler and Radiator Manufacturers’ 
Association for Solid Fuel Burning, Low Pressure Steam Boilers 


Foreword 

HE following committee was appointed August 6, 
[ves to prepare a Heating Boiler Testing Code for 

adoption by the National Boiler and Radiator Manu- 
facturers’ Association. F. B. Howell, Chairman; R. V. 
Frost, T. E. Landvoigt, Carl H. Flink, Edwin W. Smith, 
President of the Association, ex officio; Frederick W. Her- 
endeen, Secretary of the Association, ex officio. 

The code compiled by the committee was adopted in 
principle by the Association October 12, 1928. The com- 
mittee was instructed to give consideration to the propri- 
ety of revising the code after carefully considering all com- 
ments and suggestions submitted by members and others 
interested. 

This revised code is unanimously approved by the com- 
mittee, and by the association at its annual meeting held 
in New York City in January. 

Object 

1. The object of this code is to specify the tests to be 
conducted and to provide a standard method for conduct- 
ing and reporting tests to determine the efficiencies and 
performance of the boiler. 

Chimneys 

2. Tests may be conducted with either natural draft or 
induced draft. The boiler shall preferably be attached to 
a chimney of dimensions nearest to those cataloged by 
the manufacturer. If a proper sized chimney is not avail- 
able and therefore induced draft or a larger chimney is 
used, means must be provided for reducing the draft so 
that the draft at no time exceeds that which would have 
been obtained with chimney as specified by the manufac- 
turer. 

Boiler Set-Up 

3. The boiler tested shall be a standard stock boiler. 
It shall be assembled in accordance with the manufac- 
turer’s directions, care being taken that all openings 
which would normally be closed (when manufacturer’s 
directions are followed) in practice are closed with the 
proper type of cement or putty. 

4. If the boiler is provided with an insulated jacket, 
this jacket shall be in place during tests. 
uninsulated, all parts which would normally be covered 
in practice shall be covered with a coating of asbestos ce- 
ment 1-% in. thick or equivalent insulation, or the boiler 
may be tested without covering and correction applied as 
explained in Paragraph 40 (Item n) under Computations. 
Parts of boiler which are not insulated in practice shall 
not be insulated during tests and shall not be considered 
as external boiler surface. 

Arrangement of Apparatus 

®. The general arrangement of apparatus shall be as 
shown in Figure 1. Minimum apparatus for conducting 
tests shall be the following: 

Scales for weighing coal and residue. 

Calibrated weighing tank or other means for determin- 
ing water evaporated. 

Thermometers for determining feed water and steam 
temperature. 

Mercury manometer for determining steam pressure. 

Draft gauges for determining ash pit, fire box, and 
smoke outlet draft. 


If boiler ig 


Pyrometer for determining temperature of gases leav- 
ing boiler. 

Recording or indicating CO, and CO apparatus and 
means for checking recording apparatus. 

Seale for weighing condensation obtained from 
rator. 

Barometer or Barograph for determining atmospheric 
pressures during test. 

Location of Instruments 

6. The feed water thermometer shall be inserted in a 
thermometer well so located as to read the true tempera- 
ture of the water entering the boiler. The steam temper- 
ature thermometer shall be inserted directly into the 
steam in the flow outlet. 

7. The mercury manometer shall be connected with the 
steam space of the boiler. 

8. A draft gauge shall be connected to an open end 
tube set at right angles to the flow of gas in each of the 
following: ash pit, fire box, and smoke outlet collar. To 
prevent influence upon gas samples, draft reading, or gas 
temperature reading, choke dampers between flues and 
smoke outlet collar shall be left in wide open position 
throughout all tests. Cold air checks between smoke out- 
let collar and flues shall be thoroughly sealed during tests. 
Air leakage around draft tubes, thermocouples and gas 
sampling tubes shall be prevented by using asbestos rope 
or other suitable means packed around the tubes. 

9. The temperature of gases leaving the boiler shall be 
taken by means of an exposed thermocouple located as 
shown on Figure 2. The smoke hood and smoke pipe 
shall be covered with two inches of asbestos cement to 
a distance one foot beyond the thermocouple. 

10. The gas sampling tube shall be a single open end 
tube in position corresponding to gas temperature thermo- 
couple and shall be placed in the smoke pipe within one 
foot of the gas temperature thermocouple as shown on 
Figure 2. 


gepa- 


Accuracy of Instruments 

11. All instruments shall be calibrated to insure accur- 

acy. 
Fuels to be Used 

12. For anthracite boilers the fuel uged shall be the 
commercial size, best suited to the boiler, as specified by 
the manufacturer. For soft coal boilers the coal used 
shall be a free burning 3x2 inch lump coal unless the 
boiler performs more satisfactorily with caking coal. If 
caking coal is used it shall be of approximately 3x2 lump 
size. For coke boilers the coke used shall be by-product 
or gas coke of commercial size, best suited to the boiler. 

13. If the boiler is designed for a special solid fuel, 
tests shall be conducted with this fuel. In all cases the 
characteristics, kind, and size of fuel used in making 
tests shall be recorded on the test form. Sizes of fuel 
used shall be according to classification of American Soci- 
ety of Mechanical Engineers, as given in Table 1. 

Tests to Be Conducted 

14. Five tests shall be conducted at 2 lb. steam gauge 
pressure—one shall be at drive output and the other four 
at various output rates to show the entire operating range 
of the boiler. The manufacturer shall determine and 
designate the output rates and the operating range of the 
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boiler. No test data or boiler information shall be as- 
sumed for an output beyond the drive test. The drive 
test shall be considered the boiler’s maximum output. 
No tests shall be reported in which the water collected 
from the separator is greater than 2 per cent of the water 
fed to the boiler in excess of the condensation resulting 
from the normal heat loss of the separator and piping. 
Correction for the water collected must be applied to the 
water evaporated in order to include in the output only 
the heat actually absorbed to heat the water from feed 
water temperature to steam temperature. 
Outlet Piping 

15. The number and size of outlets shall be as cataloged 
by the manufacturer. Outlets shall be full size to a 
height 30 inch above the boiler’s normal water line. An 
effective separator shall be placed in the steam outlet as 
near the boiler as practicable. The separator shall be 
open to the atmosphere through a water seal permitting 
any water separated from the steam to drain immediately 
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into a container for weighing. Re-evaporation of water 
drained from separator shall be prevented by use of a 
suitable cover on the container. 

16. A gate valve full size of flow piping, shall be placed 
between boiler and separator for the purpose of main- 
taining a constant steam pressure in the boiler at various 
test output rates. All piping up to and including separator 
shall be insulated with 2 inch of hair felt, or equivalent. 

17. Outlet piping shall pitch away from the risers and 
away from the separator. 

18. For all boilers up to 3,000 sq. ft. of steam radiation, 
water shall be supplied by an automatic feed valve of the 
slow feed type, which will maintain a constant water level 
at the normal water line. For boilers above 3,000 sq. 
ft. output, feed water may be regulated by hand by means 
of a gate valve. 

Chimney Connection 

19. Connection from smoke hood outlet to chimney shall 
be of size cataloged by manufacturer and shall be air 

tight and as short and direct ag 





FIGURE ONE 
ARRANGEMENT OF TEST APPARATUS 


Steam Thermometer 


Gate Valve 
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Steam Separator 









possible, preference being given 
to long radius and 45-deg. in- 
stead of 90-deg. bends. The 
bend at entrance to chimney 
shall be carefully made, care 
being taken that the pipe does 
not project beyond inside of 









































TC = Thermocouple 

S = Gas Sampling Jube 

A = Radius *2 

B =/2°=Length of 
Insulation Beyond TC 

C = Not Over /2” 

I = Asbestos Cement-2° Thick 





















2° Hair Felt Insulation y : 
: chimney and that no leak f 
or Equivalent SS y Z “nh te cakage 0 
. : air occurs. 
Steam Pressure oe y) y 
Mercury Manometerpm Pra 4 AY TABLE 1. 
Calibrated N 30” Above N) we y y Names and Sizes of Various 
Water Tank ySorler Hater By | A Y Fuels 
h WV _ MN lire _ ANG AL 
Dratt —J Therm. Dratt Tube OT aot Sonn hin Domestic Hard Coals 
Gauges —_ | Ch Thermocouple oie ping Screen 
—S) NN ORAS Name and Size Through Over 
Automatic Z y In. In 
Water feed 4 “Pea” 34 \y 
Valve Z “Chestnut” or “Nut’”’........ 14 44 
| aePe de y “Stove” or “‘Range’’.........134 1\% 
en =O “Ege’’—in the East......... 24% «1% 
Scal and Pad “sé . ’? . ” 93, 
{ LU VA Large Egg’’—Chicago...... 4 234 
t—i.—3]0 Avtomatic 0 rT —_ = ad 93/ 9 
~ a Small Egg’’—Chicago...... 234 2 
f Water feed i “Broken” or “‘Grate’”’ 4 2% 
Valve Ashpit Damper oc siiatniy 
fff) YY hi, Uy) t/ 4AS, Domestic By-Product Coke 
J Leib de , j (1 /, (hh / ff Af ‘ on ” ‘ 9 Z 
LMU, 0 
A [Ss ceeesveeveseveges “72 
eo 9 | ae rarer 2 1% 
Ek grataht. ine hace awit e Oat 1% %4 
: Dl civachuticaeaniwtieke 34 % 
Bituminous Coal 
Ed ww 06 tae e 6.6bO eee 8 4 1 
FIGURE TWO “No.3 Nut”...............1%  & 
eas: ea ‘Sauaeume —_ “Mo, 8 Mut”. . i ..cs case: 2 1% 
M U 
‘‘No. 1 Domestic Nut’’...... 3 14or2 
oe ge 34 ye 
‘‘No. 3 Washed Chestnut”... .114 34 
‘“‘No. 2 Washed Stove’’...... 2 1k 
‘No. 1 Washed Egg’’........3 2 
“No. 3 Roller Screened Nut’’.114 l 
‘‘No. 2 Roller Screened Nut’’.2 1% 
‘‘No. 1 Roller Screened Nut’’.3% - 
Ns EET 6 3 
Smoke Ho ZT fy “Asam” oF “TBOGR. oo eee. 6 


**Run-of-Mine’”’: fine and large lumps 
“Screenings’’: usually smallest sizes 
‘Pocahontas Smokeless’’: Generally sized 
as ‘‘Nut,” “Egg,” “Lump,” and *‘ Mine 
Run.” 
“Cannel Coal’’: 
For fireplaces—‘‘Hand Picked Lump.” 
For stoves—*‘Egg.’”’ 


Cleaning Boilers 
20. The water and steam 
surfaces of the boiler shall be 
thoroughly cleaned by vigorous 
boiling with a solution of sal- 
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soda or lye, the scum forming at the surface of the water 
being blown out through a surface blow out, or the boiler 
outlets, with fresh water gradually fed to the boiler, 
until the water in the gauge glass appears clean. The 
boiler shall then be drained and refilled with clean water. 
Duration of Test 

21. Each test shall be conducted at the discretion of 
the engineer until there has been burned in pounds per 
sq. ft. of grate not less than 250 in the continuous fire 
method or 150 in the new fire method, or until the error 


SHEET NO. OF SHEETS 


in fuel and water determination shall not exceed 2 
per cent. 
Calorific Tests and Analysis of Fuels and Refuse 

22. The quality of the fuel and of the ash and refuse 
shall be determined by calorific tests and analysis of sam- 
ples. Directions for obtaining samples of the fuel and 
making these tests and analyses shall be the recommenda- 
tions in the A. S. M. E. “Test Code for Solid Fuels’— 
April, 1927. 

23. A representative sample of the fuel shall be taken 
during the test and shall be 
kept in an air tight container 
pending determination of 
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Starting and Stopping of Test 


M LOG SHEET—NEW FIRE METHOD é 
a . 24. New Fire Method. New 





FORMA 





DESIRED OUTPUT : : 
fire method of starting and 


stopping test may be used on 
anthracite or coke boilers. A 
preliminary fire using wood or 
coal shall be made and the 
boiler shall be operated until 
the water in the boiler has 
reached steam temperature and 
the boiler insulation normal op- 
erating temperature. During 
this preliminary operation the 
water in the gauge glass shall 
be kept at the normal boiler 
water line. The fire shall then 
be quickly removed from the 
Barom. | Steam || TEMPERATURES boiler, the ash pit cleaned, the 
Ina He | Le Pe in flues thoroughly cleaned, the 
quantity of water in tank noted, 
and the test started by placing 
a charge of kindling wood on 
the grate (9 lbs. for each sq. ft. 
of grate) igniting same and fir- 
ing 331/3 per cent of the fuel 
charge (available fuel). A sec- 
ond amount of fuel equal to the 
fuel charge (available fuel) 
shall be fired within the first 
half hour of test. No firing or 
attention to fuel shall be per- 
mitted after this first half hour 
period until the time of adding 
the next fuel charge. 

25. When test has been con- 
ducted for such a period as 
specified under ‘Duration of 
Tests” (paragraph 21), and the 
fuel has burned down to that 
point where the output can no 
longer be maintained by opera- 
tion of the dampers, the test 
shall be ended as follows: 

The grates shall be shaken 
to remove ash from the fire as 
if another charge of fuel were 
to be added. 

The cleanings shall be quick- 
ly removed from the ash pit 
and weighed. 

The residue within the fire 
box shall be quickly quenched 
with just sufficient water to put 
out the fire. (The quantity of 
water used shall be recorded.) 

The entire residue of the fire 
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box shall be removed and weighed, and shall be kept sep- 
arate from the cleanings. The water level at the end of 
the test shall be the same as at the beginning of test. 
Starting and Stopping of Test 

26. Continuous Fire Method. The continuous fire 
method may be used for all boiler tests. The boiler shall 
be operated under test conditions for at least one firing 
period and not less than one hour before the starting of 
test. A preliminary fire shall be made and the boiler 
operated until the water has reached steam temperature, 


SHEET NO —____OF _____.__SHEETS 


The National Boiler and Radiator Manufacturers’ Association 


BOILER ROOM LOG SHEET—CONTINUOUS FIRE METHOD 


Name and Namber 


bh Fuel equivalent of combastible tp cleanings ——— 





FORM B 
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and the boiler insulation normal operating temperaiure. 
The flues shall then be thoroughly cleaned. The fire shal] 
then be burned low, thoroughly cleaned, and the remain- 
ing live fuel spread evenly over the grate as the founda- 
tion for the first test fuel charge. If the manufacturer 
provides firing directions, these directions shall be fol- 
lowed. 

27. The thickness of the fuel bed shall be quickly meas- 
ured and the condition of the fuel bed noted. The height 
of water in boiler and feed tank shall be recorded. Tests 
shall start at the time of mak- 
ing these observations. The 
first weighed charge of fuel 
(see paragraph 29) shall then 
be fired. If firing directions 
are specified by manufacturer, 
same shall be followed. The 
ash pit shall be thoroughly 
cleaned immediately and the 
test allowed to proceed. 


28. At the end of the test, 
fire shall be burned low and 
cleaned so as to leave the fuel 
bed in the same condition and 
thickness as at the start of the 
test. When this condition is 
reached the water level in the 
boiler shall be at the same 
height as at the start and the 
test shall be ended at this time. 
Contents of ash pit shall be 
quickly removed and weighed. 


Quantity of Fuel to Be Charged 
and Attention to Boiler 

29. The fuel charge for ALL 
tests shall be: 

The amount specified by the 
manufacturer, or 

The amount determined by 
the engineer in charge of test 
as the maximum amount of fuel 
consistent with proper boiler 
performance. 

30. The fuel charge (Avail- 
able Fuel) used in computa- 
tions to determine the ‘‘Aver- 
age Interval between Firings’ 
which is recorded on Form D, 
Item 17, shall be obtained as 
follows: 

New Fire Method. Divide the 
total quantity of fuel fired dur- 
ing test (but not including the 
wood or coal used as a prelimi- 
nary charge) by the number of 
firings during test. 

Continuous Fire Method. Di- 
vide the total quantity of fuel 
fired during test by the number 
of firings during test. 

31. Attention to fire shall be 
considered as any one or more 
of the following operations: 

Firing. 
Stoking. 
Leveling. 
Shaking grate. 

In all tests burning anthra- 
cite or coke of nut or larger 
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size, there shall be no shaking of grates or other attention 
to fire except at time of recharging boiler. | 

32. The average interval between the end of any atten- 
tion period and the beginning of the next shall be stated 
in the report of test. 

Adjustment of Dampers 

33. All dampers controlling the primary and secondary 
air may be adjusted as required to produce most efficient 
combustion at any time during test. 


TIME FIRED 


GAS ANALYSIS 


coz ° 








FORM C 
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water. 


Steam temperature. 
Steam pressure. 


TEST NOTES 


Sketch of Connection to Chimney 





(This Form is printed on the back of both Form A and B) 
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Test Readings 
34. The following readings shall be recorded at regular 
intervals not greater than fifteen minutes throughout 
the test: 
Water evaporated. 
Temperature of feed 


Drafts in ash pit, fire box, 
and smoke outlet. 

Temperature of gases leav- 
ing boiler. 

Weight of water from sep- 
arator. 

35. Following reading shall 
be recorded every hour: 

Boiler room temperature. 

Outside temperature. 

Barometric pressure. 
Smoke Readings 

36. In all tests using bitu- 
minous coal, any smoke obser- 
vations shall be recorded every 
15 seconds, according to Rin- 
gelman Chart numbers, 
throughout two complete firing 
periods. 

Test Forms 

37. Results of tests shall be 
recorded on test forms as fol- 
lows: 

Boiler Room Log Sheet— 
Form A (for new fire 
methods) or Form B 
(for continuous fire 
method) shall be used 
for recording all read- 
ings during test. 

The back of the Boiler 
Room Log Sheet—Form 
C shall be used for re- 
cording weights of fuel, 
residue, gas analysis (if 
Orsat Apparatus only is 
used), or for recording 
check of recording gas 
analysis apparatus with 
Orsat Apparatus. 

38. Results of all tests on 
one boiler shall be reported on 
Form D. 

39. The following results re- 
ferred to boiler output in 
square feet of steam radiation, 
taken from Form D shall be 
shown by curves in Form E: 

Boiler and grate efficiency. 

Temperature of gases leav- 
ing boiler. 

Average firing interval. 

Average attention interval. 

Draft difference (smoke 
outlet minus ash pit). 

Computations 

Explanation of various test 
computations. 

40. Form A 


Item (b)— 
The factor 0.4 is the weight of coal equivalent in 
calorific value to 1 pound of wood. 
Item (n)— 
(External Boiler Surface) < (1.8) X (Ts-Tr) X 
hrs.) X 1/970.4. 
18 = (Coef. of uncovered boiler surface — coels 
of covered boiler surface) _ 
= BTU /sq. ft./Hr./F° Diff. of surface and room 
Ts=Surface Temperature=5Steam temperature. 
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and color ---.« - 


Surely you have noticed, in selling plumbing 
fixtures, that appearance —or that quality 
known as “eye-value’—exerts a big influence 
on the prospective customer. Quite often, the 
beauty of a fixture is more of a factor in its 
sale than the serviceability. 


In order that you may be given every aid in 
the selling of better water-closets, “Standard” 
now makes available a refinement of appear- 
ance of the high-grade closet unit in three 
types, utilizing the same efh- 

cient and highly sanitary bowl ‘>, 
—with the syphon jet principle, —" 
as used heretofore, but combin- 
ing with it a handsome tank 
of new and distinctive design 
(with china housings for flush 
connections) and a white 
mother-of-pearl Ivorite seat. 


The illustrations on the ad- 
joining page portray the im- 
proved appearance which these 
re-designs make possible. Here 
is utmost beauty in every de- 
tail—“eye-value” to the fullest 
extent. Yet the buyer need not 
sacrifice modern sanitary prin- 
ciples for appearance. All of 
the three types shown have 
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bh 99 The “Standard” Water-control (shown for 
tanks and bowls of tandard concealed supply, made also for exposed 66 
Genuine Vitreous China which supply) is the most. efficient closet fitting 
obtainable. Strong parts of high-grade red 


will not chip, stain, crack OF metal, seamless bronze tubing, careful as- 


sembly, and numerous tests and inspec- 


craze. The bowls are syphon tions assure long life and dependable 





jet type with exclusive refinements, large water 
areas, deep water seal, and generous trap way. 
In addition, each tank is fitted with the 
efficient “Standard” water-control, made of 
high-grade red metal, carefully assembled and 
tested, and now perfected to the point where 
it is the quietest, most dependable and trouble- 
free tank fitting available. 

Any of “Standard” water closets shown here, 
as you know, can be had in either black, white, 
or one of eight new and distinctive col- 
ors. Particularly in the case of these 
newly designed closet units is color a 
feature of importance and influence, for 
it adds the final and de- 
ciding elementof beauty 
to a design which is not 
only most pleasing but 
thoroughly practical. 


You have agreed that appearance is 
one of the biggest aids in selling. Let 
r=? the new beauty of this group of bet- 
ter, more profitable water closets aid 
you in raising the standard of your 
| customer's desires. It will require a 
#) little effort, but you will be repaid by 

. the extra profit and the pleased cus- 
tomers that you will gain. 


Standard Sanitary Mfg. Co. Pittsburgh 


tandard” 


PLUMBING FIXTURES 








DEVORO 





As the cross sections show, “Standard” High-grade Closets are distinguished by their pleasing 
lines, uniformity of wall thickness, deep water seal, large water area and ample size trap-way. 
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Tr=Room temperature. 
hrs. = Duration of test. 
Item (0) = 
Surf. 2.4 & (Ts-Tr) < (hrs.) & (1/970.4). 
(Surf) = External surface of pipe in sq. ft. 
2.4= Average coefficient for uncovered pipe. 
Ts=Steam temperature. 
Tr= Room temperature. 
hrs. = Duration of test. 
Item (8) X 970.4 
Item (t) = xX 100 





Calorific Value 
Item (p) X 970.4 





Item (u)= 
X (Calorific Value) 








< 100 
(Item (i) + Fuel through grate] 
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41. Form B 
Item (h)= 


14600=Calorifie Value of 1 Ib. carbon. 
It is assumed that the combustile in ash is carbon 


Item (p) X 970.4 X 100 
Item (c) X Calorific Value 
Item (n), (0) and (t) same as shown above unde! 
Form A, 
42. Form D 


Item 8= 
Fuel thru grate 


x<100 (New 
Dry fuel burned+fuel thru grate Fire Method) 





Item (u)= 
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Fuel thru grate 
100 (Continuous Fire i cthod) 
Dry fuel fired 


Item 9= 
11 CO; + 802 + 7 (CO+N2) X CX0.24(TI-Tr) 


3 (CO, + CO) Cal. Value 
CO2, O2, CO, and N are in % by volume obtained 
and C is taken as per cent carbon by weivht per 
pound of fuel. 
Tf= Temperature of gases leaving boiler. 
Tr=Room temperature. 








Item 10= 
Co 10160 
CO: + CO Cal. Value 
CO:2, CO, and C same as for Item 9. 
Item 11= 


Surface of boiler X Coef. of covered boiler surface 
X (Ts-Tr) X 100. 


Fuel burned per hour X calorific value. 





Item 17= 
(Fuel Charge X Boiler and Grate Efficiency) 
X 12500 





ees 


Output X 240 


Item 18= 
ours 





Times given attention 


Item 19= 
Weight of clinker removed 
100 (New 


x 
Dry fuel burned+fuel thru grate Fire Method) 
or 
Weight of clinker removed 
X 100 (Continuous 
Dry Fuel Fired Method 








Definitions of Terms Used in 
the Code 

43. Boiler Efficiency is the 
percentage of the heat in the 
net dry fuel burned delivered 
at the boiler nozzle when the 
boiler is normally insulated. 

44. Boiler and Grate bEfii- 
ciency (Overall Efficiency) is 
the percentage of the heat in 
the net dry fuel burned plus 
the heat in the fuel fallen 
through the grate delivered at 
the boiler nozzle when the 
boiler is normally insulated. 


45. Fuel Charge (Available 
Fuel) is the maximum amount 
of fuel that can actually be 
fired at one time and can be 
burned with proper boiler per- 
formance between firing inter- 
vals. It must be demonstrated 
during tests that the quantity 
catalogued by the manufac- 
turer as Fuel Charge (Availa- 
ble Fuel) can actually be fired 
at one time upon a fuel bed 
that is sufficiently deep to prop- 
erly ignite the Fuel Charge. 
The following values for weight 
of fuel per cu. ft. shall be used 
for catalogue purposes: 

Anthracite 52.5 
Bituminous 45. 
Coke 28. 

-46. Fuel Capacity is the 
weight of fuel that must be left 
in the boiler to kindle a fuel 
charge plus the weight of fuel 
which can be fired at one time. 
When specifying fuel capacity, 
it is necessary to specify the 
kind of fuel. Fuel capacity is 
not the total weight of fuel that 
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In-Airids are made 
in two models—No. 1 
for one-pipe steam 
and No.2 forVacuum 
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Che /ovisible AUR VALVE 


Features Found ONLY: in This 
Remarkable New Valve 


’ Entirely Concealed in the Radiator 
Can’t be stolen. Can’t be tampered with. Can’t be turned 
upside down. 
Baffle Plate Diverts Internal Circulation 
Positively prevents short-circuiting. Completely vents all clog- 
ging air. 































Vents the Entire Radiator 


Gives the radiator a chance to contribute its full heat output, 
Saves adding extra sections. Stops complaints. 


Beautiful — Efficient— Economical 


Made especially for new ‘‘water-for-steam” radiation now sold 
by all manufacturers. You cannot afford to install another steam 
job without first investigating this new valve. Order a trial dozen 
today and make the test yourself. 








For replacement work on old-style steam radiation use 
the FAMOUS AIRID No. 500 or Vac AIRID No. 510 


AMERICAN RADIATOR COMPANY 











Mention Domestic ENGINEERING when writing advertisers. 
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Mention Domestic ENGINEERING when writing advertisers. 
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ean be shoveled into the fuel and combustion space, be- 
cause there must be sufficient furnace volume in addition 
to that occupied by the fuel to permit the escape of the 
gases leaving the fuel. 

47. Calorific Value is the number of B.t.u. per lb. of dry 
fuel as determined in a bomb calorimeter. ’ 

48. Clinker (Item 19, Form D) is the weight of clinkers 
which must be removed through fire or clinker doors. It 
does not include any clinker that drops into ash pit either 
during normal operation or when grates are shaken. 

49. Residue (Item g, Form A) is the weight of the con- 
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tents of the firebox when ending a test in the new fire 


method. 


50. Cleanings (Item g, Form A) is the weight of mate- 
rial that drops through or is shaken through the grate 


into the ash pit. 


51. Combustible per Pound of Fuel from Analysis (Item 
1, Form A) equals one minus the weight of ash obtained 
from the analysis of the dry fuel. 

52. External Surface (Form A and Form B) is the 
measured surface of the boiler which is normally insulated 


in an installation. 





Efficiency of Boiler and Grate 
Temperature of Gases 


LNdino 


Average Firing Interval+ Rr 


Draft Diff ine. Water 
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53. Radiation from Covered 
Boiler (Item 11, Form D) is 
the heat lost through insulated 
surfaces of the boiler. It is not 
included in boiler output but is 
shown on Form D to give the 
manufacturer an idea of the 
extent of this loss. 

54. Heat Loss from Uncov- 
ered Boiler (Item n, Form A & 
B) is the heat lost from that 
part of the boiler surface not 
insulated during test which 
could be saved by the normal 
insulation of the boiler in prac- 
tice and which would therefore 
appear as added output. 

55. Heat Loss from Uncov- 
ered Piping (Item o, Form A 
and Form B) is the heat that 
is lost through uncovered pip- 
ing (if condensation resulting 
drains back to the boiler and 
is re-evaporated) because the 
surfaces thereof are not nor- 
mally insulated as specified in 
code. This correction is re- 
quired only when piping cannot 
be insulated. 

56. Coefficient of Covered 
Boiler Surface is the quantity 
of heat expressed in B.t.u. 
transmitted from the steam and 
water in the boiler to the boiler 
room per sq. ft. of normal in- 
sulation per hour per degree 
difference in temperature be- 
tween the steam and the boiler 
room. 

57. Actual Evaporation is the 
actual weight of water heated 
from the average feed tempera- 
ture to average steam tempera- 
ture and evaporated into steam 
during a test. 

58. Factor of Evaporation is 
the total number of B.t.u. ab- 
sorbed per pound of water 
evaporated divided by 970.4. 

59. Total Equivalent Evapo- 
ration (Item p, Form A and 
Form B) is the quantity of 
water which would have been 
evaporated from a feed water 
temperature of 212 deg. into 
steam at 212 deg. by the cor- 
rected heat output delivered at 
the boiler nozzle. 


(Continued on Page 97) 
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The Removal of Grease from 


Waste 


(Continued from Page 53) 


is that for cleaning purposes the entire grease chamber 
is exposed to view. The covers are held in place in the 
small sizes, by yokes, for the reason that they are de- 
signed primarily for homes, and the locking device is nec- 
essary to prevent the slopping over of the liquid con- 
tained in the trap in the event a heavy head of water is 
discharged. On the larger sizes it is not necessary to 
lock the covers. 

It should be pointed out that this trap is very easily 
installed, and may be set in any desired position to meet 
existing pipe line conditions, above the floor, below the 
floor or level with the floor. 

It is pointed out that if it were necessary to cool the 
liquid for the high percentage of grease recovery shown 
in the tests we have mentioned, the common type of grease 
trap would have to be of the same size in water capacity 
as the receptacle to which it may be attached, and be- 
sides, the liquid would have to remain in the trap a suf- 
ficient length of time for the cooling to be efficient. Owing 
to the fact that this type of trap separates on the gravity 
system entirely, and irrespective of how hot the water 
may be, the grease will be carried to the surface and re- 
main there, but instead of béing caked, it will be in a 
highly liquid state. 

This type of grease trap is made in many sizes, capable 
of handling the smallest kitchen requirement, up to the 
largest demand that such service meets. 

Following is a table showing capacities and other in- 
teresting information: 
























































Flow Range Fat Size Size Pipe 
Size | in Gallons |Capacity|] of of |Weight} Connec-| Height | Length 
per Hour in Lbs. | Inlet | Outlet tions 
In. In. Lbs. In. In. 
] 60-85 20 2 2 72 | Tapped 13 20 
2 180-240 45 2-3 2-3 185 | Tapped 1ig\% 27% 
3 300-400 60 3-4 3-4 360 | Calked 25% 38 
4 500-700 100 4-5 4-5 539 | Calked 28% 42 
5 | 2500-3100 225 6 6 825 | Calked 34 50 
Sewer 
6 | 6000-7500 375 7 7 1650 Pipe 40 55% 
Sewer 
7 | 9000-11500 800 7 7 3500 Pipe 48 8414 
8 |18000-21000) 1350 s s 6500 | Flanged 5414 110 %& 





























Another grease trap of similar purpose is the one 
shown in Figs. 11 and 12. Its operation is as follows;— 
The waste water entering the interceptor, strikes a baf- 
fle which deflects it downward, where it comes into con- 
tact with the water already in the basin. The warmer 
water rises with the grease, which is lighter than water, 
and remains at the top. The cooler water with sediment, 
is precipitated along the sloping converging bottom, and 
flows off automatically, leaving the clear grease in the 
basin, which can be skimmed off without interrupting the 
flow. 

By continuously carrying off sediment and dirt with 
the waste water, the chief cause of foul odors is re- 
moved. 
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Capacity 
Water | Lbs. of | Size of | Size of 

No. |per Hour} Fat Inlet Outlet | Height | Length | Weight 

Gals. Inches | Inches | Inches | Inches | Pounds 
1 45 15 1% 1% 10 17 50 
2 75 20 2 2 12 19 75 
3 100 30 2 2 15 20 120 
4 200 50 3 3 20 26 200 
5 300 70 3 3 21 29 300 
6 500 100 4 4 27 37 500 
7 2500 250 6 6 34 50 900 
8 5000 400 6 6 40 58 1250 
9 7500 850 6 6 48 88 3000 
10 15000 1500 8 & 55 128 4500 





























The sediment contained in the waste is continuously 
discharged, thus preventing the fat layer from becoming 
polluted through fermentation. 

The whole top is removable, and there are no under 
shoulders where sediment can collect. 

This device is recommended for all temperatures of 
waste water. 

This type of grease trap is made in a wide range of 
sizes. as shown in the following table: 

The foregoing table is of particular interest in showing 
to what extent this device has been developed, and it will 
be helpful to show for what purposes the several sizes 
are designed. 

The smallest size is for small homes and apartments; 
the next two sizes for large residence kitchen sinks, small 
hotel, club and hospital sinks; the fourth size for the 
largest residences, small dishwashing machines, etc.,—the 
next size for medium size dish-washers, large hotel sinks, 
etc.;—the next two sizes for large dish-washers, combina- 
tions of several dish sinks, steam kettles, etc., and for 
entire hotel kitchens. 

The two largest sizes are for use in large packing 
plants, refineries, soap factories, and other places where 
heavy amounts of grease have to be handled. 

No doubt many will not be aware that the problem of 
extracting grease from waste water assumes such size as 
here shown. 


Paris Improves Sanitation 


(Continued from Page 58) 


that the American vaudeville theaters are responsible for 
some front-page publicity given the Yankee bathtub in 
Comoedia, the leading art and theatrical paper of Paris. 
In an interview granted this paper by Edmond Sayag, one 
of the leading theatrical directors of Paris, on his return 
from New York, he states: ‘The artists play three shows 
per day and in order that they may rest comfortably, each 
dressing-room is a veritable bedroom and each artist has 
a bathroom. How far we are from such comfort,-—our 
dressing-rooms, for the most part, lack even running 
water!’’ Considering the present vogue of nudity on the 
Paris stage, a bathtub would appear to be a prime neces- 
sity for each show-girl. 

An improvement that marks a great advance in the 
attractiveness of Paris as a tourist center is the recent 
completion of the extension of the Boulevard Haussmann 
which does much to relieve the congested traffic of the 
heart of Paris. A whole series of modern and comfort- 
able hotels have sprung up along this new boulevard and, 
as most of them have been built and equipped on American 
lines with bathrooms galore, they open a new quarter 
which is rapidly becoming popular with the American 
and other comfort-loving tourists. 
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Below is a photograph of the interior of a boiler factory with a 
ceiling height of fifty feet in which are installed, in the upper 
right and left hand corners, two Thermal Unit Heaters. Two 
smoke bombs were lighted behind each of these heaters and-—— 
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—twenty-five seconds later, with the Thermal Unit Heaters in 
operation, the smoke was diffused to every point of that end 
of the big room, floor to ceiling, and wall to wall. That’s a sample 
of what Thermal Unit Heaters will do in quick and thorough 
heat and air distribution. 
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HE construction of the Thermal Unit Heater, which 

includes large streamline core, integrally cast, with- 
out welds, joints, flanges, or brazed or soldered con- 
nections, the airplane type extended fins, the rounded 
surfaces, and the special fan and motor unit, make it 
possible for us to guarantee the Thermal Unit Heater 
against any damage by freezing or corrosion. And, 
quickest installation, highest heating efficiency 
and trouble-free service are also assured. 
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Manufactured and Sold by 





THE THERMAL UNITS CO., 


The Thermal Units Company Union Stock Yards, 
A Subsidiary of Please send me complete details concerning Thermal Unit Heaters. 
The Mechanical Manufacturing Co. Ss cid dei seCde Rede nahh edds die pines eeeews eek a 
Union Stock Yards—Chicago, III. es tic Kad adel eebetdaes euakhisniecnscdnevebene sce 


Eastern Office—30 Church St., New York 
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RETAIL ADVERTISING SERVICE 


Here is copy for two newspaper advertisements and a sales letter which our readers are free 
to use without charge. The cuts, if you want them, are sent you for twelve weeks—two new 
ones every other week—for $4.20. 
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Drudgery Free! 


Ts great product of home life is 
happy, intelligent children, capa- 
ble of enjoying life and of taking up 
its duties with courage and ability. 
But that means a need for constant 
help from the intelligent mother. And 
the mother who has to work with 
out-of-date plumbing and heating 
equipment hasn't the time. Give the 
mother of the family the automatic 
|| water heater, the scientifically built 
| kitchen sink, convenient bathroom 
|| equipment and automatic control for 
|| the heating plant—then she'll have 
time for her big job—her children. 




















| 
| (In this apace your Name, Telephone 
| umber and Address) 

















NEWSPAPER AD No. 6 





HOMES LESS EFFICIENT 
THAN MOST OFFICES 


Homes, says Harry Brown, local 
plumbing and heating contractor, are 
generally much less efficient than of- 
fices because they do not have labor- 
saving equipment in them. 

“A man who wouldn’t think of hav- 
ing his letters written in long-hand 
may come home to a heating system 
that will call him into the basement 
from three to six times in the course 
of an evening. During the day his 
wife may have to heat water on the 
kitchen range—a wasteful method in 
comparison with the modern water 
heater. 

“It seems to me that an efficient 
home is as necessary to happy living 
as an efficient office is to profitable 
business. The housewife who has to 
work with out-of-date equipment can’t 
be an efficient home maker.”’ 


SALES LETTER 
No. 3 


HARRY BROWN 
PLUMBING & HEATING 


Two Rivers, N. Y. 
February 9, 1929. 


Mr. and Mrs. Edward Jones, 
Two Rivers, N. Y. 
Dear Sir and Madam: 

We address you jointly 
because we feel that any 
discussion of home improve— 


ments is of equal importance 


to each of you. 

The efficient home, we 
feel, is as necessary to 
happy living as the effi- 
cient office is to profita— 
ble business. 

Yet many homes show a 
lack of efficiency which 
might be compared to such 
lacks in an office. Where 


water is being heated on the 
kitchen range, for instance, 


you have waste and ineffi- 
ciency. An automatic water 
heater gives you hot water 
when you want it and in the 
quantity wanted. 

The heating plant that 
claims attention too often 
during the day is wasting 
the housewife's time and 
energy. All these things 
take energy which ought to 


go into constrictive tasks— 


bringing up children, plan-— 
ning proper menus, improv— 
ing the interior of the 
home. 

We'd like to go over 
your present equipment with 
you and make such sugges— 
tions as we think proper. 
There will be no obligation 
on your part, of course. 
Just telephone. 

Very truly yours, 
HARRY BROWN. 





T LEFT and right you 

will find newspaper 
publicity items. Clip them 
and hand one each week to 
your local paper. Get your 
name in the news columns 
as well as the advertising 
columns. 
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Model Your Home 
on Your Office 


|; ys your bookkeeper get along 
without an adding machine? 
Are your office letters written in long- 
hand? Do you send a messenger 
instead of telephoning? Of course 
not. Yet many a home is on that 
inefficient basis. Water still heated 
|| onthe kitchen range. A kitchen sink 
which is a relic of years back. Noisy, 
ineffective bathroom arrangements. 
A heating plant that needs attention 
a dozen times a day. The efficient 
home is as necessary to happy living 
as the efficient office is to profitable 
business. | 


(In this pens your Name, Telephone | 
umber and Address) | 
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RECOMMENDS DRUDGERY 
FOR STRONG MUSCLES 


Household drudgery, says Harry 
Brown, local plumbing and _ heating 
contractor, is great for the womal 
who wants to rival the strong man in 
the circus. 

“But, somehow,”’ says Mr. Brown, 
“I don’t think that’s the ambition of 
the average woman. She wants to 
make a beautiful home for her family; 
and she has a right to some leisure 
time for improving her mind. 

“The constructive side of home 
making is a difficult task and it re 
quires the energy which any piece of 
creative work demands. If the house- 
wife has to work with old-fashioned 
plumbing and heating equipment, she 
can only build a beautiful home at the 
cost of a tremendous expenditure of 
energy.”’ 
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| Convenient Home Equipment 
—a basis for happy lives 







































































(In this space your Name, Telephone 


Number and Address) 
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an Educational Leaflet 


.‘g the left we show layout for an 
educational leaflet—which will be 
one of a series to be published on 
this page. [he copy is below. All you 
have to do is show copy and give 
the cut to your local printer—he can 
make it up in just the size shown, to 
be kept in your sales room and en- 
closed in letters. (35c for the cut.) 





Copy “A” 
for the Educational Leaflet 


Convenient Home Equipment 
—a basis for happy lives 


OTHING can be so precious in later life, or fur- 
N nish the basis for a happy and successful life, 
so much as the memory of a happy home. But there 
is a practical side to the making of a happy home. 
The mother who is to create such a background for 
the lives of her children must have efficient home 
equipment with which to work. Her job as home- 
maker is a creative one—it demands great energy 
and application. She will not have that energy if the 
routine work of the home must be done with old- 
fashioned plumbing or heating equipment. 

Modernizing the home—bringing its mechanica) 
equipment up to a high pitch of efficiency, is the only 
way to release the housewife’s energy for these more 
important tasks. 


Copy for a Statement Enclosure 


(To be set up by your printer just as shown here and sent with statements of overdue accounts) 








Who Pays for Overdue Accounts? 
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OU have probably heard the word “over- 

head.’’ Those are the expenses which 
every business incurs in its operation. One 
of those expenses is the cost of capital. 
That is, a business borrows money from the 
bank for its current use. For that money 
it pays a rate of interest. 

Now, when a customer of a business per- 
mits his account to run beyond the usual 
time for payment, it means that just that 
much capital is tied up. If the customer 
does not pay, then the management must 
borrow that money and pay interest. 

These interest charges are, naturally, re- 


flected in the prices charged for the service 
rendered. If you invest money in bonds 
you receive interest—and that interest is 
paid out of the earnings of the company in 
which you have invested. The earnings 
come from the prices it charges for its serv- 
ice or products and those prices must take 
care of all of the expenses of the business. 

It is, therefore, to the benefit of the cus- 
tomer himself to pay his accounts promptly. 
The result is that the operating charges of 
those with whom he does business are less- 
ened—a desirable objective, of course, which 
reflects itself in price levels. 


(In this space your Name, Telephone Number and Address) 

















A.S.H.V. E. Meets i Chicago 


Thornton Lewis Elected 
New President 


securing for the first time the required number of 

railroad certificates for reduced fares, and after 
passing a boiler code that has been the subject of discus- 
sion fo. twenty-five years, 514 attendants at the thirty- 
fifth annual convention of the American Society of Heat- 
ing and Ventilating Engineers, departed for their homes 
well satisfied with the progress that had been made by 
the organization. 


. FTER breaking all previous records in attendance, 


This meeting held in Chicago, January 28, 29, 30 
and 31, is the second to be held in that city in recent 
years. In 1923 Chicago broke all previous records for 
attendance and lavish enter- 
tainment. The arrangements 
committee of the Illinois chap- 
ter is again to be congratu- 
lated upon its showing of 
what Chicago and the local 
members can do. 


The society has made much 
progress during 1928 under 
the leadership of President 
A. C. Willard of the engineer- 
ing experiment station, T'ni- 
versity of Illinois. His suc- 
cessor in office is Thornton 
Lewis, York Heating & Ven- 
tilating Company, Philadel- 
phia. 

At the banquet and dance it was announced that a 
new set of office furniture would be presented to Samuel 
R. Lewis of Chicago, retiring chairman of the committee 
on research, in recognition of his services and of the 
sacrifices he has made for two years. Mr. Lewis thanked 
the society for its thoughtful gift. 

O. P. Hood, Washington, D. C., of the United States 
Bureau of Mines, whose co-operation made possible the 
benefits rendered the society by the Bureau of Mines, and 
Stewart A. Jellett, the first president of the society, and 
a prominent figure in its activities for many years, were 
elected to honorary membership. The 1929 mid-summer 
meeting in June is to be held 
at a resort about 150 miles 
north of Toronto, Ontario, 
Canada. 

Welcome to Chicago 

Oliver J. Prentice, advertis- 
ing manager of C. A. Dunham 
Company, Chicago, represent- 
ing the Chicago Association 
of Commerce, welcomed the 
society at the opening session. 
H. G. Thomas, president, and 
C. W. Deland, secretary, of 
the Illinois chapter, together 


Prof. A. C. Willard 














with the committee on ar- a 
rangements, were given spe- Samuel R. Lewis 
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cial praise for the complete- 
ness and perfect timing of 
the various sessions, com- 
mittee meetings and _ social 
events which were reminis- 
cent of the meeting of the 
society in Chicago in 1923. 
Certain notables of the so- 
ciety, Dean F. Paul Anderson, 
of the University of Ken- 
tucky, John F. Hale, Chicago, 
Samuel R. Lewis, Chicago, Professor J. D. Hoffman, Pur- 
due University, Lafayette, Indiana, J. R. McColl, Detroit, 
all past presidents of the society, Henry B. Gombers, 
secretary of Heating and Piping Contractors National 
Association, Professor G. L. Larson, of the University of 
Wisconsin, originator of the university-A. S. H. V. E. 
co-operative research scheme, Prof. F. E. Giesecke, Agri- 
cultural and Mechanical College, Texas, W. H. Carrier, 
Newark, N. J., pioneer in air conditioning research, and 
others were introduced in order that newer members 
might become acquainted with these veterans in the 
science and practice of heat- 
ing and air conditioning. P. D. 
Close, graduate of the Univer- 
sity of Illinois, who has re- 
cently been made the new 
technical secretary of the so- 
ciety, was introduced. He will 
assist A. V. Hutchison, secre- 
tary, at the New York of- 
fice. 
The Era of Useful Heat 


At this, the thirty-fifth an- 
nual meeting of the A. S. H. 
V. E. there was envisioned 
the era of useful heat. This 
thread was in evidence at all 
times in the fabric of the dis- 
cussions of papers, addresses, questions and answers. It 
was evident in the paper by C. A. Thinn, chief engineer 
of the C. A. Dunham Company, on heating with steam 
below atmospheric pressure, in the paper from the engi- 
neering experiment station of the University of Illinois on 
tests of radiator enclosures, which seem to show that 
useful heat cannot always be measured by weight of the 
steam condensation. This was evident in the paper on 
the effects of paint on radiator performance from the 
University of Michigan, in the presentation of the sub_ect 
of architectural aspect of concealed heaters, in the paper 
on thermal resistance from air spaces, the studies of heat 
transmission through walls, the physiological data worked 
out in the Pittsburgh laboratory and in the Harvard 
School of Public Health, infiltration through brick walls, 
cooling and humidifying of buildings, study of psycnro- 
metric charts, condensation on windows, ventilating #ar- 
ages, etc. 
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Walworth Fiat Bann Brass Fittings 
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Elbow 


Every one of them 
is individually air- 
tested under water 


The demand for flat-band brass fittings is 
definitely here. Walworth Company, recog- 
nizing this, offers a complete line of these 
fittings to meet commercial requirements. 
Incorporated in the design are the following 
definite improvements: ample metal for a 
maximum of strength has been provided, but 
the sizes check, that is, the wall thicknesses 
are graded, and this relationship extends 
into center-to-face and end-to-end dimen- 
sions as well. Thread chambers and flat 
bands are properly designed to give ample 
clearances, as well as strength at a point 
where it is essential. 


Flat-band brass fittings add materially to the 
appearance of installations. The flat band 
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Drop Tee 





Tee 


Reducing Coupling 





serves to give a wrench greater purchase on 
the fitting and also tends to eliminate scar- 
ring of the fitting. The marring of the band 
is diminished to a degree not possible with 
the contours of round bead fittings. 


Threads in Walworth flat-band brass fittings 
are carefully gauged and chamfered to facili- 
tate easy entrance of pipe. These fittings are 
made of red brass, a high corrosion resistant 
alloy with tensile strength of 28,000 pounds 
per square inch. Every Walworth flat-band 
red brass fitting is individually air-tested 
under water before shipment. 


ALWORTH 


Walworth Company, General Sales Offices: 51 East 42nd St., New York 
Plants at Boston, Mass.; Kewanee, Ill.; Greensburg, Pa., and Attalla, Ala. 
Distributors in Principal Cities of the World 


Walworth International Co., 11 Broadway, New York, Foreign Representative 
Walworth Company, Limited, 10 Cathcart Street, Montreal, P. Q. 
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BUFFALO 
CO-OPERATIVE 


APARTMENT 


installs forty-five 
Ely toilets 





Co-operative Apartment, 83 Bryant St., Buffalo, N. Y. 


. Frank Kelly, Architect 


H & R. Co., 


Plumbin g Contractors 
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T/N ideally fills need for a 
QUIET toilet at moderate price 


MALL, compact rooms in apartment 
houses demand quietness above all things. 
That is why you will find 45 T/N toilets in 
this co-operative apartment, newly erected in 


Buffalo. 


Customers like the non-overflow feature of 
the T/N, too. Its powerful whirlpool flushing 
action. Its adaptability to small bathrooms 
or lavatories. (Can be installed in a corner or 
under a window . . . there's no separate tank.) Its 
unusually moderate cost. 


The T/N is easy to install—only two connec- 
tions to make. Comes packed in one crate, in- 
cluding seat. Carries a good profit for you. 


Cash in on T/N advertising running in such 
publications as Good Housekeeping, Better 
Homes and Gardens, House and Garden, and 
others. Write now for the name of your near- 





est jobber. W.A.Case & Son NE PIEC 
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Mfg. oe Dept. $02, 220 WATER CLOSET 


SILENT NON-OVERFLOW 
Delaware Ave.,Buffalo,N.Y. 
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Heating with Steam Below Atmospheric Pressure 

In his paper on heating by steam below -atmospheric 
pressure, C. A. Thinn stated that the heating profession 
has long realized that there is a large amount of heat 
wasted in mild weather because buildings are overheated. 
When these conditions arise the first thought of the oc- 
cupant of the room is to throw open the window unless he 
is directly interested in the saving of heat. The method 
proposed is to use steam which may be subjected to a 
wide range of vacuums, thus affording a wide range in 
temperatures of the steam in radiators. The results of 
certain tests were described. 

In commenting upon Mr. Thinn’s paper, W. H. Car- 
rier described a probable heating system of the future, 
many of the features of which will be similar to those of 
hot water, with no accessories on the radiators but with 
all the accessories in the basement. This he suggested 
might be a forced circulation 
of steam and air throughout 
the system. This system it 
was alleged would give uni- 
form distribution heat at all 
temperatures. The pressure 
would be atmospheric or a 
little above. Sometimes steam 
and condensation would be 
circulated and sometimes 
vapor. Mr. Carrier said if 
you can have the flexibility 
of steam and the graduated 
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temperatures of hot water 
you would have an _ ideal 
system, 


The Dunham engineers who 
developed this system base 
their confidence in it upon the following beliefs: that 
economy may be promoted by ‘throttling’ the heat in 
steam as well as by ‘“‘throttling’’ the fire; that when 
steam goes into a radiator at 212 degrees or higher on a 
cold day, it may provide comfort, but when it goes into 
the same radiator at 212 degrees on a moderate day, 
there is a danger of overheating. This overheating, they 
claim, is taken care of in most instances by allowing it to 
waste into the outdoor air. 


In order to provide heat proportionate to the outdoor 
temperature, vacuums are maintained so that the steam- 
filled radiators may be kept at 140 degrees or whatever 
other temperature may be desired, thus maintaining com- 
fortable living conditions in the room. 

It is claimed that the loss of thermal energy requiréd 
in maintaining the vacuums is much less than the gain 
in thermal energy resulting from providing the amount 
of heat actually required. 


It, of course, may be said 
that this method is not new 
“nor,” said one member, “is 
the automobile new, but this 
like the automobile is a re- 
finement of a method devised 
many years ago.” John F. 
Hale, of Chicago, called at- 
tention to the fact that an en- 
gineer in 1904 proposed this 
method and predicted that 
it would be in use in 25 years. 
Lacking the necessary refine- 
ment in accessories and equip- 
ment, it did not find much 
acceptance at that time. At- 


A. V. Hutchinson 


E. B. Langenberg 
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tention was called to the fact 
by Mr. Hale that in 1929, 25 
years afterwards as had been 
predicted, this system is now 
in use. 

Tests of Radiator Enclosures 
at the University of [linois 

The engineering experiment 
Station of the University of 
Illinois, in cooperation with 
the Illinois Master Plumbers 
Association and the National 
Association of Boiler and 
Radiator Manufacturers, for 
years, has been conducting re- 
search in heating. The mas- 
ter plumbers of the Illinois 
association are proud of the 
fact that they are party to research which is eagerly 
studied by members of the greatest heating engineering 
society in the world. 

This report was presented by Prof. A. P. Kratz of the 
University of Lllinois and represents the work of M. K. 
Fahnestock and S. Konzo under the direction and super- 
vision of Prof. Willard and Prof. Kratz. 

Radiator. covers have long been the subject of study 
at the University of Illinois. The first year’s test, based 
upon the condensation of steam, seemed to show that 
these covers did not help the radiators very much. Re- 
sults of tests at that time seemed to show that in many 
instances a radiator would emit more heat without the 
enclosure than with it. But the purpose of the radiator 
is not merely to deliver heat. It must deliver heat and 
place the heat where it is most useful. And so the term 
“‘useful heat’’ was developed, 
meaning the heat that touches 
the skin of the occupant, 
as distinguished from. the 
heat that serves no _ better 
purpose than to heat the ceil- 
ing or remote parts of the 
room. 


Walter L. Gillham 


In these later tests, re- 
ported at the 1929 A. S. H. 
V. E. meeting, different re- 
sults were found. These re- 
sults reversed the decision 
that one might naturally be 
led to make from the first 
year’s test. This paper is con- 
sidered so_.important to the 
heating trade that it will be 
published in full in an early issue of “Domestic Engi- 
neering.”’ 

The Effect of Painting Radiators With Various 
Different Materials 

Many heating contractors and engineers will recall the 
reference in ‘“‘Domestic Engineering,’ to data issued by 
the Bureau of Standards and other laboratories, which 
would lead us to believe that aluminum paint, for instance, 
lessens the output of a radiator. It has been variously 
stated that this loss was 25 per cent, 15 per cent, 18 per 
cent, 20 per cent, etc. It was explained in ‘‘Domestic 
Engineering” each time this matter was discussed, that 
these tests were based upon pounds of condensation. And 
it has been predicted from time to time that sooner or 
later better data would be forthcoming. 

This prediction seems to have been fulfilled in a meas- 
ure, with the presentation of the paper by Prof. C. H. 


Prof. G. L. Larson 
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“For The Life Of Any Building” 


Hospitals are mighty hard on 
plumbing. Their all-day, every- 
day activity demands _ such 
strength and surety that “ordi- 
nary’ plumbing too often gives 





accurately, that it’s good for 
the life of the building—zwith- 
out the bother and cost of num- 
erous repairs. And this applies 
not only to hospitals but private 
homes, schools and every type 
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Fessenden and Axel Marin of the University of Michigan, 
Ann Arbor. 

At the University of Michigan, an ingenious testing 
apparatus was built. Two radiators were set in a room 
under the same conditions. Electric boilers provided the 
heat. The boilers and piping were well insulated so that 
no heat could get out anywhere except through the radia- 
tors. The radiators were maintained at a constant tem- 
perature. The electrical energy dissipated as heat from 
the radiators was then measured by a special, portable, 
recording, induction meter. Sometimes a number of 
coats of paint were applied. It was observed, however, 
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leakage there is through air spaces. It has been the cus- 
tom in cold storage houses to build up a wall with two 
boards together with felt paper between, then an air space 
provided by a furring strip, two more boards with paper 
between and an air space until there were five or six 
such air spaces. But throughout the years little knowledge 
of the thermal resistance of air spaces has been revealed. 

It will be recalled by those who attended the convention 
of the American Society of Heating and Ventilating Engi- 
neers in Chicago in 1923, that Prof. F. E. Giesecke told of 
his experience with a cold storage warehouse and of his 
astonishing discovery that an air space of several feet 


- Photograph taken at the banquet of the American Society of Heating and Ventilating Engineers 


that only the finishing coats affected the heat transmis- 
sion of the radiators. 

It will be interesting to heating contractors and engi- 
neers to note that these tests indicate that gold paint 
lessens the output 6.5 per cent. And still more remark- 
able is the fact that when cream colored paint was put 
on over the gold, the radiator was rated 104.9, taking a 
bare radiator as 100. As soon as a coat of aluminum 
paint was applied over the cream, the performance dropped 
down to 94.6. With brown paint the rating was 104.7. 
When white paint was applied over the brown the per- 
formance showed a drop to 103.7. 

Concealed Heaters and Their Relation to Architectural 
Design 

The purpose of the paper by J. H. Milliken, Chicago, 
and H. C. Murphy, Louisville, Ky., both of the Circulair 
Company, was to show the engineers the possibilities in the 
use of concealed heaters in relation to architectural de- 
sign. Various types of installation were designed. Loca- 
tions and allotments of space are important. If building 
plans are completed and concealed heaters are given later 
consideration, it might be found that some of the spaces 
are sO narrow as to require an added stack height to these 
heaters in order to have the necessary B.t.u. delivery. 

The application of concealed heaters to entrance halls, 
breakfast rooms and other parts of a dwelling were de- 
scribed. 

How Much Heat Loss Is Stopped by Air Spaces? 

Very little is known about how much heat loss is pre- 
vented by enclosing an air space in walls. And it is 
dificult to find out because in the first place there are so 
many sizes of air spaces. If one selects one type of air 
Space for tests, then arises the question of how much air 


thickness did not stop as much heat as a one-quarter-inch 
pine board. 

This clearly shows the necessity for accurate data. Prof. 
F. B. Rowley and A. B. Algren of the University of Minne- 
sota, made a start toward doing this, and it was the result 
of these tests which was reported in their paper. 

The air spaces tested were of various thicknesses. Their 
height in all cases bore the relation of .75 to 9. That is 
to say, if a space were % inch thick, it would be 9 inches 
high. Various charts and tables were presented, among 
them one table which gave the thermal resistance of air 
spaces of different widths. The data when completed will 
be compiled and printed for the use of heating and ven- 
tilating engineers. : 

The Ever Recurring Ideal of Useful Heat 

Those who do not attend conventions of this kind fre- 
quently wonder whether such information will ever be 
useful to them. They do not understand perhaps, that 
the science of heating is becoming increasingly complex. 
Prof. A. C. Willard, president of the society, stated that 
in his opinion there is no way to avoid it. Every year 
sees an increasing number of apparatuses and different 
types of equipment. The purpose of all these new develop- 
ments is, of course, to take the buyer of heat farther away 
from the camp fire stage of heating and a little closer to 
that ever recurring ideal of heat that is always handy, 
always healthful, always convenient and relatively inex- 
pensive. 

Another reaching out for this ideal lies in the ten-year- 
old efforts of Dr. C. W. Brabbee of the Institute of Thermal 
Research, Yonkers, New York, which resulted in his belief 
that there is such a thing as useful heat or heat that can 
be used as distinguished from heat that is so placed in the 
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room that it cannot be used. Excessive heating at the 
ceiling or remote parts of a room is, of course, wasteful 
and useless. 

Dr. Brabbee’s beliefs are incorporated in the article in 
the January 26, 1928, issue of ‘‘Domestic Engineering,”’ 
in an article entitled ‘‘Useful heat.” 

How Much Air Leaks Through Brick Walls? 

It has been stated that there are heating contractors 

who take no notice of the leakage through brick walls. 





H. M. Hart of Chicago, B. K. Eaton, Winslow Boiler & Engi- 
neering Co., Chicago; J. H. McIlvaine, McIlvaine Burner Corp., 
Evanston: Homer R. Linn, American Radiator Co., Chicago 


A poor brick wall may leak like a sieve, and in many 
buildings the amount of leakage through the brick wall is 
the biggest factor of heat loss. A poor brick wall may 
be even dangerous to human life as in the case in St. Louis, 
told of by E. S. Hallett, chief engineer of the board of edu- 
eation of St. Louis, when the walls of one school collapsed 
in a tornado while better made walls were not affected. 

The heating contractor also is concerned with brick 
work in chimneys. So, how much air will filter through 
various types of brick walls is of some importance. 

At the University of Minnesota, in co-operation with 
the A. S. H. V. E. laboratory, extensive tests have been 
conducted for the discovery of this information. There 
are many kinds of brick walls. There is a wide variation 
in the way they are put together. Sometimes the mortar 
is slushed in between the bricks and sometimes it is not. 
Many of these walls, well built and poorly built have been 
tested by Professor G. L. Larson, and his assistants of the 
University of Wisconsin. It is rather astonishing to learn 
the amount of leakage there is through a poorly made 
brick wall, and this and associated data will some day be 
of great value to the contractor. 


“If you want to find out whether or not your brick 
chimney is leak proof,’’ said F. D. Mensing of Philadel- 
phia, ‘‘drop a smoke bomb in it and close it up. The 
leaks will soon be apparent.” 

The Heating Engineer Now Considers Clothing as a Factor 
in Determining Heating Requirements 

Dr. Philip Drinker is one of the pioneers in the 
search for physiological factors of the various conditions 
of air. He is assistant professor of ventilating and illu- 
mination at the Harvard School of Public Health, Brook- 
lyn, Mass. Constantin P. Yaglou, formerly of the A. S. 
H. V. E. laboratory, Pittsburgh, is now instructor of that 
school. 

These investigators now consider clothing to be a de- 
termining factor in the design and installation of equip- 
ment providing air comfort. Some classes of people wear 
heavy clothing while others light clothing. Men wear 
more clothing than women. In addition to this a high 
temperature at the beginning of summer seems much 
higher than it does later in the season and the first cold 
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of winter seems colder than it does after a few days of 
zero weather. 

A definite relationship was shown to exist between out- 
door temperature and the kind of clothing worn. The use 
of various types of clothing depends upon the average 
winter temperature. These and other considerations were 
discussed at length in the papers largely, however, from 
the point of view of health. But since the engineer and 
installer of heating and air conditioning equipment, in the 
last analysis, deals merely in human comfort and health 
promoted by better air conditions, this paper becomes of 
importance to him. 

How Much Heat and Moisture Are Given Off by the 
Human Body? 

In the increasing complexity of heating and air condi- 
tioning, it frequently becomes expedient to learn how 
much moisture and heat are given off by the human body. 


It is a common experience for large assemblies of people 
who gather in an auditorium or theater or other public 
buildings, to find the air comfortable in the beginning and 
quite uncomfortable after half an hour of occupancy. The 
humidity which in the beginning may be low in a dance 
hall on a cold day, for instance, may become uncomfort- 
ably high before the evening is over. No one can know 
how to correct this and similar conditions until something 
is learned about the amount of heat and moisture given 
off by the human body. With this information one can, 
of course, determine how much moisture is given out by 
a thousand or ten thousand persons as the case may 
require. 

The A. S. H. V. E. laboratory has been making re- 
searches along this line. In his report on this subject, 





Top picture: J. I. Lyle of Newark, N. J., and E. P. Heckel of 

Chicago, both of Carrier Engineering Corp. Bottom picture: 

T. M. Dugan of McKeesport, Pa., and B. H. Rickard of Chi- 
cago, both of National Tube Co. 


F. C. Houghten, director of the laboratory, discussed 
“sensible’’ heat loss (by radiation and convection) and 
“latent” heat as expressed in terms of loss by means of 
evaporation. 

Many charts were presented as well as examples show- 
ing the application of these data to practical problems in 
air conditioning. It was pointed out that information was 
obtained from subjects who were at ease, that is not in 
action or at work. It is proposed, however, to conduct 
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You Should Have Brunswick’s 


Catalog.. Showing the 
Complete Line of 
Brunswick Closet Seats 





Re-inforced 
cushion edge 
of Brunswick 


White Seat 





RUNSWICK'’S Seat line is now complete . . . no mat- 
ter what type of closet seat you want, you will find 
it in Brunswick's new catalog. Write for your copy of this 
catalog now. Use the convenient coupon. 
There are construction features in Brunswick Closet Seats : 8 Set wt g. 
too important to be overlooked. Brunswick Sheet Covered 
Seats (in white and in colors) have the exclusive re-in 
forced cushion edge. Instead of merely joining the two 
sheets of pyralin by butting or overlapping, as has been the | 
custom, Brunswick in this new-type seat welds the sheets of  Bocee 
pyralin to a cushion of the same material. The result is that | 
the outer seat edge has pyralin 9 times the thickness of a single | 
sheet right where danger of damage is greatest. tis 
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Cl : 
O8ed Fron. Extended Back 
for Regular Bowls 
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No other white sheet-covered seat offers you this unique 7 
feature. It enables us to guarantee this edge against defects” wal 


for an unlimited period. | oo : 


Brunswick Whale-bone-ite, likewise, has construction 
features that make this the most durably constructed seat 
on the market. Our catalog gives you all details of all 
models. Place no order for closet seats of any kind be- 
fore you get this catalog showing the Brunswick line. 





Box 363, Seat Department, 
The Brunswick-Balke-Collender Co. 
623 So. Wabash Ave., Chicago 


Send your complete catalog, showing all models of Brunswick 
Whale-bone-ite, White and Wood Seats. 


JUST FILL IN, CLIP 


AND MAIL THE Name... 
COUPON TODAY eee REE OEE TR PONTO LL 


Dire: mater 


THE BRUNSWICK-BALKE COLLENDER CO., 623 s. Wabash Ave., Chicago 
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Craftsmanship 
in 

Plain Chrome 
No.3 











The introduction of Plain Chrome 
Chicago Faucets has made a real hit in 
the trade. Plumbing contractors and 
jobbers have said to us, “There’s a 
big market for the Plain Chrome line. 
We like the design very much and the 
price appeals to us. When it comes to 
: merchandising, we can push Plain 

E Chrome with the assurance of satis- 
No. 482—Plain Chrome Lavatory hed Customers, better profits and in- 
Fixture with Brown Pop-Up Waste creased business. 
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On new and remodeling work, you, too, 
can get behind this new line. Today 
people are paying more attention to 
bathroom and kitchen equipment than 
anything else in the home. They want 
new and better fixtures—something 
beautiful and distinctive. Plain Chrome 
Chicago Faucets have this appeal, plus 
the most practical construction ever 
offered — the standardized removable 
unit that is as easily renewed as an 
electric bulb. 
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Display panels for your window and 
showroom, cut-open samples showing 
construction, new literature and cata- 
log sheets, all are available to help you 
make 1929 your most profitable year. 


May we send you full particulars? 


THE CHICAGO FAUCET CO. 


No. 462- -P lain Chrome Lavatory 2700-22 N. Crawford Ave. Chicago, III. 
Fixture with Brown Pop-up Waste 


CHICAGO FAUCETS 


3 Lines-New Art Chrome-New Plain Chrome-Nickel Plated,China Trim 


Mention Domestic ENGINEERING when writing advertisers. 
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further research using subjects actively engaged in mus- 
cular work. 
Cooling and Humidifying of Buildings 
The paper of S. C. Bloom, consulting engineer, Chicago, ALVES 


dealt with cooling and humidifying of buildings. He be- 


lieves that cooling in summer, as extensively exemplified 
in the commercialized field of the theater, will, in the 
near future, be applied to all types of buildings. 


Present-day space restrictions, as concern large air 


ducts, it is predicted, will be overcome by the elimination 
of exhaust systems which will cause the air to find its IRE YDRANTS 
escape through leakage and to that extent reduce infiltra- 


tion of outdoor air. In the heating season, the cooling 
system could be used to moisten the air by the simple ex- ‘ 
pedient of using a relatively small quantity of highly hu- 
midified air. 

The piping system would require insulation which would 
serve a dual purpose. It would provide a means of elim- 
inating external condensation and it would tend to muffle 
any noise set up by the air which must, of necessity, be 
supplied at higher velocities. 

The design of future cooling systems, he explained, will 
be governed, to a large extent, by the necessary readjust- 
ments of the body heat controls in passing from outdoors 
to indoors and vice versa, which should be a minimum 
commensurate with suitable comfort contrasts. 

Low Humidity Psychrometric Charts 

In his paper entitled “Low humidity psychrometric 
charts,’’ Malcolm C. W. Tomlinson presented two charts 
which can be read to the tenth of a per cent relative hu- 
midity over a total dry-bulb range of 20 to 120 deg. Fahr., 
and a relative humidity range of 0 to 15 per cent. 


Up to the time of the presentation of this chart, there R di t 
was only one psychrometric chart which could be read a la or 
to the fraction of a per cent, and that only over a com- V { 


paratively short range in dry-bulb temperatures. 
—Hot Water 


Interest is found in the discussion of the application 
and Steam Types 















of low humidity conditions to the solution of certain prob- 
lems. The electrical industry has found that hygroscopic 
insulation for sensitive electrical equipment can be pro- 


Follow the standard rough- 
ing-in dimensions formally 
endorsed by the Heating 
and Piping Contractors’ As- 
sociation. Designed for ex- 
ceptional strength, partic- 


on ~ ularly at the union nut and 
Ye &. union connection. Non- 





breakable com- 
position wheels. High ten- 
sile strength rolled bronze 
stems and deep uniform 
nickel plating. 


Send for 
the Kennedy Catalog 





The Kennedy Valve Mfg. Co. 


Elmira, New York 





WAREHOUSES: New York, 128-132 White Street; 
Chicago, 1335-1337 S. Clinton Street; San Francisco, 
448-450 Tenth Street. 


SALES OFFICES: New York, Philadelphia, Cleve- 
land, Chicago, Atlanta, Salt Lake City, El Paso, Los 
Angeles, San Francisco, Seattle. 





Top row: W. B. Crawford of Jas. P. Marsh & Co., and Albert 
L. Weixel, both of Chicago. Bottom row: H. M. Hart of 
Chicago, Ralph 8S. Franklin of Boston, Joseph C. Fitts, Heating 
and Piping Contractors National Association, New York City 
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IDE open—next to impossible speed—curves head on—desper. 
ate chances, but fighting every inch of the way against time 
and competition. Confidence in a sublime degree, not only in per- 
sonal ability but confidence in machines to withstand terrific punish- 
ment; the strain of a gruelling pace. Life itself at stake in the gamble 
that man-made machines will carry them through to a win—safely. 


However, after all, does modern business differ basically from an 
automobile race? The contest of business may not be so violent, but 
it is more nerve-wracking because it is unending. Certainly life’s 
success depends upon the outcome of your race with time and com- 
petition. You can hope to win only with products upon which you 
can depend, in which you have complete confidence, and which can 
be installed in a minimum of time. 


Are the valves which you use helping you to forge ahead, or do they 
hold you back, behind competition? If you are uncertain, try a few 
Ohio Brass Valves designed for speed in installation and long life— 
two features which have helped many plumbers and fitters to win 
their races. There’s an extra profit in the make-up; labor time saved 
for every user of Ohio Brass Valves. 


: 'e 2 Ohio Brass No. 1 Line Ohio Brass Company 
. Brass Disc Globe Valve Mansfield,Ohio 
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PORCELAIN | 
INSULATORS 
UNE MATERIALS 
RAIL. BONDS 
CAR EQUIPMENT 
MATERIALS 
Go PITTSBU SLANT AELEVELANO nana 


SAN FRANCISCO 


Recommended for pressures 
up to 125 lbs. 
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February 9, 1929 DOMES 
tected best, in the process of manufacture, against mois- 
ture regain by dehumidification at low relative humidi- 
ties. Results have shown that much better insulation re- 
sistance, conductance and even capacity can thus be se- 
cured. 

Experience has shown that workmen, subjected to these 
very low relative humidities, are quite free from colds. 
This has led to the use of air conditioning in the treat- 
ment of pulmonary diseases, wherein the humidity ap- 
proaches that of dry climates. It is not unreasonable to 





Left to right: W. H. Wilson of Pullman Co., L. B. Miller and 
E. N. MeDonnell, both of McDonnell & Miller, Chicago 


predict that hospitals and sanitariums will be prepared 
to furnish suitable atmospheric conditions to meet the 
needs of a wide variety of diseases. 
Frost and Condensation on Windows 

Frost and condensation on windows, a condition which 
is becoming an increasing annoyance in the modern build- 
ing where we find a higher moisture content, 
conditioning and better building 
cussed by L. W. Leonard and J. A. 
Products Co, Detroit, Mich. 


due to air 
construction, was dis- 
Grant, Detroit Steel 


The formation of condensation on windows is a function 
of the dew-point temperature of the inside air, and the 
temperature of the inside or room surface of the glass. 

It was found that the thickness of the glass, within 
ordinary values, has but little effect upon the temperature 
of the inside surface. pane from 
the metal member of a steel window by a felt strip or by 
using a framing member of wood has no effect upon the 
formation of condensation or Double glazing, 
sisting of two -inch panes in contact, appeared to offer 
a considerable hindrance to heat transmission. 

The New Officers 
elected for the ensuing year 
Thornton Lewis, president and general 


Insulating the glass 


frost. con- 


The _ officers 
president, 


were,—-for 
man- 


ager York Heating & Ventilating Co., Philadelphia, Pa.;. 


first vice president, Louis A. Harding, L. A. Harding Con- 


struction Co., Buffalo, N. Y.: second vice president, Wil- 
lis H. Carrier, president Carrier Engineering Corp., New- 
ark, N. J. 


Professor A. C. Willard, the retiring president, in in- 
ducting these new incumbents into their respective offices, 
called attention to the fact that although, apparently here 
were three manufacturers at the head of this society, prac- 
tically this was not the case. For many years, Thornton 
Lewis has been the financier and watchdog of the treasury. 


L. A. Harding is not only a consulting engineer and a 
manufacturer, but at different periods of his life has 
heen a university professor. W. H. Carrier is an out- 


Standing pioneer in the new science of air conditioning. 

A most important office is that of chairman of the com- 
mittee on research and L. A. Harding was chosen for this 
office to follow Samuel R. Lewis, Chicago, whose two years 
of leadership of this committee have been marked by un- 
usual advancement in the sciences of heating and air con- 
ditioning. 

The new three-year members of the council are Everett 
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Every rural woman wants 
Running Water 


r every village home, in every farm house, is a woman 
who wishes every day that her home had running 
water and the comforts of plumbing. The time has 
arrived when you can tell her that she can easily have 
them, and show her husband that it will prove a profit- 
able investment. Crane Automatic Water Systems now 
provide complete, dependable water-works for virtually 
any home anywhere, at a 
cost less than city dwellers 
pay. Write for the new 
Crane book, A. D. 9-R, 
Crane Automatic Water 
Systems,illustrating and de- 
scribing the complete line 
of Crane systems. Let us 
send you dealer discounts. 








Deep Well 
System 
No. 850 


s 4 - 


Pumping water from depths down to 250 feet 
and storing it under pressure to supply running 
water to farm and suburban homes. Made in all sizes and capacities. 


CRANE CoO., 836 S. MICHIGAN AVE., CHICAGO, ILL. 
Branches in all principal cities 
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fe CONTROL 


Dealer’ 
Price Only 


$1755 


Write or wire 


H. M. Sheer Company 
Established 1888 

Quincy, Illinois 

Dept. D. E. 
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MAKING IT EASIER 
TO SELL 
OIL BURNERS 





— 


25 to 50 PERCENT SAVING 
IN FUEL 


Here is the secret of boosting your oil burner 
sales: Johnston Brothers have designed a boiler, 
especially for oil burners that reduces fuel costs 
from 25 to 50 percent, enabling you to overcome 
the high cost of operation objection that many 


buyers advance. 


Your oil burner and the Johnston-Oil-Burner- 
Boiler will make an unbeatable sales combination 
that will enable you to get many more names on 


the dotted line. It 
will pay you to in- 
vestigatethe Johns- 
ton way to greater 
sales volume. Write 
us today for our 
catalog and special 
dealer proposition. 


JOHNSTON 
BROTHERS, Inc. 


Ferrysburg, 
Michigan 


Mail Coupon for Catalog and Dealer Proposition 


a BROTHERS, INC., 


‘errysburg, Michigan. 


Please send catalog and complete dealer's proposition to: 
eae os ee deu eb taka Sarena wn es 
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H. B. Hedges of York Heating & Ventilating Corp., New York 

City; John Howatt, chief engineer, Chicago Board of Educa- 

tion, and member of council of A. 8S. H. V. E.; John F. Hale, 
Aerofin Corp., Chicago 


B. Langenberg. vice president, Langenberg Mfg. Co., St. 
Louis, Mo.; Gustus L. Larson, professor of steam and gas 
engineering, University of Wisconsin, Madison, Wis.; Fa- 
bian C. McIntosh, branch manager, Johnson Service Co., 
Pittsburgh, Pa., and W. A. Rowe, chief engineer, Ameri- 
can Blower Co., Detroit, Mich. 

A. V. Hutchinson, who was commended highly for his 
work, remains as secretary and is to be assisted in the 
future by the technical secretary, P. D. Close. Walter 
Gillham, consulting engineer, Kansas City, Mo, who for 
many years has served so efficiently as custodian of 
finances, remains in that office. 

The annual banquet and dance frequently was spoken 
of as the most brilliant affair of its kind the society has 
ever held. 

Studies and discussions of engineering subjects were 
leavened with social activities of various kinds, and for 
the ladies the usual teas, shopping trips, theaters and card 
parties were provided. 





Herman Goldner 
Herman Goldner, one of the oldest members of the 
Master Plumbers’ Association of Philadelphia, died at his 
home, 1522 Duncannon avenue, Philadelphia, Pa., on Jan- 
uary 24. Mr. Goldner, who was president of Herman 
Goldner Co., prominent firm of plumbing and heating con- 
tractors, was buried from Holy Child Church. 








Top picture: H. G. Thomas, Warren Webster & Co., Chicaz®, 

president of Illinois chapter, and general chairman of con- 

vention. Bottom picture: Paul D. Close, technical secretary, 

and W. T. Jones of Barnes & Jones, Jamaica Plain, ass. 
chairman of the finance committee 
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IN PRIZES 
FoR MONEL METAL SINK DESIGNS 


RCHITECTS, domesticeconomists, new kitchen sink designs. Therefore, 
; and enlightened housekeepers are The International Nickel Company, 
constantly fostering improvements in Inc. has donated $2,000 to be awarded 
household equipment. Many of them in prizes for the best Monel Metal 
believe that the ordinary kitchensinkof kitchen sink designs entered in a 
today presents a great opportunity for competition conducted under the aus- 
development along the line of greater pices of THE ART ALLIANCE OF 
convenience, durability and sanitation. AMERICA. 
Until recently, progress in kitchen The Committee of Judges will in- 
sink design has been obstructed bylim- clude eminent architects, designers and 
itations imposed by the materials from experts in kitchen management. The 


which kitchen sinks were produced. Competition will continue from Janu- 
Monel Metal is a readily workable ary Ist to March 18th, 1929. 
Nickel alloy, available in all customary You are cordially invited to enter this 


forms(including sheet, rod, wire, angles, Sink Design Competition. Conditions 
tubing, castings, etc.) and its silvery ap- of the Contest, entry blanks, and addi- 
pearance, ease of cleaning, great strength, tional information can be secured from 
rust-immunity, and corrosion-resistance The Art Alliance of America. Address 
offer an unusual combination of desir- your inquiry to The Art Alliance of 
able sink properties. The use of Monel America, 65 East 56th St., New York, 
Metal will permit greater flexibility in N.Y. Use the coupon. 


THE ART ALLIANCE OF AMERICA 
65 East 56th Street, New York, N. Y. 


Mone! Metal is a technically controlled Nickel-Copper alloy of high Nickel content. 
It is mined, smelted, refined, rolled and marketed solely by The Internati: nal 
Nickel Company, Inc. The name ‘‘Monel Metal’’ is a registered trade mark. 


Please send me complete information about the 


Monel Metal Kitchen Sink Design Competition, in- 
cluding conditions of contest, entry blank, ete. 


[Please Print) 
ADDRESS Peed ee Ra eS ee 


OCCUPATION 
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THE INTERNATIONAL NICKEL COMPANY, INC., 67 WALL STREET, NEW YORK, N. Y. 
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Bae OWNER SAVES ON CURRENT, 





YOU SAVE ON ELECTRICIAN’S FEES 


Like all Trane equipment, Trane Condensation 
Pumps are designed for definite economies 


Not satisfied with the high standing al- 
ready attained by Trane Pumps, Trane 
engineers last year developed new 
designs with the most remarkable ef- 
ficiencies yet reached in small centrif- 
ugals for general purpose work. 


The difference in power requirements 
is amazing. 34 H. P. motors do work 
that formerly required One or 1!/, 
H. P. On the larger units, 7!/. H. P. 
motors do the work that 10 H. P. did 
before. The owner saves $2.00 to $4.00 a 
month on small pumps, $6.00 to $12.00 a 
month on the larger ones, on power cost alone. 


The contractor saves $10 to $20 on electri- 
cian’s fees because the entire outfit, with 


switch and motor protective equipment, is 


mounted on one base and wired at the factory. 
The wiring jobis 
reduced to hook- 
ing up the feed 


wires. 


Thisconstantre- 
finementisa per- 
manent part of 
the Trane policy. 
AppliedtoTrane 
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Unit Heaters, it has resulted in an equally im- 
portant development—a capacity increase of 
40% to 50% with practically the same factory 
cost! This high-grade equipment now com- 
petes on a price basis with the lowest-priced 
units on the market — without sacrificing a 
single one of the features which obtained such 
remarkable recognition for Trane Unit 
Heaters during their first year in the field. 


= =- =_ 


Remember, before you buy or recommend 
any part of a heating system except the boil- 
er or piping, to find out what Trane has done 
recently to improve that particular product. 


THE TRANE CO., (Dept. 2) 


204 Cameron Avenue La Crosse, Wis. 


HEAT CONCEALED 
CABINETS HEATERS 


PUMPS, UNIT HEATERS, AND HEATING SPECIALTIES 
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Heating Boiler Testing Code 


(Continued from Page 77) 


60. Boiler Output is the quantity of heat available at 
the boiler nozzle with the boiler normally insulated. 

61. The Square Foot of Steam Radiation is the heat 
output of 240 B.t.u. per hour. 

62. A Damper is a device used to control the flow of air 
or gases in a boiler. 

63. A Choke Damper is a damper placed within the gas 
passage. 

64. A Check Damper is a device for admitting air from 
the boiler room to the gas passage or smoke pipe. 


Modern Accounting—Simplified 


(Continued from Page 50) 


into account incompleted contracts, or contracts awarded 
but not commenced. 

Now let us suppose he has been operating for one 
month and desires to learn at the end of the month to 
what extent his net worth is changed, and how much profit 
he has made during that month. Here is the statement 
drawn off from his new books: 








Expenditures Income 

0 $400.00 Completed work, 

CE OE 20.00 ee $500.00 
(Not including stock et a ae eee 12.50 
or equipment) (Amount required to 

eee 60.00 balance Income with 

Telephone and Expenditure) 

BOSOM ODE scccscccc 12.50 

Advertising .......... 20.00 Re ree hm ed $512.50 

Nee $512.50 


From the above statement it will be seen that he made 
no profit; in fact he shows a loss of $12.50 on the month’s 
business. We need not make out another Balance Sheet 
to prove that his assets have increased by $500, and his 
liabilities by $512.50. The only thing that can affect 
one’s net worth, is the difference between operating ex- 
pense and operating income. The purchase of an asset 
or the liquidation of a liability, does not, of course, affect 
net worth. If, for example, we purchased $100 worth of 
additional supplies for stores, it would increase our stock 
item to $1,100, but at the same time it would decrease 
our cash in bank to $400. Suppose we do not pay for 
the additional stock, but charge it, we still do not change 
our net worth, because in increasing the stock item to 
$1,100, we also increase the ‘Trade bills unpaid’’ item 
to $400, leaving the balance (net worth) the same as it | 
was before—-$3,745. , 

These are the rudiments of accounting, and all account- 
ing procedure, however complicated and involved it may 
be, must eventually show how, and to what extent, changes 
in net worth are affected. In arriving at this, we find the 
cost of doing business, and many other facts which are 
necessary to intelligent operating. 

This short series of articles will be fully illustrated 
With charts, specimen forms and records, and with trans- 
actions which are common to the plumbing and heating 
industry. Since it is our desire to make this series as 
practical as possible, we invite you to communicate with 
u8 Oh any point on which you would like further informa- 
tion, or to criticize anything that you may consider in- 
adequate, bearing in mind, of course, that each succeed- 
ing article will develop in greater detail certain features 
of the system. 

In our next article we will begin at the beginning, and 
discuss the subject of primary records; how to record 
purchases and expense items. 
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Hotstream Gas-Presasure Heaters 
are ideal for use in country and subur- 
ban homes where city gas is not 
available. They are rapid and 
efficient, and offer the Plumber a vast 
new field for profitable business. 

Hotstream Double Copper Coil Heaters 
are used, with the Coleman Patented 
Gasoline Burner. 


Write for complete information. 

THE HOTSTREAM HEATER CO. 

“Makers of Heaters that Heat” 
Cleveland, Ohio 








JOTSTREAM 
3 























Phew, Maddock offers Master 
Plumbers greater opportunities for 
profit than ever. Sell the Madera 
($85), the Madbrook ($50), or the 
Maderno ($30). All have the elon- 
gated bowl and seat opening. 


THOS. MADDOCK’S SONS CO., 
Trenton, N. J. 
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WISECO Tubular Brass Goods 


are now being regularly furnished with 


NICKEL SILVER 
BEAD CHAIN 


ALL SIZES AND LENGTHS CARRIED 
IN STOCK FOR PROMPT SHIPMENT 


CHROMIUM PLATED IF REQUIRED 
ASK YOUR JOBBER 


J. B. WISE, Inc., WATERTOWN, N.Y. 


OOOO NONOONOONOSOO VCO OOO OOOO OO OOO OOOO NON C 000 0o 


Pfueller 
BRASS PIPE 
AND FITTINGS 


Order from jobber—Get 
Mueller Genuine Brass Pipe 
with Mueller Fittings. Send 
for new Mueller Catalog. 


elolelelelelejeleleleleleleleleleleleleleialelelelelele 
COOOCOOOCOOOCOOCOOCCOOCCCCCO0O 















PORT HURON ” £=MICHIGAN 
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How Can I Tell People 
Why 





So Little 


Space? 





How a four-section Robras 
These are 20-20 radiator of sixty feet 
the fins. capacity fits in a recess four 


inches deep, under a window. 
The different lengths of sec- 
tions determine the ratings of 
these radiators. 








HEN people ask you, “How 

can such a little radiator give 
out as much heat as the old kind?” 
You can say: 


in the room is brought more fre- 
quently through the radiator. 


‘These radiators go in-the-wall, out- 
of-sight and out-of-the-way. They 
heat up more quickly. None of the 
heat is wasted through radiation 
through the outside walls.” 


“Because both sides of the thin fins, 
at right angles to the prime surface 
of the radiator, are heating surfaces, 
throwing off heat at higher tempera- 
tures than could the old fashion 
radiators. 


Due to the ease of installing, your 
profit in these radiators is greater. 
Your customers’ satisfaction of hav- 
ing the radiators out of sight is great. 
Write for price list and data sheets. 
They are all ready to be mailed as 
soon as we have your name. 


ROME BRASS RADIATOR 


: CORPORATION 
ONE EAST FORTY-SECOND STREET : : 


“Then because the fins of each sec- 
tion form flues when enclosed singly, 
or in multiple sections, which accel- 
erate the flow of air. Thus the air 





NEW YORK CITY 
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Planning a Big Heating Job 


cent of the material and 60 per cent of the money allotted 
for labor on risers have been expended. Immediately the 
contractor checks up with his foreman and the straw 
bosses working on risers and finds out why labor is cost- 
ing more than it should. Sometimes it develops that the 
inspector does not correctly estimate the percentage that 
has been done, because of unusual difficulties in the lower 
part of the building or like mitigating circumstances. The 
same may be true of setting radiators. Possibly it devel- 
ops that it is costing too much to set the radiators, and 
the foreman must either make changes in his crews, in- 
crease or decrease the number of men on the job, or try 
to increase the speed and efficiency of the workers. In 
this manner, the successful contractor has his finger on the 
pulse of the work at all times, and can from week to week 
quickly make an effort to correct any department that is 
falling behind expectations. 

Much of the same procedure is followed in the ventilat- 
ing work. Practically all big structures like the Equitable 
Building have at least some mechanical ventilation. Some- 
times the contracts for heating and ventilating are let sep- 
arately and sometimes together, but in either case, the 
gangs working on the ventilating job must mesh with 
those from other trades, and the same care must be shown 
by the contractor in the buying, securing delivery of ma- 
terial, and in the hiring of men. 

The set-up for such an organization thus becomes, 
stripped to its essentials, as follows: Over all, the con- 
tractor. Under him, the estimating department, the buyer, 
the foreman and his assistants, and the clerical force. The 
estimating department figures the job in the beginning, 
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and separates it into its units for ready checking by the 
clerical department. The buyer has charge of the purchas- 
ing and seeing that the materials are delivered on time 
and in sufficient quantity. The foreman oversees the work 
itself, including contact with the general superintendent 
and the foremen of other trades, employs the workmen as 
needed, and appoints the “‘straw bosses.’’ The clerical de- 
partment keeps track of the expense by units of construc- 
tion, and may furnish the inspectors to check the progress 
of the work, although this is usually done by the estimat- 
ing department. A picture of the set-up would look some- 
thing like that shown in the accompanying diagram. (See 
Page 56.) 

Of course, under each division there may be assistants. 
For instance, there are likely to be several men in the esti- 
mating department, and often the buyer has an assistant. 
The clerical force is likely to consist of several persons, 
each with a certain share of the work to do. 

The problem for a master plumber is similar to that of 
the heating contractor. The only difference is that his 
men work at different times, going on the job ahead of the 
steamfitters, and are usually through a little in advance of 
the allied trade. In fact, the plumber is often the first 
man on the job, as sometimes it is necessary to hook up a 
temporary water supply. 

As a general rule, it is a master plumber in the 
neighborhood who is called in for this purpose, however, 
as many times the bid either has not been let at this time 
or it does not call for this work. 

The heating contractor doing large work is truly an ex- 
ecutive of the highest type. 

There is little wonder that the building of a Twentieth 
Century skyscraper is compared with the scheduling of 
crack express trains. 











ELECTRICALLY 
WELDED 













The Eddy Pressure Tem- 
perature and Vacuum 
Relief Valve. 


DONNELLY 


VALVES 


Do you know that you can give 
your customers complete protec- 
tion and at the same time assure 
them of almost unequaled service- 
ability. The EDDY PRESSURE 
TEMPERATURE AND 
VACUUM RELIEF VALVE 
and the DONNELLY SPECIAL 
RELIEF OUTSIDE SPRING 
VALVE are of complete metal to 
metal construction. 


Be guided by the experience of 
hundreds of contractors who have 
made these valves prove them- 
selves. Give them their chance 
to help you by installing them on 
the next job. 








Write us for information. 

















The Donnelly Special Relief 


0 ide Sori Talus Philadelphia we 


DONNELLY MFG. CO., 29 Mills St., Malden, Mass. 


entative: Derbyshire, Morgan & Mack, 
Real Estate Trust Bidg. 


New York Representative: 
Henry Stein, 50 Cliff St. 
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Y Note the strong ratchet 
+a 8 pawland how it engages 
the broad, deep teeth of 

; the ratchet wheel. Re- 
be versing the pawl reverses 
¢ the action of the tool. 
Note also the web that 

reinforces the ratchet 

“Se. of case, 


de THE vomgenaed COMPANY 
Warren, Ohio 
AS New York Office: 50 Church St., New York City 


. 510 Dana Avenue 





Showing ratchet with 
cover plate removed. 
Note the ratchet wheel 
is encased—out of harm's 
way—(not on the die 
head)—and thus free 
from the injury of dirt 
and chips. 





























— Making Pipe fools 






They’re All Easy 





1g to 1 Inch 


There’s no such thing as a hard threading job if you’ve 
got No. 3 Beaver Ratchet to depend on. Pipe hiding 
away in dark cramped corners that would successfully 
defy threading with other die stocks is dead easy for 
No. 3 Beaver. 


And that’s not all. No. 3 Ratchet is built as a mighty 
good die stock should be built. (Note illustrations at 
the left). Fitters who have No. 3 in their kits use it also 
for bench work because of its perfect balance and ease of 
operation. 


There’s nothing mysterious about the fact that No. 3 
Beaver Ratchet (¥% to 1-inch) is by far the most widely 
used die stock on the market for threading 1l-inch and 
under. Any one who uses the tool knows why. 


Your jobber has it—and you may buy any range you 
need. 





| No. 11-A Beaver Ratchet 
r | for 1 to 2 Inch 


No. 11-A Beaver Ratchet is just as handy and 
| as efficient for threading 1 to 2-inch as No. 3 
| Beaver Ratchet is for % to l-inch. And when you 
| say that you’re saying everything good that could 
possibly be said for any die stock. No. 11-A, how- 
ever, is a Self-Contained die stock that uses narrow 
receding dies. It’s truly a wonderful tool. 


Your jobber has it—ask him. 


ee 
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AMONG MANUFACTURERS, WHOLESALERS AND SALESMEN 








Stock Exchange Planned for American-Standard 
Merger 


A proposal was made by the officials of the American 
Radiator Co., and the Standard Sanitary Mfg. Co., follow- 
ing the approval by them of a consolidation of these con- 
cerns, that a holding company be organized and an offer 
be made all stockholders of an exchange of stock, accord- 
ing to an announcement on February 1. The plan in- 
volves an exchange of each share of common in the Amer- 
ican Radiator Co. for four common in the new company; 
and for each share of common in the Standard Sanitary 
Mfg. Co., 1.09043 common shares of the new organiza- 
tion. Each share of American preferred is to be exchanged 
for four shares of common in the new company, and of 
Standard preferred, one share of 7 per cent cumulative 
preferred of the new corporation, callable at $175. 

The total outstanding capitalization of the new corpora- 
tion after the exchange has been consummated will be 
8,937,467 shares of common, and 47,614 shares of 7 per 
cent cumulative preferred stock. Rights of stockholders 
to subscribe to the new common stock are under the plan 
a probability, but it has been pointed out by officials of 
the American Radiator Co., that this eventuality will rest 
with the board of directors of the new corporation. 

It is reported that the common stock of the new project 
will be placed on a $1.50 annual dividend basis, equiva- 
lent to $6 on the present American Radiator common 
against $5 now paid, and on the present Standard Sani- 
tary common to approximately $1.63% against the $1.68 
now paid. 

It is further reported that the combined net earnings 
of the concerns involved in the merger were approximately 
$21,300,000 for 1928, which carries an equivalent after 
preferred dividends to about $2.32 a share on the proposed 
outstanding common stock of the planned holding cor- 
poration. 


Noland Co. Buys McGraw-Yarbrough Co. 


The Noland Co., Inc., Newport News, Va., recently 
bought out the interests in Richmond, Va., and Greens- 
boro, N. C., of the McGraw-Yarbrough Co., Inc., and they 
will hereafter be conducted as branches of the Noland Co. 


Opens Branch Office in Cincinnati 
5. S. Fretz, Jr., & Co., Philadelphia, recently opened a 
hew branch office at 3451 Trimble avenue, Cincinnati, 
Ohio. Carl A. Ducharme, district manager of the com- 
pany, will handle the Fretz products and those of the 
Thomas Devlin Mfg. Co., Philadelphia. — 


Re-Organize Scott Valve Mfg. Co. 

The Seott Valve Mfg. Co., 3963 McKinley avenue, De- 
troit, Mich., recently was re-organized, with new officers 
and directors. Alexander P. Gow, who has been connected 
with the company for thirty-four years, and was made vice 
President of the company last July, has been made presi- 
dent of the new organization. John A. Baas, connected 
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with the company for thirty-seven years, and formerly 
foundry superintendent, is the new vice president. A. De- 
Long Thomas, secretary of the former company, retains 
that position, and Guy C. Powell, who has been the chief 
auditor, is now treasurer. 

The board of directors is composed of: William F. Aus- 
tin, chairman; John A. Baas, Alexander P. Gow, Guy C. 
Powell, A. DeLong Thomas and E. W. Thomas. The com- 
pany’s facilities are to be increased for the manufacture 
and distribution of its products. 


U. S. Supply Co. and Cornell Supply Co. 


Consolidate 

The Cornell Supply Co. of Lincoln, Nebr., and the U. 5. 
Supply Co. of Kansas City, Mo., with branches and stocks 
at Omaha, Nebr., Wichita, Kans., Oklahoma City, Okla., 
and Amarillo, Tex., have just merged their interests into 
one corporation and will hereafter do business under the 
name of the U. S. Supply Co., Ince. 

The officers of the new corporation are: President, J. L. 
Ferguson, who organized the U. S. Supply Co. 47 years 
ago; vice president and general manager, V. L. Ferguson: 
vice president and manager of the Lincoln house, J. Cass 
Cornell, 

The Cornell Supply Co. was organized in 1912 by J. Cass 
Cornell and C. D. Cornell, who had previously for some 
years been engaged in the supply trade at Ord, Nebr., 
which became too small a place for their growing business. 

C. D. Cornell now retires from the supply business to 
devote all his attention to his extensive land interests and 
those of his brother. 

The policies of the old companies will be followed by 
the new corporation and the personnel of the various 
branches will practically remain unaltered. 


Fred Pabst Co. Succeeded by Frank Wiedeman Co. 


The business of the Fred Pabst Co., manufacturer of 
pipe nipples at 917 Chestnut street, Milwaukee, Wis., has 
just been purchased by the Frank Wiedtman Co., which 
was incorporated a few days ago with a capital stock of 
$150,000 and 1,000 shares of no par value, and this new 
concern has already taken over the plant and will con- 
tinue to operate it. The Fred Pabst Co. was owned by 
the Pabst Corporation of Milwaukee, of which Frederick 
Pabst, Jr., is and will continue to be president. Frank 
Wiedeman was formerly general manager of the Pabst 
Corporation. 


Two Nipple Manufacturing Concerns Consolidate 
The Woodrow Nipple Mfg. Co. and the National Nipple 
Mfg. Corp., both of Chicago, have reorganized both com- 
panies and will hereafter do business under the name of 
Woodrow-National Corporation with general offices at 
816-824 North Spaulding avenue, Chicago. The new cor- 
poration will continue to operate both factories as here- 
tofore. These factories are located at 816-824 North 
Spaulding avenue and 1400 West 40th street in Chicago. 








C.S. A. To Apply For Trade 
Practice Conference 


and taking its place, the one hundred and second 

meeting of the Central Supply Association, held 
at the Hotel LaSalle, Chicago, on January 29 and 30, saw 
the necessary preliminary steps taken by the manufac- 
turers and wholesalers present to petition the Federal 
Trade Commission for a trade practice conference. With 
a representative of the commission in attendance a very 
complete analysis of the proposed trade practice rules was 
made. The Hon. M. Markham Flannery, director of the 
trade practice conference division of the Federal Trade 
Commission, Washington, D. C., after listening to the plan 
of procedure outlined by the executive committee for 
submission to the members, stated that it was as near 
perfection as anything he had yet heard. 

The meeting was called primarily to acquaint the mem- 
bers with the trade practice conference plan and to secure 
their consent for the officers to go ahead and petition the 
commission for a conference. The conference is to be for 
the entire manufacturing and wholesaling branches of 
the plumbing and heating industry, and invitations have 
been extended the Eastern Supply Association and the 
National Pipe and Supplies Association to join the con- 
ference. 

The rules have to do with the elimination of unfair 
practices and cover the following subjects: Inducing 
breach of contract; unbranded products; misbranding; 
fraud and misrepresentation; substitution; secret rebates; 
price discrimination (seHing prices); price discrimination 
(split shipments); price discrimination (freight and 
trucking); price discrimination (building operations); 
lump sum bidding; repudiation of contracts: selling below 
cost; anti-dumping; guaranteed prices; buying and sell- 
ing contracts; post-dated and pre-dated contracts; time 
limit of quotations; terms of sale. Tentative rules cover- 
ing each of these subjects were studied, but these will be 
worked over and revised before being submitted for adop- 
tion. 


& ALLED in advance of the regular February meeting 


Funds to meet the cost of this undertaking are to be. 


secured by means of voluntary donations from the mem- 
bers. Each member will be asked to donate a small sum 
according to his yearly volume of business. Already, 
it is reported, a number of members have promised to con- 
tribute far in excess of the scheduled amount, and it 
seemed to be the consensus of opinion of those in attend- 
ance that the amount of money requested was small in 
view of the potential benefits of such a conference. 

It is only proper at this time to mention the high tribute 
paid F. W. Swanson of the Globe Machinery and Supply 
Co., Des Moines, Ia., and W. E. McCollum of Chicago, 
president and secretary, respectively, of the association, as 
well as the other officers, for the splendid work they have 
done in formulating plans for a conference. 

af 
REPORT OF EXECUTIVE COMMITTEE 
HE meeting was called to order by President Swanson 
{a more than 500 persons in attendance. The first 
order of business was the reading of the report of the 
executive committee which had met the day before. Those 
who attended this meeting included, W. B. Bryar of Bailey- 
Farrell Mfg. Co., Pittsburgh, Pa.; W. J. Spillane of James 


B. Clow & Sons, Chicago; C. C. Weiland of Central Sup. 
ply Co., Indianapolis, Ind.; Roy Cordes of Cordes Supply 
Co., Milwaukee, Wis.; F. S. Kaulback of Standard Sanitary 
Mfg. Co., Chicago; B. Hoffmann, Jr., of B. Hoffmann Mfg. 
Co., Milwaukee, Wis.; W. F. Woodruff of Kellogg-Mackay 
Co., Minneapolis, Minn.; C. R. Chandler of Chandler 
Pump Co., Cedar Rapids, Ia.; William B. Talbott of Baker 
Mfg. Co., Kansas City, Mo.; W. T. Cotter of Crane Co., 
Omaha, Nebr.; M. J. O’Fallon of Crane-O’Fallon Co., Den- 
ver, Colo.; E. H. Graham of Crane Co., Kansas City, Mo., 
branch; L. J. Merkel of Merkel Bros. Co., Cincinnati, 
Ohio, and P. J. Frey of Central Supply Co., Minneapolis, 
Minn. 

The report was divided into three sections, the first two 
parts having to do with applications for membership and 
resignations. The new members admitted at this meeting 
are: Beacham Supply Co., Jackson, Miss.; R. A. Dubuque 
Supply Co., St. Louis, Mo.; National Plumbing Supply Co., 
St. Louis, Mo.; James P. Marsh & Co., Chicago; Reichle 
Supply Co., Saginaw, Mich., and Fleurace Seat Co., Spring 
Lake, Mich. The resignation of the Barnes Mfg. Co., 
Mansfield, Ohio, was accepted. 

In section 3 of the report was outlined a plan for the 
manufacturers and wholesalers to assist the commission in 
the enforcement of such rules as are approved by that 
body, and is as follows: 

“After a general discussion of the benefits to be ob- 
tained through a trade practice conference, it was the 
consensus of opinion of your executive committee that our 
association should petition the Federal Trade Commission 
to schedule such a conference at an early date, and that 
an invitation to join in the petition be extended to the 
officers of the National Pipe and Supplies Association and 
the officers of the Eastern Supply Association. 

“It was the opinion of your committee that when trade 
practice conference rules are approved by the Federal 
Trade Commission, manufacturers and wholesalers should 
assist the commission in the enforcement of such rules, 
and the following recommendations were made with refer- 
ence to members of the Central Supply Association: 

‘“A--That wholesalers in their local or state group 
meetings should discuss infractions of the rules and en- 
deavor to eliminate those infractions which are the result 
of a misunderstanding or a misinterpretation of the rules. 

“B--That manufacturers in any branch of the industry 
who have an association should discuss infractions of the 
rules and endeavor to eliminate those infractions which 
are the result of a misunderstanding or a misinterpreta- 
tion of the rules. 

“C_'That no accusation of violation of trade practice 
conference rules be made unless the complainant can fur- 
nish evidence to substantiate his contention. 

‘When evidence of a violation is obtained, the com- 
plainant should take up the subject directly with the 
member complained of, or submit the claim and evidence 
to the secretary of the group. 

“If the secretary of the group cannot obtain a pledge 
that the rule so violated will be respected in the future, 
the complaint should be presented for discussion at the 
next meeting of the group. 

“If the member complained of asserts that he has not 
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IMPLEX Flush Valves 

lock themselves closed if 
a leak should occur in the 
relief valve. 


The four way by-pass ar- 
rangement allows them to be 


adjusted easily from the 
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This feature also allows any 
foreign matter to be washed 
out. 
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a flush valve. 
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violated a rule, or, admitting the violation, makes no 
pledge that the rule will be respected in the future, the 
subject shall be referred to the secretary of the Central 
Supply Association with a fair and unbiased statement of 
the facts. 

“Tf after reviewing the claims of the complainant and 
the statement of the member complained of, the secretary 
cannot effect a satisfactory adjustment of the matter, he 
shall forward a detailed statement of the case to the Fed- 
eral Trade Commission and furnish a copy of it to the 
member complained of, requesting him to correct any mis- 
statement of fact and also furnish the Federal Trade 
Commission with any additional information which will 
assist it in arriving at a decision. 

“D—That when a member of one wholesale group has 
a justifiable complaint against a member of another whole- 
sale group, Or against a member of a group of manufac- 
turers, or vice versa, the secretary of the group of which 
the complainant is a member shall file the complaint with 
the secretary of the group to which the member com- 
plained of belongs, or file the complaint with the secre- 
tary of the Central Supply Association, who shall follow 
the procedure as set forth in Paragraph ‘C.’ 

“E—That where wholesalers do not have state credit 
bureaus and where manufacturers in any branch of the 
industry do not have an association, such groups establish 
a bureau or form an association for the purpose of en- 
forcing trade practice rules, and that the secretary be 
instructed to assist any group of members, wholesalers 
or manufacturers, who may desire his assistance in the 
formation of such a bureau or association. 

“F—That the secretary be instructed, so far as he is 
able to do so, to meet with any group of members, manu- 
facturers or wholesalers, who may desire his assistance 
in the interpretation of trade practice rules.” 


PRESIDENT’S ADDRESS 


HE address of President. Swanson was one of the 

best that has ever been delivered before the associa- 
tion and it was voted to have the talk printed in booklet 
form and distributed to the membership. 

Mr. Swanson reviewed the work done in the past two 
years under the administrations of past presidents Isidor 
Weil and F. N. Kretschmer. He said that his first act 
after taking office was to send a letter to the members 
asking what they thought must be done this year to put 
the industry on a profitable basis, adding that about 180 
wholesalers and manufacturers expressed themselves on 
this subject. He went into detail concerning the structure 
of the association and reminded his listeners that the 
strength of the organization lies in the diversified interests 
of the members. He said that nearly all of the replies to 
his letter presented different problems, and added in part: 

“With such information before it, your executive com- 
mittee on December 5 decided that it was not possible 
for an industry to prosper if such unfair trade practices 
and discriminations are to be countenanced by either the 
members who make them, by the wholesalers who accept 
them, by the competitors who suffer them, by the con- 
tractors who handle them or by the consumers who ultl- 
mately must suffer through them through the probable 
substitution of inferior material. 

‘We have been much impressed with the clear concep- 
tion of domestic needs held by the division of foreign 
and domestic commerce at Washington. The department 
realizes that distribution and not manufacturing is the 
major problem of today. 

“We have been impressed with the great work the 
United States department of commerce is doing in helping 
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“HAAS” 
Rely-A-Ball 


Simply slip the 
hook of the 
Haas Rely-A- 
Ball Flush 
Valve onto the 
lever arm and 
the job of in- 
stallation is 
done. 
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There are no 
screws, bolts or anything 
else to bother with. 


You'll never have to waste 
a moment on adjustments 


Philip Haas Co. 


Rely-A-Ball 
will last a life- 
time. 


Your jobber can supply you 
or write us direct for full 
information and a price that 


will surprise you. 
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I. order to help you meet the growing competition 
of hardware and department stores and other illegiti- 
mate channels that sell tank balls at every price, we 
are offering you four types of Woodward-Wanger Tank 
Balls at prices ranging from $1.25 down to 50c. 


As a further aid we have designed a handsome display 
which is adaptable to any one, or all four, of the tank 
balls. It is a striking counter or window display that 
attracts attention and tells the whole story at a glance. 





AN Put your display to work for you. 





Mail the Coupon today! 
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Meet your real 
competitors on 
their own ground 


*By your real competitors we mean 
all those retailers who address sales 
messages to your customers— the 
retailers who sell radios, automo- 
biles, furniture, and hundreds of 
other things. 


They select the newspapers because 
they have found that newspaper 
advertising is effective. 


Meet them on their own ground 
with the message of the products 
and the service you offer—give the 
prospect an opportunity to balance 
the benefits of your service with 
those others. 


Advertising Made 
Easy For You 
Our Retail Advertising Serv- 


ice makes advertising easy for 
you. We send you a cut each 


week for the illustration — you , 


clip the copy from your issue of 
DomEsTic ENGINEERING, and 
hand it, with the cut, to your 
newspaper. Easy, isn’t it? 
Send in your order today 
for three months’ service 


only $4.20. 


Domestic ENGINEERING, 
1900 Praine Avenue, Chicago 


Send me the Retail Advertising Service for 12 weeks. 
Check for $4.20 enclosed. 
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trade practice rules. Your officers have studied the facili. 
ties offered business by our national government for the 
proper stabilization of industry through the guidance and 
co-operation of the Federal Trade Commission. 

“We have spent much time in a study of trade practice 
conferences that have been held recently under the 
auspices of the commission, and we are firm in our cop- 
viction that it is desirable that not only this industry but 
every other industry of consequence avail itself of the 
opportunity that the national government now gives them 
to make for their industry what might be called enforce- 
able merchant laws—laws that treat alike all members 
within the industry and treat fairly and alike as well the 
public upon whose approval ultimately all acts or laws 
must rest. 

“Your officers are happy today to offer for your most 
thoughtful consideration the possibility of such immediate 
Federal Trade Commission co-operation through a trade 
practice conference as will make it possible for that great 
majority of men in our industry who are fair, who are 
ethical, who are honorable, to do business along profitable 
lines. 

‘Should this conference be held and trade practice rules 
adopted by our industry there must be a follow-up to see 
that concurrence means observance.’’ 

In speaking of the present methods of distribution and 
merchandising, President Swanson said in part: “We 
have been too ready to accuse the plumber of not knowing 
how to sell—we have been too ready to assume that be- 
cause he has once been a mechanic, he will never be any- 
thing else. We have been too ready to attribute our 
failures of omission to the plumbers’ failures in com- 
mission. 

“It might be well for us to realize that perhaps our 
strength and our protection in the past may have come 
from the fact that it requires considerable mechanical skill 
to properly install the goods that we sell. 

“Our method of distribution has not been a failure, but 
to the contrary has been a success and could be carried 
on to a still greater success if all those connected with it 
would work in closer co-operation and harmony.” 


HON. M. MARKHAM FLANNERY 


HE Honorable M. Markham Flannery, director of the 
ae practice conference division, Federal Trade 
Commission, was the principal speaker on the program 
and described the function of the commission and how 
trade practice conferences operate. Mr. Flannery ad- 
dressed the meeting as follows: 

“Mr. President and Gentlemen: I am very pleased to 
be with you today, but I am sorry that Mr. Ferguson 
wasn’t able to keep his engagement. 

“I want to congratulate this industry on assembling 
here today for the purpose for which you have assembled, 
and I want to congratulate this gathering upon hearing 
the splendid speech of your president. It was certainly 
most enlightening, analytical and all-inclusive. 

“The chief function of the Federal Trade Commission 
is to co-operate with business in keeping the channels of 
interstate and foreign commerce free from the use of 
unfair methods of competition. 

“The creation of the commission was an innovation, iD 
that formerly when a business concern was found guilty 
of violating the law it was not simply warned to ceasé 
and desist—it was fined, or its officers jailed. In view of 
the past it may truly be said that the creation of the 
Federal Trade Commission, considered even in its most 
severe aspect, accomplished a tremendous forward steP 
in the method of law enforcement in relation to business. 
To more fully appreciate the actual advance made it '§ 
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INETY bathrooms by Wolff—ninety kitchens — + + he 

and laundry trays to accommodate ninety THE RADCLIFF a 
families—the Radcliff in Omaha is illustrative of the ‘ 
aed : APARTMENTS ; 

type of apartment buildings serviced throughout by ‘ai 
Wolff. Planned to be leased to the man of moderate Omaha, Nebraska ep 


means—the Radcliff, itself, is an example of the home 


: } es OWNER AND BUILDER 
standards of a million American families. 


Traver Brothers 


PLUMBING CONTRACTOR 
N. Pitlor 


WOLFF CO. ag 


“Superior Plumbing Fixtures’’ 
CHICAGO 


In plumbing fixtures these families demand beauty of 
contour—the new Rainbow Colors—additional service— 
features that distinguish Wolff Products. These prod- 
ucts have a ‘‘built-in’’ quality of material and work- 
manship that endures—that forges plumbing fixtures 
ideal for apartment installation. That is why the 
Radcliff is a Wolff installation. It is the ‘‘reason why’”’ 
by recommending Wolff Fixtures your next apartment 
building contract will be easier to secure. + 
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“SUPERIOR” 
“— a shower head 
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Patent Applied For 
CUTAWAY VIEW 


The “SUPERIOR” Head has a 


chamfered disc with a knurled 
edge, instead of the usual drilled 
spray holes. 





NOTE THESE FEATURES— 


Uses 50% less water. 

Works on lower pressure. 

Gives an even spray. 

Has no holes to clog. 

Is easier to clean. 

Made in 47 designs and finishes. 


Send for illustrated booklet 
and prices— 
Mention your Jobber’s name. 
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only necessary to review briefly the policies and conditions 
which finally led to its creation. 

“It has been the public policy of this country from 
the beginning to foster, maintain and encourage competi- 
tion in business. Unfortunately, the gradual economic 
change from agricultural to business and industrial pur- 
suits was not accompanied by a sufficient consideration 
of the public in the matter of shaping business policies, 
practices and methods. In fact, it seems that for a long 
time business completely ignored the public interest. 
This naturally resulted in artificially obstructing the 
channels of interstate commerce in many of its branches. 

“Neither the origin nor the existence of this condition, 
however, was chargeable to any particular concern or 
group. The tactics then used were the order of the day. 
They were the result of steady and persistent growth, 
the inevitable outcome of an intensive, unbridled, com- 
petitive game which all were then playing. The pre- 
dominant winners in this game, although probably no 
more culpable than the obscure losers, were the logical 
victims of the reaction which found expression in the 
adoption of the Sherman Anti-Trust Act, under which the 
public interest, formerly ignored in the scheme of busi- 
ness conduct, was emphasized and became perhaps an 
overweighted factor in the prosecution of some cases. 

“The Sherman Anti-Trust Act was regarded as uncer- 
tain in its terms. Nevertheless, whether certain or un- 
certain, ‘every man is presumed to know the law,’ and 
many, although acting on the best legal advice obtainable, 
were convicted under its terms, and such convictions were 
at times secured by decisions of divided courts. 

“However, justice tempered with mercy has always 
had its appeal, and the American spirit of fair play fa- 
vored some method of officially determining the legality 
or illegality of questioned business conduct without sub- 
jecting business men to fine and imprisonment. To ac- 
complish this was the chief underlying motive for the 
creation of the Federal Trade Commission. It was an 
experiment which during fourteen years has been the 
predominant influence in the gradual but steady elevation 
of competitive business standards, a general broad and 
decidedly marked improvement in which all must admit 
exists. 

‘Like all innovations, it has passed through a baptism 
of criticism, emerging perhaps the better therefor. Be- 
ing comparatively new machinery, adjustments, if they 
occurred, were not surprising. Its activities have been too 
extensive to fully outline within the intended scope of 
this survey. 

“It administers the Federal Trade Commission Act, 
certain sections of the Clayton Act, and the Export Trade 
Act. Its activities may be broadly classified as economic, 
legal and trade practice conference work. 

“The economic work consists of investigations of in- 
dustrial problems which form the basis of economic re- 
ports to the President or to Congress. Several such 
studies are now being made by direction of Congress. 

“The legal work consists largely of investigations and 
trials, or settlements, of complaints; and in this work the 
real purpose of the creation of the commission was not 
reflected in its early policy. 

“In the newness of the situation, the old idea of making 
examples of individual offenders finally dominated; and 
for a time publicity seemed to serve, in part at least, in 
lieu of the denied power to enforce penalties. 

“Later, a rule was made delaying releases for publi- 
cation until sufficient time had elapsed to permit the 
complaint containing the charges to reach the respondent 
named therein. 

“Publicity of the right kind is, of course, commend- 
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Limit 


If you want larger enamelware profits than you’ve ever 
made before—if you want a direct factory connection that 
gives you exclusive territory, that protects your interests and 
co-operates with you to the limit—here’s your opportunity. 


If you want a connection that permits you to sell the 


li 


finest quality enamelware at the lowest prices, and helps you 
do this—don’t delay another instant. We can appoint only 
one dealer in’a locality—so mail this coupon now. 


THE BARNES MANUFACTURING CO. 
Mansfield 33 Ohio 





The Barnes Manufacturing Company, 


Mansfield, Ohio. 
Please hold my territory open until I receive your complete proposition. 
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Si Stockham Fittings have wide heavy beads and extra body 

aE thickness—¢reater strength where needed. They are 
25 per cent stronger on the average than American stand- 
ard specifications. Accurate control of every operation 
produces Stockham Fittings with perfect threads that 
easily pull up tight to make straight lines—and they do 
not break under pipe-wrench strain. 





Buy Stockham Fittings from your wholesaler. His stocks 
of Stockham Fittings and of all the materials you need 
are maintained for your best service. 


A handy vest-pocket catalog of fittings showing dimen- 
sions and prices will be sent on request. 


- STOCKHAM PIPE & FITTINGS CO., Birmingham, Ala. 
ai Stocks in Boston, New York, Chicago, Tulsa, Los Angeles 


————————— 


Be sure the name STOCKHAM is on the Fittings you buy 


STOCKHAM FITTINGS 


CAST TRON ELECTRIC CAST STEEL MALLEABLE 
Screwed—Flanged—Drainage Screwed—Flanged Standard—Extra Heavy—Oil Country Malleable 
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able. The public is entitled to know results, and those 
interested may govern their conduct accordingly. But 
under the old policy, if investigation disclosed a ‘prima 
facie case,’ there was no escape for the proposed re- 
spondent. He was named, and charged with having vio- 
lated the law. 

“Under later policy much of this has been changed. 
No complaint now issues until the proposed respondent 
has first been given full opportunity to be heard, and 
in certain classes of cases he is permitted to stipulate 
and have the matter closed without publicity to him. On 
the other hand, as against those who persist in the use 
of unfair methods of competition, or who desire to test 
the law, orders to cease and desist, which courts have the 
power to conform and enforce by penalty if necessary, 
must issue. Such penalty, however, is provided, intended 
and reserved for those only who persist in violating the 
law after it has been definitely determined as applicable 
to their particular case. 

“So much for the compulsory process of the Federal 
Trade Commission, necessary for the protection of the 
public when co-operation is impossible or fails. 

“The uncertainty of the Anti-Trust Law has been men- 
tioned. Is Section 5 of the Federal Trade Commission 
Act less uncertain? It is not—-and for many good and 
well known reasons it could not have well been made 
more certain. As it stands, it declares that the use of 
unfair methods of competition is illegal; but this un- 
certainty may be reduced through the trade practice con- 
ference procedure, to the extent at least that the com- 
mission is charged by law with determining in the first 
instance whether any particular act or practice consti- 
tutes unfair competition and considers the resolutions 
adopted by an industry. The final decision in contested 
eases lies with the court; but to guide an industry as far 
as this may be done, the commission, on proper occa- 
sions assembles it in a trade practice conference. There 
an industry is permitted to make such rules as it deems 
desirable. These are considered ‘by the full commission. 
Any rule which, if put into effect would result in an 
illegal practice, is rejected and the industry notified. Such 
rules as provide for the abandonment of illegal practices, 
the commission affirmatively approves and will issue com- 
plaints against any who are found to continue the prac- 
tices thus condemned. Among such practices may be 
found false advertising, commercial bribery, inducing 
breach of contract, and like offenses. With reference to 
the legality or illegality of practices condemned by other 
rules the commission expresses no opinion, but accepts 
them as expressions of the trade. 

“In that I want to say that the reason I call that to 
your attention particularly is this: There has been a 
hesitancy on the part of business to mvet, at least I find 
that reaction occasionally—in fact, in every meeting there 
seems to be the question as to whether in a trade practice 
conference, in an assembly, some rule might not be 
passed which would get the industry or the members in 
trouble with the law. 

“I emphasize this part of the paper that I have read 
to bring this to your attention: That when the full com- 
mission considers the resolutions which have been passed, 
and if they find in those resolutions some practice which 
might, if put into effect, be illegal, they simply reject that 
rule. That, of course, is notice to the industry that they 
should not use that practice. 

“The rules are divided in three groups. One is the 
group that I have just mentioned; that is, where the prac- 
fice, if put into effect, might be illegal. 





“The other group consists of rules which condemn 
practices which are in themselves unfair methods of com- 
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DRAFT CONTROL for 
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Metaphram Type “F” Regulator installed in flow line of hot water boiler 


M4 There are no complications to the Type ‘‘F”’ 
Simple Regulator. It fits a 2-inch opening in the 
boiler shell, or a special fitting in the boiler flow line. An 
hour’s work does the job—and there are no service worries 


afterwards. 


The Type ‘‘F’’ Regulator is the most 
P ower fi ul werful regulator of its kind. Twelve 


patented METAPHRAM Expansion Wafers develop more 
than enough power to operate draft and check dampers, 
and they are separated from actual contact by only a thin 
spun brass well, immersed in the boiler or in the flow line. 


These twelve thermostatic units are filled 

Accur ate with a gas, hermetically sealed, sensitive 

to very slight changes in temperature, and variations in 

water temperature are transmitted into action 

on the draft and check dampers immediately, 

tainted and without lost energy through 
eavy castings or excess metal. 






Type ‘‘F’’ Damper Regu- 
Results lation gives thermostatic 
control of room temperature by main- 











taining a+uniform temperature of 
og = ge a water circulating through the heating 
e 
women sage calla system. More heat or less heat, to 
Metaphram Dampers, compensate for wide or seasonal changes 
Metaphram Motors, | in outside temperature is secured by 
static Devices, A-Jacks adjustment of the sliding weight. 
gg ay Pee Aside from that, operation is entirely 
Selteee, Mbaasnoee automatic, and uniform water temper- 
peta sr sag for ature is maintained constantly so long 
omestic steam, vapor, : : ° - 
Reema yp yak Rt as there is sufficient fuel to maintain 
heating boilers, Meta- necessary combustion. 

phram Furnace 
Regulators. P . 
Sign the coupon or write us for 
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METAPHRAM 


complete details on METAPHRAM 
Type “F’”’ Damper Regulator. 


NATIONAL REGULATOR CO. 
2317 Knox Avenue ’_ Chicago, III. 


NATIONAL REGULATOR CO., 2317 Knox Ave., Chicago. “I 


Send us complete information on METAPHRAM Type “F” Damper | 
Regulator. 
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O11 as fast, / 
A motor boat plows through the water at 20 miles an hour while 
overhead a seaplane roars by at 100—5 times as fast! 


A strong contrast, yet no stronger than another contrast of vital 
importance to plumbing and heating contractors. Pressures in a 
closed system rise 5 times as fast as temperatures. 


These figures show the danger 


It will pay you to think of this rate of increase in terms of boiler 
explosions in closed domestic hot water supply systems. It only 
takes a temperature increase of 72 to 110 degrees to effect a pressure 
increase of 60 to 265 pounds and at 265 pounds something is bound 
to give way mighty soon unless adequate relief be provided for. 


Keeping a ‘‘closed’’ system ‘‘open”’ 


A Red Top Relief Valve (Model No. 1) is the simplest means of 
keeping a ‘‘closed’”’ system “open” and of forestalling needless 
disaster and destruction. It is a positive-acting device that pro- 
tects your customers—and your own good will in the bargain. 

A Red Top is approved by Underwriters’ Laboratories, Inc., 
A Red Top Model No. 1 may be set to relieve at 50, 75, 100 and 
130 pounds, and protects domes- 
tic hot water supply systems. 


The Red Top Relief Valve 
Model No. 2 relieves at 30 
pounds and is used as the basis 
of an efficient and economical 
system of hot water heating. 


Let us give you fur- 
ther information. Use 
the coupon below. 





Neptune Meter Co. 
50 E.42nd St. New York City, N. Y. 
Branch Offices in Principal Cities 


Sectional View, Model No.1 for 
domestic hot water supply systems 


Red fop 
— Relke? Valve 


r NEPTUNE METER CO. a 


50 East 42nd Street, New York, N. Y. 
Please send me a copy of the new edition of your folder, ‘‘Protection,”’ ! 
which describes Red Top Relief Valves and their operation. 
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petition within the meaning of the Federal Trade Com. 
mission Act. 

“With reference to those rules, when the commission 
affirmatively approves the rules, or they are put into what 
we call Group 1, that is tantamount to saying that the 
commission will bring its complaint against any use of the 
practice condemned by the rule. It doesn’t make any 
difference whether he has joined in a trade practice cop- 
ference or not. 

“There is another class of rules, and it is with refer- 
ence to this group, Group 2, that I find most interest 
and about which I answer most questions. In this Group 
2 class are placed rules which condemn practices, the 
legality or illegality of which may be uncertain. 

“‘Now sometimes, as to know whether a practice igs or 
is not illegal and is or is not in violation of Section 5 of 
the Federal Trade Commission Act, requires the decision 
of a court. We have had divided courts in rendering 
some of these decisions, namely, as to whether some prac- 
tices were or were not in violation of Section 5. This 
group graduates from that uncertain class of rules all 
the way down to those practices which are merely bad 
business practices and which we readily recognize as not 
violating the Act. 

“With reference to Group 1, of course, I have told you 
about the enforcement there. With reference to Group 
2, you might say, ‘If the practice is not illegal, how are 
you going to enforce it? What good is it to the indus- 
try?’ Well, my answer to that is this: I think I can 
cite a number of examples where industries have been 
wonderfully improved by adopting these rules. 

“In the first place, some of these practices, as I have 
told you, are uncertain, so if you use the practice that 
is condemned by Group 2 rules, certainly in some cases 
you are taking your own chances. 

“With reference to the others, after each trade practice 
conference a statement is mailed to every member of the 
industry showing the action taken by the conference and 
by the commission and enclosing a contract or an agree- 
ment, which is signed. 

‘“‘With reference to those, the commission has recently 
announced a policy in which it regards as a violation— 
or at least which I think they regard as unfair methods 
of competition the violation of the agreement. In such 
a case the presentation of the charge is not based on the 
violation of the practice but the violation of the agree- 
ment. That is perfectly reasonable and perfectly logical. 

“Assume that all in this room go into an agreement 
to abandon certain practices. The practices have been 
abandoned, but someone says to himself, ‘I will get out 
secretly and will revive that practice and make a killing, 
so to speak, before the other fellows wake up to it.’ That 
man is in bad faith, not only with his competitors, but he 
is in bad faith with the commission because he asks the 
commission to witness his good faith. 

‘‘Perhaps an example or two of the Group 2 rules would 
be of interest. In a certain industry, which held the first 
trade practice conferences that were held, there was put 
into effect a rule which would be regarded as a Group 2 
rule. In that industry some competitor in the early days 
thought that he would increase his volume of business 
by rendering a free service (this was the creamery indus- 
try), so he furnished free cans to all of the producers oF 
farmers who sold him cream. 

“As you probably know, cream or butter fat is gath- 
ered from the farms in small quantities, comparatively, 
and shipped sometimes a distance of 300 or 400 miles. 
The number of cans required for that service is very com 
siderable. 

“Well, now, this temporary advantage by starting this 
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: new Heggie-Simplex Smokeless 


m ST 
‘S “4 Boiler burns the cheaper grades of 


soft coal efficiently, economically and 
in compliance with the most drastic 
smoke ordinances — without requiring 
especially trained firemen. 


A special “carbureting chamber’’, made 
of refractories, introduces heated air 
over the fire (see arrow ). It supplies the 
additional oxygen necessary to burn bitu- 
minous coal smokelessly, but which can- 
not be drawn through the fuel bed alone. 


Intake doors on both sides of the boiler 
admit air into the ‘“‘carbureting cham- 
ber’’. There it mixes with volatiles aris- 


HEGGIE’‘SIMPLEX 


STEERER HEATEAENG BOILERS 


(@m 7 











heated by the refractory walls before pass- 
ing down onto the fire. This inflammable 
mixture unites with the soot laden gases 
streaming under the chamber and is 
swept against the rear bridge wall. The 
turbulent whirlpool of flame which re- 
sults, completely mixes and ignites all 
combustibles. The auxiliary chamber be- 
yond the bridge wall provides the room 
essential to complete combustion. Thus, 
regardless of the amount fired, only 
smoke-free gases enter the flues. 


For descriptive folder write Heggie -Simplex Boiler Company, 
Joliet, Ill. Representatives in principal cities — telephone 
and address listed under “‘Heggie-Simplex Boilers.” 
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bad business practice, just like all other bad business 
practices, didn’t last very long. Just as soon as a com- 
pe‘itor found that he was losing a little of his volume he 
commenced to inquire as to the cause and he soon found 
it. The practice spread and it was not very long before 
it was impossible to buy a pound of butter fat, as they 
call it in the industry, unless you furnished the can in 
which it was shipped. ; 

“When that trade practice conference was called, among 
the other practices that they wished to condemn, they 
brought this matter up. They were told that this is not 
an unfair method of competition. A man can furnish 
a free service; he can give away a can if he so desires, 
but they wanted the rule made. It was made. It has 
been in effect now for eight years, and I am told on re- 
liable authority that, although that rule is a Group 2 
rule, although voluntarily abandoned, it has saved that 
industry hundreds upon hundreds of thousands of dollars. 

“We held a trade practice conference about six months 
ago in the shirting fabrics industry. There a practice 
had grown of furnishing with every order free samples 
of shirtings. The ‘converter,’ or the man who dyes and 
prints the shirtings, had to pay for every yard of cloth 
that went into the sample. 

“They went into a trade practice conference and made 
up their mind that they were going to abandon that prac- 
tice of giving the free sample, because in the aggregate 
it amounted to a great deal of money. Divided up among 
the dealers who wanted these samples, being charged at 
cost, it was inconsiderable to the dealer. 

“So they put that rule into effect. There were all 
kinds of protests. They came down to Washington; they 
sent their attorneys down there. But that industry was 
ready for self-government and when it made its rule it 
stayed put. They turned down orders. All kinds of in- 
ducements were offered by the shirt manufacturers. They 
would place orders, splendid orders, provided they could 
get the free samples, but no one in that industry would 
violate that rule, and I understand that that has saved a 
great deal of money. I could amplify that by example 
after example, but I do not believe that is necessary. I 
believe that any industry, if it is ready, if there is a bona 
fide desire to straighten out its business, that is, to get 
rid of these bad business practices and these unfair prac- 
tices, can do it through a trade practice conference. 

“IT believe that it isn’t necessary to dwell very long 
on that subject. All I can say to you is that many other 
industries, forty-nine up to date, have taken advantage 
of the trade practice conference offer, and there are on 
file today something like twenty-five or thirty applications 
for industries. If there is anything that the Division ‘of 
Trade Practice Conferences can do in this matter to help 
you we are at your service.”’ 


SELF-GOVERNMENT IN BUSINESS 


OLLOWING Mr. Flannery’s address, Henry P. Fowler, 
pane department, United States Department of 
Commerce, Washington, D. C., spoke briefly on self-gov- 
ernment in business. Mr. Fowler explained the advan- 
tages of a trade practice conference, adding that it will 
hot permit limitations of production nor will it eliminate 
price cutting. He pointed out, however, that the forma- 
tion of a conference will stabilize the industry, will make 
for more confidence among competitors and will eliminate 
much of the waste that now exists. 

The speaker expressed the feeling that the rules as 
drawn up by the executive committee were splendid. He 
cited the following as essentials in entering into a con- 
ference: 1. Each man should have a clear understanding 
of what the rules mean; 2. Anyone who signs the rules 
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The new S & K Five One Five Swing 
Spout Kitchen Sink Faucet is a decided 
advance in making the kitchen sink neater 
in appearance and more efficient. 


Lever handles do not interfere with soa 
dish. The Five One Five can be had wit 
or without the soap dish. 


Your customers will want this low priced 
faucet for their new buildings and old 
ones. 


Write_us for full information 
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Street & Kent Mfg. Co. ciybourn ave. Chicago 
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OATEY ROOF FLASHINGS 


Easily and quickly 
installed, Oatey 
Roof Flashings are 
guaranteed to give 
100% satisfaction. 
They save time and 
money and make 
the job sure. 















































Fit any flat or angle 
roof up to 45 degrees 
with ual ease. De- 
signed to fit extra 
heavy soil pipe and 
standard pipe witheut 
fitting, trimming or the 
danger of buckling or 











breaking. 


From Your Jobber 


L. R. OATEY COMPANY 
5500 Walworth Avenue Cleveland, Ohio 
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should do so with the intent of carrying them out; 3. 
Every signer should make a firm resolution to see that 
everyone else obeys the rules. 

Mr. Fowler closed by saying that while a conference is 
no panacea for all business evils, does not fix prices, regu- 
late prices or define territories, it does save money for 
the industry and the consumer. The speaker pointed out 
that the Chamber of Commerce has made a thorough study 
of the results of the conferences established to date and 
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that in no case has any industry been dissatisfied with 
the results. 

President Swanson explained that those rules which 
fall under Group 1 are enforceable by the commission 
whether a party has subscribed to them or not, and that 
the rules in Group 2 will receive the moral influence of 
the commission. He added that the officers of the asso- 
ciation are going to ask for sufficient funds to police the 
rules that are in Group 1. 


Statement of Untair Practices 


OLLOWING’ are the preliminary rules drawn up by 
Bin. executive committee regarding unfair practices of 
manufacturers and wholesalers in the plumbing and heat- 
ing industry. Before being submitted to the Federal 
Trade Commission, however, these rules will be revised 
where necessary, in accordance with suggestions of the 
various members. 


Rule 1. Inducing Breach of Contract—Inducing or at- 
tempting to induce the breach of a contract between a 
competitor and his customer during the term of such 
contract is an unfair method of competition. 

Note: Whenever notice of the existence of a bona fide 
contract is brought to the attention of any person in any 
way, he shall promptly discontinue all efforts which might 
induce a contracting party to break such contract. 

Rule 2. Unbranded Products—Selling or offering to 
sell any product of the plumbing and heating industry 
which is not branded or marked to show the name of the 
manufacturer, or which does not indicate the true char- 
acter of the material, is an unfair trade practice. 

Rule 3. Misbranding—Marking or branding of prod- 
ucts of the plumbing and heating industry for the purpose 
or with the effect of misleading or deceiving purchasers 
or prospective purchasers with ‘respect to the quantity, 
quality, size, grade or substance of the product pur- 
chased, is an unfair trade practice. 

Rule 4. Fraud and Misrepresentation—Selling or of- 
fering to sell any product of the plumbing and heating 
industry with intent to deceive purchasers or prospective 
purchasers as to the quantity, quality, size, grade or sub- 
stance of such product, is an unfair trade practice. 

Rule 5. Substitution—When the products of any man- 
ufacturer or wholesaler in the plumbing and heating in- 
dustry are specified to be furnished for a designated build- 
ing operation and the clause “or equal” is inserted in 





the specification, selling or offering to sell products or 


parts of a lesser quantity, smaller size or inferior quality 
or grade than that specified, without making a fair and 
equitable allowance for the difference in cost and with- 
out duly notifying the purchaser or prospective purchaser 
that the products so offered for sale or sold are not in 
accordance with the products specified, ‘‘or equal,” is an 
unfair trade practice. 

Rule 6. Price Discrimination (Selling Prices) —Any 
discrimination in price of plumbing and heating products 
between purchasers of the same class, not including dis- 
crimination in price on account of the difference in grade, 
quantity or quality of the product sold, or which makes 
only due allowance for difference in cost of selling and 
transportation, or discrimination in price in the same or 
different communities not made in good faith to meet 
competition, where the effect of such discrimination may 
be substantially to lessen competition or tend to create 
& monopoly, is an unfair trade practice: Provided, how 
ever, that nothing in this rule shall be construed to pre- 
vent the publication and use of a special quantity price 


applicable to a definite quantity of goods which are placed 
in one order and at the option of the shipper are moved 
as one shipment; and, provided further, that nothing 
herein contained shall prevent persons, firms or corpora- 
tions engaged in selling plumbing, heating and other prod- 
ucts in commerce from selecting their own customers in 
bona fide transactions and not in restraint of trade. 


Rule 7. Secret Rebates—Withholding from, or insert- 
ing in the invoice, facts which make the invoice a false 
record, wholly or in part, of the transaction represented 
on the face thereof, and for the payment or allowance of 
secret rebates, refunds, credits, unearned discounts, 
whether in the form of money or otherwise, or the giving 
of premiums, or the extension to certain purchasers of 
services or privileges not extended to all purchasers under 
like terms and conditions, which may substantially lessen 
competition or tend to create a monopoly, is an unfair 
practice. 

Rule 8. Price Discrimination (Split Shipments)—Ac- 
cepting orders in large quantities by manufacturers and 
wholesalers in the plumbing and heating industry, and 
the shipment in small quantities (known as split ship- 
ments), at prices which do not provide for the increased 
cost of manufacture or distribution in such small quan- 
tities, which results in unfair discrimination in price be- 
tween customers, in practical effect giving quantity prices 
on small deliveries to favored buyers, which prices are 
not justified by any reduction in costs to manufacturers 
or wholesalers because of quantity or any difference in 
grade or quality, is an unfair trade practice. 

Rule 9. Price Discrimination (Freight and Trucking) 
—As freight and trucking charges are necessarily re- 
flected in price, and as the variable practice on the part 
of sellers of requiring purchasers in some instances to pay 
such charges and in other instances of assuming 
such charges, causes unfair price discrimination, the fail- 
ure of the seller to require the purchaser’“in each instance 
to pay the published charges for freight and trucking, 
is an unfair trade practice. 

Rule 10. Lump Sum Bidding—-Making lump sum bids 
which do not show unit prices generally conceals special 
confidential preferentials which results, in many instances, 
in the substitution of material of inferior quality, grade, 
style or size, detrimental to the interests of the public 
and the industry, and is an unfair trade practice. 

Note: When lump sum bids do not show unit prices, 
any addition or deduction of material should be on the 
basis of published prices. 

Rule 11. Price Discrimination (Building Operations) 
Quoting lower prices on products for a specific building 
operation than on the same type, quantity, quality and 
size of products for a wholesaler’s stock, or for stock for 
their wholesale division, is an unfair trade practice. 

Rule 12. Repudiation of Contracts—-Contracts, either 
written or oral, are business obligations which should be 
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en: 
Cut Pipe Threading Costs 


It can be done 
this easy sim- 
ple way: 
equip your- 
self witha 
Universal 
No. 2 Port- 
able Pipe 
Threading 
Machine 
which cuts 
off, chamfers 
and threads. 


Capacity is 
~— te 2”. 
Drives a 
geared head 
on pipe from 
21” to 6”. 





Equipped with Universal Motor 
reversible and arranged with light 
socket connection. No motor 
changes, as it will operate off 
either 115 D C or 110 AC, 25 to 
60 cycle lighting circuit. 


Weighs only 
200 lbs. Com- 
pact, sturdy, 
eficient. For 
any kind of 
square dies or 


hand stocks. 


Ask us about 
it today. 





Really Portable 


PEERLESS MACHINE CO. <- Racine, Wis. 


. 4 


‘*CHICAGO®’ 
Pipe Threading Machines Production Precision 
atest and Most Advanced Types on the Market 
Chicage Pipethread Machine Ce. - Racine, Wisconsin 
Offices and Factory: 1621 Racine Street 
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performed in letter and in spirit. The repudiation of con- 
tracts by sellers on a rising market, or by buyers on a 
declining market, is equally reprehensible. Such action 
shatters confidence, induces violent fluctuations in price, 
destroys stability in business operations to the conse- 
quent injury of the industry as well as the general public, 
and is an unfair trade practice. 

Rule 13. Selling Below Cost—Selling plumbing and 
heating products below cost (production or purchase cost, 
plus overhead), which is not a voluntary action but the 
result of vicious and unrestrained competition, discrimi- 
nates against the majority of purchasers, and which tends 
substantially to lessen competition or to create a monop- 
oly, is an unfair trade practice. 

Rule 14. Anti-Dumping—Shipping considerable quan- 
tities of surplus stock into territories outside their par- 
ticular markets, and selling such stock at prices below 
their individual published prices or the prices prevailing 
in their own territories, directly tending to demoralize 
the market for plumbing and heating products within the 
territories into which shipments are made and disrupt- 
ing normal competitive conditions throughout the entire 
industry, is an unfair trade practice. 

Rule 15. Guaranteed Prices (against decline or ad- 
vance )—Selling or offering to sell any product in the 
plumbing and heating industry under any form of guar- 
antee to the purchaser or proposed purchaser against 
either advance or protection against decline in the price 
of said product, is an unfair trade practice. 

Rule 16. Buying and Selling Contracts—The accept: 
ance of contracts for the sale or purchase of plumbing 
and heating products which do not specify definite quan- 
tities, prices and shipping dates, affords opportunity for 
the rejection of such contracts by the purchasers on de- 
cline of price, provides an artificial stimulus to the in- 
dustry through the existence of large numbers of uncon- 
firmed contracts with resulting enhancement of prices to 
consumers, and constitutes an unfair trade practice: 
Provided, however, that nothing herein shall be construed 
to prevent the acceptance of contracts under the terms of 
which complete specifications will be furnished within ten 
days from date of acceptance. 

Rule 17. Contracts Post-dated and Pre-dated—Post- 
dating or pre-dating contracts, or making contracts with- 
out authorization and definite commitment at the time it 
is made, by both parties thereto, is an unfair practice. 

Rule 18. Quotations—When wholesalers quote prices 
on products for a specified building operation and include 
a clause which provides for the acceptance of those prices 
within a specified time, allowing the quotation to remain 
in effect after the date of acceptance without making 4 
fair and equitable adjustment in prices in the event of a 
general decline or general advance of the market, is an 
unfair trade practice. 

Rule 19. Terms of Sale—Terms of sale shall be a part 
of all published price schedules, and the failure to adhere 
to such terms of sale or wilfully fail to enforce collection 
under such terms, shall be deemed an unfair method of 


competition. 


DISCUSS DUTIES OF SUPPLY BRANCHES 
NOTHER topic on the program that came in for con- 
A siderable discussion was the question whether whole- 
salers as a group are performing the duties expected of 
them by manufacturers, and vice versa. 
W. H. Kiefaber of W. H. Kiefaber Co., Dayton, Ohio, 
and first vice president of the association, feels that the 
wholesalers can do a great deal in selling themselves 02 




















l- 


f 





February 9, 1929 











When labor saving means money 
saving, use a Jenkins. Accurate 
fitting, true dimensions and exact 
machine threading are assured in 
a Jenkins Valve, making installa- 
tion quick and easy for your men. 


When complaint-free valve per- 
formance is required, select a 
Jenkins. Easy operation and tight 
closing are characteristic of a 
Jenkins Valve. 
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Jenkins VALVES ARE ALWAYS MARKED WITH THE “DIAMOND” 


Easy installation—complaint-free service 


When long life is demanded of a 
valve, install a Jenkins. Analyses- 
proven metals, excellence of de- 
sign, rigid tests and thorough 
inspection—quality in every detail 
of a Jenkins assures long term 
service. 


Your supply man can _ furnish 
Jenkins Valves of bronze and iron 


‘in standard, medium and extra 


heavy patterns. 


JENKINS BROS. 


80 White Street, New York, N.Y. 
$24 Atlantic Avenue, Boston, Mass. 


133 No. Seventh Street, Philadelphia, Pa. 
646 Washington Boulevard, Chicago, Ill, 


JENKINS BROS., Limited, Montreal, Canada; London, England 
Factories: Bridgeport, Conn.; Elizabeth, N.J.; Montreal,Canada 


enkins 


VALVES 
Since 1864 
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S-‘WATER SYSTEMS - “HAY TOOLS -DOOR HA 


MISTAKABLE evidence appearing in 
| the feature illustration at the left re- 
veals the reasons for the marked suc- 
cess of Myers Self-Oiling Deep Well Power 
Pumps. Here is an outstanding example of 
modern pump mechanism typifying progress 
in design and construction that means an 
entirely different standard of water service. 


Simplified installation, elimination of wear 
and breakage, prevention of accidents, 
greater volume of water, lower power con- 
sumption, minimum of care and attention, 
lower operation and maintenance costs, pro- 
longed service years—all of utmost impor- 
tance—are realized to the fullest extent in 
Myers Self-Oiling Deep Well Power Pumps. 


And dealers the world over have been 
quick to recognize the merits of this master 
built line of Myers Self-Oiling Deep Well 
Power Pumps and are taking advantage of 
the multiplied opportunities it presents for 
increased business and profits. You, too, 
are interested. You will want to know what 
this inimitable line offers. Its spread and 
its limitations—its exclusive improvements 
and their value to you as a trade asset——-we 
are anxious to have 
you get complete in- 
formation and _ the 
best way to do this is 
to write us for catalog 
and prices, or request 
us to have one of our 
representatives see 
you in the near future. 
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the present method of distribution—manufacturer to 
wholesalers to master plumber to consumer. The speaker 
expressed the opinion that the wholesalers have aroused 
the suspicion of the master plumbers and caused them to 
believe that the jobbers are simply marking time, and so 
he feels that it is the job of the wholesalers to convince 
the master plumbers that they are in full accord with the 
present method of distribution. 

Mr. Kiefaber believes that the wholesalers should sup- 
port all reputable manufacturers, adding that in one 
Ohio town he understands there are eleven consigned 
stocks of one manufacturer. Mr. Kiefaber closed by say- 
ing he was very optimistic regarding the future of the 
industry, and that he was for rigid policing of the trade 
practice rules if they were adopted. 

P. J. Frey of the Central Supply Co., Minneapolis, 
Minn., added that in his experience the majority of com- 
plaints from manufacturers in regard to wholesalers’ 
methods came from makers of specialties. 

F. S. Kaulback of the Standard Sanitary Mfg. Co., Chi- 
cago, agreed with Mr. Frey that the jobber is a clearing 
house for the manufacturer and helps dispose of his 
goods. He pointed out that the wholesaler carries a big 
credit risk and relieves the manufacturer in that way. 
Mr. Kaulback added that if the manufacturer desires to 
increase his volume he must do more missionary work 
and intensive selling, as the jobber is not set up to do it. 

W. J. Spillane of James B. Clow & Sons, Chicago, feels 
that the wholesaler should devote more time than he does 
to talking the merits of the lines that he handles, adding 
that most substitutions on jobs are made by the jobber. 

Isidor Weil of Weil-McLain Co., Chicago, on the other 
hand, talking as a manufacturer, expressed the opinion 
that the wholesaler is doing his job exceptionally well. 
He feels that the manufacturer can well give his dis- 
tributors more assistance, however. 

H. O. Nelson of the Nelson .Co., Detroit, Mich., said that 
the jobber is doing his job as near 100 per cent perfect 
as can be expected under the circumstances, but feels 
there is room for improvement. Mr. Nelson criticised the 
manufacturer, who, on failing to get quick recognition 
from the wholesaler, goes to a large contractor and puts 
his product on the market through that channel. 

William B. Talbott of Baker Mfg. Co., Kansas City, 
Mo., feels that credit should be given both the manufac- 
turer and the jobber for what each is trying to accom- 
Plish. He said that the manufacturer was no more to 
blame than the jobber where lump bidding is concerned 
and expressed the hope that a trade practice conference 
would be established. 

Mr. Stulsaft of Stulfast Co., Inc., San Francisco, Calif., 
explained that intensive selling, in his opinion, is greatly 
responsible for the smaller profits on the Pacific Coast. 
He feels that the wholesaler iaust find a proper handling 
of credits and sales distribution. 


P. AND H. INDUSTRIES BUREAU 


J. SPILLANE, chairman of the special committee 
W. to study the methods of the Plumbing and Heat- 
ing Industries Bureau, reported his committee’s findings. 
Mr. Spillane told of a visit he made to the bureau and of 
the efficient methods that organization is pursuing. He 
then went into detail concerning each branch of work 
of the bureau and explained just what each department 
is doing. The speaker added that in his opinion the 
bureau is next in importance to the trade practice con- 
ference, 




















W. H. Kiefaber, a member of the special committee, 








Can You Show 


Your Customers Such 


BEAUTY 
As This? 


Glistening snow-white surfaces 
... graceful lines .. . artistic 
proportions . . . these are the 
features of Rundle ware that 
attract buyers at first glance and 
build volume sales. Rundle ware 
reflects the advanced ideas in 
enameled ware design—backed 
by highest quality and up-to- 
date features. Accurate fitting 
insures dealer maximum installa- 
tion profit. 


Write for beautifully illustrated 
booklet that tells all about the 
Rundle line and explains why 
it builds more business for you. 


RUNDLE MFG. Co. 
MILWAUKEE, WIS. 
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rear B CRANE VALVES & mre 


Details that keep 
your name before 
the customer 


Only when plumbing is forgotten is the 
plumber remembered. .. kindly. Since 
plumbing forgotten means a job well 
done. One that for years after requires 
no repairing, no replacements, and adds 
luster to the reputation of the contractor 
that installed it. 


In installing such a job, improvements 
such as the new Crane 4ccesso are impor- 
tant. For here is a waste that functions 
unobtrusively, smoothly and efficiently. 


About this waste we feel safe in claim- 
ing it will not get out of order. For in 
evolving the 4ccesso Crane engineers sub- 
jected it to a series of most rigorous tests 
whose purpose it was to determine how 
well it would stand up under both use 


7 Service and Construction Superiorities 


, Screwed overflow 
connection once 
installed need never 
thereafter be disturbed. 


Overflow can be 

roughed-in and 
permanently assembled 
to the tub. Operating 
units can be inserted 
later, after other con- 
struction work is fin- 
ished. Thus all chance 
of marring them is 
eliminated. 
nee ss for 


variations in baths. 





(4) Monel metal pins 


in brass-rod links 
to resist corrosion and 
wear. 


(5) Stepping on outlet 


plug merely closes 
it and will not strain 
parts. 


Theinternal work- 
ing parts cannot 
slip off the handle stem. 


(7) Stopper easily re- 


moved for clean- 
ing purposes. 















/ HANDLE IN HANDLE IN 
SLOSED POSITION OPEN POSITION 





and abuse. In one ot these tests 1t was 
opened and closed 500,000 times. At the 
end of this trial there was no perceptible 
wear. It still operated with the same posi- 
tive ease, the same unfailing smoothness. 


As easy to install as it 1s to 
operate, this Accesso is one 
of the Crane products that 
adds to the profit in a job, 
while it builds the customers’ 
confidence. 


Let us send you a complete 
description of it! Your pros- 
pects will appreciate vour 
thoughtfulness in oeing able 
to talk about it. 


CRAN 


GENERAL OFFICES: CRANE BUILDING, 836 S. MICHIGAN AVENUE, CHICAGO 
NEW YORK OFFICE: 23 W. 44TH STREET 


Branches and Sales Offices in One Hundred and Eighty Cities 

















Mention Domestic ENGINEERING when writing advertisers. 








Fel 


ur} 
sal 
ber 
cia 


of 
offi 
pre 


ure 


the 
str 
W. 
me 


No 
Sal 
da} 
iti 
fev 


ing 
bu: 
pos 
the 
pos 
ent 
eit 
ing 
ins 


wa 
the 
the 


val 
me 
sta 





Th 





aie 


February 9, 1929 


urged greater support for the bureau among the whole- 
salers, explaining that only about 30 per cent of the job- 
pers in the country are supporting the organization finan- 
cially. The other member of the committee is H. O. 
Nelson. 


Knights of Galena Elect Officers 


At the last regular meeting of the Order of the Knights 
of Galena held at the K. of C. Institute, the following 
officers were elected for the year 1929: Michael H. Nash, 
president; Richard H. McLaren, vice president; William 
BE. Burke, second vice president; John A. Mahon, treas- 
urer; Harry W. Seidensticker, financial secretary; George 
A. Essex, corresponding secretary; Alfred W. Blye, guard. 

The annual dinner dance of the order is to be held at 
the new Elks Club House, Boreum place and Livingston 
street, Brooklyn, on Thursday evening, April 4. Edward 
W. Cade has been re-appointed chairman of the entertain- 
ment committee, and will be in full charge of this affair. 


Pittsburgh Salesmen Hear Talk on 
Plumbing Code 


The regular monthly meeting of the Pittsburgh chapter 
No. 9 of the National Association of Plumbing and Heating 
Salesmen was held at the Keystone Athletic Club, Satur- 
day, January 12. The attendance was encouraging, and 
itis planned to hold the meetings on Saturday for the next 
few months. 

Through the courtesy of David Lindsay of the Plumb- 
ing and Heating Industries Bureau, Charles Lawrence, 
business agent of Local No. 27, gave a talk on the pro- 
posed Pennsylvania plumbing code. Mr. Lawrence urged 
the salesmen to broadcast information to every contractor 
possible and acquaint him with the proposed bill. At pres- 
ent the state has inspection only in second and third class 
cities, but with the passage of the bill, every bit of plumb- 
ing, Whether in cities or rural districts, will have to be 
inspected. 

Following Mr. Lawrence’s talk a short open discussion 
was held, after which the meeting adjourned. Many of 
the members took advantage of an invitation to inspect 
the new club. 


Buys Peerless Valve Mfg. Co. 


The Wolff Co., Chicago, recently purchased the Peerless 
Valve Mfg. Co., of that city, and will manufacture the flush 
valve formerly made by the latter company. The equip- 
ment of the Peerless company has been renovated and in- 
stalled in the Wolff plant, ready for production. 





The salesroom of the S. T. Johnson Co.’s new factory branch 
at Stockton, Calif. 
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When you\ 
ask for it.. \ 
... be sure ‘ 


you get it / 


You'll Sind this 
red lag on every 
Genuine Barnes 





HEN you ask for a Barnes cutter, 

if you really want the Genuine, be 
sure to ask for it by name... the 
Genuine Barnes. 


It is made by the Barnes Tool Com- 
pany, New Haven, Conn., the organiza- 
tion that originally created it and patented 


it in 1887. 


Every Genuine Barnes is hand-tested 
for accuracy before it leaves our plant. 
Every Genuine Barnes carries the red 
tag and the Barnes trade mark and is 
fully guaranteed to give complete satis- 
faction. For 51 years it has been a genuine 
friend to plumbers and steam fitters. 


Comesineight sizes tocut any pipe 
“Bs > up to twelve inches. Carried by Dn 
leading supply dealerseverywhere 


>) 


The Barnes Tool Company, Inc. 
Creators of the Genuine Three-Wheel Barnes 


New Haven 7 7 7 Conn. 
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BASEMENT 


for Less Money! 


Here are an architect’s plans for the 
piping of a typical six-room house with 
Copper Tube and Nibco Fittings, 
which were submitted to two dif- 
ferent plumbers for estimates. 

The average cost of material and labor, 
based on these estimates, is $95.63, 
including 250 feet of Copper Tube and 
40 Nibco Fittings. 

The small number of fittings is due to 
the fact that Copper Tube can be bent 
into almost any desired position, thus 
eliminating a great many elbows, and 
because unions and nipples are not 
required in making the connections. 
There are no threads to cut and no 


wiped joints to make, so the labor cost 
of installation is reduced to a minimum 
unapproached in the history of plumb- 
ing. 

Compare the cost of this method with 
other types of piping and you can 
readily, see its advantages. It is the 
real solution to the price problem in 
modern, rust-proof plumbing, and will 
give the best of service. 


Send for complete information about 
Nibco Plumbing Today! Put yourself 
in a position to serve more people and 
make more money. Ask for Bulletin 
A-169 and mention the name of your 


jobber. 


NORTHERN INDIANA BRASS CO., ELKHART, IND. 








NIBCO 


PLUMBING 
























Sectional view of Nivco 
coupling, showing hou 
Copper Tube connection 
is made. /hen the 
coupling nut is tightened, 
the tube becomes slightly 
compressed at the point 
of contact, thus forming 
a wedge on the end | 
the tube, which holds «! 
firmly in postition 
‘Nibco Fittings are made 
‘rom the best grade 0 


brass in ali the required 
types and sizes used if 
plumbing 
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Photo taken at the sales convention of the 


Hold Annual Sales Convention 

The second annual convention of the Domestic 
Co. was held in the assembly room of the Merchants’ 
ciation, Woolworth building, New York City, January 28 
and 29. O. F. Ostby, vice president and general manager 
of sales, acted as chairman of the meetings, and the morn- 
ing of the 28th, introduced T. A. Gillespie, president of 
the company, who welcomed distributors and dealers to 
the convention. Mr. Ostby outlined the development of 
the company’s stoker, and introduced Mrs. Lloyd, a con- 


Stoker 
ASSO- 


sumer who has used the stoker for four years, and who 
gave the distributors and dealers an idea on the house- 


wife’s reaction to the stoker. 

At the afternoon session, Robert 
neering department, read a paper on thermostatic control 
and controlled heat. H. F. Cox of Paterson, N. J., read a 
paper on thermostatic control. Fred Hilder of the engi- 
neering staff, presented a paper on the control of air neces- 
sary to combustion of small sizes of anthracite coal. 

The annual sales dinner was held at the Hotel Pennsyl- 


Gevernz of the engi- 


Start the You With a Complete 
Stock of Chromium Plated 
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COMBINATION SINK FAUCETS 


BATH SUPPLIES 

POP UP WASTES 
COMBINATION 
LAVATORY SUPPLY AND 
WASTE AND BATH 
SUPPLY AND WASTE 


QUICK COMPRESSION 
LAVATORY FAUCETS 
AND SINK AND BATH 
FAUCETS 

CAST BRASS TRAPS 
LAVATORY SUPPLIES 


N. O. NELSON MANUFACTURING CO. 
MAIN OFFICE: ST. LOUIS, MISSOURI 
Factories: Edwardsville, Ili ; Noblesville, Ind.; Bessemer. Ala. 
BRANCHES: 


Wichita Falls, Tex. 
Dallas, Tex. 


Jackson, —. 


Birmingham, Ala. toot 
oplin, 


Memphis, Tenn. o. 
Davenport, lowa Houston, Tex. Pocatello, Idaho 
Pueblo, Colo. Little Rock, Ark. Salt Lake City, Utah 


1872—Pioneer Manufacturers of Plumbing Fixtures—1929 
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Drucker & Baltes, New York City 


vania, with every distributor and dealer in attendance. 
Mr. Ostby acted as toastmaster. 
The morning session of January 
showing of the Plumbing & Heating Market, 
Engineering’s’’ survey, which was followed by an address 
by J. M. Donoghue of the Frank Presbrey Co. stressing 
the company’s desire to co-operate with the various dis- 
tributors and dealers in effecting live merchandising plans. 
Following the adjournment for lunch, Paul Smith of the 
Frank Presbrey Co. outlined advertising and merchandis- 
ing campaigns. He was followed by George Hopkins, mer- 
chandising counselor, who elaborated on the need of mer- 
chandising every commodity manufactured. R. S. Maxson, 


29 was taken up by a 
**‘Domestic 


New England distributor, spoke at some length of the need 
of distributor and dealer co-operation. 
William B. Oakes, master plumber of Wilmington, 


Calif., recently awarded the contract for a new building 
for his business. It is to be located at his present site, 


914 West Anaheim street, in that city. 


Ailuith ackicl? 


A Real 
Relief Valve 


Made of all bronze, the 
Nelson is a real relief valve 





When the maximum pres- 
sure adjustment is reached, 
you will hear a click. Adjustable from 1# to 175#. 


Recommended wherever pressure relief is required. 
ESTABLISHED 1894 


THE STACK HEATER COMPANY 
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Presenting the Wew : 
CENTRAL 
*TIRI AID’ 
SERIES 


Tub and Shower 
Combinations 

















ERE are unusual fixtures, combining 

economy with beauty and true Cen- 
tral quality. Simplified design has reduced 
the first cost and the installation cost of 
these compact, built-in bath installations. 


All working parts renewable from face of 
wall—no panel is needed. The three valves 
are cast in one piece without nipples. Six- 
inch centers. Reliable compression diverter 
valve. One opening in the wall, covered 
by an attractive China or black Ebonite 
plate, affords access to all valves. Fixtures 
adjust to varying thickness of wall. 





‘ ‘ 
PON PTR neo Ie FO oR a RNR HEP - SO me RRR 
y 


See the Triad combinations at your 
wholesaler’s or write for folder showing 
full Triad line. 


Fig. 1805 
Centralflo Tub and 
Shower Combination 

















Fig 1895 
Pat. & Pat. Pending 
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Wolff Co. Opens Branch“at Covington, Ky. 

The Wolff Co. of Chicago recently opened a new branch 
ofice and warehouse in Covington, Ky., under the man- 
agership of C. T. Hill, but under the direction of R. C. 
Beaver, manager of the Wolff Co.’s branch in Cincinnati, 
Ohio. The new office is located at Fifth street and Scott 
boulevard, Covington, and is equipped with a display room 
having a store front, and a warehouse sufficient to carry 





R. C. Beaver Cc. T. Hill 


a large stock of enameled ware and brass goods. The of- 
fices of the branch will be located on the second floor of 
the building. 

On Saturday, January 19, this new branch held a formal 
opening and house warming, on which occasion the offi- 
cials of the Wolff Co.—William J. Woolley, president, and 
H. I. Warden, vice president—-were welcomed to Coving- 
ton by Mayor Thomas F. Donnelly. Two hundred guests, 
master plumbers, contractors and architects of Northern 
Kentucky and Southern Ohio attended the affair. After 
the guests had inspected the new display rooms, they were 
served with a buffet supper, followed by music and enter- 
tainment. 


Open New Plant in Memphis 
A new Linde Air Products Co. oxygen producing plant, 
at 1241 North McLean boulevard, Memphis, Tenn., started 
operations recently. The old Memphis plant, at 48 West 
McLemore avenue, will be discontinued. E. C. Heyman, 
superintendent of the old plant, will assume similar duties 
at the new plant. 


Appointed Michigan Representative 
L. T. Delavigne, formerly plumbing sales manager of 
the Ireland & Matthews Mfg. Co., Detroit, Mich., has been 
appointed Michigan representative for the Belknap Mfg. 
Co., Bridgeport, Conn., and will maintain headquarters 
at 17323 Petoskey avenue, Detroit. 


Hold Annual Meeting and Banquet 
The Excelso Products Corp., Buffalo, N. Y., held its 
annual meeting Friday and Saturday, January 11 and 12. 
The meeting was held at the Hotel Statler, and Saturday 
evening the annual dinner was held. 


New England Golfers Hold Mid-Winter Meeting 


The mid-winter dinner of the New England Metal Prod- 
ucts Golf Association was held Monday evening, January 
14, at the Boston Athletic Association. There were 40 
present, including the following members and their guests: 
H. D. Nickerson, president; J. S. Nicholl, secretary-treas- 
urer; R. E. Sargent, president emeritus; J. E. Washburn, 
W. C. Rice, R. D. A. Thompson, William Hayes, EB. B. Lane, 
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Soapstone — 
Laundry Trays 


Alberene Stone Co., 153 W. 23rd St., New York City 


KINS 
TESTED BRASS FITTINGS 


P= 
























Every Jenkins Brass Fitting is 
put to a rigid test before it is 
put on the market.When a fitting 
passes this test it is absolutely 
perfect in every detail and ready 
to stand up on the job under 
the hardest conditions. 


a 


JENKINS MANUFACTURING CO. 
Bloomfield, New Jersey 


PIPE INSTALLATIONS 
if} WRAKS FREE -{)|. 
Large and Small, Leak Free, 


are being made with Airco - Davis -Bournonville Welding 
and Cutting Outfits, easily taken to any point on the job. 


AIR REDUCTION SALES COMPANY 


Manufacturers and distributors of Airco Oxygen, Airco Acetylene, Airco-National Carbide 
Airce - Davis - Bournonville Welding and Cutting Apparatus and Welding Supplies 


qe | 








Bettendorf, Ia. Cleveland TREO) Lerdngeles — Patsburah 
irmin waukee chmon 
ery a ae a4 + semen Seattle 
Buffalo Emeryville, Calif. or Oklahoma City St. Louis 
Charlotte, N.C. . Wheeling 
Home Office: 342 Madison Ave., New York City, N. Y. 
75 Plants 110 Warehouses 


O Master Plumber who ever sold 

Speakman Products was ever 

blamed for poor appearance, shoddy 
quality or inferior performance. 


SPEAKMAN Company, Wilmington, Del. 


SPEAKMAN 


SHOWERS and FIXTURES 
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ip ‘‘Supremo”’ Cast Iron Cleanout Plugs i 
fia eliminate all the old problems con- ; 
ie nected with the ordinary cleanouts. | 
* " STUDY THESE FEATURES 
fa 1. Lead is poured and calked the same as for ‘ 
7. regular type ‘‘trap screw’’ ferrules. ; 
Fig. E—116-118 
2. The lead is calked against both hub and : 
+e Notice the extra heavy plug, thus forming a perfectly tight seat. 
in ge thickness of this Plug. n 
wat Notice also how it sets. 3. Easy removal of plug is assured by the 7 
# hy, It will hold tight under tapered contact with lead and the loose fit t 
t4 See any test and yet can be of threads on plug and ferrule. 
fi removed with ease. 
4. The plugs are furnished with a large 
2, hexagonal nut and also flush. As each plug 
ess is webbed it furnishes ample means for 
‘" removal by tapping with hammer and chisel. 
ths 5. The ferrules have tapered grooves at top t 
Abe 3, to secure anchorage to the lead, preventing I 
iat rotation of the ferrule when plug is being 
a removed. Being tapered they force the lead P 
: tightly against hub when it is calked. 
Z | Write for complete details 
: J.A.ZURN MEG. CO. : 
ey, ERIE + +* PENNA. 
:*. Sales Offices in the Following Cities I 
Mis NEWYORK CHICAGO PITTSBURGH V 
f BOSTON LOS ANGELES’ SEATTLE 
as PHILADELPHIA DALLAS 
>4 CHATTANOOGA MINNEAPOLIS DENVER t 
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"*; Fig. E—116-118 
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R. M. Bloom, George Stevens, R. Bontecou, J. A. Maynard, 
w. R. Weiss, P. W. Donoghue, W. H. Taylor, Robert Mc- 
Keown, W. N. McKenna, M. W. Dennison, D. W. Wade, 
F. W. Hubbard, R. W. Hillman, M. A. Lynch, George FE. 
Phillips and F. A. Monroe. 

An excellent cabaret entertainment was provided, and 
was very much enjoyed by everyone present. This affair 
was so successful and enthusiastically received by the mem- 
bers of the association that it will become an annual affair. 


Organize Water Heater Selling Company 

A new company has been organized at 255 Flatbush 
avenue, Brooklyn, N. Y., under the name of the Pittsburg 
Water Heater Sales Co. The selling organization has been 
formed by Harry LaCroix to handle the gas products of 
the Pittsburg Water Heater Co., Pittsburgh, Pa., in South- 
ern Connecticut, Westchester County, Long Island, Staten 
Island and Greater New York in New York State. Mr. 
LaCroix, who has been identified with this manufacturing 
concern for many years, is associated with M. F. Gannon, 
a master plumber of Brooklyn. The sales room of the 
new company is elaborately fitted up with a complete bath- 
room in a colored tile booth. On of the gas water heaters 
is in operation, and is connected with the fixtures for dem- 
onstration purposes. The gas-fired boilers of the Pitts- 
burgh concern’s manufacture are also exhibited. 


Appoint Sales Representatives in Cleveland 

The Kirk & Blum Mfg. Co., Cincinnati, Ohio, recently 
announced the appointment of the Brewster-Nicholas Co., 
2169 West Twenty-fifth street, Cleveland, as sales agents 
in the Cleveland territory. The company also announced 
that it is opening a branch factory, with sales and engi- 
neering offices at 4718 Burlingame street, Detroit, Mich. 
This branch will supplant the former district offices of 
the company in the General Motors building in Detroit. 


Personal Mention 


S. L. Marsh, in charge of the Josam-Marsh Division, 
New York City, is on a cruise which will take him through 
the Canal Zone and West Indies. Mr. Marsh expects to 
return to his office February 11. 

Kenneth P. Gordon, formerly with Wolff Co., and re- 
cently a manufacturers’ representative in Chicago, has 
joined the sales force of the Kellogg-Mackay Co., Chicago. 

R. S. Ferris has been appointed district representative 
for the Janette Manufacturing Company of Chicago, to 


cover Philadelphia and vicinity. a 


John Owens has been added to the sales force of the 
Landon Radiator Co., North Tonawanda, N. Y. Mr. Owens 
was formerly connected with the American Radiator Co. 
and with John Weekes & Son Co., wholesalers of Water- 
town, N. Y. 

Harry L. Anness, New England manager for Richardson 
& Boynton Co., New York City, was honored with a dinner 
on Saturday evening, January 26, at the Parker House 
Hotel, Boston, Mass. The occasion marked the fortieth 
anniversary of Mr. Anness’ connection with the company, 
the branch manager starting as a draftsman in the boiler 
department in 1889. He later went into the sales de- 
partment, becoming in time head of that division. In 1918 
he took over the New England territory and has developed 
it to a point where the company now has three offices 
under his jurisdiction. Many of the officials of the com- 
pany journeyed from New York City to take part in the 
festivities, these including D. Rait Richardson, president, 
Roger Williams, vice president, Campbell Hodges, vice 
president, Arthur Nichols, treasurer, and William Long- 














Awerican NO. 1020 OVER-RIM TUB FILLER 
FROM YOUR JOBBER 
AMERICAN SANITARY MEG. CO., Abingdon, III. 



































‘ Write for the Jewell Plan. It explains 
how this complete line of temperature 
regulators — for all types of heating 
plants — builds profits for dealers every 
day in the year. 
MINNEAPOLIS-HONEYWELL 
REGULATOR CO. 
Executive Offices: 
2801 Fourth Ave., So., Minneapolis 
Factories: Minnea _ Minn., 


Wabash, 


Jewell 


TEMPERATURE REGULATOR 
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B Outside Type G 


Water Heater 


for Steam or Vapor Heating Boilers 









The only Indirect Heater having coils 
removable without disconnecting pipes. 
Ask your Wholesaler or write us for details 


Bell & Gossett Company 


3000 Wallace St., Chicago, II. 
2281 Scranton Road, "Cleveland, Ohio 
859 Paul Brown Bldg. -» ot. Louis, Mo 
638 Caswell Block, Milwaukee, Wis. 


I 








Also manufacturers of Dtstributors 
“U) it m” S bmer ed Bookhout & Law R. L Deppmanne John A. Lunestrum ) 
nile u f 331 MadisonAve. 511 W. Canfield Ave., 9 Keely Bidg , 

Water Heaters New York City Detroit, Michigan — Denver, Colo. ) 














pane 


cooing DRAIN PIPE 
CLEANER 













Desolvo 

Sewer, Drain and 

Pipe Cleaner will not hard- 
en in the pipes. It is eco- 
nomical and safe to use and 


bine eae Dra will give immediate action. 


(Omainine sopium wypRoxidt) W rite us for complete 








( Tae Cyrene ComPANY information 
~~ ITTSBURGH., FA. </ 


The Chamberlain Ce., Pittsburgh, Pa. 





* ‘ & 
. 7. | a“. “ 


be =e * 
‘ : > 


132 DOMESTIC ENGINEERING February 9, 1929 





OHIO 


Automatic 
WATER 












15 to 1000 Several 
Gallon Models to 


Capacity [3 \ Choose from 


ana plenty of 
sales possibilities in 
every community for 
Ohio Heaters. Are you 
preparing to get your share 
of this business? Write for 
our proposition to dealers. 






eesnanera hed ee 















We sell through the plumbing trade exclusively. 


The OHIO HEATER CO. 


Columbus, Ohio, U. &. A. 












street and Arthur Monroe, department heads. In ail, 37 
were present, enjoying the dinner and the entertai: ment. 
as well as the messages from the officials. The sales force 
under the guest of honor presented him with a very hangq- 
some console radio, and the girls of the Boston offic: gave 
him a mammoth bouquet of roses. 


Stephen P, Hackley, sales manager of the Belknap Mfg. 
Co., Bridgeport, Conn., recently took a trip throuch the 
Middle West, stopping in Pittsburgh, Chicago, Detroit ang 
Cleveland, where he consulted with the company’s repre- 
sentatives in those cities. 


John A. Quinn has been appointed representative in the 
Metropolitan New York territory of the Baltimore Valve 
Corp., Baltimore, Md. Mr. Quinn, who for the past sey- 
eral years represented the Burlington Brass Works of 
Burlington, Wis., has established an office at 25 West 44th 
street, New York City, in connection with his new af- 
filiation. 


G. Schumacher of Milwaukee has recently joined the 
sales force of the Wolff Co., Chicago. Mr. Schumacher will 
cover the states of Wisconsin, Minnesota, Northeastern 
Iowa and Northern Illinois. He will make his headquar- 
ters at the general offices of the company. 


James Muckle, of Gilroy, Calif., has accepted a position 
with the Anderson-Barngrover Co., and will be assistant 
manager of their wholesale plumbing and heating busi- 
ness in the Orient, with headquarters in Shanghai, China. 
Mr. Muckle was formerly of San Jose, Calif., but estab- 
lished a plumbing and heating business in Gilroy, which 
he will dispose of before he leaves for the Orient. 


Alfred W. Drake, 66 West Broadway, New York City, 
has just been appointed as representative in that city 
and the surrounding territory for the Richards Corpora- 
tion of Pittsburgh, to handle its equipment for hot water 
heating systems. 


Meade Durbrow has been appointed sales manager for 
the Sundstrand Engineering Co. of Rockford, IIl., to suc- 
ceed J. A. Thorson, who recently resigned. 


C. P. Curtis has been appointed factory sales represen- 
tative of the Wolff Co., Chicago, and will travel through 
Western Pennsylvania, Western New York and Eastern 
Ohio. Mr. Curtis was formerly on the sales force of the 
Plumbers Service Co., Pittsburgh. 

Joseph L. Fritz, manufacturer’s agent, Drexel building, 
Philadelphia, Pa., has departed with his family on a cruise 
in southern waters which will take him to a number of 
Central and South American ports, through the Panama 
Canal to California. Mr. Fritz’s plans call for visits to 
various cities of that state and back home by way of the 
irand Canyon. He expects to return about the middle of 
March. 

M. L. Doelman, formerly superintendent of the Fram- 
ingham, Mass., plant of the National Radiator Corp., 
Johnstown, Pa., has recently been made superintendent 
of the Gurney Foundry Co., Toronto, Ont., Can. 

T. W. Alderman, for fifteen years president of the 
Allright Mfg. Co. of Rural Hall, N. C., has become asso- 
ciated with the Forest Mfg. Co. of Hickory, N. C., as gen- 
eral sales manager. The Forest Mfg. Co. has just ap- 
pointed the Hills-Stevens Co., 2709 Grand Central Terminal 
Building, New York City, and 905 Park Square Building, 
Boston, Mass., as its representatives in Greater New York 
and New England territory. This appointment is in line 
with the company’s plan to build up national distribution 
for its products, and it is expected that other parts of the 
country will soon be covered by representatives in a similar 


manner. 
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Central Trades Golf Association Holds 
Holiday Meeting 


The Central Trades Golf Association recently held a spe- 
cial holiday meeting at the Indoor Golf Course in Pitts- 
burgh. The meeting was called at eight o’clock and, after 
the members had enjoyed playing several rounds of golf, 
moving pictures were shown of the last and final meeting 
of the season, which was held at the Pittsburgh Field Club. 
Everyone enjoyed seeing themselves in the movies and a 
very enjoyable time was had by all. 

The annual meeting of the association is planned for 
some time in February or March, at which time election 
of officers and plans for the coming year will be taken up. 


Natkin Engineering Co. Buys Four-Story Building 

The Natkin Engineering Co. of Kansas City, Mo., has 
purchased the four-story loft and office building at 314-318 
West Tenth street in that city, for $50,000. The building 
covers 67% x48 ft. and will be remodeled at an expense 
of $15,000 before April 1, when the Natkin company will 
make its headquarters there. Benjamin Natkin is presi- 
dent of this concern. 


Re-Elect Officers at Stockholders’ Meeting 

The Bryan Steam Corp., Peru, Ind., at a recent stock- 
holders meeting, re-elected the old officers with a few 
changes in the board of directors as follows: George A. 
Bryan, president and general manager; M. E. Hickey, first 
vice president and chief counsel; O. M. Bryan, second vice 
president; E. T. Payne, third vice president; Robt. L. M. 
Ross, secretary and treasurer; C. C. George, assistant 
secretary and assistant treasurer. 

The board of directors is as follows: George A. Bryan, 
M, E. Hickey, O. M. Bryan, E. T. Payne, Robert L. M. 
Ross, George T. Wright, C. H. Carnes, F. O. McQuiddy, 
L. C. Mersfelder. 


Western New York Trades Golf Association 
Holds Bowling Meet 


The first of a series of bowling meets to be held during 
the winter months was held by the Western New York 
Trades Golf Association on Monday evening, January 7, 
at the University Club in Buffalo, N. Y. Joseph Davis had 
high individual score by hitting the maples for 207 in one 
game, while David Mahoney was a close second with a 
score of 197. . 

Following the bowling a buffet luncheon was served, 
after which many remained to play bridge. The affair 


was very well attended. The association also plans to hold 


an indoor golf meet at the Hotel Statler in the near future. 











New San Francisco headquarters of the Standard Sanitary 
Manufacturing Company, situated at 501 Sixth street. The 
Offices and warehouse for the branch stock, taking care of 
the San Francisco and Northern California sales district, are 
located in this spacious, two-story structure. Ample provi- 
sion has also been made for display window space extending 
the full length of the building 











Listed as 
Standard 

by the 
Underwriters’ 
Laboratories 
I ncorporated 


Manufactured by 


A Choice of the Best 


HAT’S what you 

getinrepliesfrom 
a “Domestic Engineering ”’ 
Want Ad. 


Nomatter what your problem 
—if you want a job or a man 
for a job, if you have some 
used equipment to sell or 
want to buy some,if you want 
to know what the leading 
books on plumbing and heat- 
ing are, if you want bids on 
a job—a ‘‘Domestic Engi- 
neering’’ Want Ad will solve 
that problem. 


Domestic Engineering 
1900 Prairie Ave. Chicago, Ill. 













REIF - REXOIL, Inc. 


Buffalo New York 
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BOILER SOLDER SEAL 
Seopa THE METALLIC 
POWDER 


REPAIR AMD CLEAMER 

























Fecal 


PERMANENTLY REPAIRS LEAKS 
IN STEAM ANO HOT WATER 


HEATING BOILERS 
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RADIATOR SPECIALTY COMPANY 


CHARLOTTE,N.C VY 
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>. NOT A LIQUID 
Boiler SOLDER SEAL is a powdered 
material, its base is especially prepared 
aluminum. SOLDER SEAL is practically 
held in suspense in the boiler. I[t rea 
and hardens as it seeps through the crack, 

s arepair as tough 


as the casting 
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Metal to Metal Contact. 


| 
| RADIATOR SPECIALTY CO. | 


Charlotte, N. C. 


the Only Real Repair | 


SOLDER SEAL is a metallic pow- | 
der that forms an ALUMINUM | 
FILLING in the cracks of a boiler. 
Think what this means! 


When you repair a boiler with } 
SOLDER SEAL you are making a | 
metal repair joint that will last 
PERMANENTLY and withstand | 
all the pressures that the boiler 

itself will. SOLDER SEAL will | 


not discolor the water. 





It will not clog up valves and 
gauges nor impair the system in 
any Way. ? 


And it is so easy to use. ONE 
can usually does the trick. Just 
put it in and the work is done. | 
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Noew Equipment 


A RECENT DEVELOPMENT IN AUTOMATIC JET GAS 
BURNERS 

An assembled automatic gas burner, with accessories, 
to convert coal burning boilers into gas fired equipment, 
without extensive alterations, has been recently developed. 
It is a result of progress in the gas heating of dwellings 
and buildings which employ heating units having a grate 
diameter of from 19 inches to 32 inches. Its develop- 
ment follows an increasing interest on the part of the con- 
tractor in the possibilities for profitable handling of gas 
firing equipment. 

A feature, from the viewpoint of the heating contractor, 
lies in the fact that adjustments are such as to necessitate 


stocking of only three sizes of burner units to meet the 





needs of practically all round-grate boilers manufactured. 
Standard installations are equally effective in furnaces and 


in steam, vapor or hot water boilers. Especial burners 
are supplied for sectional boilers and for boilers with 


Square or oblong fire boxes. 
Fuel burned in the heater may be either natural, artifi- 


cial, or mixed gas. It is consumed at normal pressures 
and is said to develop a flame temperature of 1,960 degrees 
Fahr. 


ers 


The possibility of the gas flowing through the burn- 
the the 
action of an automatic safety pilot which shuts off the gas 
in such 


when flame is extinguished is eliminated by 


cases. An additional safety feature is provided 
by individual jet pilots for each burner unit which causes 
instant ignition of the gas over the entire burner when 
the gas supply is turned on, thus minimizing the possi- 
bility of an accumulation of gas and consequent explosion 
or back-firing. 

In the event of pressure fluctuations in the gas service 
lines, under ordinary circumstances, the flame regulator 
apparatus would be called upon for excessive action. In 
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ENNINGS Sewage Ejectors are 

used to advantage in pumping 

unscreened sewage and_ grease 
drainage from buildings where 
toilets or drain pipes are below street 
sewer level—moving crude sewage 
and drainage from low-lying districts 
—handling sludge and effluent at 
disposal plants. Pneumatic in op- 
eration, their efficiency cannot be- 
come impaired by the caking of solid 
matter on moving parts. 
Furnished in capacities ranging 
from 30 to 1,500 g.p.m. Heads up 
to 50 ft. 
Write for Bulletin 67. 


NASH ENGINEERING CO. 
41 Wilson Rd. So. Norwa k, Conn. 


Jennings Pumps 








Jennings Sewage Ejector 























We make no unusual 
claims for FLAGG 
UNIONS. But we do say 
this, and it’s the truth, 
FLAGG UNIONS are 
GOOD unions. They will 
go on the line and do the 
work. 










1421 Chestnut St. 
Philadelphia, Pa 































Fig 1062 Fig. 536 
cy 


Fig. 1809 
MANUFACTURING PUMPS 
EXCLUSIVELY SINCE 1880 





SALEM, OHIO 
A COMPLETE LINE—A PUMP 
FOR EVERY PUMPING NEED 


Fig. 125 Fig. 1531 





Fig. 1663 





Fig. 2085 


Fig. 1444 


























Coil, Burner, 


Control Valve 
all service proof 


See your Esda jobber 
ESDA 


Manufacturing Co.,Inc. 
Garwood, N. J. 
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Alloys of Brass Pipe 


ou should know these proved 
facts about water pipe . . . 


To solve scientifically the problems of water corrosion, Anaconda 
metallurgists devoted 16 years to studying many different kinds of 
water pipe. Samples were exposed, for ten years, to extremely cor- 
rosive water and inspected periodically. Then they were taken out 
for final examination and analysis. Six more years were spent in check- 
ing and verifying the results. 





The investigation conclusively established the corrosion- resisting 
qualities of Anaconda 67 Brass Pipe for use with normally corrosive 
waters and Anaconda 85 Red-Brass Pipe for waters that are highly 
corrosive. 


With these proven brands master plumbers may now offer their cus: 
tomers, for the first time, a scientific service in selecting water pipe. 


The Technical Department of The American Brass Company will 
gladly cooperate in determining the character of the local water sup- 
ply and recommend the correct kind of Anaconda Pipe to use 
under specific conditions. 


THE AMERICAN BRASS COMPANY 
GENERAL OFFICES: WATERBURY, CONNECTICUT 
Offices and Agencies in Principal Cities 
Canadian Mill: ANACONDA AMERICAN BRASS LIMITED 
New Toronto, Ontario 


February 9, 1929 
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Based on Scientific Investigation 


ANACONDA 67* BRASS PIPE 


for normally corrosive waters 











When normal water conditions prevail; that is, when waters are not drawn 
from peaty sources, shallow wells, tubular wells or filter galleries in lowlands 
along river beds, and where filtered waters are not of high permanent hard- 

‘ness, Anaconda 67 Brass Pipe is recommended for distribution lines. This 
pipe contains not less than 67% copper and is semi-annealed, seamless and 
guaranteed to be structurally perfect. 


ANACONDA 85* RED-BRASS PIPE 


for highly, corrosive waters 


. 
ii paca BB Bae Ba era ei ea eos oS Re 
wee Re Eee BR on GOD Se a es ES 


For distribution lines carrying ground waters and colored surface waters, par- 
ticularly when drawn from sources of peaty origin and mechanically filtered 
waters, which may be high in carbonic acid content and low in alkalinity 
and for lines buried underground, Anaconda 85 Red-Brass Pipe is offered as 
the best corrosion-resisting pipe commercially obtainable. Anaconda 85 Red- 
Brass Pipe, containing not less than 85% copper, is semi-annealed, seamless 
and guaranteed, 


ANACONDA. COPPER SERVICE TUBES 


for use with compression fittings 





eo x oy Se RE ry icin. ra Oe pinkie F553 F ii eae a 
SEP RGD IIIS COSI LESS MBE BA ES 


Flexible copper service tubes for use with compression fittings are available 
in straight lengths up to 20 feet and in coils up to 60 feet. These tubes, 
which are deoxidized to increase corrosion resistance, can be connected 
directly with the corporation stop without a gooseneck and can readily be 
bent to avoid underground obstructions. 


*The trademarks “67” and “85” are registered in the 
United States Patent Office. 


|BRASS 
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will no doubt lead you at once to 
Trenton Brass Boiler Couplings. Their 
biggest reputation is with the man 
on the job. 


TRENTON BRASS & MACHINE CO. 


Trenton, New Jersey 


2. 
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Represented by Rollin C. Wilson 


7 E. 42nd St., New York, N. Y. 
261 Franklin St., Boston, Mass. 
13 North Ave., East, Cranford, N. J. 
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Half-way protection is 
worse than none! 


‘There is no half-way point in this matter of boilter pro 
tection,”’ said a contractor. ‘“‘Give me real! protection——-or no 
prcetection.”’ 
The more you think about it, the more weight it assumes. 
When you install a duplex feeder you invite your customer to 
forget the boiler water line, and to shift the responsibility to 
the feeder. If it is necessary to clean the feeder frequently — 
if the feeder is subject to the minor ailments of sticking or 
binding— it defeats the very purpose for which it is installed! 
That idea governed the design and construction of the new 
self-cleaning McDonnell & Miller Duplex Feeder. It is a 
feeder without a compromise. 
No compromise with any possible hardness of feed water. 
No compromise with capacity of feed. No compromise with 
quality of workmanship. materials or testing. 
And therefore no compromise 
with price! 
Have contractors responded to this 
policy? The answer is found in 
sales that have soared far above all 
former records—in spontaneous 
praise that far exceeds our highest 
expectations They have found 
that the new self-cleaning feeder 
means greater satisfaction for 
their customers and greater profits 
for themselves. It is easier to sell, 
stays sold, and yields more profit. 


Ask for your copy of the fact- 
filled booklet. 


McDONNELL & MILLER 
400 N. Michigan Ave., Chicago 


M<DONNELL & MILLER 
SELF-CLEANING 
Duplex Feeder 


©) thing well » 
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Doing one 
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this case, a gas pressure regulator operates and maintains 
a constantly uniform gas pressure regardless of service 
pressure conditions. 

Room temperatures are controlled by a heat regulator 
working in conjunction with an electric gas valve, with 
the result that when rooms have attained the desireg § 
degree of warmth, further burning of gas is automatically §— 
suspended. In the event of an electric current failure 
the gas valve may be operated manually by means of a 
lifter. When the current is resumed, control of the valye 
automatically returns to the thermostat. 

For the purpose of promoting more complete combus. 
tion, the maker has provided an automatically operated 
butterfly draft door which opens when the main burners 
are brought into use, the claim being that secondary air 
provision of this kind is a source of fuel saving. 

In the case of sectional boilers and furnaces having 
square or oblong fire boxes, special burners are designed 
to fit the particular needs. Pressurestats, hydrostats and 
safety pilots are optional. 

The Barber automatic jet gas burner in question is 
manufactured by the Cleveland Gas Burner & Appliance 
Company of Cleveland, Ohio. 








Prize Competition for a Design for a Kitchen Sink 

The Art Alliance of America has just announced a com- 
petition for a design for a kitchen sink of Monel metal, in 
which five prizes are offered by the International Nickel 
Company, Inc., as follows: First prize, $1,000; second 
prize, $500; third prize, $300; fourth prize, $100; fifth 
prize, $100. Honorable mention without monetary award 
will be awarded at the discretion of the jury, which con- 
sists of: Harvey Wiley Corbett, architect; Ely Jacques 
Kahn, architect; Louis Hassinger, president, John Trag- 
eser Steam Copper Works; Oscar Bach, craftsman in 
metal; Frederick Ackerman, interior decorator; Miss 
Katherine A. Fisher, director, Good Housekeeping Insti- 
tute, and Miss Marcia Mead, architect. All designs must 
be aecompanied by an entry blank, which can be obtained 
from the Art Alliance, and designs will be received by the 
Alliance only between March 14 and March 18, 1929. The 
competition closes March 18, and the jury will meet March 
19, after which the announcement of the prizes will be 
made, and the prize-winning designs and others selected 
by the jury placed on exhibition. 





Makes Promotions in Executive Staff 
The American Radiator Co., New York City, recently an- 
nounced several promotions in its executive staff. The 
promotions include: W. M. Cosgrove and David E. Ken- 
nedy to vice presidents; George Maier and Richard B 
Mayer to assistants to general manager; Robert E. Daly, 
Denning Miller and John J. Ney to assistant general mal- 


agers of sales. 


Opens Warehouse in Newark 
The Wolff Co., Chicago, has opened a new warehotseé 
under the direction of Edward L. Angster, at 11 Chapel 
street, Newark, N. J. This is the second new warehouse 
which the Wolff Co. has opened in the East during the pas! 
two months. 


To Start Production in March 
The Utica Radiator Corp., Utica, N. Y., will occupy the 
former plant of the Lineoln Radiator Corp. on Dwyer 
avenue, about March 1, according to W. C. Murray, vice 
president and treasurer, who was formerly manager 0! 
the Lincoln plant. Actual production is expected [0 begin 


about March 15. 
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olve the Problem 
of Silence 


With 











Pressure Control The No. 75 Silent Ballcock ee se 
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Satisfied 
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20 Years 
of 
Engineering 
Experience 


A Guarantee 
of 
Lifetime Silent 
Service 


























NBRACO 


The Indiana Brass Company 


Frankfort, Indiana 
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___ NIEDECKEN—| 
SHOWER STALLS 





A LEAK PROOF FIXTURE 
COMPLETE WITH NIEDECKEN SHOWER 


The walls are made of a continuous sheet 
of 14-inch copper bearing steel which 
with the riser are welded to the bottom. 


After installation the stall must be finished 
with water-proof enamel paint; it can 
be installed even in a residence Bed Room. 


SUGGESTIONS FOR 
BATH R 


OOM 


THE EXTRA 


For the Old or New Home With 
NIEDECKEN SHOWER STALL 
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Write for Bulletin D. 10X 
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New Trade Literature 


Bulletin of Johnston Brothers 
Bulletin H-200 has just been issued by Johnston Broth- 
ers, Inc., of Ferrysburg, Mich. The bulletin describes the 
concern’s coal burning type heating boiler, and contains 
information about the smokeless combustion of coal. A 
technical description of the boiler, several illustrations, 
cut-away views and diagrams are included. 


Booklet of Universal Humidifier Corp. 

“Heat is but half of wintertime health and comfort— 
the other half is humidity,’’ according to the title of a 
recently-published booklet of the Universal Humidifier 
Corp., Philadelphia, Pa. The booklet calls attention to 
the absence of moisture in the air of many heated build- 
ings, and describes and illustrates the corporation’s por- 
table electric humidifier. This humidifier may be in- 
stalled by placing the machine upon any table or stand, 
and attaching the cord to the nearest electric outlet. 

Catalog of Wirt & Knox Mfg. Co. 

Wirt & Knox Mfg. Co., of Philadelphia, has just issued 
Catalog A-28, listing hose racks, fire hose cabinets, steel 
fire extinguisher cabinets, swinging wall reels, hose carts, 
couplings, fittings, etc. 

Booklet of Spence Engineering Co. 

The Spence Engineering Co., Inc., New York City, has 
brought out a booklet on its pressure reducing and regu- 
lating valves, consisting of 12 pages, with attractively 
colored covers, and printed on highly glossed paper. Cut- 
away views of a pressure regulator and a reducing valve 
are shown, two colors being employed. In addition, a ca- 
pacity chart and a chart of dimensions are shown, and 
service recommendations given. 


Plumbing Fixtures in Color 

“Plumbing ‘Fixtures in Color’’ is the title of a folder 
which has been recently issued by the Trenton Potteries 
Co., of Trenton, N. J. The folder has an attractive colored 
illustration showing a china lavatory with the colorings 
and veinings of marble. Another illustration shows a 
kitchen with light blue sink and walls and floorings in 
colored tile. A page of color suggestions gives samples 
of plain colors and also several marbleized colors. 


Catalog of the Curtis & Curtis Co. 

, The Curtis & Curtis Co., of Bridgeport, Conn., has just 
issued a new catalog describing its new pipe cutting and 
threading machine. The catalog comprises twenty pages, 
6 by 9 inches, with numerous illustrations. A complete 
technical description of the construction and method of 
operation of the pipe threading machine is given, as well 
as specifications and tables. 


Circular of Stanley G. Flagg & Co., Inc. 

Stanley G. Flagg & Co., Inc., of Philadelphia, are send- 
ing out a circular describing their ‘‘ground joint” union. 
A heavy pattern union and a general utility type are illus- 
trated. 

Catalog of Lavelle Rubber Co. 

Lavelle Rubber Co., of Chicago, has just issued an ex- 
ceptionally attractive catalog entitled, ““Mechanical Rub- 
ber Craft,’’ Catalog E. The book consists of thirty-two 
pages, 8% by 10% inches. The cover is illustrated with 
a drawing showing the tapping of rubber trees. Force cups 
or plungers, tank balls, rubber floats, sink stoppers, rubber 
soap dishes, bibb washers, fuller balls, bath gaskets, seat 
washers, etc., are listed and illustrated in black and red. 
Bath sprays, rubber aprons, stair treads, etc., are also 
included. A comprehensive index makes the items listed 
readily available for reference. 
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~NUART” 
Hays Built-in Bathroom 


Fixtures 
New Design...New Beauty 


OU can make a beautiful installation in any bath- 

room with “Nuart”’ Fixtures for the Shower, Tub 
and Lavatory. The artistic, octagonal design is finished 
in the deep silver lustre of Hays Chromium Plating 
and harmonizes attractively with the bathroom back- 
ground whether it is white or brightly colored in the 
modern style. These fixtures will not tarnish and do 
not require polishing. 


“Nuart” Fixtures are accurately engineered throughout 
for efficient performanceand durability, with every part 
correctly proportioned. Easy installation is assured. 
All parts subject to wear are easily accessible. The 
renewable chromium plated seats in tub and shower 
valves are interchangeable with the lavatory fixture— 
and so are the handles, stems with swivel seat holder, 
bonnet stuffing box nuts, stem packing rings and 
escutcheon lock nut. 


Ask your wholesaler about the complete line of Hays 
Built-In Fixtures, especially ‘“‘Nuart” so you can install 
these new and beautiful fixtures on your next job. 


HAYS MANUFACTURING COMPANY 
ERIE, PA. 


as By 
HAYS job 
isa credit 

lO you 


HAYS 


Complete Line of Ground Key Compression Plumbing Brass Goods from Street to Bath 
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Threading Machines, you need 
only review your own method 
of purchasing. Would you 
even think of re-ordering a product 
if the first order weren’t entirely satis- 
factory? 
More than half the annual output of Jarecki Pipe 
Threading Machines goes to companies who already use 
4 know this equipment! 

There is no evidence more convincing, no testimony 
more eloquent, than a record like this. 


|Established, 1852) 





Jarecki Manufacturing Company 
Erie, Penna., U.S.A. 





To get an idea of the in- 
herent quality of Jarecki Pipe 
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Certainly does 

Ship out clean-cut castings 
Handle orders speedily and 
Keep prices low or “in line”’ 
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“A dependable source of supply’ 
for 


CAST PLUMBING SPECIALTIES 
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Convention Dates 


February 12 and 13, 1929.—MINNESOTA—The thirty-fifth 
annual convention of the Minnesota Retail Plumbers Associa- 
tion, to be held in Minneapolis, with headquarters at the 


2Zadisson Hotel. 


February 12-16, 1929.—POWER SHOW—tThe fourth annua! 
Midwest Power Engineering Conference and Exposition, to 
be held at the Coliseum, Chicago. 


February 13 and 14, 1929.—-E. S. A.—The Winter meeting of 
the Eastern Supply Association, to be held at the Hotel Astor, 
New York City. 

March 4 and 5, 1929.—-WEST VIRGINIA—The sixth annua! 
convention of the Master Plumbers Association of West 
Virginia, to be held at Charleston, with headquarters at the 
Daniel Boone Hotel. 

March 5 and 6, 1929.—NORTH DAKOTA—The ninth annua! 
convention of the State Association of Master Plumbers of 
North Dakota, to be held at Jamestown. 

March 11 and 12, 1929.—OKLAHOMA—The twenty-seventh 
annual convention of the Oklahoma State Association of Mas- 
ter Plumbers, to be held in Ponca City, with headquarters at 
the Jens-Marie Hotel. 

March 11, 12 and 13, 1929.—INDIANA—The thirty-third an- 
nual convention of the Indiana Society of Sanitary Engineers, 
to be held at South Bend. 

March 11, 12 and 13, 1929.—VIRGINIA 
convention and a two-day institute of the Virginia Associated 
Plumbing and Heating Contractors, to be held at Charlottes- 





The sixth annua! 





ville. 

March 12 and 13, 1929.—MAINE—The thirty-sixth annual 
convention of the Maine State Association of Master Plumb- 
ers, to be held at Portland, with headquarters at the Falmouth 
Hotel. 

March 18, 19 and 20, 1929.—-K ANSAS—The forty-first annual 
convention of the Kansas Master Plumbers’ Association, to be 
held at Hutchinson. 

March 21 and 22, 1929.—IOW A—The forty-first annual con- 
vention of the Iowa Master Plumbers’ Association, to be held 
at Fort Dodge, with headquarters at the Wahkonsa Hotel. 

March 25 and 26, 1929.—MISSOU RI—The forty-fifth annual! 














Top row: C. F. Olsen, Kewanee Boiler Corp.; H. J. Bradley 
and G. C. VandenBoom, both of Chicago Pneumatic Tool Co. 
Middle row: R. B. Corse, architect; P. V. Hyland, architect; 
J. T. Fitzsimons, Plumbing Sales Co.; G. F. Mooney, Service 
Plumbing & Heating Co. Bottom row: J. J. O'Shea, American 
Heating & Plumbing Corp.; L. J. Pitcher, Dlinois Engineering 
Co.; C. W. Lampe, architect; G. E. Tebbetts, Chicago HKapid 
Transit Co. Photos taken at a meet of the Western Trade 
Golf Association 
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eonvention of the Missouri State Association of Master 
Plumbers, to be held in Springfield. 

April 2, 3 and 4, 1929.—-A. O. B. A.—The annual convention 
ef the American Oil Burner Association, to be held at New 
York City. 

April 9, 10 and 11, 1929.—MICHIGAN—The thirty-seventh 
annual convention of the Michigan State Association of 
Plumbing and Heating Dealers, to be held in Detroit, with 
headquarters at the Fort Wayne Hotel. 

April 10 and 11, 1929.—ARKANSAS—tThe seventh annual 
convention of the Arkansas State Master Plumbers’ Associa- 
tion, to be held at Little Rock, with headquarters at the 
Lafavette Hotel. 

April 15, 16 and 17, 1929.—TEXAS—The fortieth annual con- 
vention of the Associated Master Plumbers of Texas, to be 
held at McAllen. 

April 16 and 17, 19298.—NEW YORK—tThe forty-first annual 
convention of the New York State Association of Master 
Plumbers, to be held at Schenectady. 

April 23 and 24, 1929.—COLORADO—tThe thirty-second an- 
nual convention of the Colorado Society of Sanitary and Heat- 
ing Engineers, to be held at Denver. 

April 25 and 26, A.-MISS.—The eighth annual con- 
vention of the Louisiana-Mississippi Association of Plumbing 
and Heating Dealers to be held at Gulfport, Miss., with head- 
quarters at the Markham Hotel. 

May 6 and 7, 1929.—FLORIDA—tThe seventh annual conven- 
tion of the Florida State Association of Master Plumbers and 
Heating Dealers, Inc., to be held at L'aytona Beach. 

May 13, 14 and 15, 1929.—-N. P. S. A.—The twentieth annual 
convention of the National Pipe and Supplies Association, to 
be held at Pittsburgh, Pa., with headquarters at the William 
Penn Hotel. 

May 14 and 15, 1929.—CONNECTICUT—The thirty-ninth 
annual convention of the Master Plumbers’ Association of 
Connecticut, to be held at Stamford. 

May 20 and 21, 1929.—TENNESSEE—tThe thirty-first annual 
convention of the Associated Master Plumbers of Tennessee, 
to be held at Knoxville. 

May 20, 21 and 22, 1929..—_-K ENTUCK Y—The thirty-third an- 
nual convention of the Kentucky State Association of Master 
Plumbers, to be held in Louisville. 

May 21 and 22, 1929.—PENNSYLVANIA—The thirty-fifth 
annual convention of the Pennsylvania State Association of 
Master Plumbers, to be held in Pittsburgh, with headquarters 
at the William Penn Hotel. 

May 21, 22 and 23, 1929.—CALIFORNIA—The twenty-eighth 
annual convention of the California Merchant Plumbers’ Asso- 
ciation, to be held at Long Beach, with headquarters at the 
Hotel Virginia. 

May 23, 24 and 25, 1929. 
convention of the National Association of Plumbing and 
Heating Salesmen, to be held at Philadelphia. 

June 25, 26 and 27, 1929.—-N. A. M. P.—The forty-seventh an- 
nua] convention of the National Association of Master Plumb- 
ers, to be held at Buffalo, N. Y., with headquarters at the 
Hotel Statler. 

June 26, 27, 28 and 29, 1929. S. H. V. E.—The summer 
meeting of the American Society of Heating and Ventilating 
Engineers, to be held at Bigwin Inn, Lake of Bays, Ont., Can. 

September 3, 4, 5 and 6, 1929.——-A. S. S. E.—The twenty-fourth 
annual convention of the American Society of Sanitary Engi- 
neering, to be held in Detroit, Mich., with headquarters at the 
Fort Wayne Hotel. 


COMING TRADE EVENTS 


February 9, 1929.—Annual banquet of the Women’s Auxili- 
ary to the North Shore Sanitary Engineers’ Association to be 
held at the Orrington Hotel, Evanston, III. 

February 11, 1929.—The annual ‘Ladies’ Night” of the Mas- 
ter Plumbers’ Association of the Oranges, Inc., to be held at 
the Woman’s Club, East Orange, N. J. 
































February 14, 1929.-—The annual banquet and dance of the 
York Association of Master Plumbers, to be held at 6:30 p. m., 


at the Aleazar Ballroom, York, Pa. 


February 21, 1929.—The Ladies’ Night of the Plumbing and 
Heating Salesmen’s Association, New Jersey Chapter, to be 
held at Tom’s, Newark, N. J. 

February 21, 1929.—-The annual banquet and dance of the 
Master Plumbers’ Association of Washington, D. C. 

April 4, 1929.—-The annual dinner dance of the Knights of 
Galena, to be held at the Elks Club, Brooklyn, N. Y. 








AN ANNOUNCEMENT 


AN IMPROVED TYPE OF 
BACK WATER FLOOR 
DRAIN WILL BE SHOWN 
IN THE FEB. 23rd ISSUE 
OF THIS PUBLICATION. 


LOOK FOR IT. 

















CENTRAL SPECIALTY COMPANY 


DETROIT, MICHIGAN 
Manufacturers of SANITIFIC FITTINGS THAT SATISFY 
























Stop pipe thread leaks 
with SmoorTu-ON No. 1 in a 


SMOOTH-ON CLAMP 


Sizes for 1-in. to 12-in. pipe. 







UICK, easy. cheap 

Holds for the life: of 
the line—any pressure, any 
temperature, iron, brass, or 
copper pipe. Get Smooth-On Clamps and Smooth-On 
No. | from nearest supply house or from us. 


Write for the free Smooth-On Handbook. 


SMOOTH-ON MFG. CO. 


Dept.12, 574 Communipaw Ave., Jersey City, N. J. 








Weil Automatic 





Tankless Water 
System 
Fig. T 1401 
Write for Bulletin 
T-1400 








Few agencies stillopen 


WEIL PUMP 
COMPANY 
215-7 W. Superior St. 


Chicago, Illinois 


Dur-A-Bal 


The name of the new, dis- 
tinctly different tank ball 
| that is guaranteed for three 
years against any serv- 
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ice or replacement. 


, Product 
LAVELLE RUBBER CO. 


320 W. ILLINOIS ST. CHICAGO, ILL, 
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The New 
Chicago Daily News Building 


Chicago, Illinois 
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Plumbing Jobbers 


Standard Sanitary Mfg. 
Co. 














FLUSH VALVES 
Used Throughout 


Write for full details to 


PLUMBING DIVISION 


Watrous Flush Valves—Duojet Closets—Self-Closing Basin Cocks—Combination 
Lavatory Fixtures—Pop-Up Wastes—Liquid Soap Fixtures, etc. 


Sold by leading plumbing jobbers throughout the United States 


THE IMPERIAL BRASS MANUFACTURING COMPANY 
1231 West Harrison Street CHICAGO 


J. J. Hurley, 402 Architects Bldg., Detroit, Mich. Sprekelmeyer-McDonald Co., Inc., ist National 
W. W. Morgan, Inc., Real Estate Trust 4X Philadelphia, Pa. Bank Bidg., Fort Worth, "Tex. 


BRANCH SALES OFFICES 


W. J. Butler, 22 Cushing St., ollaston, Mass H. E. Darton, 506 Carondelet St., New Orleans, La. 
J. M. ae Rm. 1141, 55 W. ry St., New York, N. Y. R. . Shank, 925 Grand Ave., Des Moines, Iowa 
E. Blair, Jr.. % Coronado Hotel, St. Louis, Mo. Ww. C. hanley, 811 E. Armour Bivd., Kansas City, Mo. 


E. p's Scales Eng. Co., Bennie Dillon Bidg., Nashville, Tenn. Rex W. Williams, 402 Scott a , Salt Lake City, Utah 
Carl P. Leibold, Brown Marx Bidg., Birmingham, Ala. Clarence Drucker, 307 Minna St., San Francisco, Cal. 
L. C. Coombs, 1010 North Gardner St., Los Angeles, Cal. 
Richard O’Brien, 524 22nd St. North, Seattle, Wash. 
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NEWS FOR PLUMBING AND HEATING CONTRACTORS 








Little Rock to be Scene of Arkansas Convention 
The Arkansas State Master Plumbers’ Association will 
hold its seventh annual convention at Little Rock this 
year. April 10 and 11 have been selected as the dates for 
the meeting, which will be held at the Lafayette Hotel. 


California Association to Convene in May 

The California Merchant Plumbers’ Association is mak- 
ing plans for its twenty-eighth annual convention, which 
is to be held this year at Long Beach. May 21, 22 and 
23 have been selected as the dates for the meeting, and the 
Hotel Virginia has been designated as headquarters. R. S. 
Hinman of Long Beach is chairman of the program com- 
mittee for the convention. 


Make Plans for Virginia Convention 

Plans for the sixth annual convention and institute of 
the Virginia Associated Plumbing and Heating Contrac- 
tors, to be held on March 11 and 12 at the University of 
Virginia, Charlottesville, have been practically completed. 
Aside from the unusual social preparations that are being 
made, an outstanding business schedule has been arranged 
which will include as speakers the following: President 
Edwin A. Alderman of the University of Virginia, who 
will talk on ‘“‘Ethics in Business’’; Professor Charles N. 
Hulvey of the University of Virginia, whose subject is 
“Interesting Points of Law for the Plumbing and Heating 
Contractor’; George Van Emon, C. P. A.; E. L. Flentje of 
the Plumbing and Heating Industries Bureau, who will tell 
of “Sales Lessons from the Philadelphia Campaign’’; Pro- 
fessor Samuel E. Dibble of the Carnegie Institute of 









Open 


Technology, whose talk will be on “Fundamental Bases for 
Plumbing Codes’’; Dr. Mary L. Brydon of the Virginia 
State Board of Health, whose subject is ‘‘Virginia’s Three- 
Year Sanitary Campaign’’; George N. Thompson of the 
United States Department of Commerce, who will talk on 
“Plumbing Codes in Other States.’’ 


New Committee on Standardization of Plumbing 
Equipment Appointed 


Important developments may be expected to follow 
from the organization of the new Sectional Committee on 
the Standardization of Plumbing Equipment which took 
place recently at a meeting in New York City. The Amer- 
ican Standards Association (formerly the A. E. S. C.) had 
authorized this new project and had named the American 
Society of Sanitary Engineering and the American Society 
of Mechanical Engineers as joint sponsor bodies. 

Some months prior to the meeting the sponsors issued 
invitations to all the national organizations known to be 
interested in this project requesting the appointment of 
official representatives for membership on this Sectional 
Committee. Eighteen, including certain government de- 
partments, accepted and sent representatives to the meet- 
ing. These organizations are as follows: American Ce- 
ramic Society, American Civic Association, American Gas 
Association, American Hotel Association of the United 
States and Canada, American Institute of Architects, Amer- 
ican Marine Standards Committee, American Society of 
Mechanical Engineers, American Society of Sanitary Engi- 
neering, Building Managers and Owners 
New York, Copper and Brass Research Association, Na- 


Association of 


New Salesroom in Muncie. Ind. 


HE photograph at the left 
was taken from the front of 


























the new showroom of Baker 
Bros., 827 South Walnut street, 
Muncie, Ind. This 
which was opened recently, at- 
tracted a great deal of attention 
in Muncie, and the newspapers 
have given it favorable publicity. 
The showroom has several model 
bathrooms, them 
one in color. 
flooring, and the neat, rubber rug 
running to the office. 
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tional Association of Building Owners and Managers, 
National Association of Master Plumbers, National Asso- 
ciation of Real Estate Boards, National Pipe and Supplies 
Association, Plumbing and Heating Industries Bureau, 
Soil Pipe Manufacturers Association, U. S. Navy Depart- 
ment, and the U. S. Department of Commerce. The manu- 
facturers were represented by ten delegates who are con- 
nected with the principal firms manufacturing the various 
types of equipment including all types of plumbing fix- 
tures. 

Dean Collins P. Bliss, chairman, A. S. M. E. Standardi- 
zation Committee, presided at the meeting and after a 
few formalities the Committee discussed the balance of 
its personnel as representative of producers, consumers 
and general interests. As a result of this discussion the 
sponsor societies were requested to extend invitations to 
certain organizations and to a number of individuals: the 
latter are to become ‘‘Members at Large.”’ 

The wording of the scope of this undertaking was then 
given some attention and that proposed by the A. S. A. was 
accepted without modification. It reads as _ follows: 
“Standardization of plumbing equipment including mate- 
rials, uniformity of roughing-in dimensions, efficiency of 
operation and other performance specifications.’’ 

The election of officers was then in order and William 
C. Groeniger, consulting sanitary engineer of Columbus, 
Ohio, was unanimously chosen the permanent chairman 
of the Sectional Committee. Responding to a request 
from the committee, Clifford B. LePage, assistant secre- 
tary, the American Society of Mechanical Engineers, 
agreed to accept the temporary secretaryship. 

In thanking the committee for its confidence, Mr. 
Groeniger stressed the importance of the nation wide adop- 
tion of minimum standard plumbing regulations. He 
pointed out that a universal, minimum standard plumbing 
code in the United States is just as sensible and practicable 
as the standardization of our language, our currency, the 
gauge of railroads, the threads of bolts and nuts, ete. As 
the plumbing regulations of the several states and cities 
of our country are unified the standardization and sim- 
plification of the interchangeable features of plumbing 
fixtures will be made possible. Standardization means 
efficiency and economy in practice. It is understood, of 
course, that sacrificing efficiency for economy would be 
false economy. 

It will be the business of this Sectional Committee 
through the activity of its sub-committees to establish 
American standard roughing-in dimensions for plumbing 
fixtures, American standards of performance of these fix- 
tures and American standard dimensions for certain inter- 
changeable parts. These standards will then be available 
for inclusion and reference in the several local and state 
plumbing codes until a national code is adopted. 

In order that the early work of the Department of 
Commerce through its Division of Simplified Practice 
might be given full recognition and properly coordinated 
with the present broad movement, the committees set up 
in Washington were recognized as sub-committees 1, 2, 3 
and 4 of the new Sectional Committee. A complete list 
of sub-committees and their chairmen is given below: 

Sub-Committee No. 1, Wm. C. Groeniger, acting chair- 
man. The personnel of this committee is identical with 
that of the Sub-Committee on Plumbing of the U. 8S. De- 
partment of Commerce Building Code Committee. 

Sub-Committee No. 2, A. M. Maddock, chairman. The 
personnel of this committee is identical with that of the 
Standing Committee on Staple Vitreous China Plumbing 


Fixtures. 
Sub-Committee No. 3, George E. Hoffman, chairman. 


The personnel of this committee is identical with that of 
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the Standing Committee on Staple Porcelain (all Clay) 
Plumbing Fixtures. 

Sub-Committee No. 4. The personnel of this committee 
will be identical with that of the Standing Committee on 
Enameled Sanitary Ware when it is appointed. 

Sub-Committee No. 5, Waste Traps, chairman to be 
named. The Sectional Committee recognized the Standing 
Committee on Lavatory and Sink Traps, H. C. Bulkeley, 
chairman, as a sub-group to function under this sub- 
committee. 

Sub-Committee No. 6, Brass Plumbing Products, chair- 
man to be announced later. 

Jere L. Murphy, the representative of the National 
Association of Master Plumbers of the United States, ex- 
pressed complete satisfaction with this set-up and voiced 
the hope that eventually each of the sub-committees would 
have adequate representation of men experienced in the 
practical considerations affecting the design of plumbing 
systems and the installation of plumbing equipment. In 
his opinion these sub-committees should combine the exact 
knowledge of the architect, the manufacturer, the plumber 
who is to install the system and the equipment, and the 
general public who is to pay the bill. 


Bureau Directors Meet in Chicago 

The following report has just been received from the 
Plumbing and Heating Industries Bureau: 

‘A minimum budget of $500,000—tthe largest in the 
history of the bureau-—and the appointment of a finance 
committee, were approved by the board of directors of the 
Plumbing and Heating Industries Bureau at the annual 
meeting in Chicago on January 28. The finance commit- 
tee, which will be appointed by the president of the board, 
will consist of nine members—three manufacturers, three 
wholesalers, and three contractors. 

“The board approved further expansion in the field force 
of the bureau and authorized the opening of a New York 
City office. 

‘A gradual expansion in the advertising service of the 
bureau was also approved, as well as an expansion of the 
accounting or business management service in the direc- 
tion of a collective accounting service. The plan is to 
place an accounting expert in the field who will make semi- 
annual audits of the books of contractors. This plan will 
be first put into operation in cities adjacent to Chicago, 
where it can be tried out at least expense. 

“The board voted to maintain a bureau field man in 
Philadelphia with the duty of maintaining contact with 
the Philadelphia market development campaign. The 
board also voted to maintain contact with the National 
Association of Master Plumbers and the Heating and Pip- 
ing Contractors National Association. 

“It was voted to incorporate the bureau under the laws 
of Illinois, the incorporators to be the present board of 
directors and the original incorporators who are still liv- 
ing. The incorporation papers are to be submitted for 
final signature at the mid-year meeting in June. 

“Technical research was discussed by the board. The 
plan proposed provides for a correlation of research activi- 
ties now being carried on by manufacturers, technical or- 
ganizations, the United States bureau of standards, and 
the various universities. 

‘‘Members of the board expressed their pleasure at the 
improvement in content and appearance of the Monthly 
Service Bulletin. The question of an enlargement of this 
publication was discussed and was referred for further 
study to the publicity and sales promotion committee, of 
which W. K. Glen is chairman. 

“The board received with regret the resignation of Wil- 
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liam (i. Bergner, secretary of the bureau. Mr. Bergner, 
who has been an officer of the bureau for three years, has 
a plumbing and heating business in Illinois which demands 
an increasing amount of his attention. His resignation 
hecomes effective March 1. In appreciation of his services 
to the bureau, the board presented Mr. Bergner with a 
handsome wrist watch and voted him an honorary vice 
president of the bureau. 

“The report of the nominating committee was approved. 
William Scudder of Chicago was elected treasurer to suc- 
ceed A. B. Pierce of St. Louis, who has served the bureau 
in this capacity for six years. Jere Sheehan, Jr., president 
of the National Association of Master Plumbers, succeeds 
Thomas J. Nolan as president of the board. 

“The following members of the board were present at 
the meeting: Thomas J. Nolan, Albany, N. Y., who pre- 
sided: William Scudder, Chicago, who represented Louis 
Bruch: B. O. Tilden, Trenton, N. J.; L. U. Noland, New- 
port News, Va.; A. B. Pierce, St. Louis, Mo.; A. M. Mad- 
dock, Trenton, N. J.; Nelson Lawnin, Edwardsville, IIl.; 
Martin Weil, Chicago, Ill.; J. P. Baldwin, Chicago, II1., 
who has resigned; H. W. Seymour, Chicago, Ill.; V. L. 
Sheldon, St. Louis, Mo.; O. A. Kroos, representing Walter 
J. Kohler of Kohler, Wis.; H. M. Reed, Pittsburgh, Pa.; 
C. W. Wanger, Philadelphia, Pa.; Jere Sheehan, Jr., St. 
Louis, Mo.; A. C. Eynon, Canton, Ohio; E. D. Hornbrook, 
Kansas City, Mo.; Frank B. Lasette, Long Island City, N. 
Y.: W. K. Glen, Chicago, [ll.; Harry M. Hart, Chicago, I11.; 
Herbert Snow, Boston, Mass.; William J. Lang, Chicago, 
lll.; W. L. Schaeffer, Pittsburgh, Pa., and John A. Quinn, 
Philadelphia, Pa.’’ 


Plan Interesting Features for Buffalo Convention 

A sub-committee of the 
general convention committee 
of the National Association of 
Master Plumbers is develop- 
ing plans for an interesting 
series of educational features 
as a part of the convention 
to be held by that association 
in Buffalo, N. Y., June 25 to 
27. This committee is headed 
by C. W. Wanger, Woodward- 
Wanger Co., Philadelphia, 
chairman; John J. Vogelpohl, 
plumbing contractor, Cincin- 
nati, Ohio; W. K. Glen, Crane 
Co., Chicago; Martin Weil, 
Weil-McLain Co., Chicago; 





Cc. W. Wanger Russell G. Creviston, general 
manager, Plumbing and Heat- 
ing Industries Bureau, Chicago. 

Following the preliminary meeting at Buffalo a few 
weeks ago, this committee met in Chicago late in January 
to discuss its plans. These will be based upon the general 
themes of the economic advantages of the present system 
of distribution, of market surveys and of sales demonstra- 
tions based upon proved methods of successful contractors. 
The means planned for developing these general themes 
is intended to make this part of the national convention 
of unusual interest and value. 

The Stradling Plumbing and Heating Co., Utica, N. Y.. 
elected the following officers at the annual election held 
recently: President and secretary, W. E. Stradling: vice 
president and treasurer, W. C. Balds; assistant secretary, 
W. L. Putman. The directors are: E. W. Stradling and 
H. E. Van Tine. 
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Sold to the Best 


knterprise Brass Goods are used 
in the finest homes, the best 
commercial buildings and in 
those factories where hard service 
is the first requisite. 
They'll meet your demands for 
beauty and serviceability, too. 
Write for full information on the 
Kinterprise line or ask your 
jobber. 
ENTERPRISE BRASS WORKS 
Muskegon, Mich. 
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York Heating & Ventilating Corp’n 


Largest ‘Producers of Unit Heaters 
1573 Sansom Street Philadelphia 
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a Where 
! Only the Best 
Ny is Good Enough 


HE picture above shows a part of the 

Rubber Department in the factory of 

the Sloan Valve Company, manufac- 
turers of Flush Valves exclusively. 





k In this Rubber Department all the diaphragms, valve seats, bumpers, 
ee etc., for the ROYAL, MARINE and GEM Flush Valves are made com- 
ee plete, from the testing of the raw rubber to the turning out of the finished 

es 54 product. 

:% ha Into every Sloan Diaphragm is moulded the name ‘Sloan Valve Co., 


Chicago”— a means of identifying the genuine article, which, as a result of 



















‘ee long experience, is constructed to eliminate diaphragm trouble. Genuine 
Lae Sloan Diaphragms are covered by Letters Patent, and it is the intention of 
tue the Company to protect its rights thereunder. 
3% 
. SLOAN VALVE CO.—CHICAGO 
Branches in All Principal Cities 
, Mention Domestic ENGINEERING when writing advertisers. 
> 
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BUSINESS REPORTS FROM LARGE JOBBING CENTERS 








Manufacturers’ Prices Show Greater Strength 


HANGES in manufacturers’ prices to wholesalers involving a number of major commodities were out- 

standing developments in the past fortnight’s business in the plumbing line, the trend being upwards 
hut for one exception. I:nameled ware was the only commodity to suffer, the majority of manufacturers 
reducing their prices on most staple items while on less common pieces the change, tf any, was slight and 
on still others mild advances were effected. Pottery, on the other hand, was placed on a higher level with 
the announcement by a number of makers of an advance on wash-down bowls and six-gallon tanks. The 
Pacific Coast was an exception in this pottery situation, jobbers im that territory being quoted prices 
which represented a considerable reduction. A number of producers of fittings issued new sheets raising 
their prices on brass fittings, and brass pipe received two boosts in price of one-quarter cent per pound 
each. Several tubular brass manufacturers, too, mailed out new sheets which carried higher prices, and 
it is reported that one range boiler producer has withdrawn his preferentials, making his sheet prices estab- 
lished last fall net. 

The rate at which plumbing and heating materials have been moving in the leading jobbing centers dur- 
ing the past two weeks shows little change in general over the preceding like period, although n some 


Manufacturers’ shipments have held at a fairly good level with 


———— TS) 


localities a moderate gain is reported. 


jobbers rebuilding their stocks, but most orders are rather small im size. 


Stocks at factories are for the 


most part ample and prompt shipments are the usual thing. 


MIDDLE ATLANTIC 


Construction Outlook Is Bright— 


The rate at which plumbing and heating materials have 
been moving in the Middle Atlantic market during the 
past fortnight gained in a moderate way over the position 
given business during the early weeks of January. While 
there is encouragement in this state of affairs, despite 
the fact that sales volumes in some quarters are still sea- 
sonally limited, the factor that contributes most to the 
assurance of good future business lies in the number of 
construction projects that are contemplated and the in-. 
creased rate at which contracts are being awarded. Not 
only has the upward swing of awards been rather sharp 
in the last two weeks of the past 30 days but the value 
of construction on the boards of architects is, according 
to reports, more comprehensive now than it has been in 
some time and spreads over a greater area of the terri- 
tory than is generally the case. The building now in 
the plan drawing stage in Baltimore, Md., is said to be 
unusual; several of the large cities of Virginia have rather 
broad construction programs; extensive government work 
is being considered in Washington, D. C., and some 
of the larger cities of Pennsylvania are already showing 
indications of activity which is a little out of the ordinary 
for the year thus far in this direction. 

From the angle of price quotations the market has, in 
two weeks which have elapsed since the last analysis was 
Published, shown a rather pronounced gain, especially 
When pottery, brass pipe, and fittings are considered. On 
the other hand, however, enameled ware prices met with 
@ readjustment on some of the items and at least one 
Manufacturer of range boilers withdrew preferentials. 
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Manufacturers are having no difficulty supplying the de- 
mand for materials which, created through their distrib- 
utors by the contractors, is seasonal. 
Soil Pipe 

Jobbers during the last two weeks of January did not 
seem particularly interested in soil pipe, at least from the 
standpoint of buying, but then most of them should have 
rather representative holdings in view of the earlier en- 
gagements made that carried specified shipping schedules. 
Consumption has been little above the moderately sea- 
sonal point, as master plumbers have few contracts in 
which the erection of homes is involved. Foundries are 
making shipments with little or no delay. There has been 
no change in prices over this period. 

Pipe—Brass, Steel and Wrought Iron 

The price of brass pipe was advanced % cent per pound 
on January 23 by manufacturers and again on February 
4 in a like amount. A great deal is not expected of Janu- 
ary in the way of buying where pipe is concerned and in 
this respect the month seems to have run rather true to 
the pace set in previous years. Toward the end of the 
last 30 day period, though, jobbers seemed to take a 
little greater interest in both steel and wrought iron. 
This to some extent was due to the slightly broader re- 
quirements indicated by plumbing and heating contrac- 
tors. Mills are having no difficulty keeping shipments 
prompt. Prices have not been changed by producers of 
steel and wrought iron pipe. 

Fittings 

During the closing days of January and the first part 
of this month a number of manufacturers issued new 
sheets advancing their prices to wholesalers approximately 
5 per cent. Considerable new business from jobbers re- 
sulted. Demand from piping contractors for brass, malle- 
able and cast iron screwed fittings did not reach much 
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above the moderate point. Manufacturers are having no 
difficulty in making deliveries promptly. Cast iron and 
malleable fittings’ prices were not disturbed by producers. 
Enameled Ware 

Most manufacturers of enameled ware issued new 
sheets during the week of January 28 which carried a 
general readjustment of prices. On staple items the new 
price arrangement is somewhat lower than heretofore, 
while on pieces less common the change, if any, was slight 
and on still others mild advances were effected. Master 
plumbers have not as yet created a significant demand for 
ware; consequently, the buying interest of jobbers has 
not been as keen as it might be at this time of year. 
Deliveries designated for this territory are in no way 
curtailed. 

Pottery 

The last week of January witnessed an advance in the 
prices of wash-down bowls and tanks of approximately 
5 per cent. Demand from the standpoint of manutfactur- 
ers during the month of January was rather light after 
most jobbers had rearranged their stocks following the 
taking of inventories. Master plumbers have done little 
in the way of fixture setting since the year began and 
therefore have not been the means of creating a move- 
ment beyond the seasonally fair point. Potters are mak- 
ing shipments that are free of any curtailment. 

Plumbers’ Brass Goods 

There are a number of interests producing cast brass 
products and others manufacturing tubular goods who are 
well provided with future business from this territory. 
Consumption, however, has not been as broad as many 
of the factors serving this area seemed to feel earlier that 
it would be; nevertheless the past 30 days have accounted 
for considerable brass goods on which prices held excep- 
tionally steady. Copper on February 1, quoted at 17% 
cents, reached its highest point since 1923. Factories are 
making shipments as they are wanted. 

Range Boilers 

Reports concerning the movement of range boilers into 
the Middle Atlantic territory do not in every essential 
correspond. It is the contention of one manufacturer that 
business has been better during January than it has in 
the past two years at this time. Several others feel the 
volume of business from this territory is poor and below 
the pace set a year ago. Master plumbers have not been 
in need of range boilers in any quantities; therefore, 
jobbers have been able to proceed on their stocks without 
having to strengthen them. One manufacturer at least 
has made an announcement of the withdrawal of pre- 
ferentials, making his sheet prices published early last 
fall net. Positions with regard to shipping promptly are 
unchanged. 

Boilers and Radiators 

Manufacturers during the past month have been ship- 
ping against previous engagements to an extent great 
enough so that a fairly good seasonal activity has been 
apparent. There has also been here and there a fair 
amount of fresh business placed. Heating contractors are 
in some instances at least rather well engaged for this 
time of year and a number of expressions dealing with 
the probable future would indicate that there is good 
business ahead. Shipments trom the plants of producers 
are prompt. Manufacturers have made no change in 
prices, 


Wayne F. Carbis, secretary-treasurer of the K & K 
Plumbing Co., Salt Lake City, Utah, and past vice presi- 
dent of the Salt Lake City Association of Sanitary and 
Heating Engineers, is enjoying a vacation trip to the 
Pacific coast. 
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CENTRAL WEST 


Contractor Demand Is Light— 


Reports from wholesalers in this district indicate that 
business where plumbing and heating materials is con- 
cerned lacks rather definitely any tone of briskness, and 
it seems that this condition has prevailed throughout al- 
most the entire month of January. The call from master 
plumbers for roughing-in goods is probably affected the 
greatest, as building permits during the first three weeks 
of the month were sharply below those of the like weeks 
of 1928. This condition, however, is said by most students 
of the building industry to be due chiefly to the character 
of the weather in this district, which was very unfavorable 
for breaking ground. 

A little better business is found in the enameled ware, 
pottery and brass goods fields as a number of projects 
were carried over from 1928 on which finishing work is 
still to be done. Heating contractors, too, were busy dur- 
ing the past fortnight both on new installations and re- 
pair work caused by the severe cold spell. No complaints 
have been heard regarding the ability of manufacturers 
to meet the shipping requests of wholesalers. 

The market during the past fortnight was featured with 
changes in a number of manutacturers’ prices to whole- 
salers. Wash-down bowls and tanks were advanced; most 
staple items in enameled ware were reduced; prices on 
tubular brass goods, brass fittings and brass pipe were put 
on a higher plane. It is also reported that at least one 
range boiler manufacturer has announced the withdrawal 
of preferentials, making his sheet prices established last 
fall net. 

Soil Pipe 

No change has been made in foundry prices since the 
2% point price advance mentioned in our last report, 
and it is reported that the soil pipe market is fairly firm 
at the new level. New business did not reach foundries in 
any great volume during the past two weeks, most whole- 
salers having large enough stocks to take care of the only 
ordinary demands of master plumbers. 

Pipe—Steel and Wrought [ron 

Contractors’ requirements for pipe have not been heavy 
since the first of the year and sellers say that their ton- 
nages showed little change in the past fortnight. Steel 
pipe, for heating installations, is probably enjoying a 
little better demand than pipe needed for other building 
requirements. Both wrought iron and steel pipe sales- 
men, however, state that January receipts have been just 
ubout up to their expectations. Manufacturers have good 
reserve stocks and jobbers are experiencing no difficulty 
in getting pipe as wanted. Since our last report brass pipe 
has been advanced in price by makers two times, each 
advance being % cent per pound. 

littings 

In the last week a number of manufacturers of brass fit- 
tings issued new sheets advancing their prices to whole- 
salers approximately 5 per cent. Prices on the other types 
of fittings were not changed. By this time most whole. 
salers have taken care of their post-inventory bolstering 
of depleted items and, in general, new orders reaching 
manufacturers are not of any large volume. In the main, 
jobbers are not laying in large quantities of any type of 
fittings, for contractors’ requirements at the present time 
are not heavy. Factories are making shipments that are 
in no way curtailed. 

Knameled Ware 

The outstanding development in the enameled ware 

market since the last report was published was the an- 
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nouncement by a number of manufacturers of a reduction 
in their prices to wholesalers on the majority of staple 
items. Prices on certain staple items, however, were not 
changed, and a few items were slightly advanced. Con- 
tractor demand is holding at no better than a fair level 
in this district, according to most wholesalers. Manufac- 
turers are in a position to make satisfactory shipments. 
Pottery 

Since the last report was published the majority of 
potters have issued new sheets advancing their prices to 
wholesalers about 5 per cent on wash-down bowls and 
six-gallon tanks. Prices on the other pottery items, how- 
ever, were not changed. Business is holding at a fairly 
good level in this area, wholesalers stating that calls from 
master plumbers are quite regular and that a substantial 
amount of business remains yet to be placed. Jobbers are 
finding no difficulty in securing staples as wanted. 

Plumbers’ Brass Goods 

During the past fortnight several tubular brass goods 
manufacturers have issued new sheets in which are in- 
corporated prices that are on the whole approximately 
5 per cent higher than those in their former sheets. Re- 
ports indicate that a number of interests producing tubu- 
lar items, and also makers of cast brass, are well sup- 
plied with future delivery business. Master plumber 
consumption at this writing, however, is no better than 
fair. Factory shipments are usually quite prompt. 

Range Boilers 

Reports indicate that since our last report at least one 
manufacturer has announced the withdrawal of prefer- 
entials, making his sheet prices established last fall net. 
No word has been received from other manufacturers, 
however, of any change in their published quotations. 
Business on the whole is maintaining no better that a fair 
pace in this district, contractor demand being such that 
wholesalers are not forced to come into the market for 
large replacements. Factory stocks are large enough so 
that shipments are prompt. 

Boilers and Radiators 

In the past fortnight manufacturers in this district have 
been making quite steady shipments against previous en- 
gagements and the total volume for the period is re- 
ported substantial. Fresh business, on the other hand, 
has been no better than fair for this season. Prompt de- 
livery can be had from makers. 


NEW YORK 
Market Stiffens — 


The price changes which have been effected by manu- 
facturers of certain of the major plumbing materials since 
the last business index was published a fortnight ago were 
in most respects a culmination of rising costs in raw 
materials. Of the commodities on which prices were 
changed only enameled ware suffered, as the new sheets 
issued by a number of manufacturers had more to do 
with a rearrangement of prices while producers of brass 
pipe, brass fittings, tubular brass goods and pottery ad- 
vanced quotations in a definite way. The greater New 
York territory as a whole presents a rather formidable 
outlook from the standpoint of future business save in 
the matter of credits, as some failures among contractors 
of out of the ordinary proportions have been recently 
reported. There has been no indication of any curtail- 
ment in shipping in so far as manufacturers are con- 


cerned. 
Construction in the Metropolitan area is going ahead 
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in the matter of contracts awarded at a rate that ap- 
proximates $14,000,000 a week in the Metropolitan area 
of New York, according to F. W. Dodge Corp. Analysis 
of one week’s contract total showed that residential con- 
struction leads all other types of building and engineer- 
ing work in this territory. This class reached a total of 
$8,263,500, or 61 per cent of the total; commercial build- 
ings were next with a total of $2,039,600, or 15 per cent; 
$1,081,000, or 8 per cent, was spent on hospitals and in- 
stitutions; and industrial projects amounted to $680,000, 
or 5 per cent. 
Soil Pipe 

While demand for soil pipe from plumbing contractors 
in the Greater New York territory has been fairly good 
for this time of year, its dimensions seemingly have not 
been broad enough for jobbers to require all that is in- 
volved in the bookings they made at the time of the last 
price advance. Some manufacturers therefore are still 
encumbered with old contract agreements. Little new 
business has been forthcoming and shipments during 
January were considerably below those of the same month 
in 1928. Foundries have not changed prices and ship- 
ments are undelayed. 

Pipe—Brass, Steel and Wrought Iron 

The pace set by the advancing copper market is of 
necessity being followed by manufacturers of brass pipe 
who during the week of January 21 increased prices a 
quarter cent a pound. On February 4 another advance of 
a similar amount was announced. 

Prices of steel and wrought iron have not been changed. 
Demand from piping contractors during January was 
rather dilatory where steel pipe is concerned. Jobbers re- 
established their stocks to some extent after inventory 
but their purchases did not give the volume that was en- 
joyed during January, 1928. Wrought iron has been 
in fairly good demand and potential future requirements 
are giving mills much to look forward to in the way of 
tonnage. Shipments have taken on no semblance of being 
delayed. 

Fittings 

Prices to jobbers on brass fittings were advanced dur- 
ing the last week of January and the first week of Feb- 
ruary approximately 5 per cent by a number of manu- 
facturers. There has been little regularity to the rate at 
which any of the various types of fittings have moved in 
this market, with the consequent result that the volume 
does not total as well as late 1928 indications might have 
viven producing interests cause to believe it would. 
Nevertheless construction developments that are going 
forward now point to better business. Malleable and cast 
iron screwed prices were not changed. Shipments are 
made without delay. 

Enameled Ware 

Changes have been effected by most manufacturers in 
enameled ware prices beginning with the new sheet of 
one factor, which is dated January 26. The change, which 
embodies a readjustment of prices, is the first that is of 
general importance since mid April last year when prices 
were advanced 5 per cent. It carries reductions on some 
staple items, slight advances on others, while still other 
prices were undisturbed. Demand has not by any means 
been unduly active but the feeling persists that there is 
good business ahead. Manufacturers have been making 
shipments promptly. 

Pottery 

Prices to wholesalers on wash-down bowls and tanks 
were advanced approximately 5 per cent by most manu- 
facturers during the last week of January. This action 
is the first change that has been made since a year ago 
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about the middle of this month. Demand has been fairly 
good. No difficulty with deliveries has been reported. 
Plumbers’ Brass Goods 

The Greater New York territory has been giving a 
rather good account of itself in the matter of demand, 
despite the fact that few jobbers have stocks beyond their 
minima. The price situation has been further strengthened 
as additional tubular goods’ manufacturers have come 
out with new sheets in which are incorporated prices that 
are, on the whole, approximately 5 per cent beyond those 
in former ones. Master plumbers though have not as yet 
required finishing brass in anything like a definite way. 
Factory shipments are made promptly. 

Range Boilers 

At least one producing factor of range boilers has 
notified the wholesale trade that prices listed in the sheets 
of last fall after January 28 are to be net, thus eliminat- 
ing discounts. Demand during the last two weeks has 
been fairly good for this time of year. Jobbers have been 
taking in boilers at about the same rate as master plumb- 
ers with their requirements have made inroads on the 
none too heavy stocks of most wholesalers. Factory ship- 
ments have been made promptly. 

Boilers and Radiators 

Demand during January for boilers and radiators in 
this section of the country has been good. Jobbers in the 
main are committing themselves only for heating ma- 
terials which they have assurance their customers will re- 
quire. Heating contractors are probably as active now 
as they were a year ago at this time and the outlook for 
future business looms as big as it has in recent years. 
Manufacturers have not made any change in their prices. 
Deliveries are being had satisfactorily prompt. 


NEW ENGLAND 


Contractors’ Requirements Are 
Moderate— 


Since the previous review of activities in the plumbing 
and heating field in the New England area, there has been 
no noticeable progress nor relaxation where consumption 
of materials is concerned. It is apparent that the current 
program has not vet engrossed any appreciable volume of 
speculative construction, but tradesmen seem to be com- 
fortably occupied, mostly in the completion of work which 


had its inception last year. On the other hand the ma- 


jority of wholesalers coincide in their statements that busiv¥ 
ness lacks snap. and that their present volumes, even 
though as high as expected for this season of the year, re- 
flect a succession of quiet days interspersed with short pe- 
riods of activity. 

February 1 consignments to wholesaling points were re- 
ported by makers to have been of satisfactory seasonal 
proportions. Most jobbers are by this time sufficiently 
well stocked in most all items to service their customers’ 
present and near future wants. Future delivery commit- 
ments of wholesalers were somewhat extended in the case 
of brass fittings and plumbers’ brass goods, wherein the 
unusual strength of the copper market has been an influ- 
ential factor in the increase of producers’ bookings. Dur- 
ing the early part of last week most all pottery interests 
effected a 5 per cent advance in their prices to jobbers on 
Wash-down bowls and 6-gallon tanks, which created for 
the time being, a broad buying movement among jobbers, 
both for immediate and future delivery. A number of 
enameled ware manufacturers have also issued new sheets 
Which reflected a reduction on most staple items. Some 
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types of fixtures, however, were only slightly reduced, and 
still others were not changed at all in price. Brass pipe 
prices were advanced twice by makers % of a cent per 
pound. jrass fittings were also advanced 5 per cent by 
a number of makers. The average manufacturer is hold- 
ing his production schedules sufficiently high as to insure 
ugainst delays in forwardings. 
Soil Pipe 
Foundries in general found that the month of January 
was quite active, through wholesalers’ post-inventory pur- 
chases and because of the recent 2% point price advance 
by makers which evoked considerable interest among job- 
bers in buying for future needs. February 1 shipments 
from sources were of satisfactory volume, but little new 
business is reaching makers’ hands. Master plumbers’ or- 
ders for soil pipe are light and reflect some let-down in 
roughing-in work. Producers are making shipments on 
dates requested. No price changes were announced by 
foundries during the past two weeks. 
Pipe—Brass, Steel and Wrought lron 
Mill representatives have been in receipt of good busi- 
ness throughout the month of January. The interest dis- 
played by jobbers in replenishing depleted stocks of steel 
and wrought iron pipe has accounted for sizeable tonnages 
tor this territory. New orders have fallen off, however, 
and makers are experiencing a lull in their bookings. The 
brass pipe market continues to be quite active, for follow- 
ing advances in prices by makers of 4 of a cent per pound 
on January 26 and February 4, wholesalers have placed 
sizeable stock orders. Distributors are assured of well- 
assorted pipe racks through makers abilities to make ship- 
ments when needed. Mill prices of steel and wrought iron 
pipe are unchanged. 
Fittings 
Demand from contractors for cast iron and malleable fit- 
tings is at approximately the same level as wholesalers ex- 
perienced throughout the past month. The latter, after 
inventory taking, had replenished their stocks and are pres- 
ently in the market only for small replacements. A 5 per 
cent advance in prices of brass fittings was announced by 
a number of manufacturers during the past week, which 
influenced wholesalers to cover in for their near future 
needs. Deliveries from sources are not delayed. 
Knameled Ware 
The most noticeable development in this market since 
the last review was the issuance by a number of manufac- 
turers of new price sheets, which indicated a decline in 
many staple items. Some types of enameled ware were 
unchanged in price while others were reduced in minor de- 
gree. Makers’ prices are generally well-established at this 
lower level. Wholesalers have sufficient stocks on hand to 
care for their customers’ immediate requirements. Fac- 
tories are in position to forward materials as requested. 
Pottery 
Contractor demand continues to hold at a fairly good 
seasonal level, but the bulk of wholesalers’ shipments con- 
sists of special ware orders. Consumption of staple items 
has fallen off during the past month, for speculative op- 
erations, in which this class of pottery figures in large 
measure, have been reduced to a minimum. Most potters 
issued new price sheets to wholesalers during the past 
week, reflecting an approximate 5 per cent advance on 
wash-down bowls and 6-gallon tanks. Representing sales- 
men enjoyed substantial bookings for both immediate and 
future delivery. No delays in deliveries are reported. 
Plumbers’ Brass Goods 
The continuing comparative strength of price attending 
the brass goods market has encouraged many wholesalers 
to accumulate good stocks and to place definite specifica- 
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tions with manufacturers for early spring deliveries. Such 
actions, however, do not synchronize with the demand 
which is exemplified by contractors, for distributors’ dis- 
positions of both cast and tubular products are not exten- 
sive. Early shipments are being granted by factories. 
Range Boilers 

Jobbers are keeping their stocks at good working levels, 
but are not ordering beyond their near-at-hand require- 
ments. Master plumbers are in the market only sporad- 
ically, and movements of range boilers from wholesalers’ 
warehouses are consequently of small volume. The price 
situation between manufacturer and distributor continues 
unchanged. Producers are not pressed when quick deliv- 
eries are called for. 

Boilers and Radiators 

Present consumption of boilers and radiators has fallen 
off somewhat since the first of the year. Makers have 
been in receipt of good volumes for the month of January, 
but this month has not opened up with particularly bril- 
liant prospects. Local warehouses of manufacturers and 
distributors are sufficiently equipped to grant deliveries on 


short notice. 


SOUTHEAST 


January Construction Was 
Good — 


The optimism expressed by business leaders in the trade 
here at the opening of the new year, was borne out by the 
excellent building program which prevailed during Jan- 
uary. The building record for the year just closed marked 
a new level in volume for this section, totaling $28,000,000 
for the city of Atlanta alone, and indications point to a 
continuance of this activity in construction work. With 
some $8,000,000 worth of projects continuing over into 
this quarter from last year coupled with quite a number 
of major projects nearing the order-placing stage, plumb- 
ing and heating contractors are well engaged and report 
a steady volume of business. Jobbers and wholesalers 
have completed inventory and are setting their stocks in 
order. The movement of heating equipment for the month 
of January continued excellent. Pottery and enameled 
ware trading is good 

Soil Pipe 

There has been no price change in the Atlanta district 
in soil pipe, since the one mentioned in the last report. A 
rather definite movement was seen in demand and most 
sellers report a fair amount of business for this period. 
Jobbers and wholesalers are adjusting their stocks in an- 
ticipation of the increased business generally predicted 
now that construction for the new year is opening up, and 
hence stocks are being gradually increased. Prompt de- 
liveries can be obtained from foundries. 

Pipe—Brass, Steel and Wrought Iron 

In general, steel pipe appears to be moving a little bet- 
ter in this section, most wholesalers stating orders are 
coming in with larger quantities specified. Consumption 
of pipe is gradually increasing and slowly recovering from 
the lull in orders noted at the beginning of this quarter. 
Brass pipe is holding its own where demand is concerned 
and prices are reported firm and unchanged. Movement 
in wrought iron pipe maintains a steady pace with orders 
coming in satisfactorily, according to jobbers. Manufac- 
Since our last report brass 


turers are shipping promptly. 
pipe makers have announced two advances of ™%4 cent per 
pound in their prices to jobbers. 


~ 
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Fittings 

Wholesalers, according to most sources, are ordering 
cast iron screwed, flanged, malleable and drainage fittings 
in quantities commensurate with the demand which js 
about average for this season of the year. Jobbers report 
stocks on hand sufficient to meet current demands. In the 
past week a number of manufacturers have advanced their 
prices to jobbers on brass fittings about 5 per cent. 

Knameled Ware 

With considerable finishing work to be done in projects 
extending over into the new year, sellers in this section 
report a fairly good volume of business in the enameled 
ware market. This finishing up work, coupled with the 
new projects which are rapidly developing, leaves most 
jobbers quite optimistic regarding the future. A number 
of makers have announced a reduction in their prices to 
wholesalers on the majority of staple items. Prices on 
certain staple items, however, were not changed, and a few 
items were slightly advanced. 

Pottery 

Makers report a fairly good future delivery business in 
the pottery market, but requests for immediate shipment 
Wholesalers, generally, have fairly good 
stocks, but with the close of the month contractor require- 
ments are expected to make necessary more frequent or- 
dering by jobbers. In the past two weeks most makers 
have advanced their prices to wholesalers about 5 per cent 
Deliveries from potters 


are not heavy. 


on wash-down bowls and tanks. 
are prompt. 
Plumbers’ Brass Goods 
The cast and tubular and brass business in this terri- 
tory continues good, the strong copper market making it- 
self felt. Jobbers, generally, are keeping good stocks on 
hand, 
Range Boilers 
The range boiler market continues slow and most whole- 
salers and contractors report only a fair demand for this 
commodity. Reports indizate that business has been fol- 
lowing much the same lines for the past two months. Or- 
ders are being filled prémptly by makers. 
Boilers and Radiators 
With several major projects continuing over into this 
quarter, most wholesalers report a satisfactory business 
in the heating field. Continued activity in this field has 
brought about a good volume of business and the heating 
contractors are keeping well engaged. Reports indicate 
that current sales and orders for future delivery are bet- 
ter than average for this season of the year, and most 
sellers are quite optimistic over prospects for the future. 
Manufacturers have not changed their prices to the trade. 
Deliveries are being made promptly. 


PACIFIC COAST 


Normal Business Experienced— 


General business during January on the Coast was about 
normal for this period of the year. The demand for mate- 
rials as a whole was not very heavy and supplies of all 
kinds were plentiful. 

Distributors’ prices to the trade continue to vary in the 
different jobbing centers and are firm in some and soft in 
others, 

Soil Pipe 

Soil pipe continues to move in small lots from jobbers 
stocks to the trade and the total quantity being used at 
present is not very heavy although about normal for this 


period of the vear. Most Coast distributors have well as- 
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. HIS new San-Equip Siphon System is reaping a 
t- ‘ 7 ; ‘ 
reward of customer satisfaction and _ installation 
profits for plumbers all over the country. Architects 
and health authorities have long recognized the advantages 
e- | of siphon drainage. Improved sewage disposal is now available 
is ; for every type of construction in unsewered areas, bringing 
- additional living comforts and greater sanitation. 
r- 
A siphon chamber combined with the septic process in one 
Ll compact unit provides intermittent discharge of the effluent 
is | to the filter bed—the rest intervals permit better absorption 
; in the disposal field, reducing the liability of overloading or 
a clogging. 
: | lormerly an expensive engineering job, now installation is 
2 simple—and lasting. A San-Equip Siphon System for every 
requirement-from the family size No. 703 to tanks of 10,000- 
gallon capacity. 
Recommended by architects and engineers—nationally adver 
tised. A big market and big profits San-Equip Siphon 
| Systems are sold through the plumbing trade exclusively. Write 
| today for dealer information and sales sheets. 
- Patents Pending 
t . 
° * * 
| = Chemical Toilet Corporation 
v. ag ae 918 E. Brighton Ave. 
SYRACUSE, N. Y. 












arrEquip Sewage Disposal Systems 


Mention Domestic ENGINEERING when writing advertisers. 
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sorted stocks on hand and also considerable tonnage 
enroute from foundries with the result that all of the 
trade's requirements are being promptly filled. Distrib- 
utors’ prices to the trade for out of stock delivery are re- 
flecting present replacement costs. 
Pipe—Steel and Wrought Iron 
Steel pipe has not shown any increased activity and 


The Stock Market 


Par 1929 


Value High Low Range for Week Ending Feb. 2, 1929 


Air Reduction Sales Co. 4 115 17%, «Iibis 


NP 114%, 


95 2il 187'> American Radiator Co., com. A 221i 19045 2001 
100 «195 140 American Radiator Co., pfd. A 195 195 195 
95 105'4 %4!5 American Rolling Mills Co. B M', Yb, 95!, 


50 «128% «115'4 Anaconda Copper Mining Co 127% «121% 126% 


\ 

NP S84 82', Bethlehem Steel Co., com. \ 
100 125 121'y Bethlehem Steel Co., pid. A 123 122 122 
\ a5) 


53% Wi, Si 


B71 B82', Bry 


NP 55'4 49'¢ Brunswick-Balke-Collender Co. ; 
Np 1192/8 155), A. M. Byers Co., com. A&h 


KE 159', 155). 158!, 
109 «1S 110 4. M. Byers Co., pfd. A&E 115 11244 114% 
100 127)2 125 Century Electric Co., com... F 12744 127!, 1272 
50 _ Chicago Nipple Mfg. Co., “A” B 
50 Chicago Nipple Mfg. Co., “B” B 
9, 4 47 Crane Co., com. C 43 47 4s 
100 «119 117 (‘rane Co., pfd C 119 11s!» IIS!) e 
100 Detroit Brass & Malleable Works D 
100 The John Douglas Co., pfd. H 
“) Lagle-Picher Lead Co - H 
WNP o's 43°. Fairbanks, Morse & Co., com. A 51% 47! , 443, 
100 114°%4 «104 Fairbanks, Morse & Co., pfd. , 109 10s 104! 
NP Fulton Syiphon Co B 
NP 192 1] Greenfield Tap & Die Corp B Ilo Is |S! 
NP 3572 2434 Iron Fireman Mfz. Co C 34% S184 52! 
Np 242% 18] Johns-Manville Corp., com A 242%, 222% 240 
19 «61202 119 lohns-Manville Corp., 7 f. 4 120', #119 120!» 
100) . Jones & Laughlin, com ,a&] 
100 «lee 11s Jones & Laughlin, pfd A&E 121's 120% 121 
NP 67 55%4 Minneapolis-Honeywell Reg. Co., com. B & HS 5 bo 
100 «160 142'. Minneapolis-Honeywell Reg. Co., pid... B&O 160 10) 1H) 
NP 959 5334 Modine Mfg. Co B&C 57 55 57 
NP 37% 36', F. FE. Mvers & Bro. Co., com. G 36), 36'4, 36, 
10 6105 105 F. KE. Mvers & Bro. Co., pfd (; 105 105 105 
10) «(1bR-2 oz National Lead Co.. com \ 150! 140 150! 
i090 «W472 «140 National Lead Co., pid. “A” 114i! 14) 140 
100 lig” 1b National Lead Co., pid. “B” \ 120 11s 120 
NP 17 14°, National Radiator Corp., com A Wb 14'4 lo 
NP 40 s National Radiator Corp., pfd. 4 40 i, 39, 
“ - Herman Nelson Corp. B 251, 24% 25% 
NP Neptune Meter C'o., “A” B 
100 Ohio Brass Co., pfd ( : 
NP 92 si Ohio Brass Co., “B” B&G 387 S7 87 
100 Penberthy Injector Co., pfd. DD 
NP 5297 42 Republic Brass Corp B 52% wi, o2 
NP 10778 9 Republic Brass Corp., A B Wig Wiig 107 
NP 13% 108.) )=6Richmond Radiator Co., com. B 12 11), 2 
NP 3] 29’, Richmond Radiator Co., pid B 383i 297, i) 
NP 524 45 Spang, Chalfant & Co., com. A 485% 8645 is 
wo 837 Mt) Spang, Chalfant & Co., pid 1 96 th ) 
NP 52'2 46!< Standard San. Mfg. Co., com A &}l 53% 5116 923% 
100 118’@ List, Standard San. Mfg. Co.. pfd. 1&h 18's Listy Tis'y 
NP 39) 4). Time-O-Stat Controls Co., A C 39. 3515 ba! y 
Jt} 47! 2 42! ‘ | 5 " (‘ast lron P, A r, Co., com \ 45% 45 43! ’ 
NP 19 Is!, U.S. Cast Iron P. & F. Co., ist pfd. 1 58% 18% ~~ 1834 
NP v2 19'¢ U.S. Cast Iron P. 4 F., 2nd pid... 4 19'9 19% I19', 
NP 62% 13 L. 8. Radiator Corp., com. — B&D 62% 58% 959%, 
100-100 10) U.S. Radiator Corp., pfd. D 100 100 10) 
NP 55% £42 U.S. Rubber Co., com. {4 §2% 47% 7 
100 «92's U.S. Rubber Co., pfd. \ 88% 86 So 
100 =6192%, 157 Ll. S. Steel Corp., com \ 18014 179% 1847, 
100 143'% 141% U.S. Steel Corp., pid \ 143% 14154 «141%, 
NP 27% 234% Walworth Co. , 273% 24°% 27 
NP 32% 2i! ? Wayne Co., com. BAC 2/! 2 27! 2 27! 2 
NP 45 42 Wayne Co., pfd. B&C 44 42 $2). 
100 100 “4 Wheeling Steel Corp., com B 98% 972 %! 
100 Wheeling Steel Corp., pfd., “A” B 13532 135)2 14542 
100) Wheeling Steel Corp., pfd. “B" i) ; 
NP 2434 H) Wilhame Oil-O-Matic Htg. Corp G 29 27 2844 
NP 116% 107 Youngstown Sheet & Tube Co 1 11444 11044 114 


*W here listed 
\—New York Stock Exchange |i; —Pittsburzh Stock Exchange 
F—St. Louis Stock Exchange 


t—New York Curb Exchange 
(‘~ Chicago Stock Exchange G—Cleveland Stock Exchange 
H—Cincinnati Stock Exchange 
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Lhe Metal Market 


Feb. 5 Dec., 1928 Oct., 1928 1928 
PIG IRON 
No. 2 foundry, Chicago, 


are $20.00 $20.00 $18.80 $18.54 
PLATES AND SHEETS— 
Steel boiler plates, Pitts- 

burgh, per ID....+..:. 1.90c 1.90¢c 1.95¢ 1.87¢ 
blue annealed sheets, No. 

10, Pittsburgh, per lb. 2.10c 2.10c 2.00c 2 03¢ 
Black sheets, No. 24, 


Pittsburgh, per Ib.... 2.85¢ 2.85¢ 2.70¢ 2.75¢ 


most of the purchases continue to be in small lots for 
immediate requirements and the gross tonnage moving 
from distributors’ stocks at present is not very heavy. 
Prices on steel pipe vary in the different jobbing centers, 
being firm in some and soft in others. 

Wrought iron pipe so far this year has not shown any 
increased demand, Distributors of wrought iron pipe 
generally have well assorted stocks and the trade’s needs 
are being promptly filled. Distributors’ prices on this 
commodity are based on present replacement costs and 
are holding firm. 

Fittings 

The demand for fittings continues mostly in small lots 
for current needs only which at present are not very heavy 
and there are very few if any inquiries out for future 
delivery. Distributors generally have well assorted stocks 
and all of the trade’s requirements are being promptly 
filled. Shipments from manufacturers and manufacturers’ 
warehouses to jobbers’ stock are being made promptly on 
receipt of order. During the week one of the large manu- 
facturing interests announced an increase in the price of 
brass fittings. This commodity is being used in greater 
volume on the Coast than at any previous time. 

Enameled Ware 

Qn January 28 some of the larger manufacturers of 
enameled ware announced a reduction in the price of 
various staple articles, being greater on some items and 
less on others. Most Coast jobbers immediately reflected 
this reduction in their quotations to the trade. The reduc- 
tion in price has not resulted in any increased demand for 
material, the trade continuing to purchase this ware only 
as the need thereof arises and at present the demand for 
this commodity is not very heavy. Distributors generally 
have well balanced stocks and Coast manufacturers and 
manufacturers’ warehouses are all in a position to make 
prompt shipment of all classes of ware. 

Pottery 

During the week of January 28 there was considerable 
flurry in prices quoted by Coast manufacturers on pottery, 
particularly on staple bowls and tanks with the result 
that most jobbers have purchased their next six months’ 
requirements. Such quotations were in effect for a few 
days only with one large manufacturer, and operative 
until next August with at least two other Coast manu- 
facturers. Coast jobbers are reflecting the reduction 
obtained in their prices to the trade. These new prices 
have not brought forth any new business to speak of and 
the trade continues to purchase only such ware as is 
needed for immediate installations. Distributors have 
sufficient stocks and deliveries are prompt. 

Plumbers’ Brass Goods 

The demand for plumbers’ brass goods as a whole 15 
being maintained in satisfactory volume and known needs 
assure of this volume being well maintained. Distribu- 
tors generally are carrying sufficient stocks to take care 
of all of the trade’s present needs promptly and replacing 
merchandise in about the same volume as sales. 
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York Association to Dance on,Valentine’s Day 

Frank Behler, chairman, James Simmons, Philip Smith, 
Frank Hoffman and C. F. Troutwine compose the commit- 
tee which is making arrangements for the annual banquet 
and dance of the York (Pa.) Association of Master Plumb- 
ers. The party is to be held Thursday evening, February 
14, at the Alcazar Ballroom, and dinner is to be served at 
6:30. 


Nominate Officers in Salt Lake City 


Parley G. James, manager of the James Plumbing Co., 
Salt Lake City, Utah, was nominated for president of the 
Salt Lake City Association of Sanitary and Heating Engi- 
neers for the coming year, at the regular semi-monthly 
meeting, held January 17 in the association suite in the 
Hooper building. The election was scheduled to take 
place on February 7. 

George M. Whitely was nominated for vice president; 
Charles J. Dietz for treasurer; Simon Gentner for sergeant- 
at-arms, and Will Rees for the board of trustees. The 
secretary and members of the board of governors are ap- 
pointed by the president. Ross Dudley has been secre- 
tary for several years, while the present board is com- 
posed of Will Rees, William C. Grant, A. H. Higham, 
Henry H. Bockholt and Ralph D. Evans. Mr. Evans is 
the retiring president. 

The by-laws of the association were amended to provide 
that the vice president shall also be a member of the 
board of governors. This will increase the number of 
board members to seven, the president being an ex-officio 
member. 

Copies of the bills providing for a state plumbing code, 
which will be introduced at the present session of the 
legislature, were distributed. The first bill provides that 
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the state board of health shall be authorized to make and 
enforce rules and regulations governing the plumbing, 
drainage, sewerage, and ventilating of all buildings in 
the state of Utah, and establish and maintain a code of 
minimum standards which shall be uniform throughout 
the state, provided, however, that any municipality has 
the right to adopt and enforce such rules and regulations 
as are not inconsistent with the act. 

The bill outlines the basic plumbing principles; pro- 
vides that all communities having public water systems 
shall appoint a plumbing inspector, who shall be a plumber 
holding a certificate of competency, in cities of the first 
and second class; in all other cities and towns the plumb- 
ing inspector shall be either a plumber holding a certificate 
of competency, or other person qualified to perform such 
services. The bill makes any person who violates any of 
the provisions of the act or regulations of the state board 
of health, guilty of a misdemeanor, and subject to a fine 
of not less than $10, or more than $50, or to imprison- 
ment in the county jail for a period not exceeding thirty 
days for each violation. 

A companion bill provides that it shall be unlawful for 
any person to practice the trade of plumbing without first 
having obtained a certificate of competency, which is con- 
ditional upon passing an examination. The state depart- 
ment of registration is authorized to make and enforce 
regulations for the examination and issuance of certifi- 
cates of competency to journeymen and masters. The fees 
to be paid are as follows: Master plumber’s certificate of 
competency, $25; journeyman’s certificate, $5; renewal of 
master plumber’s certificate, $5; renewal of journeyman’s, 
$2.50. 

All master and journeyman plumbers shall be held re- 
sponsible for their work; any firm or corporation must 



































to the wall. 





Ask your jobber to supply you. 


powER EFFIcy 


P. E. C. 
RADIATOR HANGERS 


The use of P. E. C. Radiator 
Hangers eliminates hard work 
and trouble. They can be easily 
installed as one bolt is all that is 
necessary to secure them firmly 


Adaptable to all types of wall 
column and tube radiation. 


Adjustable quickly 2% inches. 
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Service 
costs 
cut 











to the very lowest 
possible figure with 


ALAMO DORWARD 
ROTARY POWER HEADS 


Ask us, or your Jobber, how. 
ALAMO ENGINE CO. - Hillsdale, Mich. 








Stinson Dee-Lux 


One of 
The Big Four 


And Gaining Sales by Leaps 
and Bounds. 


And 


It is Built of the finest 
materials obtainable, in- 
cluding Star Dee Ther- 
mostat and Patented 
Barber Jet Burner. 


it Should, Because: 


We believe there is more 
Profit for both Wholesaler 


and Plumber than in other 





Heaters. 

STINSON 
Sold, as Water Heaters DEE-LUX 
should be sold, through the 20-30-40 gal. 
Wholesaler to the Master $55 $70 $85 








Plumber. 


Star-Dee Water Heater Corporation 
2013 12th St., DETROIT, MICHIGAN 


REPRESENTATIVES: 
Wilfred Dufour, 603 North Bradley Avenue, Indianapolis, Ind 
Geo. Evans, Jr., 2327 Hudson Boulevard, Apt. No. 304, Jersey City, \. J 
C. R. Kingsbury. 438 West Roosevelt Boulevard, Philadelphia, Penna 
Rn. L. Parker, 810 West Lake Street, Chicago, Ill. 
H. W. Shanks, 401 Landerman Building, St. Louis, Mo 
R. W. Talley Co., 815 Fletcher Street, Dallas, Tex 
i. W. Burke, 305 Grand Avenue, Temple Building, Kansas City, Mo 
F. F. Tranchina, 840 Tchoupitoulas Street, New Orleans, La 











F. C. Kiesner, 417 8th Ave., N. E., Minneapolis, Minn. 
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have one active member or employe who holds a certifi- 
cate of competency, and who shall be held personally re- 


| sponsible for the proper installation of the work. 


| sponsoring the bill. 


| 


' 
i 





Ambrose H. Higham, past president of the Utah state 
association, and now a member of the boards of governors 
of both the state and Salt Lake associations, is chairman 
of the committee from the state organization which is 
The various supply house managers 
are also actively co-operating. 


Virginia Committee to Make Survey 

The Virginia Plumbing and Heating Educational Com- 
mittee, whose slogan is “Better Health and Greater Home 
Comfort for Every Virginian,’’ is preparing to make a 
complete survey of the plumbing and heating establish- 
ments throughout the state in conjunction with the plans 
for educational work. The committee has enlisted the co- 
operation of manufacturers and jobbers whose salesmen 
will have questionnaires filled in by the contractors. The 
following wholesale houses in Virginia have pledged their 
support to the committee: Crane Co., Hajoca Corp., George 
C. Lee Co., MeGraw-Yarbrough Co., Noland Co., Pierce, 
Butler & Pierce Mfg. Corp., James Robertson Mfg. Co., 
Standard Supply Co., and Tomlinson Co. 


Elected Fort Wayne President 

Howard C. Connett was elected president of the Fort 
Wayne (Ind.) Society of Sanitary Engineers at a recent 
meeting of that organization. Other officers named at the 
election were: Orlie Duniform, recording secretary, and 
B. B. Lindstrom, financial secretary. The annual banquet 
of the society was held January 24 at the Catholic Com- 
munity Center. 


Philadelphia Institute Hears Trade Practice Talk 

A detailed explanation of how an industry can secure 
the co-operation of the Federal Trade Commission in 
bringing about better conditions and overcoming trade 
evils was presented to the Plumbing and Heating Institute 
of Greater Philadelphia by M. Markham Flannery, di- 
rector of the commission’s Trade Practice Conference Di- 
vision, at its first quarterly meeting held on January 22 
in the Penn Athletic Club, Philadelphia. In introducing 
his subject, Mr. Flannery described in detail the workings 
of the commission which he heads, in its effort to eradi- 
cate unfair practices in business. He told of the benefits 
numerous industries, working in conjunction with the com- 


u . » 2 ° . 
' mission, have derived and outlined the method of pro- 


cedure to be followed in arranging for and holding trade 
practice conferences. As a result of these meetings, ac- 
cording to the speaker, agreements arrived at become man- 
datory and violators are dealt with by the commission. 
Many interesting questions, coming from a number of the 
100 members present at the conclusion of the address, 
were answered by Mr. Flannery. 

M. D. Robinson, president of the institute, in calling the 
meeting to order, explained that the fundamental purposes 
of the organization are to pave the way for more satisfac- 
tory and profitable conditions in the plumbing and heating 
industries by minimizing and correcting injurious prac- 
tices which have been enlarging for some years past. Mr. 
Robinson later presented to his fellow members a letter 
from W. W. Morgan, president of the Plumbsteam Club of 
Philadelphia, in which was outlined a suggestion that a 
joint dinner meeting of the institute and the Plumbsteam 
membership be held for the purpose of forming a concrete 
plan of action relative to the forthcoming national con- 
vention of the Plumbing and Heating Salesmen’s Assocl- 
ation on May 23-25, inclusive. The letter further sug- 


gested that the meeting of the two organizations be held 
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February 8 at the Sylvania Hotel, Philadelphia, Pa. A 


motion made by President Robinson that a committee be | 


appointed to confer with one from the Plumbsteam Club to | 


deal with this matter was carried. The committee is to 
be named later. 

James J. White, Jr., chairman of the membership com- 
mittee, reported that, despite the fact that the institute is 
but two months old, the membership to date includes the 
affiliation of 53 firms. He pointed to this as a direct indi- 
cation that the need for this organization is obvious and 
also called attention to the fact that it is the desire of the 
officers to further broaden the membership and make it 


fully representative of the industries. 


Trade Plays Golf in California 


The January tournament of the Plumbing and Heating 
Club of San Francisco and the bay cities drew one of the 
largest turnouts in the history of that organization when 
the golf section unlimbered their sticks on the beautiful 
course of the Crystal Springs Club on January 17. 

When Robert L. Husted, San Francisco attorney, and 
one of the guests of the day, teed up and drove off from 
No. 4 green, he had no idea his drive would cover him 
with glory; but that was exactly what happened. His ball 
sailed, rolled, nestled against the pin directly over the 
cup, and Mr. Husted had qualified as a member of the 
Hole-in-One Club. 

Another development of the day’s play was the winning 
of the ‘‘Domestic Engineering’”’ trophy by William S. Rowe. 
This cup was offered four years ago to the member of 
the Plumbing and Heating Club (then the California Sani- 
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Gilley, Thomas Douglass, Clarence 

Drucker and Robert Lees. Middle row: J. W. Forsythe, F. J. 

Cittenden, Mont. Henderson and Howard Finch. Bottom row: 

Ans Daliziel, H. Porter Wilson, J. V. Young, Jackson Noble. 

Photos taken at the January tourney of the Plumbing and 
Heating Club of San Francisco 


Top row: Curtiss N. 
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Hot Water yay Oh 


wanted 


When hot water 
wanted, it is 


quick. It can be had 
quick and safely with the 
heater that is equipped 
with a Johnson Red Ring 


Gas Lighter. Are you 
selling them)? 








Ask your Jobber. 





Raising RED RING to 
hook on wall plate up- 
stairs, lights heater in 
basement. Dropping 
RED RING shuts ofl 
gas. POSITIVE 
ACTION. 





JOHNSON MEG. CO. 
10226 Woodward Avenue 


DETROIT MICHIGAN 





SIMPLIFIED VAPOR HEAT 


. 
Y "HY not try the Hutchison Air Fliminator? , 
It is being used by a great many contrac- 
tors on many iow pressure jobs as well as the 
Hutchison Vapor System. 
Its large float and free 
what distinguish it. 
List Price Seven Fifty 





venting features are 


Our 


Cataloo 





Hutchison Regulator 


Sales Corporation 
4306 —~ 36 Street Long Island City, N. Y. 













Air-Tight Steel Tank Co. 


PITTSBURGH, PA. 


TANKS 


TANKS FOR: High pressure gas and air storage— Pneumatic 
water systems—Gasoline and oil stora e—Oil burning equip- 
ment—Open top— Welded. ATSCO Genuine Copper Brazed 
tanks for high pressure —the tightest, safest, strongest tank it is 
possible to construct by any known process.A.S.M M_E-. code tanks. 























Roof 
Flashings 








Creer Yr J Sige. Samatiey AWAD 
Ol Peak a3 Seal N 
FLAT 





Your jobber has Overton Roof 
Flashings. It will pay you to in- 
sist upon them for all your work. 


BUTLER MFG. CO. 
Minneapolis oo ete 


Minnesota 
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Try Any One 


All Midland Roof Flashings are the 
same. The special Midland process 
which employs low temperature and no 
pressure does not burn out or press out 


the life of the lead. 


Thus, the Midland Flashing that you 
take up on the roof goes on in the 
shortest possible time, permanently and 
positively leak-proof. 


Beware of Imitations 
Look for the yellow label and the 
Mid 


nd name on every flashing. 


MIDLAND METAL MEG. CO. ¥szs2s Sitx; Mo. 


*Newark plant manufactures roof cations only 
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Top row: Emil Heymans, William Goss, Andrew Lamond, C. 

P. McCarthy. Second row: William Murray, J. J. McLeod, R. 

L. Husted, C. C. Anderson. Third row: Donald O’Hair, A. G. 

Atwood, Robert Allman, William 8S. Rowe. Bottom row: C. W. 

Higgins, E. J. Kraus, Jack Camp and R. A. Alden. Photos 

taken at the January tourney of the Plumbing and Heating 
Club of San Francisco 


tation Development League) who was the first to claim 
low gross honors five times. Both Mr. Rowe and William 
Goss were tied, the play-off being at the last tournament. 

Low gross winners in their respective classes, as a 
result of the January play were: Class A, Thomas Doug- 
lass; Class B, Donald O’Hair; Class C, J. J. McLeod; 
Class D, A. G. Atwood. Mr. McLeod played a steady, 
consistent game, and one that reflected great credit on 
the earnestness with which he follows the ancient Scottish 
sport. Although the Crystal Springs course is in no sense 
an easy one, Mr. McLeod made five pars. 

Donald O’Hair’s accurate putting and the exceptional 
driving of William S. Rowe, were features of the day. 

Among the scores turned in were the following: 


G. H. Net G. H. Net 
PC ee 107 G 107 Chittenden ..... 132 39 93 
Pe ee 105 30 75 ES Sade iae' aw 95 20 £75 
ae 113 36 77 Forsythe ....... 119 32 87 
Nc tinouanée 110 34 76 Henderson ..... 111 29 £82 
Anderson ...... 106 25 81 RE. 6 eedew ee 88 16 72 
ee 91 G 91 ol 108 33 75 
ee 96 25 Ti a 6éeekeens 89 22 67 
ee wcctennr 107 G 107 EN teneestce 100 21 79 
DREMNGE cccccore om ee Douglass ...... 81 10 7! 
SN “5 ovcneeeus ss aGsé83 Drucker ....... 119 36 83 
a i he 92 17 #15 ee 101 22 7 
EO, ceoseces ee 92 15 77 OO a 87 13 74 
ES Ear re 104 23 81 I ere ls 91 14 T7 
Heymans ...... 105 27 78 EE, ahs whe es wares 103 2 78 
OE POT 92 18 74 Stewart ....... 110 G 110 
McCarthy ...... 103 22 81 
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Committees Appointed by John S. Jung 

John S. Jung, president of the Heating and Piping Con- 
tractors Milwaukee Association, has appointed his com- 
mittees for the ensuing year. Chairmen of each of the 
committees mentioned will serve as the Budget and Fi- 
nance Committee. The committees appointed are: 

Advertising and Publicity: Frank Mueller, chairman; 
Otto Juttner, Walter Dearsley, Frank Meadows, and Harry 
Dailey. 

Certified Heating Committee: Allan Pflugradt, chair- 
man; George J. Etzel, Fred W. Zahn, Elmer Laudon, and 
Walter Noerenberg. 

Membership Committee: R. J. Kellerman, chairman; 
gE. A. Knab, W. Zacharias, Henry McNulty, and W. C. 
Callies. 

Standardization Committee: B. C. Freeman, chairman; 
M. E. Flaherty, Art Bowers, Henry Brenner, Sr., and 
Joseph H. Volk. 

Trade Relations Committee: George Stoenr, chairman; 
Paul Wenninger, R. K. Robertson, George Fox and Paul 
Downey. 


Buffalo Chapter Holds Annual Ball 


The annual ball of the Buffalo Chapter of the American 
Society of Heating and Ventilating Engineers was held at 
the Hotel Buffalo on Saturday, January 19, in the ball- 
room of that hotel. The affair was well attended by many 
members of the society, their wives and a few guests. Fol- 
lowing an excellent dinner, dancing was enjoyed until a 
late hour. 

In the absence of Ross Farnum, William Fraser acted 
as toastmaster for the evening. Mr. Fraser introduced 
Past President Charles Evans, who assisted in installing 
the new officers. The new officers of the society are as 
follows: Orvin K. Dyer, president; Fletcher Burke, first 
vice president; Joseph Davis, second vice president; Clar- 
ence Love, treasurer; David Mahoney, secretary. 


North Hudson Masters Hold Dinner 

The dinner dance and annual installation of officers of 
the North Hudson Master Plumbers’ Association was held 
Saturday, January 12, at the Elks Club, Union City, N. J., 
with 275 members, their wives and guests present. Dur- 
ing the dinner, which was presided over by A. C. Krieger, 
a number of the guests and members were called on for 
brief expressions. The toastmaster, with a few words of 
welcome to the gathering, first introduced the association’s 
new president, Alex. Thane, who spoke on what he hopes 
the association will be able to accomplish during 1929. 
Mr. Trane said he fully realized the responsibilities which 
rest on his shoulders and expects to carry them out, 
Charles Gilmour, retiring president, in a brief speech, 
thanked the members and the various committees for the 
splendid co-operation given him during his administration, 
and stressed the point that all should do everything pos- 
sible to make the North Hudson association the best in 
New Jersey. Mr. Gilmour was presented with a watch by 
the organization as a mark of appreciation. 

Mrs. William T. J. Orriss, president of the Women’s 
auxiliary, told of the auxiliary’s aims for a bigger and 
better association in 1929. She also stated that the North 
Hudson auxiliary is now seven years old and the oldest in 
the state. In concluding, Mrs. Orriss presented Mrs. Alex. 
Thane, retiring president, with a gift from the auxiliary. 

The last speaker, State President William Chesnut of 
Montclair, praised the women’s auxiliary for the scholar- 
ship work which it is doing, and told how much the efforts 
are being appreciated by the young men enjoying the 
benefits. Mr. Chesnut also said he was glad to see the co- 
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Boosting Profits 


Every minute that you 
can cut from your labor 
costs is another boost 
for your profits. 


If you want to reduce 
your radiator hanging 
costs to the lowest pos- 
sible figure, use Moore 
Radiator Hangers. 


There’s a Moore Han- 
ger for every type of 
radiator. 


From your jobber 


CARTY & MOORE 











ENGINEERING CO., Double Bottom 
(INCORPORATED Hung Wall 
611 West Larned Street 
Detroit, Michigan 


M\OOR. 
PADIATOR RANGER: 











IMICO UNIONS 





NOTE THE BRASS DISC 


Made of Refined Malleable Iron with Brass 
Seat Inserted in Place by Powerful Pressure 
So That It Cannot Become Detached. 


Approved by Underwriters’ Laboratories. 
ILLINOIS MALLEABLE IRON CO. 


Chicago, III. 
Manufacturers Full Line Iron Pipe Fittings 
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AUTOMATIC COAL BURNER 


FEEDS COAL TO THE BOILER 
REMOVES THE ASHES 
REDUCES COAL BILLS 
SAFE 
CLEAN 


DEALERS 
WANTED 





WRITE TO 
DOMESTIC SALES CORPORATION 
121 Livingston St. $3 Brooklyn, N. Y. 




















DART 





Dart Unions have: 


AA A AAA A WF 


Two Bronze Seats ground 
to a perfect joint. 


ja 


Heavy pattern malleable 
iron pipe ends and nut. 


pe 


; 


Try one your way. 


\ pos 


Ask your jobber to supply you 


E.M. DART MFG. CO., Providence, R. I. 
The Fairbanks Company, Sales Agerts 
(‘anadian Factory, Dart Union Company, 
Limited, Toronto, Canada 















boy I G N E; The years of experience 
that preceded the manu- 
° facture of the Signet Floor 
Floor Drains Drain make it possible for 
you to assure 
your customer 
of life - long 
saebaerone Per: service, of bet- 
Ne p> ter sanitation 
and free- 
dom from 
worry about 
floods. 






- 


Patented 





Your jobber can 
supply you with 
Signets. 














for ALL Tube Type Radiators 


The most complete stock on the 
market—ready for immediate ship- 
ment from principal cities. Use this 
strong, simple, one-bolt hanger. It 
pays to insist on the E-Z 


HEALY-RUFF CO. 


770 Hampden Ave St. Peul, Minn. 


_" 
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operation between the supply houses and the plumbing and 


| heating contractors, and feels it will help to make a grand 
and glorious association. 





E. S. Bender, member of the Plumbing and Heating 
Salesmen’s Association, was introduced and presented with 
a set of golf clubs. Among the others to be introduced 
were: Mrs. Charles J. Samuel, E. B. Moore, E. S. Robin- 
son and E. W. Berger. 

Dancing was enjoyed in the ballroom after the dinner, 
Favors were presented by Thatcher Co., Newark, N. J.; 
Pierce, Butler & Pierce Mfg. Corp., New York City; 
Thomas Maddock’s Sons Co., Trenton, N. J.; Montgomery 
Plumbing Supply Co., Jersey City, N. J.; West Hoboken 
Plumbing Supply Co., Hoboken, N. J. 


Los Angeles Organizations Elect Officers 
All of the merchant plumbers organizations in Los An- 
geles have held their annual elections and the new officers 
are preparing their programs for the ensuing year. The 
most important of these elections, from the standpoint of 
the industry, was that of the Los Angeles Merchant Plumb- 


' ers Association. This resulted as follows: President. 





John H. Hogan; first vice president, Charles G. Perry; 
second vice president, C. G. Wilkinson; treasurer, E. A. 
Rowland; secretary, E. J. Carroll. All of the above 
officers were elected by acclamation, the first time this 
ever occurred in the history of the organization. Directors 
were chosen as follows: R. J. Kennedy, H. G. Ewan, Ray 
Younger, M. L. Pilliccotti, E. W. Phillips, H. R. Fielder, 
George Howe, James G. Gray, W. E. Hensley and V. M. 
Dunn. E. J. Edwards was chosen as auditor for the year. 

W. A. Deel will head the West Side Merchant Plumbers’ 
Club as president, and Frank Hassey has been chosen 
president of the Hollywood Merchant Plumbers Club. 

A nice distinction is drawn in Los Angeles between the 
merchant plumbers’ association and the merchant plumb- 
ers’ clubs. The former has a formal organization, while 
the latter are distinctively informal. Furthermore, in 
the latter it is not necessary for a member to be also a 
member of the Los Angeles Merchant Plumbers’ Associa- 
tion, and in addition, the meetings of the latter are far 
more social than are the meetings of the former. 


Install New Passaic Officers 

The Passaic Master Plumbers’ Association held a din- 
ner on January 11, in the Y. M. C. A. building, at which 
the newly elected officers were installed. G. R. Aldous 
acted as toastmaster, and after the opening of the meeting 
William Chesnut, president of the New Jersey State Asso- 
ciation, installed the local officers for 1929. They are as 
follows: President, Samuel Schneider; vice president, 
Harry Pruzansky; recording secretary, Charles Cohen; 
treasurer, Barney Steinberg; trustee, Roy J. Schleich; 
financial secretary, Harry Vogel, and sergeant-at-arms, 
Charles Levine. 

Following this ceremony, interesting talks were given 
by Mr. Chesnut; Charles J. Samuel, state secretary; E. B. 
Moore, state field representative; Frank Keavitt, plumb- 
ing inspector of Passaic; President-Elect Schneider and 
Roy J. Schleich, past president. Co-operation for the com- 
ing year was the keynote of these talks, and it was urged 
that the association adopt the New York City plan of dis- 
playing licenses in shop windows. The members pledged 
their aid and offered their congratulations to the new 
officers. 





A. G. Rushlight, who has been a member of the Oregon 
legislature for many years, was elected permanent chair- 
man of the Multnomah county delegation at a meeting 
held recently at the Multnomah hotel in Portland, 
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Illinois 


Henry Strenger, of 
Lake Forest, new 
president 


Dick Johnson, 
Champaign, re- 
tiring president 





ROBABLY the most significant accomplishment of 

the 37th Annual Convention of the Illinois Master 

Plumbers’ Association, held in Peoria on January 22, 
23 and 24, was the bringing closer together the members 
of the association and the Plumbing and Heating Indus- 
tries’ Bureau. Taking the platform on the second day 
of the convention, Wm. J. Lang, of Chicago, said that 
until four months ago he had been 
skeptical regarding the Bureau. At 
that time President Sheehan appointed 
Mr. Lang to represent the national 
body on the committee at the Bureau 
having to do with sales promotion 
work. 

Mr. Lang indicated that his feeling 
had grown out of the fact that he had 
done nothing to contribute actively to 
the work of the Bureau. Referring to 
the fact that the national body con- 
tributes only $15,000 of the entire 
sum spent each year in the work of 
the Bureau, he felt that each man 
ought to do something which would 





David E. Greig of 


a Springfield, re- 
eleeted state 
treasurer 


Melvin L. MeKay, of 
Rock Island, first 
vice president 


Members 


Contribute #o Bureau 


37th Annual Convention elects 

Henry Strenger, of Lake Forest, as 

President; Votes to continue heat- 
ing research work 


identify his interests with the Bureau and bring him to an 
appreciation of the services it offers. 

Indicating that he would give twenty-five dollars as an 
individual member of the Illinois association toward the 
work of the Bureau, he asked for further subscriptions. 
“This is not a contribution,” he said. “I don’t want it 
understood as a contribution. It is a business proposi- 
tion.”’ Something in the neighborhood of $1,500 was 
pledged, every man at the meeting pledging the amount 
he felt he could afford to give. 

A stirring event of the first morning’s session was the 
address of welcome de'i-ered by A. M. Schlehuber, presi- 
dent of the Peoria local group. Drawing inspiration from 
a talk by E. D. Hornbrook, at the last state meeting, Mr. 
Schlehuber said that the Peoria body had been re-or 
ganized, and at a signal from 
him the local group, with a 
full attendance, rose to its 
feet to receive the applause of 
the other delegates. 

Mrs. Harry C. Abele wel 
comed the delegates and their 
wives in a brief talk, gener 
ously dotted with clever simi- 
les, to which Mrs. Robert 
Liss, retiring president ot 
‘the state auxiliary, replied 
warmly. 

Mrs. E. D. Hornbrook, pres 
ident of the national auxil- 





E. : el iary, was called to the plat 

form and expressed her pleas- 

(. A. Bolton, Secretary . 
ure at the opportunity to be 
present. Mr. Hornbrook, who had been very ill, had, she 
said, sent assurances of his continued loyalty and support 
of all that pertains to the national association, the Bureau 
and the industry. Later Mrs. Hornbrook pledged $25, 


for the national auxiliary, to the Bureau. 












Fred R. Bailey of 

Rockford, newly elec- 

ted second vice presi- 
dent 
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CONVENTION COMMITTEES 

HE committees appointed for the work of the conven- 

ton were as follows: Credential: Wm. Crowley, 

Peoria, chairman; Fred R. Bailey, Rockford; Vallie C. 

Senn, Greenville. Their report, at a later point, indicated 

that there were 187 registered delegates, 143 members 
and 111 guests registered, a total registration of 441. 

Other committees were: Memorial: Chas. A. Dreier, Chi- 
cago, chairman; Wm. J. Schlegel, Belleville; Walter H. 
Stuebe, Danville. Auditing Committee: A. W. Carlson, 
Rockford, chairman; J. W. Ward, Rock Island, and Thos. 
J. Terrill, Villa Park. Resolutions Committee: Chas. D. 
Harris, Chicago, chairman; Geo. J. Feldkamp, Chicago; 
Earl Stocker, Wood River; Ed. L. Heister, Harrisburg, 
and Fred Finder, Champaign. 

Budget Committee: David E. Greig, Springfield, chair- 
man; Wm. E. Green, Waukegan; Wm. F. Hildeman, Chi- 
cago Heights; Wm. J. Lang, Chicago, and Walter Rush- 
ing, Benton. 

On the Nominating Committee were: Chas. W. Alcock, 
Chicago, chairman; Cody R. Holmes, Decatur; A. W. 
Murray, Hoopeston; Daniel O’Connor, 
Peoria; John Mammen, Vandalia; Louis 
Wolff, Carbondale; J. E. Fitzgerald, 
Lake Forest; E. J. Ryan, Danville; Sew- 
ard Best, Quincy; Fred Schlipf, Forrest; 
J. P. Lowry, Bloomington, Jas. T. Pow- 
ers, Springfield; John J. Calnan, Chi- 
cago; E. B. Thompson, Christopher, and 
Fred Hayner, Freeport. 

On the recommendation of the Nomi- 
nating Committee, the following officers 
were elected for the ensuing year by 
the unanimous vote of the convention: 
Henry L. Strenger, Lake Forest, presi- 
dent; Melvin L. McKay, Rock Island, 
vice president; Fred R. Bailey, Rock- 
ford, vice president; David E. Greig, 
Springfield, treasurer. The Resolutions 
Committee recommended the continu- 
ance of the work of Clarence A. Bolton 
as secretary, commending him for his’ ¢, p. Brownell, 
services to the association. 





ORGANIZATION WORK 

F PARTICULAR interest to the convention was the 
6) work of the Organization Committee, of which Mel- 
vin L. McKay, now first vice president of the state body, 
was chairman. A great many meetings were held during 
the year in various cities and the discussion centered 
around the employment, by associations having six or 
more members, of a paid secretary to manage the busi- 
ness of the association. It was agreed that it was not 
possible for a member, elected to the position, to give it 
really efficient attention because he has his own business 
to look after before he could care for association affairs. 
The first of the meetings 
mentioned was held in Dan- 
ville, where Kirk A. Journy, 
executive secretary of the 
Rock Island association, 
went over in detail the work 
of such an official. Follow- 
ing that there was a meeting 
in Springfield, for which lo- 
cal a secretary has been se- 

cured. 
During the year the Dixon- 


formed an association, as did 
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the DeKalb masters. Rock- 
ford re-organized during the 
year with the help of the Or- 
ganization Committee. The 
Peoria body had been re- 
formed at the last meeting of 
the year. An association was 
formed at Mt. Vernon as a re- 
sult of the committee’s efforts. 

At noon of the first day of 
the convention, the paid sec- 
retaries of the state had a 
luncheon, at which was 
formed a permanent organiza- 
tion for the state. E. V. An- 
derson, executive secretary of 
the Lake County Association, 
was elected president and 








Wm. F. Hildeman, Chicago 
Heights, who was endorsed 
by Illinois for first vice 
Kirk A. Journy of Rock Island presidency of the national 


was chosen. secretary-treas- association 
urer. The group will meet 
every three months during the year to 


consider association problems. 


HEATING RESEARCH 

LLINOIS has led the industry in the 
work of research undertaken under 
the auspices of the state association. 
C. D. Brownell, of Champaign, chairman 
of the Research Committee, reported on 
the work of the committee, prefacing his 
report by the presentation to President 
Dick Johnson of a fine pen and pencil 

set in recognition of his co-operation. 
“In this day of keen competition,” 
said Mr. Brownell, “it behooves us to 
take advantage to gain knowledge in 
every branch of our business. Your or- 
ganization saw fit in 1926 to engage in 
a special program of heating research 
which was to be confined to practical 





Champaign, chair- Problems arising on heating jobs of one 


man of the Research Committee 





J. C. Naughton, John J. Calnan, president of Chicago asso- 
Sterling master plumbers ciation; J. I. Riordan, all of Chicago; J. M. Deutsch of Lom- 
bard, secretary Northern DuPage County Association 


thousand feet of steam radiation or its 
equivalent.”’ 

Mr. Brownell then explained the workirz of the com- 
mittee and its co-operation with the National Association 
of Boiler and Radiator Manufacturers. As a result of the 
work already done a complete laboratory has been set up, 
with a total investment of $15,000, which should be pro- 
tected. Mr. Brownell asked the members to help in the 
work so that the laboratory might continue to function 
in a practical and not in a commercial way. 

Exhibited was a sketch of a proposed heating system 
for Illinois, inexpensive in installation so that it might 
effectively compete with the warm air field. The com- 
mittee desired authorization to proceed with tests to deter- 
mine friction and proper 
pipe sizes for such a system. 
The work for the coming 
year was authorized by the 
delegates. 

On Wednesday Jere Shee- 
han, Jr., president of the na- 
tional body, paid a visit to 
the meeting and in _ the 
course of his remarks re- 
ferred to the fact that his 
state organization has been 
working for a state code 
through the state depart- 
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ment of health. The code will be introduced in the state 
legislature as a board of health measure, the plumbers 
not figuring in the picture in any way, although they 
have, of course, sat in at the conferences held for the 
purpose of setting up the provisions of the code. 


————— I -_———--- 





Seward Best of Quincy and E. J. Ryan of Danville, both 
past presidents 


“IT want to solicit the support of the Illinois association 
for the Bureau,”’ said Mr. Sheehan. ‘Our national asso- 
ciation has obligated itself for the last couple of years 
to the extent of $15,000. When you compare that $15,000 
with the amount which has been spent, we do not figure 
very prominently.’’ 


At the conclusion of Mr. Sheehan’s address, Daniel 
O’Connor of Peoria came to the platform and after one 
of his characteristic speeches presented Mr. Sheehan with 
a wrist watch. “I have not the words to thank you 
properly,’’ said Mr. Sheehan, ‘‘but I assure you that I will 
think a great many pleasant thoughts during my drive 
home this afternoon as a result of this splendid gift.” In 
spite of extremely bad road conditions, Mr. Sheehan had 
driven to Peoria from St. Louis. 


During the time given over to the discussion of ques- 
tions placed in the question 
box, a lively half-hour was 
given over to the question: 
“How do you charge automo- 
bile expense for repair work?’’ 
Fred C. Bailey, second vice 
president, said that there 
should be a charge on each 
job so that when the truck is 
worn out there will be a fund 
sufficient to replace it. Wm. 
F. Hildeman, past state presi- 
dent and a national director, 
said: ‘“‘We make a minimum 
charge. Five years ago we 
started to charge for truck 
Chas. D. Harris, Chicago, a ‘%ervice. In the first year we 
past president 








got some calls to ask why we 
charged for truck _ service. 
There are no street cars in Chicago Heights and we 
have to have trucks to get men to the jobs. It has 
laken three or four years’ education, but now every 
one of the men in our territory charge for cartage. If 
you have a trucking company haul something from the 
depot to your home, you pay cartage.” He said that if a 
customer complained, he offered to allow the journeyman 
lowalk the next time there was a job to be done in the cus- 
tomer’s home. Naturally, the customer then saw the point. 
On the question of charges for small repair jobs, Mr. 
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fhe Bowlus Manufacturing Coe, 
600 East Main Street, 
Springfield, Ohio. 


Gentlemen: 


in reply to your letter of the 16th 
relative to the success we are having with 
your Noe 60 Buwlus Jewel combinations, of which 
we have installed seven (7) in the place of 
another make, wish to say that we have not 
experienced any trouble with them and are highly 
pleased with the service rendered. 


Very truly yours, 


Superintendent. 








This --- and Hundreds 
een: Pete reer, rechen onre 


one of the hundreds which we have in our 
files from all over the country which testify to the 
superiority of Bowlus Jewel Auto-Pneu-Matic 
Water Closets for all Industrial, Institutional, 
Public and School Installations. 


When the user says it’s right, its right. Bowlus 
Closets are approved by both the plumbing con- 
cerns installing them and the building owners 
using them. You cant go wrong with a product 
so highly endorsed. 


Write us for full information at once. Ask your 
jobber, too. 


Send for this Bow- 
lus Catalog. Let it 
help you to bigger 
profits. 








ManuFacturinc Co. 
OHIO 
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Better pipe tools insure 
Better pipe work 


There's no getting around it, a man can do better work 
if he has better tools. ARMSTRONG BROS. Better Pipe 
Tools are of improved de- 
signs. They are accurately 
made from selected mate- 
ARMSTRONG BROS. rials. Take the Chain Pipe 


“Saunder Type’ ; “Ute 
Pipe Cutter Vise, for example —the jaws 













Seca, hedened are drop forged high carbon 
at point bears on tool steel made in one piece 
tool steel insert. : . , 
Body of Certified with a connecting lug which 
ee - ~ prevents bending of even the 
‘ins anc ollers , 

of teat atest. smallest pipe (a patented 
Knife Blade cut- ARMSTRONG BROS. §fea- 
ter wheel of Al- ture). The base and handle are 


loy- Tool Steet. 
also drop forged. The screw 


is chrome-nickel steel and 
each chain is proof tested. 


Catalog P-10, showing 
and describing these 
better tools sent upon 
request. 


ARMSTRONG BROS. TOOL CO. 
‘*‘The Tool Holder People’’ 
323 N. Francisco Ave. Chicago, U.S. A. 
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DOOGHHHS 


Hildeman said: “‘We have to pay more attention to smal! 
charges. You must get that cartage charge in.’”’ On the 
matter of time, Mr. Hildeman said they used to have 
complaints that the man had been in the house only a 
half-hour. Now every man has a job ticket which must 
be signed by the customer. He is instructed to tel] 
the customer that there is a minimum charge of an hour's 
time. 

Homer R. Linn, of the American Radiator Co., was 
recognized by the chair to say that he had talked with a 
jobbing plumber who operates a number of trucks. This 
contractor has a cost record on the trucks, showing cost 
per mile. A one ton truck costs him twelve and one-half 


cents a mile. 


CONVENTION PAPERS AND SPEAKERS 
HE program included a number of addresses of a 
fj preaicon and technical nature. W. J. Kenney, presi- 
dent of the Zeolite Engineering Company, gave in a brief 
‘“chalk-talk’’ illustrations of the methods of softening 
water, urging particularly that those who sell this type 
of product be sure that their customers understand the 
necessity for regeneration at proper intervals, and in ace- 
cordance with the instructions which accompany the 
equipment. 
Wm. Crowley, of Peoria, as reader for the convention. 
read a paper entitled ‘“‘The Use of Brass Pipe,’’ which was 





Vv. M. Merchant, A. Broquist, M. J. Johnson, Fred R. Bailey, 
newly elected second vice president, all of Rockford 


to have been delivered by a representative of the Copper 
& Brass Research Association. A paper and motion pic- 
ture, ‘‘Pipe Welding in the Plumbing, Heating and Ven- 
tilating Field,’’ by E. N. Stevens of Bastian-Blessing Co., 
Chicago, were followed with close attention and interest 
by those in attendance. In the absence of J. M. Robb of 
the Herman Nelson Corp., Moline, a paper, ‘‘Cost Esti- 
mates Cheerfully Given, But Only Upon Exact Specifica- 
tions,’’ was read by Mr. Crowley. 

F. B. Leonard, of Champaign, legal counsel for the asso- 
ciation, talked about needed improvements in plumbing 
laws. He pointed out that at the present time Illinois 
does not have an effective means of enforcing upon munic- 
ipalities the need for passing proper plumbing codes. 
Just now a minimum code is being discussed, with 4 
chance of passing the legislature, and that code, if passed. 
will become the minimum code to be in effect in every 
municipality in the state. 

The second improvement necessary, Mr. Leonard said, 
is a change in the laws regarding the examination for 
licenses, which ought to be more or less uniform through: 
out the state, with a system of examinations similar to 
those required by the state bar association. 

The third improvement would be the increase of penal 
ties for all violations of plumbing laws after the first 
offense. 

Mr. Leonard then passed to the lien laws and made 4 
number of very practical points for the guidance of the 
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members. There is, he said, no way of collecting attor- 
ney's fees when lien rights are enforced. No lien rights 
arise unless fixtures become a part of the existing real 
estate, and Mr. Leonard drew a careful distinction between 
such fixtures and what he called ‘trade fixtures,’’ or such 
fixtures as refrigerators for restaurants, or a steam boiler 
for a cleaning and pressing establishment. In this latter 
ease he suggested a conditional sales contract according 











Cc. C. Rosenfield, R. R. Reddig, Kirk A. Journy, secretary, all 
of Rock Island 


to which title to the product would not pass until com- 
plete payment had been made. 

Very carefully and in much detail Mr. Leonard drew a 
comparison between the situation of a man who dealt 
with an owner as a contractor and as a sub-contractor, 
the lien rights of each, and the advisability not to act 
as a sub-contractor. ‘“‘Be a contractor,” he said* ‘‘not a 
sub-contractor.”’ 

Representing the Plumbing and Heating Industries’ 
Bureau, E. L. Flentje gave a detailed explanation of the 
Philadelphia campaign and answered a number of ques- 
tions concerning the possibilities of such campaigns in 
other localities. 

Russell G. Creviston, general manager of the Bureau. 
traced the changes which have been going on in business. 
We have, he said, solved the 
problems of production: but 
he pointed out that every 
change that has come _ into 
business has not been the 
whim of a man or a group, 
but has come about because of 
certain economic laws over 
which those in business have 
very little control. 

“The man today who is to 
be successful in business must 
be a student,’’ said Mr. Crevis- 
ton. ‘‘We have today a pro- 





duction far in excess of con- 
suming demand. We have a 
greater capital value invested 








Fred A. Finder of Cham- in business today than labor 

paign value, and when capital be- 

comes greater it means exces- 

sive overhead. That pushes products into your territories 

and when you push such products in excess of the demand 

you produce loss for those concerned with the distribu- 
tion of those products.’’ 

Mr. Creviston then pointed out that every product has 
natural characteristics and natural channels of distribu- 
tion, and that the pressure of excess production is causing 
manufacturers and wholesalers to reach into territories 
not natural to their product or its distributive channels. 

He then traced the evolution of methods of distribution 
from the days of the ‘“‘wagon merchant,” to the present 
time when we have what is known as the department store 
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Fig. 118 No. 5—%-mnch Compound Injecror 
Patented in U.S., Canada and Foreign Countries 








The Cehn Automatic Water Softener is full 
automatic and has built into it more than a 
quarter of a century of experience in the 
plumbing field. 


Ask your jobber about Dehn 


COMPOUND INJECTOR & SPECIALTY C OMPANY 
419-421 D. No. Laramie Ave, Chicago, II]., U.S. A. 


Originators, designers and sole manufacturers of 
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“EAFCO” 


RANGE BOILER STANDS 


Look for the name 
‘‘Eafco”’ stamped plainly 
upon the base, and you 
will be sure you are 
getting the genuine 
‘‘Eafco”’ Range Boiler 
Stand. 








There is nothing ‘‘just as 
good”’ and by asking for 
it by name you are only 
safeguarding yourself. 
The ‘‘Eafco”’ features are 
many. The Stand is 
Ask Your Jobber rugged and strong 
lint catenins easily adjustable and 


neat in appearance. 


EASTERN FOUNDRY CO. 


Boyertown, Pennsylv ni: 
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Simplex or Duplex? 











i. 816 Simplex 
Some boilers require a Simplex Feeder— 
others a Duplex. The McAlear line of 
“Direct - to- Boiler’ Water Feeders is 
flexible enough to meet every condition 
on all types of heating systems. 


The McAlear Feeder is equipped with 
large capacity—frictionless valve—which 
won't corrode or stick, ard feeds water 
direct to the boiler. 


Ask for latest Bulletin and prices today. 


GER LEAR PNFG-BI- 


1901-7 South Western Avenue 
CHICAGO, ILLINOIS 
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Simplex Gate 
Valve Trip Waste The Simplex Trip Waste, Gate Valve 


Action, is simple, positive and will not 
seep. No parts to get out of order. Gives 
full opening in waste from tub. Two-inch 
Upright Barrel and 14-inch waste arm 
and spud All joints are metal to metal 
screw joints. 


Your jobber can get immediate delivery 
if he does not stock the Simplex Trip 


Waste. 
The STEBBINS-RICH BRASS MFG.CO. 


Manufacturers of 


Water Works—Apex Brass Goods 
Simplex Copper Joint Coupling 


6723 Denisen Ave. : Cleveland, Ohie 














February 9, 1929 


method of distribution. He pointed out that the advent 
of the department store, the mail order house and the 
chain store was not at the whim of any man or group, 
but the result of distribution needs. 


WOMEN THE BIG BUYERS 


ORE important still was the fact that in the past 
M ten years the bulk of the buying has shifted to 
women and not to men. 80% of all retail purchases, he 
said, are made by women. This, of course, has a decided 
bearing on what the manufacturer shall produce and how 
the wholesaler and how the retailer shall distribute those 
products. The increasing influence of women he indicated 
by the fact that women em- 
ployes in office buildings have 
acteristics of a woman buyer: 
that in thirty-eight states 
there are one hundred and 
forty-eight women in the leg- 
islatures and seven in the 
national house. 

The following, Mr. Crevis- 
ton indicated, are some char- 
acteristics of a woman buyer: 

She is very serious about 
spending money and is not 
afraid to ask questions; she 
insists upon seeing what she 
buys; she is willing to pay the 
price for quality goods and 
J. T. Power, of Springfield service; she is offended by 

dirt or disorder; she has a 
strong sense of rivalry, her pride may be appealed to. 

In citing the means to be used in meeting the problems 
of the industry he cited the need for standardization; for 
selective selling; for good management and the discon- 
tinuance of cheap credit. 

C. W. Wanger, president, Woodward-Wanger Co., Phila- 
delphia, was accorded an enthusiastic reception for his ad- 
dress on management methods. Mr. Wanger stressed seven 
points of management: Adequate cost records, record of 
past contracts, personnel, making a plan, installation, serv- 
icing, and sales. 

Prof. A. P. Kratz, of the University of Illinois, summed 
up the heating research done during the past twelve 








E. V. Simpson of West Frankfort, E. B. Thompson of Chris- 
topher, George J. Schultz of Cairo and Walter Rushing of 
Benton 


months, illustrating his talk with slides. He indicated 
that a new factor had been added during the year to the 
calculations of those in charge of the work. It was not 
sufficient to work only with the amount of condensation 
obtained under any given set of circumstances. It was 
necessary also to consider the reaction of those who would 
inhabit the rooms to be heated. 

F. H. Arnold, of the staff of Duro Company, Dayton, 
Ohio, gave a spirited talk on “Merchandising,” driving 
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nt home his points by means of a set of large drawings which MISTER PLUMBER 


graphically represented the ideas involved in selling. | 
“ Among the visitors to the convention were Arthur Lahr BLACK Sear’ 
of Lafayette, Ind., president of the Indiana state associa- | GGA]. VANIZED SEAT 
tion; Lewis Friend of Milwaukee, president of the Wis- 
econsin association, who was accompanied by F. C. Kuete- Ast. BRASS 


meyer, past president of the association, and Jacob Schuh. 
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te The Peoria Convention Committee, under the chairman- the Lowest Prices. 
ship of Jas. C. Dillon, consisted of: Chas. L. O’Brien, Write for Samples and Prices 
- Fred P. Freuheug, Louis Mabee and E. T. McQuellon. At 
: [ee NATIONA UTING 
ed > , 
n- S 
ve 42 W. 27th ST. sonianaene NEW YORK 
+ SPECIALTIES 
RASS GOODS j —————__—- 
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1é€ ws | 
| Bullard 
; Years of experience 
it are represented by 
ot the Bullard Roof Flash- 
1e a a ing. That wide experience 
1€ Top row: W. T. Wheat, W. L. Waddell, secretary; A. Gleason has taught us all that is known 
le Bishop, all of Decatur Pump Co., Decatur; C. M. Cuthbert, . . . 
d Woodward-Wanger Co., St. Louis. Bottom row: S. E. Nilson, about roof flashings, their manu 

C. F. Geshwind, both of Fiat Metal Mfg. Co., Chicago; H. | 72 facture and easy installation. 
y Brooks, A. M. Boosey, both of Norman Boosey Mfg. Co., Detroit | 2: FROM 
a a5 
: : |  tOUR Bullard Specialty Co. 
the close of the meeting a resolution was brought in| i: J[OBBER ween ome 
6 thanking the Peoria local for its splendid hospitality and | =: a A 
rT . 














entertainment. 


7 Among the resolutions brought in by the committee was | UNCONDITIONALLY GUARANTEED ; 
that which authorized the continuance of the heating re- 
search, at an expense to consist of not more than $300, »ARROW = 
and the state association to be represented on the advisory 
; . TRADE MARK 

committee. The incoming president was instructed also 
to appoint a special committee to revise the by-laws dur- 
ing the coming year and to submit the revision at the 
next annual meeting. From retiring President Johnson’s 
report the committee took a resolution that the incoming 
board of directors advise with the association’s attorney 
to devise a plan for the collection of delinquent dues by 
law, also to continue the work done by the Organization 
Committee. Other resolutions of thanks were extended 
to the exhibitors, the local chamber of commerce and thé PNEUMATIC—STORAGE—SPECIAL 
Pere Marquette hotel. Black or Galvanized 

President Strenger took occasion to ask the delegates The Novelty Steam Boiler Works Company 
present to attend in full force the annual convention at | Clare and Kloman Streets Baltimore, Maryland 
Buffalo in June, for the purpose of presenting the name of 
Wm. F. Hildeman, of Chicago Heights, for the office of 
first vice president of the national body. The suggestion 
was received enthusiastically. 

The social events included an informal reception and 
f dance on the first evening of the convention and the annual 
banquet and dance on the second evening. Over five 
hundred people were seated for the banquet. Before the 
dancing, President Strenger took the floor to tell the dele- 
gates and guests something of the services of Daniel 
O’Connor, of Peoria, to his city, and to commemorate the Dayton, Ohio 
occasion of the visit of then President Roosevelt to Peoria 
when he recognized Mr. O’Connor’s services. In com- 
memoration of this event, a beautiful marble plaque, 


bearing the head of Theodore Roosevelt in relief, and a ID [ J |! 0 


suit: . » , Rage ei No 250 Fresh Flow 
ultable inscription, was presented to Mr. O’Connor. | es i Water Softencss | ghsiaw Wellwace | 
5 The greatest regret was expressed over the fact that ae 
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Line up withDURO-the live one 


Get all the details on Duro, the most complete and 
profitable line of water softeners, electric water 
systems, filters and septic tanks on the mar- 
ket. Write for new Duro Catalog and 
Price Sheet and details on the 
Duro Finance Plan which 
means more sales and 
profits for you. 


THE DURO COMPANY 


70 Monument Ave. 
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ENGINEERED 
PUMPS 


Where a Taber standard SUMP, sew- 
age, centrifugal, or rotary pump cannot 
be used, a Taber specially engineered 
pump will meet the requirements. 


Put your pump problem up to pump 
engineers. Write for Taber Data Sheet 
and Bulletins. 





Fig 1161 Taher Duplex 
Sump Pump 


290 Elm St., Buffalo, N. Y. 


SPECIALLY 


TABER PUMP CO., Est 1859 

















BASIN SUPPLIES 


Long wearing and always giving the 
utmost mm service is our claim for 
Dearborn Basin Supplies. 


And it’s more than a claim, too. It’s been 
proven time and again in actual work. 


When the name ‘‘Dearborn’’ appears 
on a piece of brass goods, you can be sure 
itis the best. 


FROM YOUR JOBBER 





‘DEARBORN BRASS CO. 














Roll Rim Sink and Back 
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nickel plated | 





strainer so that 
together withits =| 
white enamel it 
makes a clean 


| ¢ 
and neat appear- 
ance. Excellent 
for basement in- 
stallations. 
Write for our 
catalog and 
prices : 
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BLACK €. GALVANIZED 
RIVETED & WELDED 
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JONES HOLLOW WARE CO. 
BALTIMORE := MARYLAND 
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PENNA. RANGE BOILER CO. 
24th and Washington Ave., PHILADELPHIA 


























CEDAR RAPIDS, IA. 


This sink is fur- 
nished with a 
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President Johnson was taken ill during the convention 
and had to be absent from several of its sessions. Various 
expressions from the floor indicated that Mr. Johnson had 
worn himself out in his endeavor to serve the association. 
A motion being made by Chas. D. Harris, past president. 
that a suitable token be purchased for Mr. Johnson. in 
recognition of his services, Mrs. Johnson, who was in the 
hall, responded with the assurance that Mr. Johnson would 
be gratified at this indication of 


new the esteem and 


regard in which he is held. 


EXHIBITS 

N THE grand ball room of the Pere Marquette Hotel 

| some elaborate exhibits,of plumbing and heating prod- 

ucts were set up. 

tically one hundred per 
convention. 

Cntering the convention hall, to the left was the booth 

of the Fiat Metal Mfg. Co., Chicago, showing the com- 

pany’s self-contained shower stalls. 


Attendance at the exhibits was prac- 
cent of the attendance at the 


In attendance were: 
G. Albin Nilson, president of the company; Stanley Nilson 
and Carl Geshwind. 


Features of the exhibit were three booths which had 



















Top row: Boyd Johnston, R. FE. Larson, sales manager, both 
of Wolverine Brass Works, Grand Rapids, Mich.; T. B. Emery, 
Thatcher Co., Chieagzo: George B. Barron, Compound Injector 
& Specialty Coe., Chieago. Bottom row: E, A. Ehrlich, Chicago 
Pump Co., Chiengzo; A. A. Thompson, Zeolite Engineering Co., 


Chicago; J. 8S. Crouse, Duro Co., Rockford; G. C. Freeman, 


snies manager, Chicago Faucet Co., Chicago 


been set up at the expense of some of the Illinois local 
groups: the North Shore Association, Lake County Asso- 
ciation and the joint exhibit of these two groups, showing 
colored ware, boilers, radiation, and accessories; No. Du 
Page County Association and the Champaign-Urbana As- 
sociation. 

wall of the exhibit hal! the 
visitor came to the booth of the EverHot Heater Sales 
Co., in charge of L. P. Eaton, of Chicago. In the booth 
were shown three of the company’s water heaters. 


Continuing along the left 


Next was the booth of the Zeolite Engineering (o., 
Chicago, displaying four units of the company’s water 
softener equipment. In attendance were W. J. Kenney, 


president of the company and A. A. Thompson. 
Woodward-Wanger Co., of Philadelphia, showed its com- 
plete line of plumbing specialties, with C. M. Cuthbert in 
charge of the booth. 
The Thatcher Co., with T. B. Chicago, 1D 
attendance, showed a residence boiler and radiation 
Chicago Faucet Co. had an elaborate display of its brass 
goods in an arrangement of especially built cabinets, the 
lighted by flood lights. 8s. C 
Freeman, sales manager and E. E. Brown, secretary, were 


Imery, of 


entire exhibit concealed 


in attendance. 


Decatur Pump Co., Decatur, Ill, with W. Waddell, 
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secretary-treasurer, A. B. Bishop, and W. T. Wheat in 
attendance, had three units on display, with a scenic back- 
ground permitting the showing of some of the uses of 
running water. 

Norman Boosey Mfg. Co., 


Detroit, had a showing of 


a 
* 





drainage specialties, in charge of A. M. Boosey, manager | 


Chicago office and H. Brooks. 


The Duro Company, Dayton, Ohio, showed two pumps 


and three softeners, with F. A. Markee and J. S. Crouse, 
Rockford, and F. H. Arnold, Dayton, on duty. 

O. C. Draper, P. L. Bean and C. W. White were in the 
booth of the Mueller Company, Deratur, Ill., to explain 
the display of brass goods. The method chosen for show- 
ing these products was the setting up of complete bath- 
room arrangements. 

The American Brass Co., 
showing of brass pipe in various sizes. 
ground to show installation of brass piping as it would 
appear in walls. H. B. Wildman, of eKnosha, 
charge. 


Waterbury, Conn., had a 
Also cut-out back- 


was in 





Schleicher, Inc., Gary, Ind., showed a complete line of | 


radiator furniture, with C. H. Albright, Davenport, Ia., and 
J. F. MeGavick, Homewood, IIl., in attendance. 
In the booth of Wolverine Brass Works, Grand Rapids, 


Mich., was shown the company’s practically complete line | 


of brass goods against a specially constructed background 
with lighting arrangements. R. E. Larson, sales manager 
and Boyd Johnston met visitors to the booth. 

Immediately to the right of the entrance to the exhibit 
hall was the booth of Herman Nelson Corporation, Moline, 
ll., showing concealed radiation and unit heaters. W. J. 
Lindsey and A. Spoodis were on duty in the booth. 

Running down the central section of the hall were a 
number of exhibits, the first being that of Chicago Pump 
Co., with E. A. Ehrlich, Geo. L. Thom, of Chicago, and 
C(. E. Kallister of Peoria. 

Next in order was the Electrox Company, of Peoria, 
showing welding equipment and’ parts, with examples of 
welded pipe. M. J. Callahan of Peoria, E. N. Stevens, 
of Chicago and J. Keene of St. Louis were present. 

Electrol Company, with Paul R. D’Olvin in 
showed one of its oil burners with a lighted counter dis- 
play showing the operation of the burner. 

Bryan Steam Corporation showed one of. its 
With Frank L. Lusher of Peru in attendance. 


charge, 


boilers, 


Lane Technical High School, Chicago, also had a booth 
with exhibits of students’ work. 
hand to explain the exhibit. 


Winston Porter was on 


R. T. Thatcher Elected New Bedford President 


At a recent meeting of the Master Plumbers’ Associa- 
tion of New Bedford (Mass.) and Vicinity, Inc., Richard 
T. Thatcher was elected president for the forthcoming 
year. Fred Robinson is to be vice president as a result of 
the election, and the other officers elected are Mark E. 
Greenleaf, treasurer, and Walter P. Bailey, secretary of 
the association. 

John D. Elliot, a charter member of the association, 
who resigned some time ago because he felt he was unable 
'o give the association as much of his time as a member 
should, was made an honorary member at the same meet- 
ing. At that time, a committee, composed of Ernest Mar- 
feson and Lester E. Stowell, was appointed to draw up an 
honorary membership certificate. This certificate was pre- 
sented to Mr. Elliot at a meeting held January 24, and 
reads as follows: ‘‘This is to certify that John D. Elliot has 
been made an honorary member of the Master Plumbers’ 
Association of New Bedford and Vicinity, Inc., in grateful 
appreciation for his years of faithful service.”’ 
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The NEW Thatcher Cabinet-Gas Range 


A nnouncing 


The New,Thatcher Idea 
in Cabinet Gas Ranges / 


The NEW Thatcher “Cabinet Gas Range’ em- 
bodies many new improvements which make it a 
faster, more economical and more convenient range 
than other types. Housewives and dealers alike 


admire it. It’s a profit maker! 


Three service drawers with divided compartments 
for utensils, cutlery and non-perishable foods save 
cooks time and steps. Kitchen cabinet compactness. 
Ideal for every kitchen. 


Beautiful and durable enamel finish, removable oven 
linings and burners, rounded corners. throughout, 
flush doors and joints, denote absence of dirt catchers 
and ease of cleaning. Get the facts! Our large adver- 
tising program will help you to sell many of these 
new ranges. Profits will be large. Prepare to help 
supply the demand. Write today for dealer propo 
sition and illustrated literature. 


THE THATCHER COMPANY 
39-41 St. Francis St., Newark, N. J. 


New York: 21W. 44th St. Chicago: 341 No. Clark St. 


THATCHER 


BOILERS-FURNACES-RANGES 
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Wisconsin Discusses Need for Full-time 


HAT THE as- 
sociation felt a 
real need for a 


full-time field organ- 
izer was the con- 
sensus of opinion of 
the members of the 
Wisconsin Master 





Organizer 


Over two thousand dollars contri- 
buted to Bureau; Lewis R. Friend 
re-elected president; Question of full 
time field man up to board of directors 


local associations, besides various individual contributions. 
In the discussion on the subject of a full-time field or- 
ganizer, Lewis R. Friend of Milwaukee, president of the 


Plumbers’ Association Lewis R. Friend, of Milwaukee, re- 4SSOciation, told the delegates that it was not through the 


at the thirty-fifth an- 
nual convention of 
the organization, held at the Pfister Hotel, 
Milwaukee, on January 29, 30 and $31. 
The question to be settled, according to 
the discussions on the subject, was not 
so much whether the association needed 
a field man, but how such a field organ- 
izer could be financed. A resolution was 
passed instructing the incoming board of 
directors to take what measures were 
necessary to obtain the services of such a 
field organizer. 

Another constructive effort on the part 
of the association was its donation to 
the Plumbing and Heating Industries Bu- 
reau. Fred C. Kuetemeyer, a past presi- 
dent of the association, told of the work 
and assistance of the bureau, and asked 


elected state president 


efforts of the officers that the time of the field man had 
been shared by two other organizations, but that the off- 
cers were at a loss as to how to finance such a field man 
for the Wisconsin association alone. A resolution, in which 
it was claimed that membership was on the decline, at- 
tendance at meetings had fallen off, and that delinquents 
were more frequent, was presented to the 
association for discussion, after a question 
as to whether or not it should be discussed 
from the floor. 

E. J. Sullivan, of Kenosha, said that the 
idea of a field organizer had been before 
the association for about twenty years, and 








Charles 


Pelunek, that everyone recognized that conditions were 
state sec- . . 
better in the state association when an or- 
retary. 


Bottom: Emil Henoch, 2@nizer was working full time. Thomas 
state treasurer, both of Long of Appleton, recommended that the 
Milwaukee dues of the state organization be increased 

in order to take care of the expense of a field 


the members to make donations to show approval and man, saying that such an increase would be more than paid 
affirmation of this work. Over $2,000 was volunteered by for by the work such an organizer would do for the associa- 


local associations and individual members. 


These in- tion. Joseph Wittig of Milwaukee said that that organization 


cluded donations of $1,000 by the Milwaukee association, had recently raised its dues in order to maintain a local 


$200 by the Racine association, and do- 
nations of $100 each by the Green Bay, 
Fond du Lac, Sheboygan, Kenosha, La- 
Crosse, Madison, Appleton, and Oshkosh 





George F. Reeke of Green 
Bay, Wis. 





| 





se a mn 


Walter W. Dusold, president of Milwaukee association; 
F. CC. Kuetemeyer, past president, Milwaukee; Walter 
Tesch, chairman of convention committee, Milwaukee 


field man, and would not feel justified in raising them still 
further for a state man. J. E. Farley of Wisconsin lapids, 
said that the Milwaukee dues now were not as much 4s 
they had been twenty years ago, and that an association 


should be worth $50 to anyone if it had any value at all. 
Mr. Farley also said that attendance at meetings had falleD 
172 
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off perceptibly since the association had had only a part- 
time field man. 

Jacob Schuh of Milwaukee said that in the two previous 
years there had been no delinquents at the time of the 
convention, but that since the dues had been raised at the 
last convention, there had been approximately 100 delin- 
quents this year. He pointed out that at the last conven- 
tion, the Milwaukee delegation was willing to raise its 
dues for a field organizer, but that he felt it was unfair 
to ask that organization for another raise, especially since 
the Milwaukee association received none of the benefits of 
the organizer. In answering Mr. Schuh, Mr. Farley attrib- 
uted the increased number of delinquents to the fact that 
dues could not be raised because the members were not 
getting the benefits of a full-time organizer since his serv- 
ices had been divided. Mr. Schuh said that he was the 
one who had originally wanted an organizer, and that such 
an organizer was also to help solicit insurance for the 
master plumbers’ company. He said that the organizer 
had been able to get members, but had not increased the 
insurance to any appreciable degree. 













Left: Arthur Lahr 
of Lafayette, state 
president of Indiana 
association. Right: 
Axel Peterson of 
St. Paul, president 
of Minnesota asso- 
ciation 





Mr. Kuetemeyer said 
that he had been opposed 
to a field organizer for 
the association, unless it 
were possible to obtain 
the services of an excep- 
tional man. He said that 
he thought Victor L. Peavy, who has been field organizer 
for the association, was such a man, and that Mr. Peavy’s 
excellent work, and the subsequent losses of membership 
since the division of his time, showed conclusively that a 
field organizer was needed by the association. Mr. Kuete- 
meyer said, ‘‘Let’s not quibble about the source of the 
money,’’ and went on to say that the board of directors 
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should work out some 
method of obtaining suf- 
ficient funds. Mr. Peavy 
took the floor and told 
the delegates that it was 
no fault of the officers or 
directors that his time 
had been divided, but 
that it was for economic 
reasons. He said _ that 
the association was con- 
fronted now with the 
problem of keeping its or- 
ganization together, and 
suggested that whoever 
was to be made field or- 
ganizer for the associa- 
tion should divide his 
time between the Mil- 
waukee association and 
the state association, and 
so be in the territory 
twelve months in every 
year. 

Charles A. Dreier of 
Chicago was asked what 
system of equalizing dues 
was used by the [Illinois 
and Chicago associations. 
He answered that the 
members of the Chicago 
association did not pay 
as high dues as the state 
members, because the 
Chicago association had 
its own secretary, and 
did not benefit much 
from the state association 
secretary. F. D. Branson 
of LaCrosse stressed the 
need of the smaller as- 
sociations for a state or- 
ganizer. He said that 
in the summer months, 
when it was possible for 
an organizer to get 
around the state, he was 
especially needed. Mr. 
Branson also stressed the 
importance of organizing 
auxiliaries in order to 
help hold associations together. R. O. Bartingale of 
Eau Claire suggested that the Milwaukee dues be left 
as they are, and that dues of members in other parts 





From top to bottom: Henry T. 
Strenger of Lake Forest, pres- 
ident of Illinois state associa- 
tion; Dick Johnson of Cham- 
‘paign; C. A. Bolton of Chicago 
Heights, secretary of Illinois 
association; M. L. McKay of 
Rock Island, first vice presi- 
dent of Illinois association 
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Henry Swade, C. A. Dreier, Perry Russell, H. H. Diedesch and E. C. Wagner, all of Chicago 
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Mineral 
baste 
almost 
indefinitely 


RIVAL OF THE CLOUDS 


TRADE maRK 





The type of mineral in the water softener is the 
all important factor. Your success and your cus- 
tomers’ satisfaction depends on the mineral used. 
Listen to what a dealer in Minnesota has to say. 


Worthington, Minnesota, 
April 10, 1928. 
The Refinite Company, 
Omaha, Nebraska. 
Gentlemen: 

Just a line to let you know what we think of 
the Refinite Water Softener. 

We have about forty of these softeners in- 
stalled here in Worthington and we have yet 
to have a complaint on any of them. This is 
saying a lot as our water here is about fifty 
grains hard. 

We tried about six different softeners and 
have taken them all out and replaced them 
with Refinites. 

Competition have one softener in homes in 
the whole town. They have tried one or two 
other kinds but they have not worked satis- 

















factory. 
Trusting to install several more this season, 
we are Youre truly, 
FAUSKEE & SEE 
by J. H. See 


Price $100.00 up. Write for sales information. 


THE REFINITE COMPANY 


Refinite Building 83 Omaha, Nebraska 


For the Hot Water Heating 
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An unusual and distinguish- 
ing feature of the Cash Acme 
Pressure Control is the by- 
Y pass valve which permits 

quick filling of the system. 
It permits a cold water test for leaks at a higher pressure than 
that of the regulator. It also prevents damage to regulator. 
Only the Cash Acme Type AG Control has this by-pass feature. 


A. W. CASH VALVE MFG. CORP. 
616 N. Water St., Decatur, Illinois, Mfrs. 


Sales Agents: Chas. H. Fiske, 431 So. Dearborn 
St., Chicago, Ill. Telephone Harrison 4968 
Eastern Sales Agents: H. M. Flemming Co., 30 
Church St., New York City, N. Y¥. Telephone 
Cortlandt 1553 


“IT'S AUTOMATIC - 
(9 re 


Easily installed on 
both old and new 
jobs—one size for 
all installations. 














I 


Increases the heating 
efficiency in any hot 
water heating system and 
in many cases, as much as 
fifty per cent. Users tell 
us this. 
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of the state be raised to $25 per year. Mr. Long concluded 
the discussion with the suggestion that the officers and 
directors determine the expense of maintaining a full-time 
field organizer and work out a scheme for obtaining the 
services of such a man. The resolution was passed on to 
the incoming board of directors for action. 


PASS CONSTRUCTIVE RESOLUTIONS 
NUMBER of other constructive resolutions for the 
A betterment of the association were passed by the con- 
vention. The LaCrosse association presented a resolution 
to the effect that, inasmuch as one of the great needs of 
the national association was for increased membership, the 
national association should have a membership committee, 
whose duty it should be to draw up a zoning plan for 
state associations in order to get the increase. The resolu- 
tion further suggested that the national association hire 
one or more field organizers to work for a larger member- 
ship. The resolution was passed with the suggestion that 
the Wisconsin board of directors draw it up more com- 
pletely and present it to the national convention at Buffalo. 
Another resolution of recommendation to the national 
association was to the effect that, in appointing national 
committees, the national president should keep some of the 
former members of that committee on it, in order that the 
committee may benefit by the experience of those members, 
and carry on the work without interruption. It further 
provided that the chairmen of committees should always 
be men who had previously served on those committees. 
Still another resolution passed by the Wisconsin associa- 
tion, to be recommended to the national, embodied the idea 
that a better system of registration for national conven- 
tions be organized. The resolution suggested a system of 
cards to be sent out previous to the convention, in addition 
to the present system of credentials. 
The Wisconsin association passed the resolution pre- 
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Top row: Joseph Brah and Frank Brah, both of Milwaukee. 
Middle row: Joseph Wittig of Milwaukee, F. R. King, state 
plumbing inspector of Wisconsin. Bottom row: V. L. Peavy: 
field organizer of Wisconsin and Indiana associations; L. J. 


Eron of Wisconsin Rapids, Wis. 
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sented by the national office providing for the establish- 
ment of a permanent office in Chicago for the parent or- 
ganization. A resolution proposed by George F. Reeke, 
chairman of the resolutions committee, empowering the 
incoming directors to collect all available material on un- 
fair practices in the industry, was passed on to the incom- 
ing board for their consideration. Two other resolutions 
were also turned over to the incoming board. These were 
a recommendation that a stenographic report of Wiscon- 
sin conventions be made in the future, and that officers of 
the association be elected the second day of the convention, 
rather than on the third day, as is now the practice. 


RE-ELECT SAME OFFICERS FOR 1929 

EWIS R. FRIEND of Milwaukee was re-elected presi- 
L dent of the association, as were all of the other offi- 
cers. These include also: John McCoy of Fond du Lac, 
first vice president; Jacob Zimmerman of Kenosha, second 
vice president; Charles Pelunek of Milwaukee, secretary; 
Emil F. Henoch of Milwaukee, treasurer. The officers com- 
pose the personnel of the board of directors. 

John McCoy of Fond du Lac and Jacob Schuh of Mil- 
waukee were elected delegates to the forthcoming national 
convention at Buffalo, and their alternates will be Jacob 
Zimmerman of Kenosha and Harry Morris of Racine. 

An unusually large number of visitors was present at 
the convention. President Friend introduced them from 
time to time during the convention, and each was called 
on to speak a few words. The visitors included: Henry T. 
Strenger of Lake Forest, Ill., president of the Illinois as- 
sociation; Arthur Lahr of Lafayette, Ind., president of the 
Indiana association; Axel Peterson of St. Paul, president 
of the Minnesota association; Dick Johnson of Champaign, 
lll., retiring president of the Illinois association; M. L. 
McKay of Rock Island, first vice president; Fred Bailey of 
Rockford, second vice president; David Greig of Spring- 
field, treasurer, and C. A. Bolton of Chicago Heights, sec- 
retary, all of the Illinois state association; A. A. Schmidt, 
president of the St. Paul association; John Calnan and 
Robert Murphy, president and treasurer, respectively, of 
the Chicago association; C. A. Dreier, William Redieske, 
E. C. Wagner, Henry Swade, H. H. Diedesch, and Perry 
Russell, all of Chicago; Thomas M. Dugan of McKees- 
port, Pa. 


DIRECTOR HILDEMAN BRINGS MESSAGE FROM 
NATIONAL 

ILLIAM F. HILDEMAN of Chicago Heights, Ill., a 
a of the National Association of Master 
Plumbers, brought greetings from that organization to the 
Wisconsin group. Mr. Hildeman pointed out that a great 
many of its members really did not have a clear conception 
of the national association. He said that its officers were 
all master plumbers, and were not paid for the untiring 
efforts they extend for the welfare of the association and 
its members. 

Mr. Hildeman told of the meeting of the national direc- 
torate in St. Louis last Fall, and gave the members a brief 
outline of the plans of the association, which included the 
working out of a new national emblem, and the publica- 
tion of a set of plumbing textbooks. He said that the 
national association recommended that local associations 
have paid secretaries, and that state organizations be di- 
vided into zones, holding periodical zone meetings. He also 
Said that the national association wished to have the state 
Organizations submit their convention programs to the na- 
tional officers for suggestions before the convention was 
held. 

He continued by complimenting the national officers on 
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Fine hotels 
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of heating equipment 


No other factor is so important to comfort 
as proper heating. Great hotels, specializing 
in comfort, must select heating equipment 
wisely. 

San Francisco’s famed hotel, the St. Francis, 
solved its heating problem with the selection 
of Johnson Oil Burners. 

And this preference for Johnson Oil burn- 
ing equipment extends from coast to coast. 
In small homes, large buildings, factories and 
industrial plants, Johnson Oil burners are 
giving trouble-free, dependable , economical 
service. There is a size and type for every 
heating and power purpose. 

Behind every Johnson Oil Burner lies the 
experience of more than 23 years in the exclu- 
sive manufacture of oil burning equipment. 


Opportunity for Dealers 


Dealers handling the Johnson line have a 
distinct advantage. They are selling oil burn- 
ers for every heating and power purpose. 
Every part of town brings profits, every month 
of the year is in season. You are given com- 
plete sales promotion cooperation, merchan- 
dising and sales financing plans — all backed 
by national advertising. 
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the work they were doing, pointing out the plans which 
were in progress for the next national convention in Buf- 
falo. He said that if it were not for the past and present 
officers of the national association, it was unlikely that 
any of the master plumbers would be successful enough to 
be able to afford even to attend a convention. 

Mr. Hildeman told the delegates that changes had come 
about in business, and pointed out the necessity of work- 
ing with, and co-operating with, association officers in 
order to keep pace with these changes. The change in the 
buying power from men to women was one of the most 
important, according to Mr. Hildeman, and he said that 
eighty per cent of the buying today was done by the women 
of the country. For that reason, he urged the delegates to 
make an effort to sell to women, and to make their places 
of business, and their employes, pleasing to women. 


BUREAU MANAGER TELLS OF BUSINESS 
PROGRESS 
6¢ CONVENTION is a good time, not only to look 

A forward, but also to look back at the last year 
for our mistakes,’’ said Russell G. Creviston, general man- 
ager of the Plumbing and Heating Industries Bureau, in 
his talk to the convention. He said that American busi- 
ness had passed out of the pioneer stage, where food, 
clothing and shelter were the essentials, and that mass 
production had brought with it a desire for some of the 
luxuries of life. The result is that the country has more 
producing capacity than there are customers for the prod- 
ucts, thus resulting in a buyers’ market in every line of 
business. He said that the fundamental difference between 
such a buyers’ market and a sellers’ market was that, in 
the latter, the customer came to the merchant, but that 
now the merchant had to go to the customer in order to 
compete with other industries. 

Mr. Creviston pointed out that, when a manufacturer 
found that he had produced more material than he could 
sell through his established channels, he dumped his prod- 
ucts in some locality at any price he could get, thus de- 
moralizing the market in that locality. Such dumping, 
according to the speaker, does not improve or help the 
seller, his competitors, or the public, and is a detriment to 
the industry. ‘‘Price is a very poor method of maintaining 
stability—and a very common one,”’ he said, and continued 
by telling the delegates that price competition was not to 
the benefit of anyone concerned in it. 

Mr. Creviston pointed out that the problem of distribu- 
tion in the plumbing and heating industry is caused by the 
fact that ‘‘We have our whole system keyed to a ‘reverse 
English,’ trying to peddle goods as though we were in a 
sellers’ instead of a buyers’ market.’’ He said that there 
was no need for a change in the present method of distri- 
bution in the industry, but that any changes needed were 
in the merchandising practices of the industry. 

In speaking further on the subject of distribution, Mr. 
Creviston pointed out that both the bureau and the Central 
Supply Association had approved and reaffirmed the exist- 
ing distribution practices. He also mentioned the fact that 
the bureau had decided to go in for selective distribution, 
keeping on its mailing list only those master plumbers and 
heating contractors who have the will, capital or experi- 
ence to do retail plumbing and heating. He told the mem- 
bers of the association about the organization work which 
the bureau staff had done in various parts of the country, 
and of the association services offered by the bureau. 

The solution of modern business problems, according to 
Mr. Creviston, is co-operation and co-ordination of effort, 
but he gave the warning that co-operation was not an end 
to be accomplished, but merely a means of accomplis!ing 
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something. In carrying out the thoughts on co-operation, 
he said that bankers often looked up the trade association 
status of a client as an indication of his credit rating. 

Plumbing and heating products are taken for granted by 
the public, according to the speaker, and for that reason 
are not fully appreciated, until people are forced to do 
without them. The bureau, he said, was helping to gain 
that appreciation for the industry. 

Mr. Creviston pointed out the importance of knowing 
how to sell plumbing and heating material to women, as 
he said they now did most of the family buying. He gave 
several buying characteristics of women, such as: women 
ask apparently foolish questions; they insist on seeing 
everything before buying; they are willing to pay the price 
for real value and service; they are not emotional when 
puying, as is generally thought, and should not be appealed 
to with emotional ideas; they are offended by dirt and 
disorder; they have a strong sense of rivalry, and wish to 
have everything their neighbors have. In closing, Mr. 
Creviston urged the members to carry out these ideas in 
selling to women, and so make them appreciate plumbing 
and heating. 


MARKETING PLAN ANALYZED 

N OUTLINE of the plan of the marketing and mer- 
A chandising carried out last year in Philadelphia, 
was explained by E. L. Flentje, of the Plumbing and Heat- 
ing Industries Bureau, who was in charge of the Phila- 
delphia work. Mr. Flentje explained that, in carrying out 
such a campaign, it was necessary to bear in mind the type 
of retail outlets with which the work had to be done, and 
to classify these outlets in order to obtain the best results. 
He also said that it was necessary to find the number of 
families in the city which had sufficient income to pay for 
plumbing and heating. He showed by charts how these 
analyses were made in Philadelphia, and the conclusions 
which were to be drawn from the analysis in that city. 

He told the delegates of the importance of a logical, 
sound advertising program, pointing out that the reason so 
many associations and individuals in the industry were 
opposed to advertising was that they had tried it without 
such a plan. - He told of the community showrooms which 
had been so successful in Philadelphia, and said that the 
bureau would be glad to help any organization which de- 
sired to promote such a co-operative showroom. 

Frank R. King, state plumbing inspector, gave a report 
on the departmental activities of the year, the apprentice- 





Top picture: E. A. Biefeld of Watertown, H. P. Molter of the 
F. R. Dengel Mfg. Co., Milwaukee; A. Heiden of Milwaukee, 
L. J. Rohde of Plymouth. Bottom picture: C. W. Thayer and 
M. J. Kelly of Oshkosh, T. A. Freiberg of Stevens Point, J. 
George Mueller, F. J. Merten and Ray Toner, all of Oshkosh 


3/ ts faster gett 7 





Same Gas 


Automatically heats 
Water 


Automatically burns 
Garbage 


A compact efficient 
unit performing two 
important functions in 
the home. 


Same connections as 
any automatic storage 
water heater. 


Distributors — 


Desirable territory 
stillopen. Write to- 
day for prices and de- 
tailed information. 

















THE DUO-TOR MANUFACTURING COMPANY 
24 So. Canal Street Dayton, Ohio 























ADJUSTABLE 
SHOWER-STALL DOORS 

















Pat. Oct. 21, 1926 


We furnish Shower-Stall Doors, Bath-tub 

Shields and Partitions in standard sizes 

or make them according to specifications. 
Illustrated booklet will be forwarded upon request 


G. M. KETCHAM MANUFACTURING CORP. 
83 Washington St. $3 Brooklyn, N. Y. 
































Se Riweg 
P Pace 


’ 4 
at 


178 DOMESTIC ENGINEERING February 9, 1929 





YG WARNOCK 
TRIPLE WEAR 
WRENCHES 


have the triple wear feature. Where 
the strain is greatest the strap is triple 
folded —they never slip and will not 
mar the surface of the finest pipe. 





See your jobber 





WARNOCK MFG. CO., Worcester, Mass. 











All Lead-Copper-Galvanized Iron | 


SIMPLEX AND JUNIOR 
FLASHINGS FOR EVERY 
ROOF CAN BE HAD IN 
EACH OF THE ABOVE 
METALS. 


Write for prices and full in- 
formation on the easily in- 
stalled, durable SIMPLEX 
and JUNIOR Flashings. 

















i Sas 


"hn ny ot 


SIMPLEX MFG. CO. St BATT hae ES 
2644 N. Ashland Avenue 
Chicago, Illinois 

















HE Wade Ac- 
cessible Flush- : 
ingClean-OutExtra HU 
Heavy Cast Iron : : | 
Floor Drain Deep : : pe = MW | 
Water Seal Trap : : | 
Combination with- 
out Back Water 
Gate can be instal- 
led in the ground at 
any depth and extended upward to any floor level 
by using man-hole cleanout extensions. Ask your 
jobber about them and other Wade fittings. 


WADE IRON SANITARY MFG. CO. 
551 FULTON STREET CHICAGO, ILL. 











WHEELING 


SANITARY MFG. CO. 


Whe eling, Wy, VQ — 






Plate 100-E Lavatory on 
Pedestal. Two sizes— 
24x20 inches and 26x22 





inches. 
Plate 126-E “The Tran- 
quil’’ all white Syphon 






Jet Water Closet Com- §G@ 
bination, including— F 
Plate 125-E£ concealed [7 
jet syphon, to rough 
in at 12 inches: Plate 









Engineering Catalog 











Directory. 








| 
| 
| 

















ship movement, and plumbing laws and codes. Mr. King 
told of the legislative work being done for the plumbing 
industry, and explained some of the proposed revisions to 
the present state plumbing code. Henry Weber, state ap- 


| prenticeship commissioner, reported on the apprenticeship 


conference held in Milwaukee on January 28. 

C. W. Wanger, president of the Woodward-Wanger (o., 
Philadelphia, talked on ‘“‘Salesmanship.’’ Mr. Wanger im- 
pressed the delegates with the necessity of making a reg- 
ular determined effort to sell plumbing and heating mate- 
rials. He interspersed his talk with several illustrative 
stories, and gave the master plumbers some selling points 
to bear in mind in their merchandising programs. 

Daniel W. Hoan, mayor of Milwaukee, spoke on munic- 
ipal government, and explained some of the workings of 
city governments. 


REPORTS ON FIELD SERVICE 
66 AM glad that I am connected with the livest state 

I association in the country,’’ said Victor L. Peavy, 
organizer of the association, in his report. In furthering 
this theme, Mr. Peavy went on to say that Wisconsin had 
more plumbing work per thousand of population than any 
state in the country, as over $21,000,000 worth of plumb- 
ing and heating work was installed in the state last year. 
He said that, using those figures, each association mem- 
ber paid about .0003 of one cent for the association, out 
of every dollar taken in during the year. 

Mr. Peavy stated that fifteen full-time field men could 
have been maintained by the Wisconsin association by the 
money lost by members on unproductive labor. Thirty 
field men could have been maintained by the trucking 
expenses of plumbing and heating contractors which were 
not passed on to the public. Mr. Peavy said that interest 
in the association had died out in some parts of the state 
and urged the members to take more interest and give 
more of their time to association work. 


HOLD MEMORIAL SERVICES AT OPENING SESSION 

RESIDENT FRIEND opened the convention on Tues- 
Pass morning, and after a few brief words, introduced 
Walter W. Dusold, president of the Milwaukee association, 
who welcomed the delegates to the city. The following 
committees were appointed to administrate the activities 
of the convention: Credentials—Joseph Brah, of Mil- 
waukee, chairman; Adolph Zurheide, of Sheboygan; F. M. 
Branson, of La Crosse, and Jacob Zimmerman, of Kenosha; 
resolutions—George F. Reeke, of Green Bay, chairman, 
E. J. Sullivan, of Kenosha; Walter Murphy, of Sheboygan; 
Thomas Long, of Appleton; S. V. Hanley, of Milwaukee; 
Louis J. Eron, of Wisconsin Rapids, and Henry Bergrud, 
of Eau Claire; memorial—H. J. Bauer, of Milwaukee, 
chairman; W. A. Kramer, of Waukesha, and M. L. Tisch, 
of Wausau; membership—oOtto Marquardt, of La Crosse, 
chairman; F. D. Branson, of La Crosse, and Joseph Wit- 
tig, of Milwaukee; nominating—F. C. Kuetemeyer, of Mil- 
waukee, chairman; E. Garrot, of Green Bay, and Fred 
E. Grebe, of Waupun; grievance—Jacob Schuh, of Mil- 
waukee, chairman; Joseph Brah, of Milwaukee; James B. 
Sullivan, of Stevens Point; Conrad Verbrick, of Appleton; 
F. E. Grebe, of Waupun; Jacob Zimmerman, of Kenosha; 
George F. Reeke, of Green Bay; John McCoy, of Fond 
du Lac, and Robert Morrill, of Beloit; entertainment— 


| Walter Tesch, of Milwaukee, chairman; Stanley Dereszyn- 


ski, George Vogel, H. A. Wegner and George Bronenkantt, 
all of Milwaukee; auditing—Hugo Lippert, of Milwaukee. 
chairman; George Mueller, of Oshkosh, and Otto Mar- 
quardt, of La Crosse; apprenticeship—H. C. Weber, of 
Milwaukee, chairman; Walter J. Hyland, of Madison; L. J. 
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Schoénleben, of Racine, and Adolph Zurheide, of Sheboy- 
gan; press—George F. Reeke, of Green Bay, and Jacob 
Schuh, of Milwaukee; sergeants-at-arms—Henry C. Weber, 
George Sorgel, Louis R. Schmaus, Byron Graper and 
George Black, all of Milwaukee. 

Three members of the Wisconsin association died dur- 
ing the year, and at the close of the first session of the 
convention memorial services were held for the departed 
members. W. E. Goodman, of Milwaukee, former treas- 
urer of the National association, was eulogized by George 
F. Reeke, of Green Bay, who told something of the life 
of “‘Grandpa’’ Goodman, as he was known throughout the 
country. Joseph Brah, of Milwaukee, spoke on the life 
of Louis Sonntag, of Sheboygan, and Hugo Lippert, of 
Milwaukee, eulogized Fred J. Julian, of Milwaukee, the 
third of the deceased members. 

O. C. Davis, of Racine, a charter and honorary member 
of the association, who retired recently from the plumbing 
business after nearly a half century of service, told the 
delegates that his retirement had emphasized the fact 
in his mind that one of the most important things to con- 
sider in the business was the matter of collections. Mr. 
Davis said that he had learned this through the fact that 
he was now trying to collect a lot of accounts which he 
had not been able to get when he was in business. 


ZONE OFFICERS GIVE REPORTS 
A TWEET of Green Bay, president of the Fox River 


e Valley Association, reported on the recent Presi- 


dents’ and Secretaries’ Conference, and told of how much NSTALLATION of the WEISTEEL 


he was impressed with the work of the Plumbing and Shower Bath Cabinet is as simple as 
Heating Industries Bureau. He gave credit to the bureau 


for creating in the public a desire for plumbing and heat- 





A,B,C. It is merely a question of setting the 


ing materials, and suggested that more attention be paid cabinet where it 1s wanted and connecting the 
to the monthly bulletin of the bureau. | supply and waste pipes. Any kind of floor 
Mr. Tweet also asked for an explanation of the reason Il d de taal 1, 
Mr. Peavy was taken off from ‘full-time organization with wl O, an it isnt necessary to cut the 
the association, and his time divided with other organiza- flooring away. All that 1S needed isa hole 
lons. He said that the membership of his association had for the waste pipe, for the bottom of a 
fallen off, and he thought it was because no one had the ; ; : 
WEISTEEL cabinet looks like this: 


time in which to stimulate interest in the association. 

D. H. Osborn of Beloit, president of the Southern Wis- 
consin Sanitary Club, also coincided with Mr. Tweet’s 
ideas about a field organizer, and said that interest in his 
zone had been lagging. 

Otto W. Marquardt of LaCrosse, president of the La- a Nr vocent SY PP vearwen. qasner en 
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Crosse Zone, told the members that his officers were al- eee ee He i 
ways very careful to get out several notices before every 2° DPE BY OTHERS ——of r 
meeting, but that, in spite of the notices, they were unable d —i 
to get satisfactory attendance. . 

Louis J. Eron of Wisconsin Rapids, vice president of Here is the ideal shower bath cabinet 
the Wisconsin River Valley Sanitary Club, said that his ---ideal from your standpoint as well as that 
organization felt the need of someone who was in direct 
communication with the other zone organizations. He of the customer. Why not let us send you 
pointed out that the crux of the zone situation lay in the full details? Henry Weis MFG Co., INc., 
Strength of the association in the largest city in each Elkhart, Indiana. 


zone. He said that if interest was rife in the largest city, 
and the zone meetings were well attended by members 
from that city, the members in the smaller cities would 
also take more of an interest. 

R. O. Bartingale, secretary of the Chippewa River Valley 
Sanitary Club, told of how the state officers and Mr. Peavy 
had created a great interest in association affairs in his 
neighborhood two years ago, but said that lately the 
members were losing interest in the association, and the 


isolated members did not attend the zone meetings. He 


emphasized the fact that his organization missed having a SHOWER STALLS-COMPARTMENTS-CUBICLES 


full-time association organizer. 
(To be Concluded) 

















— . 
’ , 








Undoubtedly 


: ae The Most Popular 


Automatic Water Heater 


Priced to Fit Everyone’s 
Pocketbook 


15 Gal. $50 30 Gal. $70 
20 Gal. $55 40 Gal. $85 


Distributed by the Plumbing 
Trade at a Nice Profit. 


Why wouldn't it be the Most 
Popular? 


a 
John Wood Mfg. Company 


Conshohocken, Pa. Chicago, IIl. 











180 DOMESTIC ENGINEERING February 9, 1929 


| Association Officers Hold Annual! 
Conference 


The presidents and secretaries of local and national! or- 
ganizations of retailers in the plumbing and heating indus- 
try, held their annual conference under the auspices of 
the Plumbing and Heating Industries Bureau on January 
14, 15 and 16 at the Congress Hotel, Chicago. A partial] 
report of the conference was published on page 136 of the 
January 26 issue of ‘“‘Domestic Engineering.’’ The follow- 
ing is the continuation and conclusion of that report. 


ASSOCIATION ADVERTISING 

UGH L. WOOD, advertising expert on the bureau staff, 
H led a discussion on ‘‘When and How to Advertise.” 
Mr. Wood pointed out that local associations need adver- 
tising plans for a scientific advertising campaign, and 
should not attempt to go into advertising without having 
definite plans. He said that advertising consists of telling 
a story in a convincing manner, and making it easy to 
read. He said that so many associations had failed in ad- 
vertising because they had ‘“‘merely put an ad in the 
paper.”’ 

He asked the question, why should an association ad- 
vertise? His answer was, why should not an association 
advertise? He said that any one who gets the buying 
dollar of the American public today must certainly put 
up a good advertising story, and for that reason the 
plumbing and heating industry and its trade associations, 
should make every effort to get that buying dollar. He 
also pointed out that association advertising makes mem- 
berships more attractive, as non-members would not 
benefit as greatly from such advertising as the members. 

He warned the presidents and secretaries that local 
officers must assume the responsibility as to how, why 
and when their associations should advertise. Some asso- 
ciations, he pointed out, should not attempt advertising 
campaigns, as, if enough members are against the cam- 
paign, it could not be successful. The reason for this 
is, of course, that such members who are against advertis- 
ing are always pointing out flaws in the results of the 
campaign. ‘‘Naturally,’’ Mr. Wood said, “any advertising 
campaign can be found fault with if the reader desires. 
Concrete results are not expected from a general advertis- 
ing campaign of an association, and any member who 
wants to criticize the campaign can do so by proving that 
‘he had not increased his volume of business any as a 
result of the campaign.” 

In concluding, Mr. Wood pointed out the various types 
of advertising which could be done by associations such 
as booklets, pamphlets, circulars, blotters, newspaper ad- 
vertising and program advertising. 

In discussing association advertising, John A. Quinn 
of Philadelphia, vice president of the National Association 
of Master Plumbers, told of the results of the advertsing 
campaign in his city. He pointed out that the campaign 
in Philadelphia proved conclusively that the master 
plumber and heating contractor was the strongest link 
in the chain from raw material to consumer. Maney J. 
Feeney, president of the Philadelphia association, said 
that he believed advertising paid over a period of time, 
regardless of whether or not any direct results could be 
seen. He pointed out that advertisers individually should 
advertise themselves, and tie in with association adver- 
tising. ‘In this manner,” he said, “you keep yourself 
in the eyes of the public and without doing that you 
cannot expect to receive any concrete results from your 
advertising.’’ Mr. Feeney pointed out several instances in 
his own experience in which advertising which he felt 











had not paid him, brought in business directly, aside 
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from what business he probably received from such adver- 
tising without realizing that it was the nucleus around 
which the buying idea had fomented in the customer’s 
mind. 


USING PUBLICITY FOR ASSOCIATION PURPOSES 


ORMAN J. RADDER, publicity manager of the bu- 
N reau, led a discussion on “Getting Public Good Will 
for Your Association.’”” Mr. Radder pointed out the dif- 
ference between publicity and advertising, saying that 
publicity was not paid for, while advertising was. Mr. 
Radder said that he believed publicity was probably more 
valuable than advertising, but that the combination of 
the two was of inestimable value to the advertiser or 
the recipient of the publicity, if such publicity were fa- 
yorable. He pointed out the chances for newspaper 
publicity, and suggested that secretaries of local asso- 
ciations try to get a reporter from their local daily paper 
to make a call once a week at the association offices. The 
secretary should at that time have written out a short 
news item on association activities. If this reporter re- 
ceived a news item every time he stopped around, his call 
at the association office would be as frequent as it was 
at the police station, hospitals, schools, churches and 
other sources of information. 

Mr. Radder pointed out several methods as to how an 
association might gain publicity. He said that the bureau 
had 12 talks prepared for use by association members, 
and would be glad to prepare any special talks for mem- 
bers who wished to gain publicity by giving these talks 
before local civic meetings. He also pointed out that a 
good means of gaining publicity was to get a young re- 
porter on the local press to be publicity manager of the 
association. Such a reporter would be in a better position 
to know what publicity matter his paper was likely to 
accept and what it would probably reject, and in that 
way the association would get more publicity than if the 
secretaries attempted to write the publicity items them- 
selves. In closing Mr. Radder had the following advice 
for the secretaries: ‘‘Be concise, brief—stick to news, and 
keep the confidence of the editor.’”” He said that if all of 
these were followed, the association would benefit by the 
favorable publicity of its local press. 

Mr. Creviston, in discussing publicity, said that the 
trouble with the plumbing and heating industry is that 
it is not “publicity minded.’”’ He said that the industry 
passes up its opportunities for publicity. He pointed 
out that at no time or place has every manufacturer in 
the plumbing and heating industry sat down to a banquet 
table. In making this point, Mr. Creviston pointed out 
that in other industries where such banquets were held, 
the purpose of the banquet was not for listening to 
speeches or hearing entertainment. He said that the 
underlying purpose of such meetings was to get the in- 
dustry into the newspapers and periodicals of the country, 
and so benefit by the favorable publicity. Mr. Creviston 
pointed out that the plumbing and heating industries 
have a strong trade press, and in their trade press the 
industry tells itself about itself. The trouble is, ac- 
cording to Mr. Creviston, the industry does not tell the 
outside world about itself. 


BUSINESS MANAGEMENT 


66 PN EVELOPING successful business management for 

your members,’”’ was the subject of a discussion 
led by Frank C. Park of the bureau staff. Mr. Park said 
that large corporations, no matter how efficient they are 
mechanically, cannot get along successfully without effi- 
cient methods of business management. He said that of 
the 35,000 plumbing and heating contractors in business 
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Beaton & Corbin Floor and Ceiling 
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Meet the 
Lord Baltimore 


There’s no danger of the guests of the mag- 
nificent Lord Baltimore Hotel not being kept 
warm and comfortable due to any fault of the 
radiator traps—not with 1,100 Sarco Radiator 
Traps on the job. 


The architect—W. L. Stoddard—and the 
heating contractor — Lloyd Mitchell — knew 
from past experience that Sarco Radiator Traps 
would not air bind or freeze; that they were 
noiseless in operation and would not water 
hammer; that they were self-cleaning and 
easy to take apart. They knew, too, that 
Sarco Radiator Traps have a perfectly free 
discharge at all times and are unusually long 
lived due to the helical expansion element. 

Play safe and specify ‘“‘Sarco’”’ for your next 
fine building. Ask for Booklet M-110. 


SARCO CO., Inc. 


183 Madison Avenue 


New York, N. Y. 
Boston Chicago Detroit Pittsburgh 
Buffalo Cleveland Philadelphia St. Louis 
Peacock Bres., Ltd., Montreal 
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today, only a very small percentage have adopted the by- 
reau’s bookkeeping system for their business. He con- 
tinued that the bureau had revised its bookkeeping system 
so that it will be applicable both to large and smal] 
contractors, and it will be valuable to any master plumber 
and heating contractor who adopts it. He also said that 
the bureau had revised its inventory sheets so that they 
are now a perpetual inventory, making it possible for the 
plumbing and heating contractor to know at all times how 
much capital he has invested in his business. 


DEVELOPMENT OF APPRENTICESHIP WORK 

LEWIS LAND, apprenticeship director of the bureau, 
S. spoke on “How to Maintain Trade Protection for 
Our Industries.’’ Mr. Land pointed out that the failure of 
“‘quack”’ doctors to be successful at this time was not due 
to any legislation on the part of medical men, but rather 
to education of the public to the fact that higher stand- 
ards are demanded in the medical field. He pointed out 
that trade protection must be based on the welfare of the 
public rather than the desire of the master plumber and 
heating contractor to receive this protection. In following 
out this public welfare program, Mr. Land pointed out that 
in fifteen states in the country, the industry is protected 
by state plumbing codes. Eleven other states, according 
to Mr. Land, have licensing laws, and at this time about 
14 other states are considering passing codes. 


Mr. Land pointed out that the best means of trade pro- 
tection, and also the best means of assuring the public of 
its safety in health matters, was to have skillful labor in 
the plumbing and heating industry. He pointed out that 
such labor could be maintained at a high degree of skill 
and efficiency only by a regularly established apprentice- 
ship program. He said that the National government in 
1917 had set aside seven million dollars for the training 
of apprentices in various fields throughout the country, 
and, as a result of that appropriation, vocational schools 
had started in several sections. These schools, he said, 
are doing a good work in raising the standards of several 
of the building trades, and notably the plumbing and heat- 
ing industry. In concluding, Mr. Land spoke of several 
of the more prominent trade schools, and also told of the 
success attained in some locations by having schools of itin- 
erant instructors, who instruct both apprentices and jour- 
neyman plumbers in various towns along a regularly estab- 
lished route. These itinerant instructors have one day per 
week for each town, and in that way cover a large terri- 
tory and raise the standards of the plumbing and heating 
installations in that territory. 

John Calnan, president of the Chicago association, said 
that in Chicago a vocational committee composed of the 
members of the plumbing contractors’ association, jour- 
neyman plumbers and city officials, was working on the 
vocational education of apprentices. He also told how the 
apprentice system in Chicago worked. Lewis R. Friend, 
president of the Wisconsin Master Plumbers Association, 
said that Wisconsin was a pioneer in apprentice training, 
and went on to explain the apprenticeship system in use 
in that state. 


OPENING SESSION 
USSELL G. CREVISTON, general manager of the bu- 
R reau, opened the meeting by telling the delegates that 
the purpose of the conference was to renew acquaintances 
of men in association work, and to welcome new 4SS0- 
ciation men into the work. Jere Sheehan, Jr., of 5t. 


Louis, president of the National Association of Master 
Plumbers, greeted the delegates, and spoke of how valu- 
able the bureau’s association manual was to association 
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executives. Mr. Sheehan said that the secretary was one 
of the most important officers in an association, and that 
his knowledge was a great factor in the strength or failure 
of an association. 

Walter Klie of Cleveland, Ohio, president of the Heat- 
ing and Piping Contractors National Association, said that 
these conferences should result in a maximum good, and 
will do so if every one contributes all he can, as well as 
taking away all he can. He said that it seems to be the 
unanimous opinion of plumbing and heating contractors 
that conditions are bad as far as profit making is con- 
cerned, and also said that the supply men felt the same 
way. He said that the lack of profit was not entirely due 
to the lessening of building throughout the country, but 
that the “‘buyers’ market’’ would probably continue for a 
long time. 

For that reason, Mr. Klie felt that low bidding on the 
theory of keeping an organization together was bad, as he 
could not see in the near future, any time where the 
“buyers’ market’’ would lose out, and a “‘sellers’ market”’ 
come in to take its place. Mr. Klie said that the idea of a 
business cycle, formerly held by so many business men, 
was now antiquated, and that one could not make con- 
clusions about future business on past performances of 
these cycles. In substantiating his theory that building 
was not an index to profit making, Mr. Klie pointed out 
that 1928 was the largest building volume year in the his- 
tory of the country. He said that the plumbing and heat- 
ing industry could increase its production almost indefi- 
nitely, so that in spite of the fact that more building might 
come in future years, the ‘‘buyers’ market’ would not 
end, because this increased production would take care 
of any increased building. For that reason, Mr. Klie 
stated that the outlook was particularly discouraging to 
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contractors who bid below cost on the hope that business 
will be better in the future, 

He further stated that manufacturers were clamoring 
for better retail outlets for their products, and said that 
plans are being devised for making the plumbing and 
heating retailer a better merchandiser. He said that the 
failure of the plumbing and heating industry to succeed 
in merchandising methods as compared with other indus- 
tries was often credited to the plumbing and heating con- 
tractor. He believed that this theory is based on a false 
assumption, as he said that manufacturers haven’t given 
the plumbing and heating contractor the proper oppor- 
tunity to become the type of merchandiser the manufac- 
turer desired. He showed that other industries had a 
definitely limited number of outlets in different communi- 
ties, and that in very few other businesses can dealers go 
into business over night and cash in on the work done by 
a whole industry. 

Mr. Klie asked, ‘‘How far is the retailer warranted in 
going to establish a display room, to advertise and to have 
salesmen?”’ He pointed out that other retailers can take 
the prospect to a wholesale showroom and sell him 
cheaper than the merchandising contractor on account of 
the fact that they have not the investment of fixtures, rent 
and other overhead that the merchandiser has. Mr. Klie 
felt that some method should be worked out in the plumb- 
ing and heating industry so that a definite number of re- 
tailers are in business in special communities. 

Mr. Klie further stated that if the success of the plumb- 
ing and heating industry is to approach the success of 
other industries in modern business, it cannot expect to 
take a part of the plans of these industries, and ignore 
the entire plan. In other words, Mr. Klie felt that we 
could not look to the automobile industry as a criterion 
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painting will pay for it. 
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Kellogg engineers and Kellogg production 
methods have made available this complete 
and reliable paint spraying outfit for the low 


Portable, weighing but 39 pounds, it enables 
you to start work from the nearest light socket 
to paint radiator tubes, pipes, heating plants 
and similar objects that cannot be put into a 


You can use practically any paint material 
including spraying lacquer, brushing lacquer, 
oil paints, cold water paints, and metallic 
paints—such as bronze, gilt, etc. 


The outfit employs all the principles used in 
higher priced equipment and insures a smooth, 
even finish never before obtained with equip- 
ment at anywhere near the price. 





Write us for literature explaining this outfit in 
detail and telling how you can make money with 
it as hundreds of others are already doing. 


KELLOGG MFG. CO. 


ete: KELLOGG —_— 


DOMESTIC ENGINEERING 


A few hours 


It consists of: 
A real compressor with 
all necessary fittings. 


Operated by a 4% 


horsepower motor. 


Suction feed spray gun, 
giving perfect atomiza- 
tion without spattering. 


15 ft. of hose. 


10 ft. of electric exten- 
sion cord. 


Rochester, N. Y. 








| 


February 9, 1929 


of good merchandising practice if we did not follow the 
automobile industry’s methods to entirety. 

Robert E. Murphy, of Chicago, a member of the edn- 
cational committee of the National association, welcomed 
the delegates to the city on behalf of John Calnan, pregj- 
dent of the association, who was unable to be present at 
the opening session. In the same manner, Harry M, 
Hart welcomed the delegates on behalf of Thomas I, 
Magan, president of the Chicago Master Steamfitters’ As- 
sociation, who also was unable to be present. 


HEAR TALK ON TRADE ASSOCIATIONS 

Philip P. Gott of the trade association department of 
the United States Chamber of Commerce, was one of the 
feature speakers of the meeting. Mr. Gott has been long 
active in association work, and his talk was of real im- 
portance to the assembled association officers. He pointed 
out that in the Chamber of Commerce’s study of trade 
associations they have found that there are several types 
of organization. Some are of the horizontal type, and 
others, such as the Plumbing and Heating Industries 
Bureau, are of the vertical type. He went on to tell the 
delegates that the master plumbers and heating contrac- 
tors had an unusual and very good type of organization. 


Mr. Gott developed the trade association movement from 
its inception in the days of the old Roman empire. He 
pointed out that there had been a period of depression in 
the trade association movement, on account of the mis- 
understanding of their purposes. However, in 1925, test 
cases laid down the chart which associations could fol- 
low, and from that time on they had showed their value 
to the business interests of the country. He said that the 
United States Chamber of Commerce had established a 
department on trade associations as a clearing house for 
association activities, and for the purpose of studying the 
work of trade associations. He said the functions of that 
department were to extend the work of various trade 
associations. 


As a point showing the strength of trade associations, 
Mr. Gott pointed out that many banks urge their clients 
to join their trade association. He also said that banks 
often look to the trade association status of their clients 
in making loans, as membership in an association often 
shows a man’s ability and desire to co-operate. 


He said that there were three methods to consider in 
solving the problems of any given industry. These are: 
(1) to ask for government help; (2) consolidation, 
thereby eliminating unfair competition; (3) industry con- 
sciousness by co-operation, in other words, working 
through trade associations. He said that trade asso- 
ciations were formerly nothing but good-will organiza- 
tions, but that now they have been established on 4 
business-like basis, and should be considered as part of 
the business of every individual member. Hundreds of 
associations are now engaged in promotional work of 
some kind or another, and Mr. Gott pointed out that 
such promotion work as research, cost accounting, credit 
bureaus, and sales promotion, were invaluable to members 
of the association. He pointed out that research work 
was divided into two divisions, technical and merchan- 
dising. Technical research is carried out by fellowshiP 
in unversities, by technical laboratories and by associates 
in the United States Bureau of Standards. 

The speaker pointed out another activity of trade asso 
ciations, and the United States Chamber of Commerce. 
He said that at the present time industries were peér- 
mitted to sit with the trade practice conference of the 
Chamber of Commerce in order to determine what com 
stitutes unfair practice in that industry. To date, 25 
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industries have already adopted that procedure, and he 
said that he understands that 50 other separate individual 
industries have applied for such conferences. In talking 
on this point, Mr. Gott told the delegates of some of the 
practices carried on in other industries, and how they 
were changed in order to make competition more fair 
within the industry. 

Mr. Gott concluded by stating that business men for- 
merly refused to admit that their industries were in any 
way not functioning as they should be. The present trend, 
however, he said, was that business men now, not only 
admitted that their associations and industries might 
function better, but discussed the proposed functions in 
order to eliminate any troubles which cropped up. He 
pointed out that the reason so many associations had 
failed to succeed in ironing out difficulties in their indus- 
tries was that they failed to realize that they are a busi- 
ness in themselves. He said that there is a technic in 
organization work, and no association could succeed until 
itwas realized that a trade organization was just as much 
a business as the businesses of any one of its individual 
members. 


A. 5. S. E. Plans Twenty-Fourth Convention 


Plans are now in progress for the twenty-fourth annual 
convention of the American Society of Sanitary Engineer- 
ing. Detroit has been selected as the convention city for 
1929, and the meetings will be held September 3, 4, 5 
and 6. The Fort Wayne Hotel has been designated as 
headquarters for the convention. 


North Dakota Masters to Convene in March 

The State Association of Master Plumbers of North 
Dakota will hold its ninth annual convention on March 
5 and 6 in Jamestown. H. P. Taylor, T. S. Halligan, 
John Vandenheuval and Frank Galagher, all of James- 
town, are members of the committee which is making 
arrangements for the sessions. 


Maine Convention to be Held in Portland 


The thirty-sixth annual convention of the Maine State 
Association of Master Plumbers is to be held in Portland 
again this year, according to a recent communication from 
J.E. Donovan of Winthrop, secretary of the organization. 
The convention is to be held March 12 and 13, and the 
Falmouth Hotel has been selected as headquarters. N. M. 
Knudsen, Iver Iverson and E. A. Wheeler compose the 
committee which is arranging the affair. 


Louisville to Entertain Kentucky Masters 
Louisville has been selected as the city in which the 
thirty-third annual convention of the Kentucky State As- 
sociation of Master Plumbers is to be held. The meetings 
Will take place May 20, 21 and 22. No hotel has yet been 
selected for the meeting. 


Manhattan Masters Hold Open Meeting 

The open meeting of the Manhattan Master Plumbers’ 
Association, held at the Building Trades Employers’ Club, 
New York City, on January 10, was the first of four meet- 
ings to be called by the second division of the organiza- 
lion for the purpose of enlarging and making city-wide its 
membership. Although the attendance did not come up 
0 expectations, considerable enthusiasm was shown and 
several new members were inducted. 

Chairman T. J. Dorsey, introducing the subject of mem- 
bership, spoke on the benefits to be gained by affiliation 
With the association, and the protection afforded to its 
members. Mr. Dorsey outlined the plan the association 
has for the acquisition of the services of a lawyer to 
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HOT WATER 


“The Electric Way” 


A line of electric water heaters safe to 
recommend and sell. Check these specifi- 
cations of the 


INSTO-MATIC 


ELECTRIC WATER HEATER 
Circulating - Storage - Gravity 
HEATING ELEMENT — Nickel 


Chromium Ribbon embedded in refrac- 
tories at 100 tons pressure per lineal inch. 


INSULATED—with three inch layer 
of hair felt encased in outer shell ducoed 
to desired colors. 

WELDED Storage tanks tested to 150 
pounds pressure. 

AUTOMATIC cperation — thermo 
static control. 


Just the outfit you have 
been wanting to handle. 





Complete details on request. Take 
advantage of the tremendous demand for 
electric water heaters and write today. 


CONSOLIDATED ELECTRICAL Storage type Incto-matic | 


INDUSTRIES, INC. 10-18-30-52-100 gallons 
First National Bank Bldg. - Detroit, Mich. reserve. 
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Suction and Force Cups 
all sizes, all grades 


The Cole- 
Coleman's Flexible nes gf zh 
Coil Wire Closet aan ry 
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remove the most stub- Corrugations 


give perfect 
seal. Hollow 
18-inch steel 
handle in- 
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tion. 


born etoppages from 
bowls and pipes. Built 
for Service. 


Flexible ClosetiCleaners, : 
3 grades—all lengths 
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ss Peerless Strap Wrench . 
for Nickel Pipe 
The Cole- 
man Giant 
Revolving 
Spear Point 
will be found 
most efficient 
in removing 
stopra¢ges 
from pipe or 
sewer drains 


Revolving Spear Point 


DECECO 
ALL-WHITE CHINA 
Faucets and Fixtures 





The Peerless Strap 
Wrench is made from 
steel drop forging and 
a patented cam locks 
the strap securely in 
position, Cannot slip, ‘ 
will not crush thinnest 
tube 


ALLAN J. 
COLEMAN 


208 N. Wabash Ave. 
CHICAGO, ILL. 










ITH no plating to wear 
or peel off, and im- 
munity to all acids 


and cleaning compounds 
DECECO ALL-WHITE 
CHINA FAUCETS and FIX- 
TURES, with their entire 
absence of exposed metal and 
guaranteed unbreakable 
construction, provide ever- 
lasting beauty and cleanli- 
ness, the utmost in faucet 
equipment. 





Your jobber will supply them 
in any type required. Write for catalogue showing the full line. 


THE DECECC COMPANY 
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handle all legal matters for its membership. John p. 
Cooley, vice chairman, addressing the meeting, gave gey- 
eral examples of the services rendered members by the 
association. Fred Clark, field representative, concluded 
the meeting with a short, direct talk to those present not 
belonging to the organization. 


Tennessee Masters to go to Knoxville 


for Convention 
The thirty-first annual convention of the Associated 
Master Plumbers of Tennessee will be held this year at 
Knoxville, according to a recent communication from 
W. R. Jones, secretary of the organization. May 20 and 
21 have been selected as the dates for the convention, for 
which no headquarters have yet been established. 


Elect Officers by Unusual Plan 


At a recent meeting of the St. Paul Master Plumbers’ 
Association, held at the headquarters of the association, 
A. A. Schmidt was elected president for the forthcoming 
year. An unusual feature of the election, and one which 
eliminated any disorder or complications, was _ inau- 
gurated. A nominating committee presented to the asso- 
ciation the names of ten men who were thought to be 
capable as officers. From these ten the five officers were 
elected without further nominations. Although no spe- 
cific names were mentioned for specific positions, Mr. 
Schmidt was elected with only one less than a unanimous 
vote. 

Second in the voting was Thomas Shetka, who was 
thereby made vice president. Andrew Nelson, George W. 
Anderson and J. J. Maier each received the same number 
of votes, and divided the other offices. John T. O’Donnell, 
executive secretary of the association, was reappointed 
to that position. The new officers are now busy drafting 
an association program. It is expected that this program 
will be of much benefit to the interests of the organization. 


Milwaukee Contractors Hear National Officer 

An interpretation of how to figure radiation in accord- 
ance with national standards was given by Joseph C. Fitts, 
assistant secretary of the Heating and Piping Contractors 
National Association, before members of the Heating and 
Piping Contractors Milwaukee Association and members 
of the American Society of Heating and Ventilating En- 
gineers, at a meeting held January 17 at the Wisconsin 
Hotel, Milwaukee, Wis. A dinner preceded Mr. Fitts’ talk. 
The American Society of Heating and Ventilating Engi- 
neers were guests of the local contractors’ organization 
at the meeting. 


Memphis Officers Elected at Annual Meeting 

U. E. McCommon was elected president of the Memphis 
(Tenn.) Association of Master Plumbers at the recent 
annual meeting of that organization held at its head- 
quarters. Before electing officers, the association passed 
the following resolution, recommended by the board of 
managers: ‘“‘Any member elected or appointed to office, 
who is absent for two consecutive committee meetings 
without valid excuse accepted by the board, is auto 
matically removed from office, and the president shall ap- 
point his successor during the first regular meeting. This 
rule shall apply to all members who are delinquent, Or 
become delinquent during their term of office. Only 
members in good standing shall serve as officers at any 
time.”’ 


Other officers elected at the annual meeting were: 
George R. Tucker, vice president; J. L. Peebles, secretary, 
Gustave Limberg, treasurer. The newly elected board of 
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managers is composed of Ben Prescott, A. L. Evans, D. L. 
Simpson, Fred Pritchard, Jr., and W. J. Ludeke. 


Minnesota Association Picks Minneapolis 
The Minnesota Retail Plumbers’ Association has picked 
Minneapolis as the location for its thirty-fifth annual con- 
vention, which is to be held February 12 and 13. The 
Radisson Hotel, headquarters for the national conven- 
tion when it was held in that city, has been selected as 
headquarters for the meeting. 


Business ( hanges 


Des Moines, Iowa—The Gustafson Plumbing and Heat- 
ing Co., 621 East Grand avenue, has discontinued busi- 
ness, according to announcement of A. Gustafson, manager 
of the firm. 

State College, Pa.— William Seckinger, formerly of Cen- 
tre Hall, has purchased the plumbing business of Robert 
B. Taylor. 

The Dalles, Ore.—George C. Spickerman has sold his 
interest in the plumbing and heating business of Spicker- 
man Brothers to Arthur Spickerman. 

Greeley, Colo.—Smith and Edwards, plumbing contrac- 
tors of Liberal, Kans., have purchased the plumbing busi- 
ness of A. R. Hall, and will operate it as well as their 
Liberal store. E. L. Smith will be in charge of the Greeley 
shop at 625 Eighth avenue, and’ E. W. Edwards will re- 
main in Liberal. Mr. Hall will continue in the pump and 
irrigation business at his former location. 





Brooklyn, N. ¥Y.—Charles Dargentt, who has been op- 
erating a plumbing and heating business at 360 Crescent 
street, Cypress Hills, has incorporated as the Charles 
Dargentt Plumbing and Heating Co. The business will 
be continued as heretofore, except that a line of heating 
equipment will be added. 


Lewistown, Pa.—Thomas Shannon, formerly head me- 
chanic for J. F. Reber & Co., plumbing and heating con- 
tractors, has purchased the business, and will conduct it 
from his home on North Fourth street. 


Brooklyn, N. Y.—Stanislas C. Matrazzo, 1931 East 
Righteenth street, has purchased the store, plant and 
equipment of the Carl Plumbing Co., owned and operated 
by K. M. Carl, 1013 Atlantic avenue, and will continue 
its operation as heretofore. 


Winona, Minn.—John Sherman, who has been in the 
Plumbing and heating business for the last forty-eight 
years, has retired. The business, John Sherman & Sons, | 
115 Center street, will be carried on by the sons, Fred 
and William Sherman. 

Rochester, N. Y.—A new heating and plumbing concern 
incorporated under the name of Beasom and Fitch, Inc., 
has been chartered with a capital stock of 300 shares, of 
which 250 shares are of the par value of $100 each, and 
20 shares without par value. Incorporators, all residents 
of Rochester, are: George R. Beasom, Blanche F. Beasom 
and L. Elliott Fitch. 

Portland, Ore.—D. L. Ley has retired from the Alameda 
Plumbing & Heating Co., 698 Union avenue, North, and 
F. M. Metcalf will continue the business under the same 
hame. 

Des Moines, Iowa-—The Capital City Plumbing and 
Heating Co. has moved from its former location at 510 
West Twelfth street, and is now located in new quarters 
at 414 West Twelfth street. The new quarters are con- 
siderably larger, and offer excellent facilities for window 
displays, 
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Two deflectors furnished as standard equipment on this 
ceiling unit direct heated air downward to floor line: the warm 
air reaching floor level at sufficiently high velocity wo pene- 
trate and break up the cold air strata. 


Announcing — 
New Type D Unit Heater 


ERE is the satisfactory answer to a great 
many factory and garage heating 
problems. The new Clarage Type D is 

well designed, substantially built—-and the 
price exceptionally low. 


It can be used wherever it is 
practical to install a propeller 
fan unit heater—one unit for a 
cold spot or small room—a bat- 
tery of units for an entire plant. 
The heating element is Aerofin 
in different types for steam pres- 
sures to 350 pounds. Motor 
furnished can be operated from 
the lighting circuit. Deliveries 
from stock. 


If you are interested in results 
at low cost, don’t overlook this 
new Clarage development. Our 
quotation will prove convinc- 
ing. Write for Bulletin. 


CLARAGE FAN COMPANY 


Kalamazoo, Michigan 
Sales Engineering Offices in Principal Cities 
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A program was recently worked out for an 
intensive study by the auxiliaries of the rela- 
tionships of the trade to sanitation in the va- 
rious communities where the auxiliaries are lo- 
cated. The program was arranged by the Op- 
portunity Committee of the national auxiliary, 
Mrs. E. D. Hornbrook, president, and the 
Plumbing and Heating Industries Bureau, The 
subject for February is “The History of Sanita- 
tion,” and this should prove of interest to all 
women connected with the industry. It would 
undoubtedly be valuable either as a topic for 
study at meetings of the auxiliaries, or as a 
topic for convention papers. 





Jerusha’s Namesake, by Mrs. A. Pohley. 

Sal, by Mrs. E. Wittreich. 

Jane, by Mrs. Chris Werner. 

Twins, by Mrs. John Meffert and Mrs. Henry Bunker. 
Parson Briggs, by Mrs. A. C. Krieger. 


ons os os es oe Aunt Paulina, by Mrs. August Stellar. 
Peggy Lee, by Mrs. N. Markle. 
North Hudson Auxiliary Gives Play Quakeresses, by Miss Nancy Gray and Mrs. E. Muth. 
The Women’s Auxiliary of the North Hudson Master Bride, by Mrs. D. Thurnau. 
Plumbers’ Association staged a play on January 8 in the Groom, by Mrs. W. F. Borg. 
Opera House at West New York, N. J. A large gathering School Teacher, by Mrs. William T. J. Orriss. 
greeted the players as they appeared on the stage to pre- Stage Manager, by Mrs. Vincent Farrelly. 
sent “Jerusha Dow’s Family Album.”’ Each performer did 
her part unusually well, as the box office receipts, which Will Broadcast “The Story of the Bath” 
were in the form of contributions from the audience, Mrs. E. D. Hornbrook, president of the Women’s Auxil- 
would indicate. The proceeds from the play were added iary to the National Association of Master Plumbers, 
to the scholarship fund. writes in to say that the “Story of the Bath,” a little 
The Cast booklet published by ‘‘Domestic Engineering,’’ is to be 
Jerusha Dow, by Mrs. Charles Zimmermann. broadcast over WDAF some time during February. This 
Grandmother, by Mrs. Alex Thane, Sr. booklet is used in schools all over the country and it is 
Mother, by Mrs. Erwin Seitz. believed that the broadcasting of this book will benefit a 
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Cast of characters in “Jerusha Dow's Family Album” as represented by the Women’s Auxiliary of North Hudson, XN: J. 
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large number of listeners who have not had an oppor- 
tunity to read the “Story of the Bath.” 


North Shore Auxiliary Holds Meeting 

The regular monthly meeting of the Women’s Auxiliary 
to the North Shore Sanitary Engineers’ Association was 
held Friday, January 18, at the residence of Mrs. Cedric 
McArthur in Glencoe. Owing to the severe blizzard there 
were only eleven members present. Miss Esther Schmeis- 
ser, the president, was in the chair, and guests included 
Harry Hagen of the North Shore Sanitary Engineers’ 
Association. Owing to the number of important matters 
to be considered, the card game was omitted. Delegates 
to the convention from this auxiliary included Mrs. Mc- 
Kenna, Mrs. Mergenthaler and Mrs. Swift. After a cup of 
hot coffee and cake the meeting was adjourned. The an- 
nual banquet of this organization was to be held at the 
Orrington Hotel tonight, February 9. The committee for 
this affair consists of Mrs. George Swift, Mrs. E. W. Coel, 
Mrs. E. R. Norman and Miss E. Schmeisser. 


Camden Auxiliary Entertains State Officers 

The Camden, N. J., Auxiliary recently entertained the 
officers of the New Jersey state board and also the mem- 
bers of the local auxiliaries at ‘““Three Trees Inn,’ on the 
White Horse Pike, Barrington. The meeting was called at 
4p. m. and continued until 7, after which a turkey dinner 
was served. There were three guests present, Mrs. C. 
Zimmerman, past president of the state board; Mrs. J. J. 
Corcoran, chairman of the scholarship fund, and T. H. 
Craige of ‘‘Domestic Engineering,’”’ besides ten officers, fif- 
teen members and seven men. Each lady present received 
a fern and favors, and the men cigars. Everybody had a 
very pleasant time. 

The Camden auxiliary held a rummage sale some time 
ago, for the benefit of the scholarship fund. The sale was 


Illinois Auxiliary 
M x HARRY ABELE, representing the Peoria 


ladies at the recent convention of the Illinois Mas- 


ter Plumbers’ Association in that city, said, ‘‘We 
want you to feel that when you leave our city you have 
known us always.” In her reply to the message of wel- 
come, Mrs. Robert Liss, retiring president of the state 
auxiliary, recalled the fact that Peoria was the birthplace 





Mrs. William F.. Hildeman of Chicago Heights, first vice presi- 

dent; Mrs. Robert Liss of Chicago, retiring president; Mrs. H. 

H. Diedesch of Chicago, president; Mrs. N. J. Mergenthaler of 

Wilmette, third vice president; Mrs. J. I. Riordan of Chicago, 
secretary 


of the Illinois auxiliary, and assured the convention that 
the ladies had done everything in their power to help the 
association. 

Following this meeting with the men’s group, for the 
opening ceremonies, the auxiliary went into separate ses- 
sion in the Peoria Women’s Club, with forty-three mem- 
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very successful, there being a profit of $49.00. During 
the holidays these ladies got together and planned a basket 
for a very needy family. 


Moline-Rock Island Auxiliary Elects Officers 


The Women’s Auxiliary to the Rock Island and Moline 
Master Plumbers Association met January 14 in the Y. W. 
C. A. rooms. Mrs. Walter Forssman was hostess. During 
the business session, officers were named as follows: Mrs. 
Charles C. Rosenfield of Rock Island, president; Mrs. A. K. 
McKurdy of Moline, vice president; Mrs. Charles Stange 
of Moline, recording secretary; Mrs. Oscar Erickson of 
Moline, corresponding secretary; Mrs. Kirk A. Journy of 
Rock Island, treasurer. Refreshments were served and 
everyone enjoyed the pleasant social time which followed 
the business meeting. 


Newton Auxiliary Holds Costume Party 

The Women’s Auxiliary of Newton, Mass., held a cos- 
tume party on Saturday evening, January 19, in Odd Fel- 
lows’ Hall, West Newton. About one hundred members 
and guests were present, and there were many humorous 
as well as beautiful costumes to be seen. Among those 
whose costumes created special interest were Charles Kie- 
ser, with his ‘‘hick’’ costume from right off the farm, and 
Joseph Davis as the ‘‘city chap’’ with his cut-away and his 
silk plug hat and cane. The committee in charge, headed 
by Mrs. Joseph Davis, president, Mesdames J. J. Burke, 
Charles F. Perkins, Lester Lewis, Clarence Landers and 
Harry McGourty, received many compliments for the fine 
program they had arranged. Miss Barbara Aliner of Ev- 
erett gave an exhibition of Spanish dancing which was 
greatly enjoyed. Unfortunately many members and guests 
were absent on account of illness, and it was decided to 
hold another such party in the near future, when it is 
hoped there will be a large attendance. 


Meets at Peoria 


bers in attendance. Mrs. E. D. Hornbrook, president of 
the national auxiliary, was a visitor at the meeting. 


NEW OFFICERS 

HE officers elected for the ensuing year were: Mrs. 

H. H. Diedesch, Chicago, president; Mrs. Wm. F. 
Hildeman, Chicago Heights, first vice president; Mrs. M. L. 
O’Malia, Evanston, second vice president; Mrs. N. J. Mer- 
genthaler, Wilmette, third vice president; Mrs. R. E. Eng- 
lish, East St. Louis, fourth vice president; Mrs. J. I. Rior- 
dan, Chicago, secretary, and Mrs. C.-C. Rosenfield, Rock 
Island, treasurer. 

During their meetings the ladies of the various local 
auxiliaries voted the following contributions to the schol- 
arship fund: Auxiliary to the North and Northwest Master 
Plumbers’ Pleasure Club, Chicago, $100; Auxiliary to the 





oe 


Mrs. J. G. Zajicek of Cicero; Mrs. J. I. Riordan of Chicago, 
secretary; Mra. Henry Swade 
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Economy Double Suction Horizontal Split 
Case Single Stage Centrifugal Pump 


A recent improvement in design embodying 
the newest hydraulic development, enables us 
to feature in this pump a new high efficiency 


An all around pump for water supply, brine 
circulation, hot water circulation, etc., thor- 
oughly conventional in design but with many 
added refinements for longer life and greater 
satisfaction. It offers: 


High efficiencies. 
Sturdy mechanical design. 


Carefully designed bearings with extra large oil 
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Mid-West Sanitary Club, Chicago, $50; Auxiliary to the 
North Shore Association, $100; Auxiliary to the South 
Side Sanitary Club, $100; a total of $350. 








Mrs. Roy Young and Mrs. Dick 


Johnson of Champaign 


To the retiring president, Mrs. Robert Liss, the members 
of the auxiliary presented a traveling clock, and to Mrs. 
N. J. Mergenthaler of Wilmette, a beautiful beaded eve- 


ning bag. 
The ladies of the Peoria Convention Committee were: 
Mrs. Harry Abele, Mrs. Jas. C. Dillon, Mrs. Chas. L. 


O’Brien, Mrs. Fred P. Freuheuf, Mrs. Louis Mabee, Mrs. 
E. T. McQuellon and Mrs. J. H. Janssen. 


Chicago Steamfitters’ Auxiliary Has Large 
Attendance 


The Women’s Auxiliary of the Chicago Master Steam- 
fitters’ Association had a large attendance at its January 
meeting. Forty-seven members were present, and the 
officers are very proud of this record. Bridge, five hun- 
dred and bunco were played after luncheon and a short 
business meeting. 

Kansas City, Mo., Auxiliary Gives Party 
and Luncheon 

The Women’s Auxiliary of Kansas City, Mo., held its an- 
nual Christmas party on December 29 at the Woman's 
Benefit Club House. It was a real old-fashioned party, 
with a large crowd in attendance. Nearly everyone pres- 
ent took part in the program by singing, playing the piano 
or reciting, and all entered into the games played. The 
rooms were attractively decorated with holiday colors, and 
Santa Claus was there in all his glory, giving out bags 
of goodies to all the children. Coffee, cake and ice cream 
were served. Everyone thoroughly enjoyed the party. 
The January meeting of this auxiliary was held at the 
home of Mrs. Ira Henderson, with Mesdames C. R. Dickey, 
Earl Page and James Cunningham acting as assistan' 
hostesses. A delicious luncheon was served, and in spite 
of the cold weather there was a large attendance. Final 
plans were made for the dance and card party to be held 
on February 12. Reports of the various committees 
showed that they had been very active. Mrs. H. Garney 
told of the plight of the family the auxiliary has been help- 





ing, and several members promised to donate shoes during 
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the-month. The Birthday Fund, instituted by Mrs. Wil- 
liam Dunlap in memory of her mother, was also discussed. 
Each month each member having a birthday during that 
month contributes at least a cent for each year of her age, 
and many give more rather than disclose the exact number. 
The Educational Committee outlined the work intended 
for each month, as suggested by the National Opportunity 
Committee. 


Minneapolis Auxiliary Gives Luncheons 

The Women’s Auxiliary of Minneapolis, Minn., held a 
bridge luncheon at the Food Craft on January 6. Mrs. R. 
Berg acted as chairman and was assisted by Mesdames 
W. F. Christianson and P. J. Mooney. On January 15 
the regular monthly social meeting was held at the home 
of Mrs. W. J. Welch. Luncheon was served at one o’clock, 
and a short business meeting followed. The remainder of 
the afternoon was spent playing cards and all the ladies 
enjoyed the affair. Mesdames A. M. Wintheiser and Royal 
Berg were assisting hostesses. 


Worcester Auxiliary Holds Sociable 

The annual Christmas dinner and social was held by the 
Worcester, Mass., Auxiliary, at the Levana Club. Dinner 
was served at 6:30 p. m., after which gifts were distrib- 
uted and opened and commented on in a joking way. 
Whist and games were then played. Mrs. Rose Loan, Mrs. 
Theresa Gilligan, Mrs. Gertrude Devlin, Leo Gilligan, 
James Devlin and Alex Macdonald received honors. 


Pasadena Auxiliary Gives Dinner 

The Women’s Auxiliary of Pasadena, Calif., has recently 
had a number of interesting meetings. A luncheon and 
business meeting were held at the home of Mrs. Chapman 
of La Canada. The ladies greatly enjoyed this affair, and 
it was decided to hold a dinner at the Merchant Plumbers’ 
Hall, 484 South Hudson street. This dinner, which was a 
very elaborate one, was arranged by a committee consist- 
ing of Mesdames Hanson, Swihart, March, Benedict and 
Batterson. Thirty-one members were present at the din- 
ner, and all voiced their appreciation of the committee’s 
work, 


Tampa Auxiliary Celebrates Anniversary 

The Women’s Auxiliary to the Tampa Master Plumbers 
Association met at the home of Mrs. W. E. McAndrew, on 
January 7. The hostesses for this occasion were Mrs. Mc- 
Andrew and Mrs. George McGhan, Jr. The meeting was 
presided over by Mrs. George McGhan, president, there 
being eight members present. The chairman of the“sick 
committee reported a number of calls made during the 
month. Mrs. G. P. Shaw told of the birthday penny box 
for 1928, containing $5.50, which amount was turned over 
to the Empty Stocking Fund, and a very nice notice which 
appeared in the Tampa Daily Times was read. The Plumb- 
ing and Heating Industries Bureau sent out the year’s pro- 
gram, Which was discussed, and Mrs. D. O. McDonald was 
asked to be prepared to talk on the February program out- 
lined by them at the next auxiliary meeting to be held 
February 4. 

January is the anniversary of the auxiliary, so plans 
were made for the annual dinner and committees were 
appointed. At this dinner the husbands of the auxiliary 
members are to be guests. Invitations were extended to 
National President Mrs. E. D. Hornbrook, of Kansas City, 
Mo.; State President Mrs. R. E. Martin, of Miami, Fla., and 
Vice President Mrs. Lee Sheffield, of St. Petersburg, Fla. 
Mr. Fred Quinlan, St. Petersburg, president of the state as- 
sociation of Florida, also received an invitation. At the 
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safeguarding plumbing fixtures— 
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and water lines. 
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Writes Clyde S. Wolf of McKeesport, 
Pa., of his ‘‘WILLIAMS Portable” pipe 
and nipple threading machine— 


“A(ter trying several threading 
machines I found the ‘WILLIAMS 
Portable’ (Willie Williams) four 
times faster—it 1s the best invest- 
ment I ever made, and would 
rather do without my auto than 
my WILLIAMS.” 


Will be glad te send you our booklet “‘A 
Story of Extra Profits,” giving some 
actual reports of savings made Write us. 
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close of the meeting the guests were invited into the dining 
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The Float that Stops the Leak 


TRIPLE SEAL FLOAT 


Here is a new design, a new principle, in tank balls, 
the Triple Seal Float. Made of purest rubber, it 
expands as the result of the water pressure in the 





The remarkable flexibility of the Triple Seal Float 
positively assures the stopping of any leakage due 
to scale, slime or sediment forming on the seat. 


Exhaustive tests, made under all conditions likely 
to be encountered in service, have failed to turn up 
a single fault in the Triple Seal Float construction. 


Order it from your jobber or write us direct. 


Golden State Rubber Mills 
1920 E. Vernon Avenue Los Angeles, Calif. 





























Here’s a real pipe 
machine for small 
shops 






The machine for you to buy is the one that will do 
the most work for the money—and the most work, 
the hardest work is on the larger sizes. 


This Merrell No. 5% cuts and threads from 1 inch to 
4 inches with only one change of dies. It cuts clean 
round threads on the pipe sizes that are real work to 
handle by hand. 


And the price and terms are within reach of any 


ambitious contractor. 
MACHINES 


PIPE THREADING 
837 Curtis St. - Toledo, O. 
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room, where they were reminded that just four years ago 
in the very same room the Tampa Women’s Auxiliary was 
organized. The table was beautifully laid. A white ange] 
food cake with the words ‘‘Happy Birthday” in red and 
four red candles, made the centerpiece. Candle sticks with 
red candles on either side helped to carry out the colors 
of the holiday season used throughout the house. Refresh- 
ments of pineapple mousse, cake and coffee were served by 
the hostesses. 


Amarillo Auxiliary Active in Charitable Work 

Again we must give credit to the Women’s Auxiliary of 
Amarillo, Texas, for the continuance of their charity 
work. During the holiday season the auxiliary sent the 
family, which of course you will remember they had been 
assisting in every way possible, to Michigan. Twenty-five 
dollars was contributed to the fund and a lovely basket of 
lunch, fruit, etc., was given them, which the three mem- 
bers of the family enjoyed while on the train. Also during 
the holidays, members visited the tubercular ward of one 
of the local hospitals and contributed victrola records, some 
being old and some new, and, upon finding the victrola out 
of order, had it repaired for them. The patients are very 
grateful to the auxiliary for all it has done and often ask 
their nurse to call the president of the organization and 
ask to have someone come out to see them. 


The auxiliary entertained their husbands and friends 
just before Christmas with a dance which all seemed to 
enjoy very much. The auxiliary feels that more is accom- 
plished in the way of promoting good fellowship among 
competitors when a few social activities are held, and so 
are planning to have more of these social functions. 


Detroit Auxiliary Holds Sociable 

The Women’s Auxiliary of Detroit, Mich., has decided, 
because of the stormy weather and the illness of many 
members, to postpone indefinitely the party originally 
scheduled for the holiday season. This decision was 
reached at the January business meeting of that organi- 
zation. Flowers were sent to several of the members 
who were ill. Mrs. Hazel Nawrot, vice president of the 
auxiliary, presided in the absence of the president, Mrs. 
M. Mesnard, who was absent because of sickness in her 
family. A social, in the form of a luncheon and card party, 
was given January 16. A delightful luncheon was served 
by the members of the committee, headed by Mrs. George 
Russell and Mrs. A. Hempel. There was a large attend- 
ance. Among those present were a number of guests from 
the Royal Oak Women’s Auxiliary. Bridge was played 
after the luncheon, and everyone reported having had a 
most enjoyable time. Members of the auxiliary are busy 
making plans for the coming convention of the state aux- 
iliary, which will be held in Detroit, April 9, 10 and 11. 


Germantown Auxiliary Plans Bus Trip 

The Women’s Auxiliary of the Master Plumbers’ Asso- 
ciation of Germantown, Pa., has had a most successful fall 
season. Several card parties and dances have been given, 
as well as a Masque Dance. The treasury is in a prosper- 
ous condition, and members are planning a bus trip with 
dinner to be served at the destination, which will probably 
be at Atlantic City. The trip has been arranged out of 
compliment to those ladies who have given so much of 
their time to help make the auxiliary’s various social af- 
fairs very successful. All paid-up members are invited 
and it is hoped to have a large number present. The regu- 
lar meeting-place has been changed from the Boys’ Club 
to the Y. W. C. A., where comfortable quarters have been 
secured. Officers will be elected at the March meeting. 
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Party Given by Milwaukee Auxiliary 
The Women’s Auxiliary of the Master Plumbers’ Asso- 
siation of Milwaukee, Wis., gave a Christmas party on De- 
vember 29 in the Knights of Pythias Hall. A very inter- Saves 30 to 50% 
esting program was given in which the following young 
folks took part: Ruth Priegel, Karl Schoenrock, Lois 
Audry Henn, Arline and Dorothy Bauer, Joseph and Paul ON 


Hoffmann, Ruth Hoffmann, Doris Holzhaeuser, Henry and 
Richard Wegner and Ruby Jean Hofer. A puppet show 





also furnished much entertainment to the guests. After ° 
the program, children and grown-ups were served with Oil and Gas 
that necessary adjunct of all parties—ice cream. Each Bills 


child then received a gift, and dancing followed. The 
affair was a great success. At the meeting on January 21 eth -— eres ae he - 


backed up by users every- 











it was planned to install the newly elected officers, with a where and forms the biggest 
luncheon and card party following the installation. having such, sucoass. In. mer= 
° P , ERS. tential customers 
Tampa Women Entertained at Quail Dinner See > aS 
On New Year’s Eve a quail dinner dance was held at the house Treating  purpo es. and 
Tampa, Fla., Master Plumbers’ home. Forty-five master ERS te only aveereet by the 
number of of] burners in use. 
plumbers entertained their wives and, of course, many of The BRYAN is the original 
. boiler developed for use in Oil 
these women are members of the women’s auxiliary. Danc- or Gas burning and ts, we 
. . nore sme only one which suc- 
ing continued until away into the morning. It was a de- fully employs all of the 
: princip that necessary 
lightful party with plenty of quail, and a delicious dinner. for ‘eficient nl ——— 
Favors and noisemakers added much to the enjoyment of 
the party. 
Noew Business ‘Uentures 
New York, N. Y.— With a capital of $10,000, the Grune- 
wald Plumbing and Heating Corp. has been organized and 





incorporated. The firm is represented by S. R. Wlodarei, 
475 Fifth avenue. 


Brooklyn, N. Y¥.—The Bright Plumbing and Heating 
Co. has been incorporated with a capital of $10,000 to e 
operate a plumbing and heating business. Winick & Bar- Oil 
nett, 570 Seventh avenue, New York, represent the con- 
cern. 

Salina, Kans.—Lyon and Gustafson, a partnership com- 
posed of O. N. Lyon and Albert Gustafson, has organized 
to conduct a plumbing and heating business at 117 East 
Walnut street. 

Springfield, Mass.—Morris Katz, Inc., has been incor- 
porated with a capital of $10,000 to install heating and 
ventilating systems. Morris Katz, 20 Alsace street, is 
head of the concern. 

Chicago, Ill.—The Service Plumbing and Heating .Co., 
60 East South Water street, has been incorporated with a 
capital of $25,000 to conduct a plumbing and heating 
business. The incorporators are G. F. Mooney, M. S. 
McCarthy and Helen Mooney. Joseph H. McGarry, 228 
North LaSalle street, is the correspondent. 

Brooklyn, N. Y.—The Paramount Plumbing and Heat- 
ing Co. has been established at 558 Ralph avenue as a 
partnership by John Lipsky, 9720 Kings Highway, and 
Harry Paul, 301 East Twenty-third street. 

Portland, Ore.—The Alberta Plumbing & Heating Co., 
Inc., has been chartered with a capital of $20,000 by I. 
Block, James B. Finnigan and Carl O. Dahl. 

New York, N. Y.—R. J. Wittstein, 360 West 125th street, 
and associates have organized and incorporated the Wake- 
field Plumbing Corp. with a capital of $10,000 to operate 
a plumbing contracting business. BRYAN STEAM CORP ° 

Hartford, Conn.—J. Rosen and Benjamin Michelson PERU Boiler Division INDIANA 
have established a partnership, and are doing a plumbing Western Canada Distributors, Heating Supplies Limited, Winnipeg 
and heating business at 1231 Albany avenue, under the 
hame of the American Plumbing & Heating Co. 
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Furnace Work 


After the BRYAN BOILER 
is pope in connection with 
—_ reli le oil-burner, it is 
nly at rare intervals that any 
attention ia required. Fur- 
—s tending is a forgotten 
t . 


Alert merchants are coming 
to realize that poopie. in this 
modern manding 


3 


mak 
making friends. Why 
merchandise a product which 
is easy to and 0 that 
will create aA toward 
your place of business due to 
the assurance you can give 
oor trade of reduced fuel 


Investigate the BRYAN 
Dealer-Pilan NOW! 









































PLOMB TVOLS 


> HAND- ‘FORGED X | “t 





Buy them from 
your Jobber’s 
Salesman or from 
your Jobber’s 
Display Board. 


Correct shapes, great 
strength and heat- 
treated to proper 
hardness. 








Standard of the Industry 





PLOMB TOOL CO. 
2209 Santa Fe Ave. 
Los Angeles 


1146 W. Lake Street 
Chicago 


12 Lispenard St.—New York 


BE lel has SS RCE aR As wheats anki tS, as Rela wl 
re , - - a e « 





Immediate Delivery 
from Eastern Stocks 














Ma: Plumbing Contractor’ ° 
OK Dear Sir - . 


Bead Chain 
Modernizes 
Old 
Installations 





) 500° * 05,8 
ee BEAD CHAIN IS STANDARD—ON 
¢ BASINS AND BATH TUBS—FOR 
o ATTACHING RUBBER STOPPERS 2 
© 
4 § 


©, The Bead Chain Manufacturing Co. £ 
x Bridgeport Conn. 
ooo” 
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Bath a ‘Day Nlovement 


very day brings requests to this office for copies of “The Story 
of the Bath,” to be used by school teachers in their classrooms. 
These inquiries are promptly referred 

to the secretaries of the local associa- 

i 6 Gy of them are acted upon by the secre- 
taries. If there is no local, the state 

secretary ought to refer the inquiry to one of the state members 


tions, where there is one, or to the 
in the town where the inquiry comes from with the suggestion 


secretary of the _ state association 

where there is no local. Not enough 

that he get in touch with the school teacher and see how many 
copies of the booklet are needed. 





After copies have been distributed local members of the 
association can do much to capitalize on the material in 
the booklet and tie their shops into the Bath a Day Move- 
ment, of which “‘The Story of the Bath’’ is a part. Where 
this has been done by aggressive contractors, they have 
secured wonderful publicity and have found the Bath a 
Day Movement a great help in making sales. 

A letter from Mrs. E. V. Hornbrook, president of the 
national auxiliary, states that during February some in- 
teresting material about the romance and beauty of plumb- 
ing will be broadcast from Station WDAF from 5:30 p.m. 
to 6 o’clock. Tell your customers to tune in. 


Pittsburgh to Entertain Pennsylvania Masters 
Pittsburgh is to entertain the thirty-fifth annual conven- 
tion of the Pennsylvania State Association of Master 
Plumbers when the convention is called to order at the 
William Penn Hotel. The meetings are to be held May 21 
and 22. Verner Warren is chairman of the convention 
committee, which is composed of John H. Keane, James 
McKissock, M. Snively, W. A. Fritsch, John H. Clark, 
George B. Stewart, S. S. White and W. R. Mikesell. 


Epigrams—For Your Use 


Men never get too old to acquire experience. 
+ a fb 


All women are equally pretty—-when the lights are ex- 


tinguished. 
* - - 


Don’t run if you want to catch your breath. 
*” 7 * 


No matter how tall a man is, he is not above criticism. 
+ € - 


It’s rough on a girl if her beau neglects to shave. 
* a” © 


People who have the least to say usually have the most 


to talk about. 
* 7 - 


Men inherit their own past and devise their own future. 


+ ~ + 
Most of our mistakes come from being in a hurry. 
oe ” ~ 


As a rule, old age applauds the past and condemns the 


present. 
a o * 


It is a difficult task to fathom a shallow mind. 
s + ’ 


A well-filled cupboard is the best board of health. 


In the game of life, many a trick is taken with the trump 





of fame. 











~~ 
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I read a news story the other day of a non-stop auto driver 
who collapsed at the wheel of his car after having driven 


901 hours. 
He has my heartfelt sympathy. I, too, have tried to find a 


place to park. 





There’s no pleasing some women. A friend of mine 
is an ardent golfer. One day his wife said: 

“You think a lot more of golf than you do of me. 
Vou don’t even remember when we were married.” 

Now, my friend is not cruel to his family. He loves 
his wife and his children, and the charge was utterly 
false. Yet this wife went into hysterics when he said: 
“I do, too. It was the day after I sank that thirty-foot 
putt.” 





Sophie Kerr, writing in the “Saturday Evening Post,” gives 
this formula for good coffee: Pure as an angel, sweet as love, 
black as the devil and hot as hell. 





F. L. H., writing from Pueblo, Colo., sends a somewhat 
belated, but nevertheless appreciated, contribution to the 
poetry contest we held some time back. At that time we gave 
the last word for each of the four lines, asking contributors 
to fill them in. Here’s F. L. H.’s: 

A DOUBLE HEADER 
There is a pretty little girl 
Who lives across the way, 
Her name is Henrietta Pearl; 
She promised me—“some day.” 
Now don’t you think this pretty girl, 
Who lives across the way, 
Is one procrastinating Pearl, 

Who should realize that one should 
not put off till tomorrow what can 
be done today? 

PLAIN AND FANCY 

“Now, doc,” said the patient, “if there’s anything the matter 
with me don’t frighten me half to death by giving it a 
scientific name. Just tell me what it is in plain English.” 
| “Well,” said the doctor, “if you want me to be perfectly 
frank with you, your trouble is just plain laziness.” 

“Boy, that’s a relief!” exclaimed the patient. “Now give 
me a scientific name for it so I can tell my wife.” 

L. N. O’F., Los Angeles, Calif. 


c 








EPITAPHICALLY TRUE 
In the corner of an old neglected English churchyard, says 
a traveler, there is an epitaph on a moss-covered, weather- 
beaten old grave-stone: 
“Sacred to the memory of 
Eben Harvey 
who departed this life suddenly and unexpectedly by a cow 
kicking him on the 15th day of September, 1853. 
Well done, thou good and faithful servant.” 





“SY” SEZ 
About the only things some folks are able to save are 
trading stamps, cigar coupons and tinfoil. 





Algy: “You say she only partially returned your affection?” 
Monty: “Yes; she returned all the love letters, but kept 
the ring.” 





Farmers are not the only ones who make their living from 
the soil. Consider the laundries. 
“SY” MARTIN, Owensboro, Ky. 





Now that the spring styles for women are appearing in the 
Windows, men, you may feel safe in putting on the old 








REWARD OFFERED 


For information given us that will result in our 
making a contract or purchase with any individual 
or company for items that we can manufacture 
and sell to Plumbing and Heating, Hardware, or 
Electrical Jobbers thruout the country. 


We might be interested in the purchase of a 
going concern now manufacturing or selling such 
items. 


THE PAINE COMPANY 
2949-51 Carroll Ave. Chicago, Ill. 








Made to Serve Busy Men 


The busy man can’t afford to have 
equipment that is not 100% de- 
pendable under all conditions. The 
Martin Portable Vise Stand and 
Pipe Bender is an item that will 
serve you without a fault 
for many years. 






Ask your jobber or 


H. P. MARTIN & SONS 
626 E. 2nd St., Owensboro, Ky. 

















NO-SOL 
FLOATS 


These three points distin- 
guish No-Sol Copper 
Floats and make them 
stand out from the rest: 


Full size float for neces- 
sary buoyancy. 


Copper wall is heavy and of uniform thickness 
giving long fife. 


The patented spud gives maximum protection 
against turning and leaking. 


The Ayling & Reichert Co. 
4037 N. Erie St. c Toledo, O. 
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IDEAL DRAINAGE PUMPS 
and BASEMENT DRAINERS 


) $65 


Capacity 3000 to 3500 Gallons 
Per Hour 


-—— DETROIT 





Further Particulars Furnished 
Upon Request 


IDEAL PUMP COMPANY 
1202-04 W. Fort St., DETROIT, MICH. 
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American Plan $7 up 


She stn 





NEW JERSEY 


at Ocean End of Kentucky Avenue 


N Hotel whose Comforts will Assure One 
of Full Enjoyment of This Glorious Re- 
sort. Each Room Has Bath—Strictly fireproof 
—Luxurious Lobbies—Sundeck overlooking 
the Ocean—Golf Privileges. 


European Plan $4 up 


Ownership-Management 
FETTER & HOLLINGER 


LaTz ine. 
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- SLEEPING ROOMS inthe SAVOY HOTEL are CORRECT fm 
- in APPOINTMENTS and INVITINGLY SPACIOUS-AT A © 
VERY MODERATE PRICE, OU MAY CHOOSE PRACTICALLY ina 
- ANY SORT OF ACCOMMODATION ( 
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PATENTS 


76,745. 


76,760. 


1,689,993. 
claimer. 


1,693,629. 
Webre, Winchester, Mass., assignor to E. B. Badger and 
Sons Company, Boston, Mass., a corporation of Massa- 
chusetts. 


77,151. 


Plumbing Department 


Lavatory. Fred W. Frankenberger, Louis- 


ville, Ky., assignor to Standard Sanitary Manufacturing 
Company, Pittsburgh, Pa. 








Lavatory. Charles B. Nash, Pittsburgh, Pa., 


assignor to Standard Sanitary Manufacturing Company, 
Pittsburgh, Pa. 























L445 = 














Soil-Water Catch Basin and Heat Re- 


Fred S. Boltz, Mansfield, Mass. 








* 1,689.993. 


Nonclogging Spray Nozzle. Alfred L. 


Combination Lavatory and Dressing Table. 


Lucy Jane Graham, New York, N. Y., assignor to Crane 
Co., Chicago, Ill., a corporation of Illinois. 


1,693,676. — 


Ball-Joint Faucet. Michael B. Spineile, 
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Chicago, Ill., assignor of one-half to Joseph F. Carson, 
Chicago, Il. 


we 


A complete heating [i 
system 
that fi 
takes } 
care of 1f 
every 


cold 


ee Heater can also corner | i 


asa ventilator. 








1,693,629. 











When you install a Buffalo Breezo- 
Fin Unit Heater you are sure of obtaining 
circulated heat throughout the building, : 
eliminating all of the cold corners. These 
highly, efficient compact units which can 
be used for either a heater or ventilator 
are the result of over fifty years experi- 


1,693.676. 1.693.744. __ 


1,693,691. Ball Cock. Leo R. Davidson and Henry F. 
Rahl, Sturgis, Mich. 

1,693,744. Adjustable Supporting Chair for Wall 
Closets, Ete. William V. Bulman, Philadelphia, Pa. 








** Heat with Unit Heaters’’ 











1,693,758. Combination Mixing Valve. Vincent D. ence in developing heating and ventilating Ps) 
Hennessey, Milwaukee, Wis. equipment. 4 
1,693,829. Brine Tank for Water Softeners. Orland ate Ta 
Russell Sweeney, Ames, Iowa, assignor to Ward-Love ‘Distintn Forge Company 
Pump Corporation, Rockford, Ill., a corporation of Illinois. 483 Broadway . Buffalo, N. Y. b 
1,693,975. Safety Attachment for Faucets. Henry G. pene IT ay PO — ota 
Cordley, New York, N. Y., and George R. Long, Water- 
bury, Conn. 


é 
Who'd ever thinkit was Zero outside?” 


HOME owners (and their 
wives) universally ac- 

claim the Newport, as their Le 

best friend. It requires so « 

little attention for the abun- 

dant heat it delivers to all 

rooms, — and this — it burns 

the lower priced fuels. 
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Increase your business and 
profits by installing New- 
ports. Advantages of con- 
venience and economy when i 
estimating take you out of 
‘“*The have to meet the price 
competition”’ that 
mearis no gain for 








Newports burn ccal 
thas costs costs $5. 00 - 


per 
—NO. 1 "Se awnent 
Coal — It cuts 
fuel budgets 30 to 
50%. 












1,694,072. 1,693.975 ‘* 


1,694,072. Flush Valve. Cyrus R. Manion, Milwaukee, 
Wis. It will pay you to investi- 
gate. Send us your name ‘ 


1,694,199. Cellar Drainer. Harry Gross, Brooklyn, and we will forward free a 


N.Y, book that explains why the 
1 © Mext q public want Newport Boilers. 

694,234. Faucet and Process 0 aking Same. 
Lloyd G. Schimmel, Los Angeles, Calif., assignor to Per- NEWPORT BOILER CO. 
§29 S. Franklin St. Chicago 


fection Faucet Mfg. Corp., a corporation of Nevada. 





1,694,332. Base-Exchange Water Softener, Salt-Pot | Distributors in all principal cities in U. S. and Canada 
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A COMPLETE LINE OF 
BRONZE -~ IRON-BODY 
VALVES 
-builé 

r 
lon 
life 
SCOTT VALVE MFG. co. 


vperacdot mi Lal 
*mMAXIMUM SERVICE PER DOLLAR’ 














A New Source of Profit 


from Replacement Jobs this Spring 


The ZUNDEL Sanitary Toilet 
Chairs offer you a big new 
Profit Opportunity this Spring 
from replacement jobs as well as 
new installations. Old and 
new plumbing fitted perfectly. 





@ Cae An lt 
A i 
RS ’ 


Send for illustrated catalog and 
Discount Sheet D-7 


KILLZUN, Inc. Mundell 


Tribune Tower — Chicago 








FULLER 
Radiator Hanger 
Hang It! 


Quicker — cheaper — easier. 
One bolt, onestock, one price. 


Fits all radiators. Nothing 

to be added. . No time is re- 

quired to make up parts. 
“Cheaper on the Wall” 


RES Sold by leading Jobbers 


mmTeNON  —«-E -WT EUT LER & CO, 


SAINT PAU! , , a Bak on Oe a 














Attachment. Chester T. McGill, Elgin, IIl., assignor to 
Reiter Company, Elgin, Ill., a corporation of Illinois. 


Heating Department 


1,693,618. Radiator Structure. Gerald E. Otis, Moline, 
Ill., assignor to The Herman Nelson Corporation, Moline, 
Ill., a corporation of Illinois. 

1,693,623. Oil Burner. Moffat St. Clair, Galt, Ontario, 
Canada, assignor, of one-half to William S. Edwards, 
Toronto, Canada. 

1,693,855. Air-Conditioning System. Charles A. Moore, 
Edina, Minn. 
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1,694,116 ad 1.694.107 





1,694,107. System for Detecting and Controlling Hu- 
midity Variations. Walter R. Starkins, Rochester, N. Y. 

1,694,116. Air Cleaner. Frederick O. Catron, Mem- 
phis, Tenn., assignor of one-half to Nettie P. Catron, 
Memphis, Tenn. 

1,694,201. Convertible Steam and Hot-Water Radiator. 
Louis G. Bostedo, Oak Park, IIl. 

1,694,264. Temperature Regulator. Albert W. Hull, 
Schenectady, N. Y., assignor to General Electric Company, 
a corporation of New York. 
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1,694,323. 


1,694,323. Heating Control System. George H. Jump, 
Buffalo, N. Y., assignor to General Electric Company, 4 
corporation of New York. 


1,694,395. Air Cooler. Joseph Price, West New 
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Brighton, N. Y., assignor to The Griscom-Russell Company, 
New York, N. Y. 

1,694,366. Liquid-Fuel Burner. Cecil H. Balmat, San 
Francisco, Calif., assignor, by mesne assignments, to 
Standard Oil Company of California, San Francisco, Calif. 

1,694,453. Humidifier. Eugene A. Spaulding, Port- 
land, Me. 

1,694,492. Pressure and Temperature Control Valve. 
Harry C. Tabler, St. Louis, Mo., assignor to American 
Heater Corporation, St. Louis, Mo. 

1,694,595. Valve. Jesse C. Howard, Columbus, Ohio. 

1,694,630. Refrigerating Apparatus. Alfred Morris 
Thomson, Newark, N. J., assignor to Joseph Mercadante, 
New York, N. Y. 























1,694,641. Radiator Return Trap. Arthur P. Crosby, 
Minneapolis, Minn., assignor of one-half to William T. 
Price, Minneapolis, Minn. 

1,694,772. Liquid-Fuel-Burning System. William T. 
Dean, Glencoe, IIl., assignor, by mesne assignments, to 
John R. Ball, Milwaukee, Wis. 

1,695,158. Die Head for Cutting Tapered Threads. 
Harry T. Shearer, Waynesboro, Pa., assignor to Landis 
Machine Company, Waynesboro, Pa., a corporation of 
Pennsylvania. 

1,695,030. Rotary Oil Burner. John Scheminger, Jr., 
Providence, R. I. 





WORLD’S LARGEST SEWAGE PLANT OPENED 

Chicago’s new $31,000,000 artificial sewage treatment 
plant, just recently opened, is the largest of its type in 
the world. It has attracted international interest and 
during its construction has been inspected by eminent 
scientists and engineers from a number of foreign nations 
as well as our own country. 

This plant covers seventy acres of land and an addi- 
tional thirty acres is included for expansion. There are 
twenty-one miles of large-sized intercepting sewers tra- 
versing the territory to be served, thus taking care of 
hearly 1,000,000 persons. The capacity of the plant is 
400,000,000 gallons of sewage daily being treated in three 
batteries of twelve tanks each. 

The plant proper consists of five buildings of an at- 
tractive architectural plan, consisting of administration 
building, service building, pump and blower house, oper- 
ating galleries, and electrical substation. 

The appearance of the buildings, together with the ex- 
tensive landscaping of the grounds suggests a college 
campus more than a sewage treatment unit. 
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\ Fo new installa- 


tions and repairs on 
old ones, Reichert 
Toledo Floats (Sol- 
derless) will prove 
the most serviceable. 











Order them from your jobber 


Reichert Float & Manufacturing Co. 
2238 SMEAD AVENUE, TOLEDO, OHTO 
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Stop Water Hammer With 


The STINSON Patent Equalizing Valve 


A system designed to prevent Water Hammer and any reaction =I 


A1ddng 20238 M 
ea Ae 


in the water supply system in the building. If properly installed, 
the Stinson Equalizing Valve is guaranteed to completely and 
thoroughly remove any vibration in water pressure systems of piping. 

The Valve is made in sizes as conditions require. 

Stock sizes: 144, 1% and 2 inch. 

1% inch will take care of from inch to 1% inch supply. 

1% inch will take care of from \% inch up to 2 inch supply. 

2% inch will take care of from 2 inch up to 4 inch supply. 

Send rough sketch of piping in basement and I will advise you the 
proper place to install the equalizer. 


Robert Stinson, 1632 Forbes Street, Pittsburgh, Pa. 
ale 


Che Becakers 


THE OCEAN FROWN T 


KK OK KR KO RO 








ctjaesian O8%s. BF. 5. 


PREFERRED ~ 


In all seasons by those who know 
and wish the best either upon the 
American or European plan. 


Sensible rates 
HILLMAN MANAGEMENT 











HE PARIS OF AMERICA 


NEW ORLEANS 


New St. Charles 


One of America’s Leading Hotels 
ACCOMMODATING 1000 GUESTS 
ALFRED S. AMER & CO., LTD. 

NEW ORLEANS, LA 
Send for descriptive folder, illustrated Mardi Gras Program 
for the asking. 
Or , offices for all cransportation lines in lobby. 
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ee OF WINTER RAGS 
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8 cents for each word including heading and address. Count seven words 


for keyed address. Minimum $2.00 for each insertion. 


One inch $4.00, 











Situations Open 


WANTED 
Manufacturer’s Representatives 


to represent nationally - known 
manufacturer of quality pipe 
Couplings, Nipples and Plugs. 
Choice territories available in all 
sections of the country with ex- 
clusive representation and attrac- 
tive commission arrangement for 
men qualifying. 

If you have acquaintance and fol- 
lowing among plumbing, heating, 
mine, mill and oil well supply 
houses—you will find this oppor- 
tunity well worthy of your in- 
vestigation. 

Write today in full confidence to 
Key 280, “Domestic Engineer- 
ing,’ 1900 Prairie Ave., Chicago. 








WANTED: YOUNG MAN WITH FULL 

knowledge of accounting, bookkeep- 
ing and typing in a growing business 
where hours do not count. Splendid op- 
portunity for the right man. Apply by 
letter only, stating age, qualifications 
and experience. Address Key 297, 
“Domestic Engineering,’ 1900 Prairie 
Avenue, Chicago. 
WANTELC: MANUFACTURERS’ 

representatives familiar with the 
plumbing trade to sell “EBCO” plumb- 
ing specialties to jobbers on commis- 
sion basis. Address Key 294, “Domestic 
Engineering,” 1900 Prairie Avenue, Chi- 
cago. 


WANTED—BY VALVE AND FITTING 

manufacturer, three salesmen to 
cover plumbing and heating whole- 
salers in Detroit, Twin Cities and St. 
Louis territories, respectively. Address 
Key 291, “Domestic Engineering,” 1900 
Prairie Avenue, Chicago. 


REPRESENTATIVES WANTED IN 

leading cities to handle highest grade 
line of radiator shields and radiator 
cabinets. Our representatives earn 
$500.00 to $1,000.00 per month the year 
around, above expenses. Full selling 
plan furnished. Address Key 256, “Do- 




















mestic Engineering,” 1900 Prairie Ave., 
Chicago. 





WANTED—A FIRST CLASS PLUMBER, 

also able to do low pressure steam 
jobs; non-union; steady employment 
for the right man. City of 70,000. Ad- 
dress Key 289, “Domestic Engineering,” 
1900 Prairie Avenue, Chicago. 


OFFICE MANAGER WANTED—PREF- 

erably a man with experience in the 
Plumbing and Heating Supply Business. 
Must be capable of handling books, 
records, office details and direction of a 
staff of employees. This is not just a 
job, but a real opportunity which a 
well-known New York Supply House 
offers to the right man. Address Key 
290, “Domestic Engineering,” 1900 
Prairie Avenue, Chicago. 








DISTRIBUTORS WANTED 


Good territory still open for aggressive 
dealers to distribute new hot water cir- 
culating equipment to Heating Con- 
tractors. Prefer men now handling 
allied lines, particularly heat control 
equipment, No investment required 
other than time and energy. Address 
Key 299, “Domestic Engineering,” 1900 
Prairie Avenue, Chicago. 


YOUNG MAN STENOGRAPHER, BE- 

tween 20 and 24, experienced in Fur- 
nace and Boiler line. Opportunity for 
advancement. State age, experience 
and salary expected. Address Key 296, 
“Domestic Engineering,” 1900 Prairie 
Avenue, Chicago. 





Situations Wanted 
POSITION WANTED: FOR AN ASSO- 

ciation that wants results, an ex- 
ecutive secretary now managing a suc- 
cessful group, offers his’ services. 
Trained accountant, credit and adver- 
tising man. Five successful years in 
the industry. Familiar with all depart- 
ments Plumbing and Heating Industries 
Bureau. Droesn’t have to change but 
wants bigger opportunity for service. 
Satisfactory references. Address Key 
293, “Domestic Engineering,” 1900 
Prairie Avenue, Chicago, III. 
PLUMBER WANTS POSITION IN OPEN 
shop. Fifteen years’ experience as 
foreman and journeyman. Sober and 
reliable. Married. Address Key 292, 
“Domestic Engineering,” 1900 Prairie 
Avenue, Chicago. 














Lines Wanted 


MANUFACTURERB’ REPRESENTA- 

tive, selling to jobbers of plumbing 
and heating equipment, covering East- 
ern States from New York City office, 
desires one or two additional lines. Ad- 
dress Key 298, “Domestic Engineering,” 
1900 Prairie Avenue, Chicago. 
















POWERS TANK 
THERMOMETES 












TEM PERATURE 
REGULATOR 









/ 





results. 
and needless expense. 








A manufacturer, for the past twenty- 
nine years, of a high grade line of 
sheet metal products, selling through 
the Hardware, Plumbing and Steam- 
fitting trades, of the New England 
and Eastern Territories, is now pre- 
pared to expand their business by 
acting as a distributor or jobber of 
lines having active outlet through 
this trade. We pride ourselves on 
our well established accounts, and if 
you are looking for efficient and 
reputable representation through this 
territory, we solicit your correspond- 
ence. Address Key 295, ‘Domestic 
Engineering,’ 1900 Prairie Avenue, 
Chicago. 








Lines to Handle 


WANTED—WE HAVE AN EXCEL- 

lent proposition for a state repre- 
sentative to handle an old well adver- 
tised line of pumps, water systems and 
water softeners. Give experience in 
first letter. Address Key 152, “Domes- 
tic Engineering,” 1900 Prairie Ave. 
Chicago. 














For Sale ae 


OPPORTUNITY FOR A LIVE PLUMBER 

and fitter to make real money in 
Pittsburgh, Pa., a growing, prosperous 
city. I own a plumbing shop that has 
made me money. It is for sale. In- 
vestigate now. 109 Renova St., Pitts- 
burgh, Pa. oe 
FOR SALE, PLUMBING SHOP IN 

thriving West Texas town of 4,000 
population. Only shop in town; busi- 
ness good. About $3,000 stock. Owner 
has other interests. Hamrick Pliumb- 
ing Co., Snyder, Texas. Bact! 
FOR SALE: PIPE THREADING MA- 

chines, hand and power, all sizes and 
makes. Inquire D. B. Plumbing and 
Heating Sales Company, Fort Wayne, 
Indiana. 




















— 





Miscellaneous 


PORTABLE PIPE MACHINES 
LIKE NEW — Used on one job 
6-in. Oster Pipe Machine, mounted on 4-wheel truck 

and driven with a gasoline engine. 
4-in Oster Pipe Machine, mounted on 4-wheel truck 
and driven with a gasoline engine. 
2, 2-in. Oster Pipe Machines, mounted on 4-whee 
truck and driven with a gasoline engine. 





THE O’BRIEN MACHINERY COMPANY 
113 North Third St. Philadel! phia, Pa. 
Long Distan Market 0727 


ce Telephone: 
Cable dliveane “OBRIEN” PHILADELPHIA 
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POWERS 


has the :nost complete line of temperature regulators made for 
all types of hot water heaters. Self-Operating—Compressed Air 
Operated and Water Operated. 


Get the Right Regulator for Each Job 


Let us help you to select the type of regulator which will give best 
We may be able to help you eliminate a lot of trouble 
Phone or write our nearest office. 


THE POWERS REGULATOR Co- 


gO years of specialization in temperature control 
2716 GREENVIEW AVE., CHICAGO. 
Les Angeles and 30 other offices See your telephone directory 


Also New York, Boston, Torente, Atlanta, 
(G-3604) 


NS SOIT TOTOTTT TTT TT Deena 

















1929 


ords 
54.00, 


nty- 
e of 
ugh 
“am- 
land 


| by 
r of 
ugh 

on 
d if 
and 
this 
ynd- 
Stic 
1ue, 




















February 9, 1929 


ADVERTI/ ING 


DOMESTIC ENGINEERING 


Cash must accompany order. Copy should reach 
us eight days in advance of publication date. 
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PLUMBERS’ BIN LABELS 


‘aeniae 


Send for samples and prices of card holders, 
bin labels and coun valve tags, and free book- 
lets: “‘How to Lay Out the Plumbing Shop’’ 
and “‘How to Train the Apprentice Boys.”’ 
Haddon Bin Label Co., Haddon Heights, N. J. 


STOP ‘‘GUESSTIMATING”’ 
Aveid Errors and Omissions. Our 
Plumbers’ Estimate Sheets 


will SAVE Time and Money. 
100 leaves in a book—4'2x10 
1 Book, $1.25 5 Books, $5 
via Ins. Parcel Pest same day we get order. 
LOUIS FINK & SONS CO.., Printer: 
Time Sheets, Job Tickets, Letter Heads, ete 
School Bidg. Laurel Springs, N. J. 
le Business Thirty Years. Noted for Quick Servics 



























Books for Your Trade Library 


THE TABLE OF BSTIMATED RADIA- 

TION. By Harry B. Perrigo. Gives 
the accurate amount of radiation re- 
quired for any size room. Computed 
from standard recognized rules and 
simplified to a degree that makes it 
readily understood by any man with 
even a limited knowledge of heating. 
Two tables—one for steam and the 
other for water—are printed in two 
colors on heavy celluloid—making four 
pages in all. Substantially bound. Size 
4%x7% in. Saves time and eliminates 
errors. Price, postpaid, $1.00. 


SANITARY SEWERAGE OF BUILD- 

INGS. By Thomas 8S. Ainge. Begin- 
ning with a study of outside sewers, 
this book goes fully into the best prac- 
tice in inside connections, proper loca- 
tion and size of soil waste, and vent 
pipes and the roughing-in test up to 
the filling in of the trenches. 40 pages 
are devoted to the important subject of 
traps. Sewage disposal for country 
homes is also given full consideration. 
1 Alea in. 200 pages. Cloth. Price, 











JOHNSON’S HANDY MANUAL IN TWO 
volumes, one on plumbing, one on 
heating. By John W. Johnson. The 


author is a practical plumbing and. 


heating man, having spent many years 
in workshops and has superintended 
the installation of plumbing and heat- 
ing systems of all descriptions. Twelve 
editions of this popular book have been 
exhausted. The thirteenth is just off 
the press. Size, 4x6%. Cloth. Price. 
$1.50 per volume; two volumes, $2.50. 





OVERHEAD EXPENSE AND PER- 

CENTAGE METHODS. By Henry F. 
Baillet. Master plumbers and steam- 
fitters are realizing more and more the 
importance of including their overhead 
expense as a part of each contract. It 
is the only sure way of showing the 
correct margin of profit on business 
handled for the year. In compiling this 
book, Mr. Baillet has used data taken 
from actual business experience. Shows 
how to figure properly the cost of 
doing business and the correct percen- 
tage of profit on any contract. A book 
worth many times its cost. Size, 4%x% 
ose pages. 24 tables. Cloth. Price, 
1.50. 





MERCHANDISING THE PLUMBING 

BUSINESS. By Karl W. Zoeller. A 
treatise on merchandising as applied 
to the plumbing and heating business, 
that should be read by every plumber, 
contractor or jobbing plumber. The 
subject is completely covered by the 
twenty-six chapters, and in a manner 
making it interesting and easy to read. 
It contains many valuable suggestions 
on Window Display, Showrooms, Ad- 
vertising, ete. No matter how large or 
small your business, you need this 
book. Size 4%x6% inches. Over 100 
pages. Price, postpaid, $1.50. 





PRACTICE AND THEORY OF SANI- 

TARY PLUMBING. By R. M. Star- 
buck. Vol. I. Contains 400 questions 
with complete and comprehensive an- 
swers, covering everything the plumber 
should know regarding drainage and 
latest requirements in plumbing prac- 
tice. Explains technical terms, gives 
rules and tables and is fully illus- 
trated. So popular has this book be- 
come that the 12th edition has been 
published. The combined set of four 
volumes makes a complete preparation 
for Board and Health and union ex- 
aminations. Size 6x9 in. Cloth. Price 
$2.00 per volume, or $7.00 for the four 
volumes. 





PRACTICAL STEAM AND HOT WA- 

TER HEATING AND VENTILATING. 
By Alfred G. King. This book should 
be in every steamfitter’s library. A 
strictly up-to-date work, describing 
various systems of heating and ventila- 
tion. Besides the technical features, it 
contains hints on securing contracts, 
business methods, shop practice, rules 
and data for estimating radiation and 
figuring costs, and other tables and 
suggestions that are time savers. Sise, 
6x9 in. 368 pages, 300 detailed illustra- 
tions. Cloth. Price, $4.00. 


STANTARD PRACTICAL PLUMBING. 

By R. M. Starbuck. Eighth revised 
and enlarged edition. An exhaustive 
treatise on all branches of plumbing 
construction, including drainage and 
venting, ventilation, hot and cold water 
supply and circulation. Shows the 
latest and best plumbing practice, spe- 
cial attention being given to the skilled 
work of the plumber and to the theory 
underlying plumbing devices and oper- 
ations. Contains 347 original illustra- 
tions, each drawn expressly for this 
work. A book every master plumber 
should have in his trade library. Size, 
6x9 in. 406 pages, bound in cloth. Price 
$4.00. 


Books Sent Parcel Post Prepaid 


Domestic Engineering 
1900 Prairie Avenue, Chicago 











Use These Pages 
To Get 
What You Want 





If you are looking for com- 
petent employes; or if you con- 
template a change in position, 
have a patent for sale; wish to 
purchase or sell a plumbing and 
heating business; second-hand 
machinery or tools; form a co- 
partnership, etc., your adver- 
tisement on this page will put 
you in touch with the people 
you desire to reach. 

The cost of insertion is only 
eight cents a word and may 
mean many dollars to you. 



























wt 4c an issue—you might say almost nothing, yet 


dollars worth of new ideas, news, pictures of your 
outings and conventions, and a market section 
that is saving plumbers money in all parts of the 


: DMESTIS country. Ask yourself, can you afford not to be a 
ZAN == © reader—then forward your subscription. 
VGINBERING y P 
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Flush Valve Guide, Sectional 


Pat'd 8-26-24 





Adjustable toe Any Size. 





Leader Specialty Co., Inc., 


TWO LEADERS 


With a National Reputation and many other 


exclusive items 


For the Live Wire Plumbing Jobber 


WRITE FOR PRICES 


Indianapolis, Ind. 


Closet Spud and Nipple Hoider 
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No. 2 (Vacuum) 
No. 1 (non-vacuum) 


14” side outlet 
for radiators 





And get reason- 
ably priced 
QUALITY Air 
and Vacuum 
Valves scientifi- 
cally constructed 
and backed by 
thirty-nine years 
of experience 
making Air 

















No. 3V (Vacuum) } 


No. 3 (non-vacuum) ) 


Valves. 14,” bottom outlet 


for mains, coils and 
risers 





W. A. RUSSELL & COMPANY 


‘Grand Central Terminal Bldg., New York 





No. 4 (non-vacuum) 
34," bottom outlet for # 
No. 6 (Vacuum) mains and HV stacks # 
No. 5 (non-vacuum) 
¥," bottom outlet for 

mains and HV stacks 

(Will close against 
water) 
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What More Could You 


Want in a Combination 
Seat Action Closet 


For Factories, Plants and: Schools 


Se a ee ee en 


2 aS ae 


; 


The YVYQGEL Number Ten pays you a good clean 
profit. You give your customers a closet combina- 
tion that is at home in the finest school or plant. 


Furthermore, the YQGEL Number Ten is sturdily 
made—every part is made heavy enough to last a 
lifetime. All wearing parts are high tension bronze. 


ae* : 
= ae : . 
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The china bowl is heavy, covered with a thick 
flawless glaze. Each closet is perfect and every 
valve is tested thoroughly before leaving our plant. 


We are advertising this closet to schools, factories 
and plants in the publications read by the men who 
buy. 

Work with this advertising. Recommend the 


VQGEL Number Ten—the closet that’s made right 
and stays right. 


JOSEPH A. VOGEL CO. 


Wilmington, Del. St. Louis, Mo. 


Vogel Number Ten Seat Action 
Combination made especially for 
factories, plants and schools—a 
high grade fine looking closet 
combination—It’s made right 


rk, Products | 


Mention Domestic ENGINEERING when writing advertisers. 























